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FORWARD-LOOKING STATEMENTS 
Statements contained in this presentation that include company expectations or predictions should be 
considered forward-looking statements that are covered by the safe harbor protections provided under federal 
securities legislation and other applicable laws.  
 
It is important to note that the actual results could differ materially from those projected in such forward-
looking statements. For additional information that could cause actual results to differ materially from such 
forward-looking statements, refer to ONEOK’s and ONEOK Partners’ Securities and Exchange Commission 
filings. 
 
This presentation contains factual business information or forward-looking information and is neither an offer 
to sell nor a solicitation of an offer to buy any securities of ONEOK or ONEOK Partners. 
 
All future cash dividends and distributions (declared or paid) discussed in this presentation are subject to the 
approval of each entity’s (ONEOK and ONEOK Partners) board of directors. 
 
All references in this presentation to financial guidance are based on news releases issued on Nov. 4 and 
Dec. 2, 2014, and are not being updated or affirmed by this presentation. 
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MEETING AGENDA 
ONEOK AND ONEOK PARTNERS 

Terry Spencer, President and CEO 

• Welcome and Opening Remarks 
• Introduction to Executive Leadership Team 
• ONEOK and ONEOK Partners Overview 

– Key strategies 
– Disciplined growth continues 
– Future growth 

Rob Martinovich, EVP, Commercial 
• 2015 Outlook 
• Volume Growth 
• Fee-based Earnings 

 - Terry Spencer 
 - Rob Martinovich 
 - Wes Christensen, SVP, Operations 
 - Sheridan Swords, SVP, NGLs 
 - Kevin Burdick, VP, NGGP 
 - Phill May, VP, NGP 

• Panel Discussion: Supply Diversification 
– Williston Basin 
– Powder River Basin 
– Mid-Continent – Cana-Woodford, Stack and SCOOP 
– Permian Basin 

Derek Reiners, SVP, CFO and Treasurer • Financials 

Sheridan Swords • Natural Gas Liquids Market Update 

Terry Spencer • Closing Remarks 



EXECUTIVE 
LEADERSHIP 
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LEADERSHIP 
ONEOK AND ONEOK PARTNERS 

Terry Spencer 
President and Chief Executive 

 Officer 

Rob Martinovich 
Executive Vice President, 

Commercial 

Bob Mareburger 
Senior Vice President,  

Corporate Planning & Development 

Steve Lake 
Senior Vice President, 

General Counsel & Assistant Secretary 

Wes Christensen 
Senior Vice President, 

 Operations 
 

Derek Reiners 
Senior Vice President, 

Chief Financial Officer & Treasurer 

> 130 collective years of energy 
industry experience 



ONEOK OVERVIEW 
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ONEOK 

 Repositioned ONEOK as a pure-play, publicly traded general partner 
of ONEOK Partners 

– January 31: completed the separation of ONEOK’s natural gas distribution 
segment into a stand-alone, publicly traded company called ONE Gas, Inc.  

– March 31: completed the wind down of the energy services segment 

 Executed on dividend growth 
– Increased dividends declared by 53%  

 Provided management and resources to ONEOK Partners as the 
partnership continued to execute on growth opportunities  

2014 HIGHLIGHTS 
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ONEOK 

• 14% increase expected in 2015 dividends declared compared 
with 2014 

– Projected 2.25-cent-per-share-per-quarter increase for 2015 
• 12% – 15% expected average annual dividend growth between 

2014 and 2017  
• Target long-term annual dividend coverage ratio of 1.0x – 1.1x 

DELIVERING VALUE TO SHAREHOLDERS 
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ONEOK AS PURE-PLAY GP 

• Simplified capital allocation 
– Earnings and cash flow underpinned by 

investment-grade MLP with predominantly 
fee-based business model 

– Significant cash flow generation and growth 
driven by GP and LP distributions from 
ONEOK Partners 

– Focus on growth through ONEOK Partners 
• Improved investor alignment 

– Shareholders desiring higher dividends and 
growth associated with a pure-play GP 

• Enhanced valuation 
– Cash flow and dividend yield 

CORPORATE STRUCTURE IS WORKING 

ONEOK, Inc. 
38.3% GP and LP interest 
as of Sept. 30, 2014 

 ONEOK Partners GP, L.L.C. 

ONEOK Partners, L.P. 
 
Natural Gas 
Gathering 

and 
Processing 

Natural Gas 
Liquids 

Natural Gas 
Pipelines 
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 $120   $144  
 $226   $278  

 $351  
 $455   $191   $200  

 $250  
 $268  

 $285  

 $307  

2010 2011 2012 2013 2014G 2015G
GP interest LP interest

$762 

OKS GROWTH BENEFITS OKE 

• ONEOK Partners capital-growth 
projects and strategic 
acquisitions expected to drive 
continued distribution growth 

• Nearly two-thirds of every 
incremental ONEOK Partners 
adjusted EBITDA dollar, at 
current ownership level, flows to 
ONEOK as ONEOK Partners 
distributions 
 

VALUE OF GP INTEREST TO ONEOK 

Distributions Declared to ONEOK 
($ in Millions) 
20% CAGR 

$311 $344 

$476 
$546 

$636 



ONEOK PARTNERS 
OVERVIEW 
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ONEOK PARTNERS 

• Owns and operates strategically 
located assets in midstream 
natural gas and natural gas 
liquids businesses 

• Provides nondiscretionary 
services to producers, 
processors and customers 

ASSET OVERVIEW 

Natural Gas Gathering & Processing 

Natural Gas Pipelines 
Natural Gas Liquids 
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ONEOK PARTNERS 

 Increased organic growth projects and strategic acquisitions: 
– Announced:  Approximately $1.7 billion 
– Acquired:  $800 million acquisition of West Texas LPG Pipeline LP and  

       Mesquite Pipeline 
– Completed:  Approximately $2.5 billion  
– Unannounced backlog:  Increased to $4 billion – $5 billion   

 Delivered on growth: 
– Increased distributions declared by 6%  
– Increased adjusted EBITDA  and distributable cash flow by approximately 26%  
– Provided a coverage ratio of 1.11x (9 months ended as of Sept. 30, 2014)   

 Maintained investment grade balance sheet and financial flexibility: 
– Equity:  Issued $1.0 billion through Sept. 30  
– Credit facility:  Increased capacity to $1.7 billion from $1.2 billion  

2014 HIGHLIGHTS 
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ONEOK PARTNERS 

• 8% increase expected in 2015 distributions declared compared with 2014 
– Projected 1.5-cent-per-unit-per-quarter increase for 2015 

• 6% – 8% expected average annual distribution growth between 2014 and 2017 
• Target long-term annual coverage ratio of 1.05x – 1.15x   

DISTRIBUTION GROWTH CONTINUES 
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ONEOK PARTNERS 

• Disciplined growth continues, driven by volume increases from organic growth 
projects and strategic acquisitions 

– Predominantly fee-based earnings will continue – gather, process, fractionate, 
store and transport 

• Supply diversification – strategic assets in growing NGL-rich plays 
– Williston, Powder River, Mid-Continent and Permian  
– Well-positioned for future growth 

• Producers plan to concentrate drilling in more productive core areas  
– Drilling economics remain viable 
– Manufacturing process continues to improve 

• Liquids-rich reserve development potential within our dedicated footprint 
indicates decades of future drilling inventory  

• Strong balance sheet and liquidity as a result of disciplined growth 

KEY POINTS 
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OUR KEY STRATEGIES 

GROWTH 
• Increase distributable cash flow through investments in organic growth projects and strategic 

acquisitions 
– Continue to grow/expand our integrated natural gas and natural gas liquids infrastructure by utilizing our 

strategic supply positions in the Williston Basin, Powder River Basin, Mid-Continent and Permian Basin 
FINANCIAL 
• Manage our balance sheet and maintain investment-grade credit ratings at ONEOK Partners 

– Continue to increase natural gas and NGL volume that delivers significant fee-based earnings 
ENVIRONMENT, SAFETY AND HEALTH 
• Continue sustainable improvement in ESH performance  

– Continue to maintain the mechanical reliability of our assets  
PEOPLE 
• Attract, select, develop and retain a diverse group of employees to support strategy execution 

– Management continuity is the result of effective succession planning 

A PREMIER ENERGY COMPANY 



Page 18 

DISCIPLINED GROWTH CONTINUES 
$14 BILLION TO $16 BILLION IN CAPITAL – GROWTH PROJECTS 

2006 – 2009 2010 – 2014 Unannounced 
Growth Projects 

Acquisitions 
2010 – 2014 

$2 billion 

$1.2 billion 
$4.8 billion  

Total Capital 
Investments  

+ 

+ 
+ 

+ 

$14.4 to $16.0 
billion  

$4 to $5 
billion  

$2.4 to $3.0 
billion  

2015 – 2016 

• Completed $8 billion of capital-growth projects and 
acquisitions from 2006 – 2014 

• Capital-growth projects in progress of nearly $3 billion and 
growing 

• Doubled unannounced capital-growth projects in 2014 
• Continue to complete capital-growth projects                                                               

on time and on budget 
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FUTURE GROWTH 

• Future growth across multiple supply basins 
– Development of supply basins over the next two decades will require significant 

infrastructure 
• Backlog of unannounced growth projects includes: 

– Natural gas processing plants 
– Natural gas pipelines 
– NGL fractionation and storage facilities  
– NGL pipelines (includes $500 million for WTLPG expansions) 
– NGL export infrastructure 
– Crude-oil related facilities 

• Project backlog: approximately 65% natural gas liquids, 25% natural gas 
gathering and processing and 10% natural gas pipelines 

• Projects will be announced as commitments from producers/processors/end-users 
are secured  

$4 BILLION – $5 BILLION BACKLOG 

Project backlog predominantly fee based 
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• 11% – 26% expected increase in 2015 DCF driven by fee-based volume growth compared with 2014 
• Commodity price environment not expected to significantly impact supply 
• Ethane optimization differentials expected to remain narrow and optimization margins less of a contributor 

 
 

ONEOK PARTNERS  
INCREASING 2015 DISTRIBUTABLE CASH FLOW 

2015 DCF Guidance Range 
High end:$1.49 Billion Low end: $1.31 Billion Assumptions: Midpoint: $1.4 Billion 

Commodity 
prices: 
 

• NGL composite $0.78/gal, natural 
gas $3.80/MMBtu and crude oil  
$70/Bbl 

• NGL composite $0.89/gal, natural 
gas $4.00/MMBtu and crude oil 
$80/Bbl 

• NGL composite $0.98/gal, natural 
gas $4.20/MMBtu and crude oil 
$88/Bbl 

Volumes: 
 

