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Forward-Looking Statements
The Private Securities Litigation Reform Act of 1995 provides a safe harbor from civil litigation for forward-looking statements accompanied by meaningful
cautionary statements. Except for historical information, this report contains forward-looking statements within the meaning of Section 27A of the Securities
Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, which may be identified by words such as “estimates", “anticipates",
“projects", “plans", “seeks", “may", “will", “expects", “intends", “believes", “should" and similar expressions or the negative versions thereof and which also
may be identified by their context. All statements that address operating performance or events or developments that Meridian expects or anticipates will occur
in the future, including, but not limited to, statements relating to per share diluted earnings and revenue, are forward-looking statements. Such statements,
whether expressed or implied, are based upon current expectations of the Company and speak only as of the date made. Specifically, Meridian’s forward-
looking statements are, and will be, based on management’s then-current views and assumptions regarding future events and operating performance. Meridian
assumes no obligation to publicly update or revise any forward-looking statements even if experience or future changes make it clear that any projected results
expressed or implied therein will not be realized. These statements are subject to various risks, uncertainties and other factors that could cause actual results to
differ materially, including, without limitation, the following:

Meridian's operating results, financial condition and continued growth depends, in part, on its ability to introduce into the marketplace enhancements of
existing products or new products that incorporate technological advances, meet customer requirements and respond to products developed by Meridian's
competition, its ability to effectively sell such products and its ability to successfully expand and effectively manage increased sales and marketing operations.
While Meridian has introduced a number of internally developed products, there can be no assurance that it will be successful in the future in introducing such
products on a timely basis or in protecting its intellectual property, and unexpected or costly manufacturing costs associated with the ramp up of new products
could cause actual results to differ from expectations. Meridian relies on proprietary, patented and licensed technologies. As such, the Company’s ability to
protect its intellectual property rights, as well as the potential for intellectual property litigation, would impact its results. Ongoing consolidations of reference
laboratories and formation of multi-hospital alliances may cause adverse changes to pricing and distribution. Recessionary pressures on the economy and
the markets in which our customers operate, as well as adverse trends in buying patterns from customers, can change expected results. Costs and difficulties
in complying with laws and regulations, including those administered by the United States Food and Drug Administration, can result in unanticipated
expenses and delays and interruptions to the sale of new and existing products, as can the uncertainty of regulatory approvals and the regulatory process.
The international scope of Meridian’s operations, including changes in the relative strength or weakness of the U.S. dollar and general economic conditions in
foreign countries, can impact results and make them difficult to predict. One of Meridian's growth strategies is the acquisition of companies and product lines.
There can be no assurance that additional acquisitions will be consummated or that, if consummated, will be successful and the acquired businesses will be
successfully integrated into Meridian's operations. There may be risks that acquisitions may disrupt operations and may pose potential difficulties in employee
retention, and there may be additional risks with respect to Meridian's ability to recognize the benefits of acquisitions, including potential synergies and cost
savings or the failure of acquisitions to achieve their plans and objectives. Meridian cannot predict the outcome of goodwill impairment testing and the impact
of possible goodwill impairments on Meridian’s earnings and financial results. Meridian cannot predict the possible impact of U.S. health care legislation
enacted in 2010 - the Patient Protection and Affordable Care Act, as amended by the Health Care and Education Reconciliation Act - and any modification or
repeal of any of the provisions thereof initiated by Congress or the presidential administration, and any similar initiatives in other countries on its results of
operations. Efforts to reduce the U.S. federal deficit, the outcome of tax reform legislation, breaches of Meridian’s information technology systems and natural
disasters and other events could have a materially adverse effect on Meridian’s results of operations and revenues. We have identified a material weakness in
our internal control over financial reporting that, if not properly corrected, could materially adversely affect our operations and result in material misstatements
in our financial statements. In addition to the factors described in this paragraph, Part I, Item 1A Risk Factors of our most recent Annual Report on Form
10-K and other periodic filings with the Securities and Exchange Commission contain a list and description of uncertainties, risks and other matters that may
affect the Company. Readers should carefully review these forward-looking statements and risk factors and not place undue reliance on our forward-looking
statements.