• Slightly lower growth rate   • Slightly higher growth rate 

Ethane location 
differential: 

• $0.02 
 

• $0.02 
 

• $0.02 
 

Ethane 
rejection: 

• ~ 155,000 bpd 
 

• ~ 155,000 bpd 
 

• ~ 155,000 bpd 
 

Coverage ratio: • 0.95x – 1.02x • 1.03x – 1.07x • 1.08x – 1.15x  



Rob Martinovich 
 

Volume Growth Continues to Deliver Fee-based Earnings 
2015 OUTLOOK  

Executive Vice President, Commercial 
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NATURAL GAS GATHERING AND PROCESSING 

• 2015 volumes gathered expected to increase 17% from 2014 
– Significant acreage dedications in core, higher return areas targeted by producers  
– Improved drilling efficiencies drive higher production per well  

• Bakken flaring provides volume inventory to capture  
• Mid-Continent volume decline due to Oklahoma well completions weighted heavily toward the second half of  

2015, and natural production decline in Kansas   

GATHERED VOLUMES 

Natural Gas Gathered (BBtu/d) 

 320   296   380   499   690  
 1,010  

 747   734   739  
 848  

 1,030  

 1,000  

2010 2011 2012 2013 2014G 2015G
Rocky Mountain Mid-Continent

1,067 1,030 1,119 
1,347 

1,720 

2,010 
14% CAGR since 2010 
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128 164 297 
447 

650 
940 546 549 

569 

647 

860 

820 

2010 2011 2012 2013 2014G 2015G
Rocky Mountain Mid-Continent

1,510 

1,094 

1,760 
21% CAGR since 2010 

NATURAL GAS GATHERING AND PROCESSING 

• 2015 processed volumes expected to increase 
17% from 2014 

– Higher volumes in Williston Basin 
• Garden Creek II in service August 2014 
• Garden Creek III in service November 2014 
• Lonesome Creek expected to be completed 

in fourth quarter 2015 
• Additional natural gas compression in 

service fourth quarter 2015 
– Canadian Valley in service March 2014  
– Mid-Continent volume decline due to Oklahoma 

well completions weighted heavily toward the 
second half of  2015, and natural production 
decline in Kansas   

• Active drilling in the Bakken Shale, Powder River 
Basin, Cana-Woodford and SCOOP 
 

PROCESSED VOLUMES 
Natural Gas Processed (BBtu/d) 

674 713 
866 
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Gathering Volume (MBbl/d) 
117% growth since 2010 

NATURAL GAS LIQUIDS 

• Increasing estimated 2015 gathering volumes by 14%, excluding the WTLPG acquisition, and increasing 58% 
including the acquisition, compared with 2014; fractionation volumes estimated to increase by 8%, compared 
with 2014 

– WTLPG acquisition increases gathering volumes by approximately 44% in 2015 
– MB-3 fractionator completed December 2014 
– Hutchinson to Medford NGL pipeline completed first quarter 2015 
– Nine new plant connections anticipated in 2015 

• Increasing fractionation volume expected despite continued ethane rejection 

GATHERING AND FRACTIONATION VOLUMES 

Fractionation Volume* (MBbl/d) 
11% growth since 2010 

*Includes NGL fractionation volumes at third-party facilities 
**Includes 230,000 bpd from WTLPG acquisition 

512 537 574 535 530 570 
85 115 

155 

2010 2011 2012 2013 2014G 2015G

Fractionation Rejected Ethane

378 436 
520 547 520 

820 
65 105 

130 

2010 2011 2012 2013 2014G 2015G**

Gathering Rejected Ethane
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NATURAL GAS GATHERING AND PROCESSING 

• Current contract mix aligns interests with customers 
– Primarily percent-of-proceeds contracts with a fee-based component 

• Bakken volume growth has increased commodity exposure 
• Shifting to an increased fee-based component   

CONTRACT PORTFOLIO 

35% 32% 31% 34% 33% 31% 

65% 68% 69% 66% 67% 69% 

2010 2011 2012 2013 2014G 2015G

Fee Based Commodity

Contract Mix by Margin 
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NATURAL GAS GATHERING AND PROCESSING 

• 2014 hedged positions 
– Natural gas: 73%  at $4.07/MMBtu 

• 131,500 MMBtu/d of estimated equity volumes 

– Condensate: 73%  at $2.21/gallon 
• 3,700 bpd of estimated equity volumes 

– NGLs: 63%  at $1.17/gallon  
• 17,900 bpd of estimated equity volumes 

• 2015 hedged positions 
– Natural gas: 75%  at $4.03/MMBtu 

• 149,800 MMBtu/d of estimated equity volumes 

– Condensate: unhedged 
• 4,500 bpd of estimated equity volumes 

– NGLs: 5%  at $1.07/gallon 
• 22,200 bpd of estimated equity volumes 

• 2016 hedged positions 
– All commodities: Unhedged 

• Natural gas: 200,200 MMBtu/d of estimated equity 
volumes 

• Condensate: 5,300 bpd of estimated equity volumes 
• NGLs: 27,700 bpd of estimated equity volumes  

 

COMMODITY PRICE RISK MITIGATION 

*Equity volume net of hedges in place 

2015 
 

Volume* Assumed 
Prices 

Annual 
Contribution 
($ in millions) 

Impact of 10% Price 
Movement                      

($ in millions) 

Natural gas (MMBtu/d) 37,500 $4.00 / MMbtu $54.7 $5.5 

NGLs  (bpd) 21,100 $0.89 / gal $288.0 $28.8 

Condensate (bpd) 4,500 $1.90 / gal $131.1 $13.1 

Total $47.4 
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2% 4% 4% 1% 3% 2% 
13% 

37% 
28% 

6% 7% 6% 

7% 

7% 

7% 

8% 
8% 6% 

10% 

2% 
6% 

8% 5% 
5% 

68% 

50% 55% 

77% 77% 

81% 

2010 2011 2012 2013 2014G 2015G

Exchange &
Storage Services

Transportation

Marketing

Optimization

Isomerization

NATURAL GAS LIQUIDS 

• Exchange & Storage Services 
– Gather, fractionate, transport and store NGLs 

and deliver to market hubs; primarily fee based 

• Transportation 
– Transporting raw NGL feed from supply basins 

and NGL products to market centers; fee based 

• Marketing 
– Purchase for resale approximately 60% of 

system supply in the Mid-Continent on an index-
related basis; differential based 

• Optimization 
– Obtain highest product price by directing product 

movement between market hubs; differential 
based 

• Isomerization 
– Convert normal butane to iso-butane to be used 

in refining to increase octane in motor gasoline; 
differential based 

 

MARGIN PROFILE MIX 

Continue to focus on converting optimization 
margins to exchange-services margins 
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OKS PREDOMINANTLY FEE-BASED EARNINGS 

• Expect to remain predominantly fee based  
• Commodity price risk 

– Exists primarily in natural gas gathering and 
processing segment 

– Mitigated by hedging 
• Volume risk  

– Exists primarily in natural gas gathering and 
processing and natural gas liquids segments 

• Ethane rejection impacts natural gas liquids 
segment 

– Mitigated by supply diversity, firm-based, frac-or-
pay and/or ship-or-pay contracts  

• Price differential risk 
– NGL location price differentials between Mid-

Continent and Gulf Coast and product price 
differentials  

– Optimization expected to be less of a contributor, 
particularly for ethane  

 

PERCENT OF MARGIN 

68% 
50% 58% 66% 65% 66% 

23% 

19% 
22% 

23% 22% 23% 

9% 
31% 

20% 11% 13% 11% 

2010 2011 2012 2013 2014G 2015G

Fee Commodity Differential

Sources of Margin 
$1.2 B $1.6 B $1.6 B $1.7 B $2.1 B $2.6 B 



Terry Spencer, Rob Martinovich, Wes Christensen, Sheridan Swords, 
Phill May and Kevin Burdick 
 

DISCIPLINED GROWTH CONTINUES 
IN MULTIPLE BASINS 



WILLISTON BASIN 
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WILLISTON BASIN 

• Approximately 97% of producer 
economics from crude-oil and NGL 
production  

• Drilling is economical with crude-oil prices 
(WTI) as low as $45–$60 per barrel 

• Approximately 11 gallons of NGL 
products per Mcf of natural gas 

– Approximately 5.5 gallons of NGL products 
per Mcf of natural gas, excluding ethane 

• Production efficiency improvements in the 
manufacturing process 

– Pad drilling 
– Well cost reductions 
– Enhanced completion technology 

DRILLING ECONOMICS 

NGLs 
4% 

Natural 
gas 
 3% 

Crude oil 
93% 

Producer Economics 

Source: Various industry and company research 
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WILLISTON BASIN 
REDUCED FLARING AND VOLUME BACKLOG 
• Flaring results in loss of NGL and natural gas value uplift 
• 24% of North Dakota’s natural gas production was flared in September 2014 
• North Dakota Industrial Commission (NDIC) policy targets: 

– Reduce flaring to 15% by first quarter 2016 and 5% – 10% by the fourth quarter 2020 

• Current statewide flaring is approximately 300 MMcf/d, which is more than six months of drilling inventory 

 
 

Pe
rc

en
t F

lar
ed

 MMcf/d Produced 

North Dakota Natural Gas Produced and Flared 

Source: NDIC Department of Mineral Resources 
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OKS IN THE WILLISTON BASIN 
A LEADING SERVICE PROVIDER TO PRODUCERS 
 

Acreage 
Dedications 

• 3+ million  
         net acres   
• ~60%  
         of total acreage footprint 

Processing 
Capacity  

• 600 MMcf/d currently 
• 1,200 MMcf/d 
         expected by Q3 2016 

Competitive 
Advantage 

• Strong producer 
relationships 

• Integrated assets 
and value chain with NGL and NGP 
segments 

Largest independent natural gas gatherer 
and processor in the Williston Basin.  

Growth projects 

OKS plants Northern Border Pipeline 

Bakken NGL Pipeline 

Stateline De-ethanizers 
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WILLISTON BASIN 
CAPITAL INVESTMENTS 2015 – 2016 

Project CapEx 
($ in millions) 

Expected 
Completion 

Lonesome Creek plant 
and related infrastructure 
– 200 MMcf/d  

$550–$680 Q4 2015  

Bear Creek plant and 
related infrastructure  
– 80 MMcf/d  

$230–$330 Q2 2016  

Demicks Lake plant and 
related infrastructure  
– 200 MMcf/d  

$515–$670 Q3 2016 

Additional compression $80–$100 Q4 2015 

Stateline De-ethanization 
facilities $70 Q4 2015 

Total $1.4 billion to $1.9 billion 
OKS plants Northern Border Pipeline Natural Gas Gathering pipelines 
Bakken NGL Pipeline 

1 

3 

2 

4 

NGL Pipeline 
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Third Party 
Pipeline 

Residue Gas 

WILLISTON BASIN 
SERVING NEW ETHANE MARKETS 

• De-ethanization facilities adjacent 
to ONEOK Partners’ Stateline 
natural gas processing plants  

– Approximately $70 million 
– Ability to produce approximately 

26,000 bpd of ethane 
– Fee-based earnings  
– Ethane will be delivered to a third-

party pipeline 
– Expected to be completed during 

the fourth quarter 2015 

Stateline Natural Gas 
Processing plants 

Measurement 

Stateline  
De-ethanizer 

Natural Gas Liquids 
Ethane, Propane, Butanes, 
Natural Gasoline 

Gas  
Pipeline 

Purity Ethane 

Bakken NGL 
Pipeline 

Natural Gas Liquids 
Propane, Butanes, Natural 
Gasoline 



POWDER RIVER BASIN 
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POWDER RIVER BASIN 
DRILLING ECONOMICS 

• Approximately 83% of producer 
economics from crude-oil and NGL 
production 

• Drilling is economical with crude-oil 
prices (WTI) as low as $60–$70 per 
barrel 

• Approximately 7 gallons of NGL 
products per Mcf of natural gas 
– Approximately 4 gallons of NGL products 

per Mcf of natural gas, excluding ethane 
 

 
 

NGLs 
 11% 

Natural 
gas 
 17% 

Crude oil 
72% 

Producer Economics 

Source: Various industry and company research 
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OKS IN THE POWDER RIVER BASIN 

Acreage 
Dedications 

• 130,000 
       net acres   
• ~23%  
         of total acreage footprint 
 

Processing 
Capacity  

• 50 MMcf/d current  
• 150  
        MMcf/d in 2016  

Competitive 
Advantage 

• Integrated assets 
       and value chain with NGL segment 
• Well-positioned  
        for future growth  

EXPANDING OPERATIONS IN GROWING BASIN  

Strategic growth in the NGL-rich formations in the 
Powder River Basin.  

Existing Gathering Pipeline 

Niobrara NGL Lateral 

NGL pipeline 

Bakken NGL Pipeline 

Bronco plant 

Sage Creek plant 

Third party plant 

Powder River Basin 
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POWDER RIVER BASIN 

Strategic expansion of existing basin footprint. 
 

CAPITAL INVESTMENTS 2015 – 2016  
 

Project CapEx 
($ in millions) 

Expected 
Completion 

Sage Creek – plant and 
infrastructure upgrades  $50 Q4 2015 

Bronco plant and related 
infrastructure – 100 MMcf/d  $170–$245 Q3 2016  

NGL pipeline – 65-mile, 10-
inch connection from Bronco 
plant to Niobrara NGL Lateral 

$45–$60 Q3 2016  

TOTAL $265-$355 

Existing Gathering Pipeline 

Niobrara NGL Lateral 

NGL pipeline 

Bakken NGL Pipeline 

Bronco plant 

Sage Creek plant 

Third party plant 

Powder River Basin 
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WILLISTON AND POWDER RIVER BASIN 
NATURAL GAS LIQUIDS TAKEAWAY 

• Bakken NGL Pipeline expansion 
 Expand capacity to 135,000 bpd from 60,000 

bpd with additional pump stations; completed 
in September 2014 

– Expand capacity to 160,000 bpd; expected to 
be completed in second quarter 2016 

• Niobrara NGL Lateral 
 Connects Sage Creek and third-party plants 

to the Bakken NGL Pipeline 
• Fee-based contracts 

Approximately $1 billion 

Overland Pass Pipeline Expansion (50% interest) 

Bakken NGL Pipeline 

Bushton NGL Fractionator Expansion 

Niobrara Lateral 

Williston Basin 
Bakken Shale 

Powder River 
Basin 

Niobrara Shale 

Wamsutter Area 

Piceance Basin DJ Basin 

Bushton 



BREAK 



MID-CONTINENT 
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MID-CONTINENT  
DRILLING ECONOMICS 
 • Approximately 85% of producer 

economics from crude-oil and NGL 
production 

• Drilling is economical with crude-oil 
prices (WTI) as low as $45–$70 per 
barrel in the SCOOP 

• Approximately 3.5 to 7 gallons of NGL 
products per Mcf of natural gas 
depending on location  
– Approximately 2 to 4 gallons of NGL 

products per Mcf of natural gas, excluding 
ethane 

• Production efficiency improvements in 
the manufacturing process  
– Enhanced completion technology 
 

NGLs 
 15% 

Natural 
gas 
 15% 

Crude oil 
70% 

Producer Economics 

Source: Various industry and company research 



Page 44 

MID-CONTINENT 

Acreage 
Dedications 

• 500,000+  
       net acres   
• ~28%  
       of total acreage footprint 

Processing 
Capacity  

• 700 MMcf/d currently 

• 900 MMcf/d 
      expected by 2016 

 

Competitive 
Advantage 

• Integrated assets 
      and value chain with NGL 

and NGP segments 
• Well-positioned  
       for future growth  

INTEGRATED ASSETS AT WORK  
 

Enhancing our existing footprint and 
adding more efficient plants to meet 
producer needs. 

Natural Gas plants 
Natural Gas pipelines 

NGL pipelines 
Natural Gas storage NGL storage 

Natural Gas gathering 

NGL fractionator 
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SCOOP – KNOX PLANT 

• Knox plant 
– $175 million to $240 million 
– 200 MMcf/d natural gas processing 

facility 
– Expected to be completed in the fourth 

quarter 2016 
• Related natural gas infrastructure, 

including natural gas gathering pipelines 
and natural gas compression 

– $190 million to $230 million 
• Primarily percent-of-proceeds contracts 

with fee-based components 
• Increases Oklahoma natural gas 

processing capacity to approximately 
900 MMcf/d 

 

KNOX NATURAL GAS PROCESSING PLANT 

Knox Plant 

Existing OKS processing plants 

Shale plays 

Natural Gas Gathering Pipelines 

 

$365 million to $470 million  



PERMIAN BASIN 
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PERMIAN 
DRILLING ECONOMICS 
 • Approximately 78% of producer 

economics from crude-oil and NGL 
production 

• Drilling is economical with crude-oil 
prices (WTI) as low as $47–$61 per 
barrel in the Delaware formation 

• Approximately 7 gallons of NGL 
products per Mcf of natural gas 
– Approximately 4 gallons of NGL products 

per Mcf of natural gas, excluding ethane 

 

23% 

22% 

55% 

Producer Economics 

Source: Various industry and company research 

Crude oil 

NGLs 

Natural 
Gas 
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WEST TEXAS LPG AND MESQUITE PIPELINES 

• 2,600 miles of NGL gathering pipeline 
– $800 million  
– 230,000 bpd, net  
– Acquisition closed in November 2014 

• Expands NGL segment’s portfolio of assets 
– NGL gathering system mileage increased 

more than 60% 
– Gathered NGL volumes expected to 

increase 40% 
– Positioned for additional growth 

opportunities through expansions 
• Expected to generate 6 to 8 times adjusted 

EBITDA multiples between 2017 and 2020 
– $500 million in additional capital-growth 

investments between 2015 and 2019  
– Potential for fee-based fractionation and 

storage margins 

NATURAL GAS LIQUIDS ACQUISITION 

NGL Gathering Pipelines 
NGL Distribution Pipelines 
West Texas LPG Acquisition 
Mesquite  Acquisition 
NGL Market Hub 
NGL Fractionator 
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NATURAL GAS PIPELINES 
GROWING EXPORTS TO MEXICO 
 • Proposed project: 

– 208 miles of 30-inch pipeline from the 
Waha Hub area to a delivery point near 
San Elizario, Texas 

– $450 million - $550 million 
– Provide 500 – 600 MMcf/d capacity to 

existing El Paso, Texas, markets and new 
markets in northern Mexico  

• We have a long history of providing 
pipeline services to Mexico through our 
WesTex system 

• Non-binding open season 
Natural Gas Interstate Pipeline 
Natural Gas Intrastate Pipeline 
Natural Gas Storage  
Proposed Project 



FRACTIONATION 
CAPACITY 



Page 51 

1% 6% 

41% 
26% 

26% 

Mont Belvieu 

Bushton 
Hutchinson 

FRACTIONATION CAPACITY 
NATURAL GAS LIQUIDS 

• Increased our fractionation capacity  
– MB-2 – 75,000 bpd fractionator in 

service in December 2013 

– MB-3 – 75,000 bpd fractionator 
completed in December 2014  

• 820,000 bpd of capacity 

Fractionation Capacity 

Medford 



ONEOK PARTNERS 
FINANCIALS 
Derek Reiners 
Senior Vice President, 
Chief Financial Officer & Treasurer 
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$2.23 $2.33 
$2.59 

$2.87 $3.01 $3.25 

2010 2011 2012 2013 2014 2015G

$2.25 $2.37 
$2.69 $2.89 $3.07 

$3.31 

2010 2011 2012 2013 2014G 2015G

CREATING OKS UNITHOLDER VALUE 
 
• 8% increase in 2015 distributions declared compared with 2014 

– Projected 1.5-cent-per-unit-per-quarter increase for 2015 
• 6% – 8% expected average annual distribution growth between 2014 and 2017 
• Considerations: capital project execution, volume growth, commodity prices, capital market conditions 

 

DISTRIBUTION GROWTH 
 

Distributions Declared Per Unit Per Year 
(Split adjusted) 

8% CAGR since 2010 
 

Distributions Paid Per Unit Per Year 
(Split adjusted) 

8% CAGR since 2010 
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OKS FINANCIAL GUIDANCE SUMMARY 

• Adjusted EBITDA range: $1.77 billion – $1.99 billion 
• Distributable cash flow range: $1.31 billion – $1.49 billion 

– Target long-term annual coverage ratio of 1.05x – 1.15x 
 

2015 

$1,258  
 $949  

 $804  

 $1,939  
 $1,580  

 $1,185  
 $940  

 $1,725  $1,880 

$1,400 $1,200 

$2,800 

Adjusted EBITDA Distributable Cash Flow Net Income attributable to
ONEOK Partners

Capital Expenditures*

2013 2014 Guidance Midpoint 2015 Guidance Midpoint

($
 in

 M
illi

on
s) 