               Meridian Bioscience, Inc. and Subsidiaries

Selected Financial Data

Income Statement Information (Amounts in thousands, except per share data)

FY 2017 FY 2016 FY 2015 FY 2014 FY 2013
Net revenues $200,771 $196,082 $194,830 $188,832 $188,686
Gross profit 124,833 127,787 121,882 117,243 121,044
Operating income 37,382 51,378 56,060 52,392 57,314
Net earnings 21,557 32,229 35,540 34,743 38,032
Basic earnings per share $0.51 $0.77 $0.85 $0.84 $0.92
Diluted earnings per share $0.51 $0.76 $0.85 $0.83 $0.91
Cash dividends declared per share $0.575 $0.80 $0.80 $0.79 $0.76
Book value per share $4.02 $3.95 $3.96 $3.87 $3.73

Balance Sheet Information
FY 2017 FY 2016 FY 2015 FY 2014 FY 2013

Current assets $133,875 $126,791 $119,422 $108,832 $109,943
Current liabilities 22,887 22,571 15,251 13,735 19,617
Total assets 249,777 252,028 183,282 176,929 176,748
Long-term debt obligations 54,647 58,360 - - -
Shareholders’ equity 169,585 166,472 165,873 161,029 155,045
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Our Corporate Profile

Meridian is a fully integrated life science company that
develops, manufactures, markets and distributes a
broad range of innovative diagnostic test kits, rare

reagents, specialty biologicals and components. Utilizing a
variety of methods, our diagnostic tests provide accuracy,
simplicity and speed in the early diagnosis and treatment
of common medical conditions, such as infections and
lead poisoning. Meridian’s diagnostic products are
used outside of the human body and require little
or no special equipment. The Company’s diagnostic
products are designed to enhance patient well-being
while reducing the total outcome costs of health care.
Meridian has strong market positions in the areas of
gastrointestinal and upper respiratory infections,
and blood lead level testing. In addition, Meridian
is a supplier of rare reagents, specialty biologicals
and components used by organizations in the life
science and agri-bio industries engaged in research.
Many companies also utilize Meridian’s products as
components in the manufacture of diagnostics. The
Company markets its products and technologies
to hospitals, reference laboratories, research
centers, diagnostics manufacturers and
agri-bio companies in more than 70 countries
around the world. The Company’s shares are
traded on the NASDAQ Global Select Market,
symbol VIVO. Meridian’s website address is
www.meridianbioscience.com.
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Fiscal 2017 was a year filled with achievements and challenges for
Meridian Bioscience, and it ultimately became a year of rebuilding. This
followed several challenging years for your Company, as we battled
competitors in our diagnostics markets, along with a quality system
setback at the newly-acquired Magellan Diagnostics unit. The term
“rebuilding” is often employed to indicate that things will be better soon. In
our case, the rebuilding of our diagnostics business began in Fiscal 2016
and continued into Fiscal 2017. The positive results of these efforts began
to be realized in the second half of the year, driven by improved execution
of our strategic priorities, stabilization of the diagnostics business, and
global market expansion. As we enter our 41st year, we are well-positioned
for a resumption of meaningful growth. Our diagnostics business has been
stabilized; we are aggressively upgrading the quality systems at Magellan;
and the notable gains in the Life Science business units are expected to
continue.

Meridian Bioscience was founded upon the development of diagnostic
tests and related products that dramatically improved the clinical
laboratory’s workflow and accuracy in providing timely, high-quality results
to physician customers. From our early beginnings in parasitology and
fungal diagnostics, Meridian’s diagnostic products expanded strategically
to encompass virtually all common pathogens that caused upper
respiratory, gastric and gastrointestinal symptoms. A spirit of innovation
in bringing new important tests to the market, while simultaneously
developing new testing platforms and methods to provide faster time-
to-results and greater accuracy, drove our top-line growth. That same
spirit of innovation has continued to drive our success in the diagnostics
marketplace, as demonstrated by our illumigene molecular amplification
testing platform and, debuting in 2018, our new Curian system that is
initially targeted to two historically vital market areas, Clostridium difficile
disease and Helicobacter pylori infection.