* Excludes acquisitions 

Expected average annual adjusted EBITDA growth of 20% between 2014 and 2017 

• Net income range: $1.12 billion – $1.28 billion 
• Capital expenditures: $2.6 billion – $3.0 billion 

– Expected to generate EBITDA multiples of 5 – 7 times 

• Maintain investment-grade credit ratings  
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 $278  
 $649   $629   $567  

 $720  
$933  

 $232  

 $207   $217   $217  
 $248  

 $215  

 $181  

 $211   $240   $227  

 $250  

 $379  

2010 2011 2012 2013 2014G* 2015G

Gathering and 
Processing 

Natural Gas 
Pipelines 

Natural Gas 
Liquids 

OKS 2015 FINANCIAL GUIDANCE 

• Natural gas gathering and processing: 
– Higher gathered and processed volumes 
– Benefit of new processing plants and 

compression on line 
• Natural gas liquids: 

– Higher gathered and fractionated volumes from 
new plant connections, completed projects and 
WTLPG acquisition 

– Widespread ethane rejection 
– Narrow location price differentials expected to 

continue 
• Natural gas pipelines: 

– Predominantly fee based 
– Market connected with high subscription rates  

 

BY SEGMENT 
Operating Income and Equity Earnings 

($ in Millions) 
17% CAGR since 2010 

$691 

$1,067 $1,086 
$1,011 

$1,218 

$1,527 

*Includes $76.4 million noncash impairment charge in 
Gathering and Processing 
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54% 47% 48% 45% 49% 

46% 53% 52% 55% 51% 

2010 2011 2012 2013 2014*

Equity Debt

OKS STRONG BALANCE SHEET 

• Committed to investment-grade credit 
ratings 

– S&P:  BBB (stable) 
– Moody’s:  Baa2 (stable)  

• Capital structure targets 
– 50/50 capitalization 
– Debt-to-EBITDA ratio < 4.0x 

• $1.7 billion revolving credit facility 
– Matures 2019 
– Expandable to $2.4 billion 

 
 

 

INVESTMENT GRADE 

ONEOK Partners 
Long-Term Debt-to-Capitalization Ratio 

 

*At Sept. 30, 2014 
 



ONEOK FINANCIALS 
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$0.91  $1.08  $1.27   $1.48  
 $2.13  

 $2.56  

2010 2011 2012 2013 2014 2015G

 $0.95   $1.13   $1.33   $1.52  

 $2.33  
 $2.65  

2010 2011 2012 2013 2014G 2015G

CREATING OKE SHAREHOLDER VALUE 

• 14% increase expected in 2015 dividends declared compared with 2014 
– Projected 2.25-cent-per-share-per-quarter increase for 2015 

• 12% – 15% expected average annual dividend growth between 2014 and 2017  
• Target long-term annual dividend coverage ratio of 1.0x – 1.1x  

 

DIVIDEND GROWTH   

Dividends Declared Per Share Per Year  
(adjusted for stock split) 
23% CAGR since 2010 

Dividends Paid Per Share Per Year 
 (adjusted for stock split) 

23% CAGR since 2010 
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OKE FINANCIAL GUIDANCE SUMMARY 

• Cash flow available for dividends: $580 million – $660 million 
• Free cash flow: $50 million – $80 million after capital expenditures 

and dividends 
• No expected borrowings; $300 million credit facility 

 

2015 
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• Taxes on GP distributions at full corporate tax rate 
• Taxes on LP distributions have been 100% deferred in recent years 
• Cash tax rate expected to be 20% – 25% of total distributions from ONEOK 

Partners beyond 2015 
• Assumes  bonus depreciation not renewed in 2014 or beyond; if 50 percent 

bonus depreciation is renewed for 2014 
– 2015 cash taxes expected to be zero 
– 2016 – 2017 cash tax rate expected to be 18% – 24% 
 

ONEOK 
INCOME TAXES 

 



Sheridan Swords 
Senior Vice President, Natural Gas Liquids 

NGL MARKETS 
OVERVIEW 
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INDUSTRY ENVIRONMENT 

• Supply growth continues from NGL-rich regions 
• Ethane supply expected to continue to outpace demand 

– Downward pressure on ethane prices expected until new world-scale ethylene 
cracking capacity comes on line beginning in 2017 

• Ethane rejection, petrochemical crackers demand growth and exports will mitigate 
partially ethane supply/demand imbalances 

• Propane and LPG exports continue to grow 
• Conway-to-Mont Belvieu differentials remain narrow 

– Increased ethane rejection creates Conway-to-Mont Belvieu capacity 

• Third-party interest in shipping diluent remains strong 
–  Used to produce and transport heavy Canadian crude oil 

 
 

NATURAL GAS LIQUIDS 
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ETHANE MARKETS  
• Ethane rejection is expected to continue until new world-scale ethylene cracking capacity comes on line 

beginning in 2017 
• Low price ethane environment is attracting future growth in petrochemical and export demand 
 
 

SUPPLY AND DEMAND ASSUMPTIONS 

0

500

1,000

1,500

2,000

2,500

3,000

2015 2016 2017 2018 2019 2020

Mb
/d

 

Third-Party Ethane Supply and Demand Forecasts 

High Third-Party Supply Forecast Range*

Low Third-Party Supply Forecast Range*

Potential Export Capacity

Potential Petchem Demand

Export Capacity

Firm  Petchem Demand

*Third-party sources include: Wood Mackenzie, Bentek, PIRA, RBN and Envantage 
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PROPANE MARKETS 

• Propane prices could see near term support as inventories decline due to 
strong crop-drying, normal winter weather and expanding export capacity 
– Periods of time when Conway will be priced above Mont Belvieu 

• Longer term propane prices are expected to be supported by: 
– Growing export demand through new export facilities 
– Seasonal swing market created by growing propane demand from U.S. propane 

dehydrogenation facilities 

GROWING EXPORTS PROVIDE PRICE SUPPORT 



CLOSING REMARKS 

Terry Spencer 
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CONCLUSIONS 
KEY POINTS 
 

– ONEOK Partners 
 Distribution growth of 6% – 8% (2014 – 2017) 
 Long-term distribution coverage of 1.05x – 1.15x 
 Investment-grade credit ratings  
 50/50 capitalization 
 Debt to EBITDA < 4.0x 

 

– ONEOK  
 Dividend growth of 12% – 15% (2014 – 2017) 
 Long-term dividend coverage ratio of 1.0x – 1.1x 

 

• ONEOK corporate structure is maximizing cash flow available for dividends 
– Pure-play GP creates exceptional value through ownership of ONEOK Partners 
– Expected 14 percent increase in 2015 dividends declared compared with 2014  

• ONEOK Partners distribution growth continues 
– Growth driven primarily by volume increases from organic projects and strategic acquisitions 
– Predominantly fee-based earnings continue 
– Significant supply diversification will continue through the development of capital-growth 

opportunities within our footprint 
– Expected 8 percent increase in 2015 distributions declared compared with 2014 

• Financial targets 



Q&A 
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APPENDIX 



APPENDIX – ONEOK 
PARTNERS GROWTH 
PROJECTS 
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ONEOK 

Our Vision  
A pure-play general partner that creates exceptional value for all stakeholders through our 
ownership in ONEOK Partners by: 

• Providing management and resources to ONEOK Partners, enabling it to execute its growth 
strategies and allowing ONEOK to grow its dividend 

• Maximizing dividend payout while maintaining prudent financial strength and flexibility  
• Attracting, selecting, developing and retaining a diverse group of employees to support 

strategy execution 

 
Our Mission  
To provide reliable energy and energy-related services in a safe and environmentally 
responsible manner to our stakeholders through our ownership in ONEOK Partners 

 

VISION AND MISSION 
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ONEOK PARTNERS 

Our Vision 
Creating exceptional value for all stakeholders by: 

• Re-bundling services across the energy value chain, primarily through vertical integration, to 
provide customers with premium services at lower costs 

• Applying our capabilities – as a gatherer, processor, transporter, marketer, storage operator 
and distributor – to natural gas, natural gas liquids and other energy commodities 

 
Our Mission 
As a responsible corporate citizen, ONEOK Partners provides reliable energy and energy-
related services in a safe and environmentally responsible manner to our stakeholders 

 

VISION AND MISSION 
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WELL POSITIONED IN SHALE PLAYS 

• Active in and evaluating numerous shale plays 
– Producer supply commitments are key 

• Exposure to NGL-rich resource development 
– Provides platform for future growth 

 

“OUR FAIRWAY”  

Williston Basin 

Bakken Shale 

Niobrara Shale 

Cana-Woodford Woodford Shale 

Barnett Shale 

Mississippian Lime 

Natural Gas Basins 
Natural Gas Shale Plays 
OKS Basins – Shale Plays 

Source: EIA 

Utica Shale 

Marcellus Shale 

Eagle Ford 

Haynesville Shale 

Fayetteville 

Granite Wash 

Piceance Basin 

Powder River  Basin 

SCOOP 

Permian Basin 

Natural Gas Gathering & Processing 

Natural Gas Pipelines 
Natural Gas Liquids 
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WILLISTON BASIN-RELATED GROWTH PROJECTS 
2010 – 2014 (~$2.5 BILLION IN PROJECTS) 

Major Project Scope CapEx 
($ Millions)  

Contract 
Type Completed 

Garden Creek plant and related 
infrastructure** 

• 120 MMcf/d* capacity   $360  POP with fee 
components 

December 2011 

Stateline I and II plants and related 
infrastructure** 

• 240 MMcf/d* total capacity $565 POP with fee 
components 

September 2012 / 
April 2013 

Bushton fractionator expansion • Expanded capacity by 60,000 bpd  
• Dedicated supply from OKS plants  

$117 Fee based September 2012 

Bakken NGL pipeline / Phase I 
expansion 

• 600-mile, 12-inch NGL pipeline with initial capacity of 60,000 bpd  
• Phase I expansion increased capacity to 135,000 bpd  
• Dedicated supply from OKS plants and third party plants 

$555 Fee based April 2013 / 
September 2014 

Overland Pass Pipeline expansion • Expanded by 60,000 bpd  
• Dedicated supply from OKS plants and third party plants  

$36  Fee based April 2013 

Divide County Natural Gas 
Gathering System 

• 270 miles of natural gas gathering pipeline*  $125  POP with fee 
components 

June 2013 

Niobrara NGL Lateral • NGL pipeline lateral connecting to Bakken NGL pipeline  $85  Fee based September 2014 