As the Company’s appetite for strategic growth increased, it became
clear that our focus would need to expand beyond the domestic infectious
disease clinical lab market. We set our sights on building a broader base
of strategic growth platforms and took the following steps that have made
each of those growth engines viable:

1. To expand beyond our historical lab market, Meridian made a series
of strategic acquisitions in the life science space over the past twenty
years, building a unique capability to supply the essential biologicals, such
as antigens and antibodies, and tools, such as enzymes, to the world’s
largest diagnostic companies and to those working in the areas of human,
animal and agricultural research. As an example, when labs are testing for
hepatitis A or rubella, it is highly likely that the test being used relies upon
key antigens that were sourced from Meridian. Today these businesses fall
under the umbrella of Meridian’s Life Science business segment, and they
have become a significant growth driver for your Company. During Fiscal
2017, our Life Science business grew by 12%!

2. While the U.S. microbiology lab customer has provided excellent
growth opportunities for Meridian’s diagnostic tests and continues to offer
a fertile market, several key strategies were undertaken to expand your
Company’s global reach. First, we embarked upon a series of investments
aimed at developing a physical presence in overseas markets. Second, we
focused our research and development efforts on developing tests and

To Our Shareholders

Our Life Science unit enables
discoveries in cancer research,
understanding epigenetic
processes, the characterization and
diagnosis of disease, and the
management of agricultural
practices. It also manufactures,
sources and supplies antigens and
antibodies to accelerate the
development of important
immunoassay diagnostic tests.
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tools designed for international
markets. This global expansion
effort began with our entry into
the European market when
we acquired our facility in
Milan, Italy in 1991. Expansion
efforts continued largely via
a series of acquisitions and
direct investments to now also
include locations in the United
Kingdom, Germany, France,
Belgium, Holland, Australia,
Singapore and, most recently,
our office in Beijing, China. In Fiscal 2017, our global
revenues topped $59 million, representing an annual
increase of nearly 15%.

Simultaneously with the expansion of our physical
locations, our teams began working to supply much
needed tests and components to those markets
plagued by tropical diseases. Today, illumigene
Malaria, which launched in late 2016, is now in use
by nearly 150 customers primarily in Europe and
Scandinavia. We are now working diligently to make
illumigene Malaria accessible in the endemic markets
of Africa and the Pacific Rim. We are making progress
with global agencies such as the WHO and Malaria No
More that recommend, fund and influence product
usage in those markets. Additionally, Meridian has
amassed the world’s largest menu of antigens and
antibodies that today are being marketed to companies
and researchers working on such diseases as Zika,
Chikungunya and Dengue Fever. We foresee great

opportunities for both our diagnostic
testing platforms and our Life
Science tools in these emerging
markets. These efforts contributed
approximately $2 million of revenue
growth in Fiscal 2017, a component of
the 15% international revenue growth
noted above.

3. In March of 2016, we entered
the “near patient” or physician
office testing markets through the
acquisition of Magellan Diagnostics.
For years we had chosen to avoid

entering these markets since individually, each
physician office purchases limited amounts of
diagnostic tests other than during high respiratory
disease season. However, we found the opportunity
to acquire Magellan Diagnostics compelling largely
based upon three factors. First, Magellan has a rapidly
expanding business in providing pediatricians with a
unique testing system using a finger stick, or capillary
blood, to test lead levels, which is performed primarily
on children at the ages of one and two years. Magellan
Diagnostics has placed nearly 8,300 LeadCare II
analyzers, representing approximately 15% growth
during Fiscal 2017. Second, your Company recognized
that there would be opportunities for leveraging the
Magellan products to other primary care customers
and in 2017, the Magellan team began to roll out its
lead testing systems to the OB/GYN market. The
importance of testing women during their pregnancy
to avoid passing lead contamination to the developing
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fetus is becoming better understood. Third, prior
to our acquisition, the Magellan footprint had been
largely U.S. centric and we believed that penetration
into the world markets could be maximized not only in
pediatric testing, but also testing workers in higher risk
industries including paints, chemicals and mining.

However, in Fiscal 2017 Magellan experienced

an FDA audit that challenged a smaller portion of
its business that relied upon testing venous blood, as
opposed to the more popular finger stick samples. As
a result, Magellan has been required to remove venous
blood claims for the time being and we have had to
address a quality system that was in place prior to
our acquisition. Despite these challenges, Magellan

Our multiple diagnostic technologies and
broad menu of tests address many disease
categories. These simple, accurate tests are
run in a variety of settings including hospitals,
reference labs and physician office labs.
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John A. Kraeutler
Executive Chairman

of the Board

revenues grew 2% over the prior year comparable
period.

Your Company is in the process of significantly
upgrading Magellan’s quality system to comply with
all regulations. Magellan is committed to completing
this upgrade, moving forward with even stronger
capabilities and compliance. We expect that Fiscal 2018
will be a growth year for this business.

As your Company’s revenue crests the $200 million
milestone, we are confident that we have the strategies
in place at each business unit to support solid organic
growth for the foreseeable future. The bumps of the
past several years have been smoothed out and we
are continuing to invest in our future. Investments
have continued in our global sales and marketing
teams as we have continued to expand our funding of
research and development. During 2018, you will see
some of the results of those investments in the form
of our new diagnostic testing platform named Curian.
Additionally, our breakthrough Helicobacter pylori
test that is currently under development is designed
to not only detect the primary cause of peptic ulcers,
but also to provide information about drug resistance,
with an aim of improving the rate of successful
treatments. Our Life Science units will continue to
launch new high value products such as our Lyo-Ready
components and our rapidly expanding line of antigens
and antibodies. Importantly, these investments
will continue at a pace that does not disrupt your
Company’s strong history of financial efficiency. Our

balance sheet remains strong and can support future
acquisitions and investments.

Over our 40 year history, Meridian Bioscience has
been built upon strong traditions with an eye focused
on new opportunities. Today we are undergoing an
important and anticipated leadership transition as
we welcome Mr. Jack Kenny as our new Chief Executive
Officer. Jack brings many years of successful
and multi-functional experience in building strong
diagnostic business units for major corporations. His
intellectual and operating capabilities are expected
to carry your Company to ever higher levels of growth
and financial success in the coming years. He will now
share his comments about the future of your Company.

I feel very fortunate to have this opportunity to
work for the shareholders and team members of the
Meridian family. I continue to be excited as I dig in
and better understand what is at the heart of our
Company. It is very clear that Meridian has many
excellent attributes to leverage. Given this healthy
underlying structure, I am commited to building an
even stronger organization capable of delivering top-
line and bottom-line growth consistently for the next 10
years and beyond.

As always, we thank our dedicated employees, our
customers, our Board of Directors and you, our loyal
shareholders.

Jack Kenny
Chief Executive

Officer
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FROM DISCOVERY TO
DIAGNOSIS
Meridian’s life science and diagnostics capabilities give
it a broad platform for revenue growth. This strategy
enables the company to participate in the downstream
research and device manufacturing segments of the
market with components, as well as the hospital and
physician office market with diagnostic tests.
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The discovery of key biologicals for new diagnostic
tests and a passion for helping customers unravel
DNA to enable their discovery drives our Life Science
business.

With the demand for biologicals increasing as
health care advances globally, and as tropical
disease diagnostics are being developed in
connection with new treatments, we are well-
positioned to capitalize on these opportunities
with our robust menu of antibodies, antigens
and reagents.

Every day, more research and medical
applications involve DNA and RNA analysis.
Rapid DNA sequencing methods are leading
to discoveries in medical diagnostics, and
animal and plant research. With strong
demand for the molecular components
used in these applications, our broad
menu and our steady pipeline of new
products, we expect strong growth in
our molecular component revenue.
Our paticipation in the life science
market provides an additional
strategic advantage. It gives
us visibility into research and
development activities that help
inform our strategies around
our diagnostic test menu.

DISCOVERY
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DIAGNOSIS

We understand that behind every test sold is a
patient struggling with the uncertainty of disease.
Our goal is to remove that uncertainty. This
philosophy drives our new product development
activities.

We are tackling numerous diagnostic
challenges. Our test for congenital
cytomegalovirus, a leading cause of deafness
in infants, is in clinical trials. Our H. pylori
clarithromycin resistance test, in development,
will help the 30% of patients who are
resistant to clarithromycin receive proper
treatment. Our new Curian reader and
menu using fluorescent technology will
improve simplicity and accuracy of
diagnosis. To address lead poisoning,
we are expanding our marketing efforts
for our point-of-care lead test in new
geographies and in new markets,
including the OB/GYN market. Other
dianostic tests are in earlier stages
of development. These market
expansions and new product
development initiatives provide
strong opportunities for future
growth.
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At Meridian, we are proud to play an important and
growing role in the fight against deadly tropical diseases.