Garden Creek II plant and related 
infrastructure** 

• 120 MMcf/d* capacity $310–$345 POP with fee 
components 

August 2014 

Garden Creek III plant and related 
infrastructure** 

• 120 MMcf/d* capacity $325–$360 POP with fee 
components 

October 2014 

*Backed by acreage dedications 
**Includes the construction of natural gas compression to take advantage of 
additional natural gas processing capacity by the end of 2015  
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WILLISTON BASIN-RELATED GROWTH PROJECTS 
2015 – 2016 (~$2.2 BILLION IN PROJECTS)  

Major Project Scope CapEx 
($ Millions)  

Contract 
Type Timing 

Lonesome Creek plant and related 
infrastructure 

• 200 MMcf/d* capacity  $550–$680  POP with fee 
components 

Fourth quarter 
2015 

Natural gas compression  • 100 MMcf/d* total additional processing capacity at existing Garden 
Creek and Stateline plants (20 MMcf/d each)  

$80 - $100 POP with fee 
components 

Fourth quarter 
2015  

Sage Creek infrastructure • Compression and gathering pipelines to support Sage Creek plant 
upgrades 

$50 POP with fee 
components 

Fourth quarter 
2015 

Stateline de-ethanization facilities • 26,000 barrels per day (bpd) of ethane produced at Stateline I and II 
through de-ethanization facilities 

$70 Fee Based Fourth quarter 
2015 

Bear Creek plant and related 
infrastructure  

• 80 MMcf/d* capacity  
• 40-mile NGL gathering pipeline connecting plant to Bakken NGL 

Pipeline  

$265–$375 POP with fee 
components 

Second quarter 
2016 /  Third 
quarter 2016  

Bakken NGL Pipeline expansion – 
Phase II 

• Increase capacity by 25,000 bpd (160,000 bpd total capacity)  $100 Fee based  Second quarter 
2016  

Demicks Lake plant and related 
infrastructure  

• 200 MMcf/d* capacity  
• 12-mile NGL gathering pipeline connecting plant to Bakken NGL 

Pipeline  

$525–$685 POP with fee 
components 

Third quarter 
2016  

Bronco plant and related 
infrastructure  

• 100 MMcf/d* capacity 
• 65-mile NGL gathering pipeline connecting plant to Bakken NGL 

Pipeline   

$215–$305 POP with fee 
components 

Third quarter 
2016  

*Backed by acreage dedications 
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MID-CONTINENT-GULF COAST-RELATED 
GROWTH PROJECTS 
2010 – 2014 (~$2.3 BILLION IN PROJECTS) 

Major Project Scope  CapEx 
($ Millions)  

Contract 
Type Completed 

Sterling I expansion • Installed 7 additional pump stations to increase capacity by 15,000 bpd  $30  Differential or 
fee based 

November 2011 

Cana-Woodford/Granite Wash 
NGL plant connections 

• 230 miles of 10- and 12-inch NGL gathering pipelines 
• Added incremental 75,000 bpd  – 80,000 bpd   

$220  Fee based April 2012 

Ethane header pipeline • 400,000 bpd capacity; transports purity ethane  $23  Fee based April 2013 

MB-2 fractionator • 75,000 bpd capacity  $375 Fee based December 2013 

Sterling III pipeline and 
reconfiguration of Sterling I 
and II 

• 550-mile, 16-inch NGL pipeline 
• Initial capacity of 193,000 bpd  

 

$808 Fee based March 2014 / July 
2014 

Canadian Valley Plant • 200 MMcf/d* capacity 
• Cana-Woodford Shale 

$300  POP with fee 
components 

March 2014 

MB E/P Splitter • 40,000 bpd  
• Splits E/P mix into purity ethane 

$46  Differential 
based 

March 2014 

MB-3 fractionator • 75,000 bpd  $525–$575 Fee based December 2014 

*Backed by acreage dedications 
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MID-CONTINENT-GULF COAST-RELATED 
GROWTH PROJECTS 
2015 – 2016 (~$600 MILLION IN PROJECTS) 

Major Project Scope  CapEx 
($ Millions)  

Contract 
Type Timing 

Hutchinson to Medford NGL 
pipeline 

• 95-mile NGL pipeline between existing NGL fractionation at Hutchinson, 
Kansas, and Medford, Oklahoma  

$140 Fee based First quarter 
2015 

Knox plant and related 
infrastructure  

• 200 MMcf/d* capacity  
• SCOOP play  

$365–$470 POP with fee 
components 

Fourth quarter 
2016  

*Backed by acreage dedications 
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ACQUISITIONS 
2013 – 2014 (~$1.2 BILLION) 

Major Project Scope  CapEx 
($ Millions)  

Contract 
Type Timing 

West Texas Pipeline & 
Mesquite Pipeline  

• 2,600 total mile NGL gathering pipeline acquisition 
• Permian Basin 

$800 Fee based November 
2014 

Remaining 30 percent interest 
in Maysville plant 

• 40 MMcf/d in additional natural gas processing capacity 
• Cana-Woodford Shale 

$90 Fee based December 
2013 

Sage Creek natural gas 
processing plant 

• 50 MMcf/d* natural gas processing capacity  
• Powder River Basin 

$305 POP with fee 
components 

September 
2013 

*Backed by acreage dedications 
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OKS GROWTH: 2006 – 2009 

• 2010 was first full year of all 
of these projects contributing 
EBITDA 

• Two-thirds of investments 
were fee-based, NGL-
related projects  

• Set the stage for future 
growth 

 

MORE THAN $2 BILLION OF GROWTH PROJECTS COMPLETED 

Natural Gas Gathering & Processing 
Natural Gas Pipelines 
Natural Gas Liquids Gathering Pipelines 
Natural Gas Liquids Distribution Pipelines 
Completed growth project 

Piceance Lateral 

Grasslands Plant 
Expansion 

Fort Union Gas 
Gathering 
Expansion 

DJ Lateral 

Overland Pass 
Pipeline 

Guardian II 
Expansion 

North System 
Acquisition 

Midwestern 
Extension 

NGL Upgrade 
Projects 

Arbuckle 
Pipeline 

Woodford 
Extension 



APPENDIX – NATURAL 
GAS GATHERING AND 
PROCESSING 
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ASSET OVERVIEW 

Nondiscretionary services to producers 
– Gathering, compression, treating and processing 

Diverse contract portfolio  
– More than 2,000 contracts 
– Primarily percent of proceeds (POP) and fee 

based 
Natural gas supplies from six basins 

– Williston Basin 
 Includes oil, natural gas and natural gas liquids in 

the Bakken and Three Forks formations 
– Powder River Basin 

 Emerging crude-oil and NGL-rich development in 
the Niobrara, Sussex and Turner formations 

 Coal-bed methane, or “dry,” natural gas does not 
require processing 

– Mid-Continent 
 South Central Oklahoma Oil Province (SCOOP) 
 Cana-Woodford Shale 
 Mississippian Lime 
 Granite Wash, Hugoton, Central Kansas Uplift 

– Wind River Basin 
 Conventional wells 

 

 

NATURAL GAS GATHERING AND PROCESSING 

Gathering 18,527 miles of pipe 
Processing 19 active plants 

1,450 MMcf/d capacity 
Production 
 
 

1,847 BBtu/d gathered 
1,666 BBtu/d processed 
   792 BBtu/d residue gas sold 
   111 MBbl/d NGLs sold 
 As of Sept. 30, 2014 YTD 

Williston Basin 

Powder River 
Basin 

Hugoton 
Central Kansas 

Uplift 

Anadarko 

Wind River 

Niobrara 
Shale 

SCOOP 

Gathering pipelines 
Natural gas processing plant 
In progress 
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INDUSTRY ENVIRONMENT 

• Producers focusing on oil- and NGL-rich production to maximize returns 
• In the basins where we operate, drilling remains economical in a lower crude-oil 

price environment  
• Robust supply picture for natural gas and NGLs – due to shale gas production  
• Regulatory environment could impose higher costs 

– Flaring targets established by the North Dakota Industrial Commission (NDIC) 
– Crude-oil conditioning requirements being evaluated by the NDIC 

 
 

NATURAL GAS GATHERING AND PROCESSING 
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WILLISTON BASIN – BEAR CREEK 

• Bear Creek plant 
– $230 million to $330 million 
– 80 MMcf/d 
– Expected to be completed in 

second quarter 2016 
• Natural gas liquids pipeline 

connecting the Bear Creek plant to 
the Bakken NGL pipeline 
– $35 million to $45 million 
– Expected to be completed in third 

quarter 2016 
• Supported by acreage dedications 

from producers 
 

NATURAL GAS GATHERING AND PROCESSING AND NGL INVESTMENTS 

Bear Creek plant 

Garden Creek plant (in service) 

Garden Creek II plant (in service)  

Garden Creek III plant (in service) 

Stateline I plant (in service) 

Stateline II plant (in service) 

Lonesome Creek plant 

Demicks Lake plant 

Existing OKS processing plants 

$265 million to $375 million 

Williston Basin 

Natural Gas Gathering Pipelines 

Divide County Natural Gas Gathering 
System (in service)  
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WILLISTON BASIN – DEMICKS LAKE 

• Demicks Lake plant 
– $330 million to $430 million 
– 200 MMcf/d natural gas processing facility 
– Expected to be completed in third quarter 2016 

• Related natural gas infrastructure, including 
natural gas gathering pipelines and natural gas 
compression 

– $185 million to $240 million 
• Construct additional natural gas compression to 

take advantage of additional natural gas 
processing capacity  

– $80 million to $100 million 
– Additional natural gas processing capacity due to 

better than expected performance at Garden 
Creek and Stateline plants by a total of 100 
MMcf/d  

– Expected to be completed in fourth quarter 2015 
• Supported by acreage dedications from 

producers 

 

NATURAL GAS GATHERING AND PROCESSING INVESTMENTS 
$595 million to $770 million 

Bear Creek plant 

Garden Creek plant (in service) 

Garden Creek II plant (in service)  

Garden Creek III plant (in service) 

Stateline I plant (in service) 

Stateline II plant (in service) 

Lonesome Creek plant 

Demicks Lake plant 

Existing OKS processing plants 

Williston Basin 

Natural Gas Gathering Pipelines 

Divide County Natural Gas Gathering 
System (in service)  



Page 84 

WILLISTON BASIN – LONESOME CREEK 

• Lonesome Creek plant 
– $320 million – $390 million 
– 200 MMcf/d natural gas processing 

facility 
– Expected to be completed in fourth 

quarter 2015 
• Upgrades and expansions of 

existing infrastructure  
– $230 million – $290 million 

• Supported by acreage dedications 
from producers 

 

NATURAL GAS GATHERING AND PROCESSING INVESTMENTS 
$550 million to $680 million 

Bear Creek plant 

Garden Creek plant (in service) 

Garden Creek II plant (in service)  