Over one million people die annually from malaria.
Most are children under five years old. Pregnant women
have reduced immune response to clear malaria
infections, which can lead to miscarriage, premature
delivery, and low birth weight. With an estimated 300
to 600 million people suffering from malaria
annually, this global issue needs focus. At Meridian,
we are attacking this global issue having
developed a simple, highly accurate molecular
malaria test that can be an important tool in
reducing the risk for pregnant women and
diagnosing asymptomatic patients, working
toward the eradication of malaria.

Over the past several years, the Zika virus
has become a large and growing concern
globally. Zika infections during pregnancy
can cause microcephaly and several
other brain defects. Our Zika antigens
are being used around the globe for
development of diagnostic tests to
ensure accurate diagnosis and
ultimately, to prevent transmission.
At Meridian, we will continue to play
a key role in the global conversa-
tion and deliver tools to help aid
in the response to health issues
around the world.

GLOBAL CONVERSATION
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Meridian Bioscience, Inc. and Subsidiaries

Selected Financial and Operating Data For the Years Ended September 30,
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008

Net Revenues $200,771 $196,082 $194,830 $188,832 $188,686 $172,712 $158,836 $142,213 $147,844 $139,316
Cost of Sales 75,938 68,295 72,948 71,589 67,642 63,664 60,425(4) 54,304 55,832 53,159
Gross Profit 124,833 127,787 121,882 117,243 121,044 109,048 98,411 87,909 92,012 86,157
Percent of Revenues 62.2% 65.2% 62.6% 62.1% 64.2% 63.1% 62.0% 61.8% 62.2% 61.8%
Operating Expenses

Research & Development 15,680 13,815 12,605 12,552 10,787 10,275 9,822 8,396 8,274 6,183
Sales & Marketing 32,101 29,871 25,601 24,910 22,424 22,092 21,885 17,463 17,894 18,447
General & Administrative 32,280 30,565 27,616 27,389 30,519 26,372 24,883 19,672 17,065 17,177
Other 7,390(1) 2,158(2)  -  -  - 1,013(3) 1,788(4) 1,240(5)  -  -

Total Operating
Expenses 87,451 76,409 65,822 64,851 63,730 59,752 58,378 46,771 43,233 41,807

Operating Income 37,382 51,378 56,060 52,392 57,314 49,296 40,033 41,138 48,779 44,350
Percent of Revenues 18.6% 26.2% 28.8% 27.7% 30.4% 28.5% 25.2% 28.9% 33.0% 31.8%
Other Income and Expense

Interest Income 171 67 23 25 44 42 115 124 456 1,533
Interest Expense (1,642) (897) - - - - - - - -
Other, Net 518 96 (1,020) (309) 4 378 352 138 88 109

Total Other
Income (Expense) (953) (734) (997) (284) 48 420 467 262 544 1,642

Earnings Before
Income Taxes 36,429 50,644 55,063 52,108 57,362 49,716 40,500 41,400 49,323 45,992

Income Taxes 14,872 18,415 19,523 17,365 19,330 16,345 13,669 14,753 16,564 15,790
Net Earnings $21,557 $32,229 $35,540 $34,743 $38,032 $33,371 $26,831 $26,647 $32,759 $30,202
Percent of Revenues 10.7% 16.4% 18.2% 18.4% 20.2% 19.3% 16.9% 18.7% 22.2% 21.7%
Cash Dividends Paid

Per Share(6) $0.575 $0.80 $0.80 $0.79 $0.76 $0.76 $0.76 $0.74 $0.65 $0.53
Basic Shares Outstanding(6) 42,188 42,010 41,659 41,455 41,226 41,080 40,715 40,515 40,390 40,093
Basic Earnings

Per Share(6) $0.51 $0.77 $0.85 $0.84 $0.92 $0.81 $0.66 $0.66 $0.81 $0.75
Diluted Shares

Outstanding(6) 42,571 42,393 42,012 41,913 41,895 41,608 41,358 41,149 41,110 41,029
Diluted Earnings