Garden Creek III plant (in service) 

Stateline I plant (in service) 

Stateline II plant (in service) 

Lonesome Creek plant 

Demicks Lake plant 

Existing OKS processing plants 

Williston Basin 

Natural Gas Gathering Pipelines 

Divide County Natural Gas Gathering 
System (in service)  
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POWDER RIVER BASIN – BRONCO 

• Bronco plant 
– $170 million to $245 million 
– 100 MMcf/d 
– Expected to be completed in third quarter 

2016 
• Natural gas liquids pipeline connecting the 

Bronco plant to the Bakken NGL Pipeline 
lateral 

– $45 million to $60 million  
– Expected to be completed in the third 

quarter 2016 
• Continuing to secure long-term acreage 

dedications 
• Approximately 130,000 net acres dedicated 

to the partnership in the Powder River 
Basin 

 

NATURAL GAS GATHERING AND PROCESSING INVESTMENTS 

Existing Gathering Pipeline 

Niobrara NGL Lateral 

NGL pipeline 

Bakken NGL Pipeline 

Bronco plant 

Sage Creek plant 

Third party plant 

Powder River Basin 

  

$215 million to $305 million 
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ONEOK PARTNERS 
COMMODITY PRICE ASSUMPTIONS 

Price Assumptions (Unhedged) 2015 2016 2017 
NGL composite/gallon*  $0.89 $1.09 $1.11 
NYMEX natural gas/ MMBtu $4.00 $4.30 $4.50 
NYMEX natural gas/ MMBtu (Ventura) $4.05 $4.20 $4.32 
NYMEX crude oil/Bbl (WTI) $80.00 $91.00 $92.32 
Condensate/gallon $1.90 $2.17 $2.20 
Conway-to-Mont Belvieu ethane in E/P mix 
price differential/gallon 

$0.02 $0.02 $0.03 

Mont Belvieu ethane/gallon $0.23 $0.31 $0.43 
Mont Belvieu propane/gallon $0.95 $1.15 $1.18 
*Assumes ethane rejection 2015 – 2016 with partial recovery in 2017 



APPENDIX – NATURAL 
GAS LIQUIDS 
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ASSET OVERVIEW 

• Provides nondiscretionary, fee-based services 
to natural gas processors and customers 

– Gathering, fractionation, transportation, 
marketing and storage 

• Extensive NGL gathering system  
– Connected to approximately 130 natural gas 

processing plants in the Mid-Continent, Barnett 
Shale, Rocky Mountain regions and Permian 
Basin 
 Expected to connect nine new natural gas 

processing plants by the end of 2015 

 Represents 90% of pipeline-connected natural gas 
processing plants located in Mid-Continent 

• Links key NGL market centers at Conway, 
Kansas, and Mont Belvieu, Texas  

• North System supplies Midwest refineries and 
propane markets 

 

NATURAL GAS LIQUIDS 

Fractionation 745,000 bpd net capacity 
Isomerization 9,000 bpd capacity 
E/P Splitter 40,000 bpd 
Storage 26.7 MMBbl capacity 
Distribution 4,236  miles of pipe with 

967,000 bpd capacity 
Gathering – 
Raw Feed 

6,900 miles of pipe with    
1,074 MBpd capacity 
As of Sept. 30, 2014 

NGL Gathering Pipelines 
NGL Distribution Pipelines 
NGL Market Hub 
NGL Fractionator 
Overland Pass Pipeline (50% interest) 
NGL Storage 
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STERLING NGL PIPELINES 

• Sterling III pipeline 
– Flexibility to transport NGL purity 

products and unfractionated NGLs 
– 550-plus miles, 16-inch diameter  
– 193,000 bpd, expandable to 

260,000 bpd 
 75% of available initial capacity 

committed  
 Completed in March 2014 

• Reconfigure Sterling I and II 
– Flexibility to transport NGL purity 

products and unfractionated NGLs 
 Completed in July 2014 

 

EXPANDING ACCESS TO GULF COAST MARKETS 
Approximately $800 million 

NGL Gathering Pipelines 
NGL Distribution Pipelines 
NGL Market Hub 
NGL Fractionator 
NGL Fractionator – MB-2 
NGL Fractionator – MB-3 
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NEW FRACTIONATORS AND E/P SPLITTER 

• MB-2 fractionator - 75,000 bpd capacity 
 In service in December 2013 
– 100% of available capacity committed 

• MB-3 fractionator - 75,000 bpd capacity 
– $375 million - $415 million 

 80% of available capacity committed 

 Completed in December 2014  
– $150 million - $160 million for related infrastructure 

 Increase Mont Belvieu storage 
 Oklahoma NGL gathering system plant connects 
 Expand Arbuckle and Sterling II pipelines 

• Ethane/propane (E/P) Splitter – splits E/P mix into 
purity ethane 

– $46 million  
– 40,000 bpd de-ethanizer at Mont Belvieu storage 
 Completed in March 2014 

 

INVESTMENTS AT MONT BELVIEU 

NGL Gathering Pipelines 
NGL Distribution Pipelines 
NGL Market Hub 
NGL Fractionator 
NGL Fractionator – MB-2 
NGL Fractionator – MB-3 
 
 

$950 million to $1.0 billion 
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ETHANE REJECTION ASSUMPTIONS 
2014 – 2017 

• 2014 ethane rejection approximately 120,000 bpd 
– ~ 90,000 bpd of ethane rejection from existing Mid-Continent and Rockies natural gas processing plants that supply our NGL 

assets, excluding the Williston Basin  
– ~ 30,000 bpd of ethane rejection from existing Williston Basin natural gas processing plants that supply our NGL assets  

• 2015 ethane rejection approximately 155,000 bpd  
– ~ 110,000 bpd of ethane rejection from existing Mid-Continent and Rockies natural gas processing plants that supply our NGL 

assets, excluding the Williston Basin  
– ~ 45,000 bpd of ethane rejection from existing Williston Basin natural gas processing plants that supply our NGL assets  

• 2016 ethane rejection approximately 170,000 bpd  
– ~ 130,000 bpd of ethane rejection from existing Mid-Continent and Rockies natural gas processing plants that supply our NGL 

assets, excluding the Williston Basin  
– ~ 40,000 bpd of ethane rejection from existing Williston Basin natural gas processing plants that supply our NGL assets  

• 2017 ethane rejection approximately 95,000 bpd 
– ~ 40,000 bpd of ethane rejection from existing Mid-Continent and Rockies natural gas processing plants that supply our NGL 

assets, excluding the Williston Basin  
– ~ 55,000 bpd of ethane rejection from existing Williston Basin natural gas processing plants that supply our NGL assets  
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FIRM PETROCHEMICAL ANNOUNCEMENTS 
APPROXIMATELY 500,000 BPD OF NEW ETHANE DEMAND 

Company Project Ethane Capacity 
(bpd) Location Start-up 

Williams Expansion 20,000 Geismar, La. 2014 

LyondellBassell Expansion 26,000 Corpus Christi and 
Channelview, Texas 

2015 

ExxonMobil Chemical      New Build 86,000 Baytown, Texas 2017 

Chevron Phillips Chemical New Build 86,000 Cedar Bayou, Texas 2017 

Dow Chemical New Build 86,000 Freeport, Texas 2017 

Oxychem New Build 36,000 Ingleside, Texas  2017 

Formosa Plastics New Build 69,000 Point Comfort, Texas 2018 

Sasol New Build 86,000 Lake Charles, La. 2018 

Subtotal 495,000 estimate 

Source: Various industry and company research 
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POTENTIAL PETROCHEMICAL ANNOUNCEMENTS 
APPROXIMATELY 336,000 BPD OF POTENTIAL ETHANE DEMAND 
 

Company Project Ethane Capacity 
(bpd) Location Start-up 

Aither Chemicals New Build 16,000 West Virginia 2017 
Shell Appalachia New Build 86,000 Pennsylvania 2019 
Appalachia Resins New Build 16,000 West Virginia 2019 
Odebrecht Ascent (Appalachia) New Build 57,000 West Virginia 2019 
Badlands NGL New Build 75,000 North Dakota 2019 
Axiall & Lotte (LA) New Build 57,000 Louisiana 2020 
Shintech Plaquemine New Build 29,000 Louisiana 2020 

Subtotal 336,000 estimate 

Source: Various industry and company research 
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ETHANE EXPORTS 
FIRM AND POTENTIAL ETHANE EXPORTS 

Firm Ethane Export Demand 
Company Export Ethane Capacity (bpd) Location Start-up 

Cochin (EP) PIPELINE 8,000 Conway, KS to Sarnia current 

Vantage PIPELINE 60,000 Tioga, ND  to Alberta current 

Mariner West PIPELINE 50,000 Houston, PA to Sarnia current 

Mariner East 1 MARINE 47,000 Marcus Hook, PA 2014 

Enterprise MARINE 240,000 Houston Ship Channel 2015 

Mariner East 2 MARINE 30,000 Marcus Hook, PA 2016 

KM Utopia (EP) PIPELINE 40,000 OH to Ontario 2018 

Potential Ethane Export Demand 
Company Export Ethane Capacity (bpd) Location Start-up 

Targa Ethane Terminal MARINE 100,000 Galena Park, TX 2018 

American Ethane Terminal MARINE 250,000 Louisiana 2018 

Source: Various industry and company research 



APPENDIX – NATURAL GAS 
PIPELINES 



Page 96 

ASSET OVERVIEW 

• Predominantly fee-based income 
• 92% of transportation capacity contracted 

under demand-based rates in 2015 
• 79% of contracted system transportation 

capacity serves end-use markets in 2015 
• 76% of storage capacity contracted under 

firm, fee-based arrangements in 2015 
– Connect directly to end-use markets 

 Local natural gas distribution companies 
 Electric-generation facilities 
 Large industrial companies 

• Average contract life is seven years 

 

NATURAL GAS PIPELINES 

Pipelines 6,626  miles, 6.3 Bcf/d peak capacity 
Storage 53.2 Bcf active working capacity 

As of Sept. 30, 2014 

Midwestern Gas 
Transmission 

Guardian 
Pipeline 

Northern Border 
Pipeline 

Viking Gas 
Transmission 

Natural Gas Interstate Pipeline 
Natural Gas Intrastate Pipeline 
Natural Gas Storage  
Northern Border Pipeline (50% interest) 
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INDUSTRY ENVIRONMENT 

• End-user market-connected assets reduce impact of narrow 
location and summer/winter price differentials 

• Increased demand for natural gas-fired electric generation driven 
by lower natural gas prices and power plant conversions to 
natural gas from coal  

• New production areas continue to drive natural gas pipeline 
projects and interconnects while increasing demand by 
producers for firm capacity 

• Growth in export demand to Mexico and in LNG  
• Pipeline safety rule-making continues 
 

NATURAL GAS PIPELINES 
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NORTHERN BORDER PIPELINE 

• Links natural gas supply from 
western Canada and the Williston 
Basin to Midwest markets 

• Bison Pipeline interconnection 
– Supply diversity accessing 

Rockies supply 
• Long-haul capacity substantially 

subscribed through October 2015 
– Re-contracted long-haul capacity 

terms are three years or longer 
• Low-cost structure 
 

50 PERCENT EQUITY INVESTMENT 

Northern Border Pipeline 
Pipeline 1,259 miles 
Capacity 2.4 Bcf/d 

Northern Border Pipeline (50% interest) 
Bison Pipeline (100% TransCanada owned)  
Shale play 
 

Williston Basin 
Bakken Shale 

Powder River 
Basin 

Niobrara Shale 
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ENVIRONMENT, SAFETY AND HEALTH (ESH) 

• Continue to produce sustainable improvement in ESH performance by protecting employees 
and the public, and by maintaining the mechanical reliability of our assets 

• Continue to implement programs that target the reduction or prevention of potentially serious 
incidents 

• Continue to focus on ESH Management System Framework implementation 
• Continue to focus on asset-integrity management 
• Continue to monitor and reduce total emissions associated with our operations  
• Continue to build essential infrastructure in the Williston Basin to allow our producers to 

reduce natural gas flaring 
• Added an environmental metric to annual short-term incentive plan 

– Agency Reportable Environmental Event Rate (AREER) – metric that tracks releases and excess 
emission events that trigger a federal, state or local environmental reporting requirement  

 

KEY POINTS 
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ENVIRONMENT, SAFETY AND HEALTH 

• Culture Enhancement 
– Continue to evolve our culture to one of risk assessment, control and mitigation  
– Integrate ESH more effectively into our other processes 
– Establish expectations for leaders in the areas of ESH 

• Peer Feedback 
– Engage industry groups and key peers in new ways 
– Ascertain maturity of our programs and identify additional improvement opportunities 

• Regulatory Strategies 
– Enhance our review of proposed regulations and emerging regulatory trends 
– More effectively establish and advocate our position in key areas 

• Stakeholder Outreach 
– Continue to improve our traditional means of communication 
– Explore ways that we can more effectively tell our story 
– Consider options to increase transparency and be more proactive 

• Knowledge Sharing 
– Enhance ability to leverage best practices, identify trends, utilize tools and improve communication to drive sustainable 

improvements in ESH 

CURRENT INITIATIVES 
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ENVIRONMENT, SAFETY AND HEALTH 

• Management System Framework implementation 
• Large capital-growth project support capabilities 
• Vehicle safety improvement strategies 
• Emergency response capabilities 
• Crisis management plan review 
• Internal assessment program 
• Worker injury management resources 
• Operational and physical site security measures 
• Regulatory landscape 
• Resource conservation program – “reduce, reuse and recycle” 
• Knowledge-sharing practices 
• ESH Information Management software evaluation 
 

CURRENT FOCUS AREAS 
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ENVIRONMENT, SAFETY AND HEALTH 

• Environmental, Safety and Health (ESH) Leadership Committee 
– Comprised of senior management representation from each business 

segment and key functions 
– Provides leadership and direction of ONEOK’s: 

 Environmental, safety and health initiatives 
 Compliance and asset-integrity programs 
 Processes and management systems 

• ESH Vision 
– We are committed to pursuing a zero-incident culture by continuously working 

to mitigate risk and eliminating incidents that may harm our employees, 
contractors, the public and the environment 

– Establishing an interdependent ESH culture in which employees not only do 
their parts as individuals but also work together and with contractors to 
strengthen and sustain company ESH initiatives 

 

GOVERNANCE 
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ENVIRONMENT, SAFETY AND HEALTH 
PERFORMANCE SUMMARY: ONEOK (2014 results through October) 

*Occupational Safety and Health Administration (OSHA) recordable injuries and illnesses per 200,000 work hours 
**OSHA recordable injuries and illnesses resulting in days away from work, work restrictions or job transfers, per 200,000 work hours 
***Preventable vehicle incidents per 1,000,000 miles driven 
****Number of releases and excess emission events that trigger a federal, state or local environmental reporting requirement (with some exceptions to 
account for events outside our control, planned maintenance and disparity in reporting requirements across our operations), divided by the applicable 
number of “capacity units” (e.g., miles of pipeline; storage capacity; processing/fractionation capacity) 

Safety 2009 2010 2011 2012 2013 2014 

Total OSHA recordable incident rate* 2.03 1.08 1.07 0.95 1.26 0.83 

Days away, restricted or transferred 
(DART) rate** 0.76 0.54 0.30 0.22 0.52 0.18 

Preventable vehicle incident rate*** 2.16 2.10 1.44 1.26 1.11 1.60 

Environment 2009 2010 2011 2012 2013 2014 

Agency Reportable Environmental 
Events Rate****  (new in 2014) 

1.18 
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ENVIRONMENT, SAFETY AND HEALTH 

• Well-established and defined Pipeline-Integrity Management Plans 
• Special attention is given to High-Consequence Areas (HCAs), including: 

– High-population areas 
– Commercially navigable waterways 
– Sensitive environmental areas and other identified sites 

• Pipeline-Integrity Management Plans incorporate a number of inspection techniques to determine 
pipeline integrity, including: 

– In-line detection tools 
– Leak survey equipment 
– Direct visual assessment 
– Pressure testing 

• Facility and Underground Storage-Integrity Management plans as well 
– Vessel Inspections 
– Leak survey equipment 
– Direct visual assessment 
– Cavern/well management 

• Construction techniques on new assets incorporate best practices in asset integrity  

 

INTEGRITY MANAGEMENT 
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NON-GAAP RECONCILIATIONS 
ONEOK has disclosed in this presentation anticipated cash flow available for dividends, free cash flow and dividend coverage 
ratio, all amounts that are non-GAAP financial measures. 
 
Management believes these measures provide useful information to investors as a measure of financial performance for 
comparison with peer companies; however, these calculations may vary from company to company, so the company’s 
computations may not be comparable with those of other companies. 
 
Cash flow available for dividends is defined as net income less the portion attributable to noncontrolling interests, adjusted for 
equity in earnings and distributions declared from ONEOK Partners, and ONEOK’s stand-alone depreciation and amortization, 
deferred income taxes and certain other items, less ONEOK’s stand-alone capital expenditures.  
 
Free cash flow is defined as cash flow available for dividends, computed as described, less ONEOK’s dividends declared. 
 
Dividend coverage ratio is defined as cash flow available for dividends divided by the dividends declared for the period. 
 
These non-GAAP measures should not be considered in isolation or as a substitute for net income, income from operations or 
other measures of financial performance determined in accordance with GAAP. 
 
Reconciliations of cash flow available for dividends and free cash flow to net income are included in the tables. 
 
 

ONEOK, INC.  
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OKE FINANCIAL MEASURES 
CASH FLOW AVAILABLE FOR DIVIDENDS 

($ in Millions) 2014G* 2015G* 
Recurring cash flows:  

Distributions received from ONEOK Partners – declared           $        636 $        762 
Interest expense, excluding non cash items (68) (63) 
Cash income taxes - (53) 
Energy services segment cash flow 47 (39) 
Corporate expenses (10) (8) 
Equity compensation reimbursed by ONEOK Partners 28 28 

Cash flows from recurring activities 633 627 
Separation-related costs/OGS cash flow/debt reduction (6) - 
Total cash flows  627 627 

Capital expenditures (12) (7) 
Cash flow available for dividends 615 620 

Dividends declared (485) (555) 
Free cash flow $      130 $          65 
Dividend coverage ratio 1.27x 1.12x 

*Midpoint of range 
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OKE NON-GAAP RECONCILIATION 
CASH FLOW AVAILABLE FOR DIVIDENDS AND FREE CASH FLOW 

($ in Millions) 2014G* 2015G* 
Net income attributable to ONEOK $        316 $        393 
Depreciation and amortization 3 3 
Deferred income taxes 133 181 
Equity in earnings of ONEOK Partners (575) (706) 
Distributions received from ONEOK Partners – declared 636 762 
Equity compensation reimbursed by ONEOK Partners 28 28 
Energy Services 47 (39) 
Other 39 5 

Total cash flow 627 627 
Capital expenditures  (12) (7) 

Cash flow available for dividends 615 620 
Dividends (485) (555) 

Free cash flow $     130 $         65 
*Midpoint of range 



NON-GAAP 
RECONCILIATIONS – 
ONEOK PARTNERS 



Page 111 

NON-GAAP RECONCILIATIONS 
ONEOK Partners has disclosed in this presentation its historical and anticipated adjusted EBITDA, distributable cash flow (DCF) and coverage ratio, which are non-
GAAP financial metrics, used to measure the partnership’s financial performance and are defined as follows: 
  
• Adjusted EBITDA is defined as net income adjusted for interest expense, depreciation and amortization, impairment charges, income taxes and allowance for 

equity funds used during construction;  
• DCF is defined as adjusted EBITDA, computed as described above, less interest expense, maintenance capital expenditures and equity earnings from 

investments, adjusted for cash distributions received and certain other items; and 
• Coverage ratio is defined as distributable cash flow to limited partners per limited partner unit divided by the distribution declared per limited partner unit for the 

period.   
  
The partnership believes the non-GAAP financial measures described above are useful to investors because they are used by many companies in its industry to 
measure financial performance and are commonly employed by financial analysts and others to evaluate the financial performance of the partnership and to 
compare the financial performance of the partnership with the performance of other publicly traded partnerships within its industry.  
  
Adjusted EBITDA, DCF and coverage ratio should not be considered alternatives to net income, earnings per unit or any other measure of financial performance 
presented in accordance with GAAP.  
 
These non-GAAP financial measures exclude some, but not all, items that affect net income. Additionally, these calculations may not be comparable with similarly 
titled measures of other companies. Furthermore, these non-GAAP measures should not be viewed as indicative of the actual amount of cash that is available for 
distributions or that is planned to be distributed for a given period nor do they equate to available cash as defined in the partnership agreement. 
 
Reconciliations of adjusted EBITDA and DCF are included in the tables.  
 
This presentation references forward-looking estimates of annual adjusted EBITDA and adjusted EBITDA investment multiples projected to be generated by capital-
growth projects.  A reconciliation of estimated adjusted EBITDA to GAAP net income is not provided because the GAAP net income generated by the individual 
capital-growth projects is not available without unreasonable efforts. 
 