Per Share(6) $0.51 $0.76 $0.85 $0.83 $0.91 $0.80 $0.65 $0.65 $0.80 $0.74
Total Assets $249,777 $252,028 $183,282 $176,929 $176,748 $161,210 $153,788 $152,770 $154,657 $144,695
Cash and Investments 57,072 47,226 49,973 43,047 44,282 31,593 23,626 37,879 61,315 49,297
Capital Expenditures 4,467 4,004 4,613 5,306 3,234 3,530 9,139 3,083 3,643 4,219
Net Working Capital 110,988 104,220 104,171 95,097 90,326 76,889 73,554 80,187 99,624 81,661
Long-term Debt Obligations 54,647 58,360 - - - - - - - -
Shareholders’ Equity 169,585 166,472 165,873 161,029 155,045 142,748 138,524 137,361 137,905 128,489
Return on Beginning Equity 12.9% 19.4% 22.1% 22.4% 26.6% 24.1% 19.5% 19.3% 25.5% 26.7%
Year-End Stock Price(6) $14.30 $19.29 $17.10 $17.69 $23.63 $19.18 $15.74 $21.87 $25.01 $29.04
Number of Employees 642 644 577 552 546 509 535 498 423 415
Revenues per Employee $313 $304 $338 $342 $346 $339 $297 $286 $350 $336

(1) Cost associated with CEO transition and IP defense ($762) and Magellan goodwill impairment charge ($6,628).

(2) Cost associated with acquisition activities ($1,481) and costs of reorganizing Sales & Marketing leadership ($677).

(3) Cost associated with consolidating Saco, Maine facility.

(4) Cost associated with consolidating Saco, Maine facility ($1,057, including $509 of Cost of Sales and $548 of Operating Expenses) and costs of reorganizing
European and Global Sales & Marketing leadership ($1,240).

(5) Bioline Group transaction costs.

(6) As adjusted for common stock splits and common stock dividends. Basic and Diluted EPS is based on weighted average shares outstanding.

Ten-Year Summary
(Dollars in thousands, except per share data)























































































































































































PERFORMANCE GRAPH

The following graph shows the yearly percentage change in Meridian’s cumulative total
shareholder return on its Common Stock as measured by dividing the sum of (A) the
cumulative amount of dividends, assuming dividend reinvestment during the periods
presented and (B) the difference between Meridian’s share price at the end and the
beginning of the periods presented; by the share price at the beginning of the periods
presented with the NASDAQ Composite Index and a Peer Group Index. The 2016 Peer
Group consists of IDEXX Laboratories, Inc., Luminex Corporation, Myriad Genetics, Inc.,
Neogen Corporation, OraSure Technologies, Inc., Quidel Corporation and Trinity Biotech Plc.
The 2017 Peer Group consists of bioMerieux S.A., Bio-Rad Laboratories, Inc., GenMark
Diagnostics, Inc., IDEXX Laboratories, Inc., Luminex Corporation, Myriad Genetics, Inc.,
Neogen Corporation, OraSure Technologies, Inc., Quidel Corporoation, and Trinity Biotech Plc.





Forward-Looking Statements
The Private Securities Litigation Reform Act of 1995 provides a safe harbor from civil litigation for forward-looking statements accompanied by meaningful
cautionary statements. Except for historical information, this report contains forward-looking statements within the meaning of Section 27A of the Securities
Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, which may be identified by words such as “estimates", “anticipates",
“projects", “plans", “seeks", “may", “will", “expects", “intends", “believes", “should" and similar expressions or the negative versions thereof and which also
may be identified by their context. All statements that address operating performance or events or developments that Meridian expects or anticipates will occur
in the future, including, but not limited to, statements relating to per share diluted earnings and revenue, are forward-looking statements. Such statements,
whether expressed or implied, are based upon current expectations of the Company and speak only as of the date made. Specifically, Meridian’s forward-
looking statements are, and will be, based on management’s then-current views and assumptions regarding future events and operating performance. Meridian
assumes no obligation to publicly update or revise any forward-looking statements even if experience or future changes make it clear that any projected results
expressed or implied therein will not be realized. These statements are subject to various risks, uncertainties and other factors that could cause actual results to
differ materially, including, without limitation, the following:

Meridian's operating results, financial condition and continued growth depends, in part, on its ability to introduce into the marketplace enhancements of
existing products or new products that incorporate technological advances, meet customer requirements and respond to products developed by Meridian's
competition, its ability to effectively sell such products and its ability to successfully expand and effectively manage increased sales and marketing operations.
While Meridian has introduced a number of internally developed products, there can be no assurance that it will be successful in the future in introducing such
products on a timely basis or in protecting its intellectual property, and unexpected or costly manufacturing costs associated with the ramp up of new products
could cause actual results to differ from expectations. Meridian relies on proprietary, patented and licensed technologies. As such, the Company’s ability to
protect its intellectual property rights, as well as the potential for intellectual property litigation, would impact its results. Ongoing consolidations of reference
laboratories and formation of multi-hospital alliances may cause adverse changes to pricing and distribution. Recessionary pressures on the economy and
the markets in which our customers operate, as well as adverse trends in buying patterns from customers, can change expected results. Costs and difficulties
in complying with laws and regulations, including those administered by the United States Food and Drug Administration, can result in unanticipated
expenses and delays and interruptions to the sale of new and existing products, as can the uncertainty of regulatory approvals and the regulatory process.
The international scope of Meridian’s operations, including changes in the relative strength or weakness of the U.S. dollar and general economic conditions in
foreign countries, can impact results and make them difficult to predict. One of Meridian's growth strategies is the acquisition of companies and product lines.
There can be no assurance that additional acquisitions will be consummated or that, if consummated, will be successful and the acquired businesses will be
successfully integrated into Meridian's operations. There may be risks that acquisitions may disrupt operations and may pose potential difficulties in employee
retention, and there may be additional risks with respect to Meridian's ability to recognize the benefits of acquisitions, including potential synergies and cost
savings or the failure of acquisitions to achieve their plans and objectives. Meridian cannot predict the outcome of goodwill impairment testing and the impact
of possible goodwill impairments on Meridian’s earnings and financial results. Meridian cannot predict the possible impact of U.S. health care legislation
enacted in 2010 - the Patient Protection and Affordable Care Act, as amended by the Health Care and Education Reconciliation Act - and any modification or
repeal of any of the provisions thereof initiated by Congress or the presidential administration, and any similar initiatives in other countries on its results of
operations. Efforts to reduce the U.S. federal deficit, the outcome of tax reform legislation, breaches of Meridian’s information technology systems and natural
disasters and other events could have a materially adverse effect on Meridian’s results of operations and revenues. We have identified a material weakness in
our internal control over financial reporting that, if not properly corrected, could materially adversely affect our operations and result in material misstatements
in our financial statements. In addition to the factors described in this paragraph, Part I, Item 1A Risk Factors of our most recent Annual Report on Form
10-K and other periodic filings with the Securities and Exchange Commission contain a list and description of uncertainties, risks and other matters that may
affect the Company. Readers should carefully review these forward-looking statements and risk factors and not place undue reliance on our forward-looking
statements.

               Meridian Bioscience, Inc. and Subsidiaries

Selected Financial Data

Income Statement Information (Amounts in thousands, except per share data)

FY 2017 FY 2016 FY 2015 FY 2014 FY 2013
Net revenues $200,771 $196,082 $194,830 $188,832 $188,686
Gross profit 124,833 127,787 121,882 117,243 121,044
Operating income 37,382 51,378 56,060 52,392 57,314
Net earnings 21,557 32,229 35,540 34,743 38,032
Basic earnings per share $0.51 $0.77 $0.85 $0.84 $0.92
Diluted earnings per share $0.51 $0.76 $0.85 $0.83 $0.91
Cash dividends declared per share $0.575 $0.80 $0.80 $0.79 $0.76
Book value per share $4.02 $3.95 $3.96 $3.87 $3.73

Balance Sheet Information
FY 2017 FY 2016 FY 2015 FY 2014 FY 2013

Current assets $133,875 $126,791 $119,422 $108,832 $109,943
Current liabilities 22,887 22,571 15,251 13,735 19,617
Total assets 249,777 252,028 183,282 176,929 176,748
Long-term debt obligations 54,647 58,360 - - -
Shareholders’ equity 169,585 166,472 165,873 161,029 155,045
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