ONEOK PARTNERS 
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OKS NON-GAAP RECONCILIATIONS 
ADJUSTED EBITDA AND DISTRIBUTABLE CASH FLOW 

($ in Millions) 2010 2011 2012 2013 2014G* 2015G* 
Reconciliation of Net Income to  Adjusted EBITDA 
and Distributable Cash Flow 

Net Income  $     473  $     831 $     888 $     804 $      940      $1,200 
Interest expense 204 223 206 237 282 323 
Depreciation and amortization 174 178 203 237 288 356 
Impairment charges - - - - 76 - 
Income taxes 15 13 10 11 11 10 
Allowance for equity funds used during construction and other (1) (3) (13) (31) (17) (9) 
 Adjusted EBITDA  $     865  $  1,242 $  1,294 $  1,258 $1,580 $1,880 
Interest expense (204) (223) (206) (237) (282) (323) 
Maintenance capital (62) (94) (102) (92) (140) (175) 
Impairment charges - - - - (76) - 
Equity earnings from investments (102) (127) (123) (111) (33) (121) 

Distributions received from unconsolidated affiliates 115 156 156 137 138 149 
Current income tax expense and other (24) (8) (11) (6) (2) (10) 
     Distributable cash flow  $     588  $     946 $  1,008 $  949 $1,185 $1,400 

*Midpoint of range 
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TERRY SPENCER 

Terry is president and chief executive officer of ONEOK and ONEOK Partners, after serving most 
recently as president of ONEOK and ONEOK Partners, where he was responsible for the organization’s 
operations, commercial and support functions, including corporate planning and development, human 
resources, information technology, corporate services, and investor relations and corporate relations. He 
is a member of the ONEOK and ONEOK Partners boards of directors.  
  
Spencer joined ONEOK in 2001 as director, project development, for natural gas gathering and 
processing. Later, he served as vice president of natural gas supply and project development in the 
natural gas gathering and processing segment. In 2005, Spencer became senior vice president of 
ONEOK’s natural gas liquids business following the asset acquisition from Koch. He became president of 
the natural gas liquids business in 2006. From 2007 to 2009, he was executive vice president of ONEOK, 
with responsibilities for ONEOK Partners’ natural gas liquids gathering and fractionation, and pipeline 
segments, as well as ONEOK’s energy services segment. He also served as chief operating officer of 
ONEOK Partners and was responsible for the partnership’s three operating segments – natural gas 
gathering and processing, natural gas liquids and natural gas pipelines. 
  
Prior to joining ONEOK, Spencer held positions of increasing responsibility in the natural gas gathering 
and processing industry with Continental Natural Gas, Inc., in Tulsa; Stellar Gas Company in Houston; 
and Texas Oil and Gas Corporation’s Delhi Gas Pipeline subsidiary in Dallas.  
 
He is a member of the Gas Processors Association board of directors and its executive and finance 
committees. 
 
Spencer earned a Bachelor of Science degree in petroleum engineering in 1981 from the University of 
Alabama in Tuscaloosa. 
 

PRESIDENT AND CHIEF EXECUTIVE OFFICER 
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ROB MARTINOVICH  

Rob is executive vice president, commercial, of ONEOK and ONEOK Partners.  
  
Previously, he served as executive vice president, operations, of ONEOK and ONEOK Partners. In 2012, 
Martinovich served as executive vice president, chief financial officer and treasurer of ONEOK and ONEOK 
Partners. He was ONEOK’s chief operating officer, responsible for ONEOK’s natural gas distribution and 
energy services operating segments, as well as the company’s environmental, safety and health, and 
technical services organizations from 2009 through 2011. He also served as president of ONEOK Partners’ 
natural gas gathering and processing business from 2007 to 2009. 
  
Prior to joining ONEOK in 2007, he was group vice president of environment, health and safety, operations 
and technical services of DCP Midstream, LLC. Martinovich joined DCP Midstream in 2000 as senior vice 
president, responsible for the Permian Basin assets, and in 2002 was named senior vice president 
responsible for the Mid-Continent and Rocky Mountain assets.   
  
Before joining DCP Midstream, he was senior vice president of GPM Gas Corporation, the natural gas 
gathering, processing and marketing subsidiary of Phillips Petroleum Company. Martinovich joined Phillips in 
1980 as a resin development engineer and held various engineering, sales and marketing positions in the 
research and development and the plastics divisions of Phillips and served on the company’s corporate 
planning and development staff. 
  
Active in industry affairs, Martinovich served as president of the Gas Processors Association from 2004 to 
2006. 
  
A native of Bartlesville, Oklahoma, Martinovich earned a Bachelor of Science degree in chemical engineering 
in 1980 from the University of Notre Dame in South Bend, Indiana. He also is a graduate of Harvard 
Business School’s Advanced Management Program. 
 

EXECUTIVE VICE PRESIDENT – COMMERCIAL  
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WES CHRISTENSEN 

Wes is senior vice president, operations, of ONEOK and ONEOK 
Partners.  
 
Christensen previously served as senior vice president of operations 
of ONEOK Partners. Prior to that he served as senior vice president 
of natural gas liquids operations of ONEOK Partners. Before 
ONEOK’s acquisition of Koch Industries’ natural gas liquids assets in 
2005, Christensen was vice president of operations of Koch Pipeline 
Company, LP. He also held various positions with Koch Hydrocarbon 
Company in Medford, Oklahoma, and in Sidney, Montana, where he 
began his career in 1980.   
 
He is a board member of the Mid-Continent Gas Processors 
Association and a member of the Pipeliners’ Club of Tulsa. He is a 
past president of the Medford Chamber of Commerce. 
  
Christensen is a native of Sidney, Montana. 
 

SENIOR VICE PRESIDENT – OPERATIONS 
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BOB MAREBURGER 

Bob is senior vice president, corporate planning and development, of ONEOK and ONEOK 
Partners, responsible for business development, strategic and long-range planning and capital 
investment.  
  
In 1991, Mareburger joined CITGO Petroleum Corporation in Tulsa where he served as general 
manager of information technology and chief information officer from 1999 until 2006. Prior to 
joining CITGO, he spent several years at Andersen Consulting, now Accenture, where he 
managed the design and development of a new generation of software for upstream oil and natural 
gas operations.  
  
Mareburger joined ONEOK in 2007 as vice president and chief information officer. Prior to being 
named to his current position, he served as president, natural gas, responsible for ONEOK 
Partners’ two natural gas segments – natural gas gathering and processing and natural gas 
pipelines – from 2009 to 2011.  
  
He currently serves on the board of directors of the Tulsa Regional Chamber and Tulsa-based 
Operation Aware, and is a member of the Tulsa Sports Commission advisory council. Previously, 
he served on the board of directors of the Interstate Natural Gas Association of America, was an 
executive advisory board member of the Collins College of Business at the University of Tulsa, a 
member of the city of Tulsa technology advisory board and a board member of Big Brothers Big 
Sisters of Green Country. He also served as division chair for the Tulsa Area United Way 
campaign and chairman of the executive committee for the Center for Management Information 
System Studies at the University of Oklahoma in Norman. 
  
An Oklahoma native, Mareburger earned a Bachelor of Science degree in petroleum engineering 
in 1984 and a Master of Business Administration degree in 1986 from the University of Oklahoma. 
He also is a graduate of Harvard Business School’s Advanced Management Program. 

SENIOR VICE PRESIDENT – CORPORATE PLANNING & DEVELOPMENT 
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DEREK REINERS 
Derek is senior vice president, chief financial officer and treasurer of ONEOK and ONEOK 
Partners. Previously, he served as senior vice president and chief accounting officer of 
ONEOK and ONEOK Partners.   
  
Reiners joined ONEOK in 2009 from Grant Thornton LLP, where he was a partner and 
served as the north Texas energy industry practice leader based in Dallas. He also worked 
for Arthur Andersen LLP in various roles with increasing levels of responsibility.   
 
Reiners is a certified public accountant and a member of the American Institute of Certified 
Public Accountants. 
  
Reiners serves on the management and audit committees of Northern Border Pipeline, in 
which ONEOK Partners has a 50 percent-ownership interest. He is on the advisory board of 
the Oklahoma State University School of Accounting and on the executive advisory board of 
the University of Tulsa’s Collins College of Business. He also serves on the board of 
directors of the University of Tulsa’s Friends of Finance. He has served on the advisory 
board of the Institute of Petroleum Accounting at the University of North Texas, on the 
community investments steering committee for the Tulsa Area United Way and as cabinet 
vice chair of the United Way of Metropolitan Dallas campaign. He is a graduate of 
Leadership Tulsa – Class 31. 
  
A Tulsa native, Reiners earned a Bachelor of Science degree in business administration in 
1993 from Oklahoma State University in Stillwater with majors in finance and economics. He 
earned a master’s degree in accounting in 1999 from Oklahoma State University. 
 

SENIOR VICE PRESIDENT – CHIEF FINANCIAL OFFICER & TREASURER 
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STEVE LAKE 

Steve is senior vice president, general counsel and assistant secretary of 
ONEOK and ONEOK Partners. 
  
He joined ONEOK in 2011 after serving as executive vice president and general 
counsel of McJunkin Red Man Corporation. He began his career in 1991 as an 
associate with GableGotwals, a Tulsa law firm, where he was a shareholder for 
10 years and a member of the firm’s board of directors from 2005 until 2008.    
 
He is a member of the American Bar Association, the Oklahoma Bar 
Association and the Tulsa County Bar Association. He serves on the legal 
committee of the American Gas Association. 
  
Lake serves on the board of trustees of Saint Simeon’s Episcopal Home, where 
he also has served as president and chairman of the board. He is a past 
chairman and a committee member of several fundraising events for Prevent 
Blindness Oklahoma and past committee member of fundraising events for the 
Cystic Fibrosis Foundation.  
  
A native of Tulsa, Lake earned his Bachelor of Arts degree in 1987 from 
Vanderbilt University in Nashville, where he graduated cum laude. He received 
his Juris Doctorate in 1991 from the University of Oklahoma. 
 

SENIOR VICE PRESIDENT – GENERAL COUNSEL & ASSISTANT SECRETARY 
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KEVIN BURDICK 

Kevin is vice president of natural gas gathering and processing of ONEOK 
Partners.  
  
Previously, he was vice president and chief information officer, responsible for all 
information technology functions across ONEOK, including hardware, software 
and communications infrastructure necessary to support the business segments. 
   
Burdick joined ONEOK in 2007 as manager of information technology design 
integration. Prior to that, he held information technology positions of increasing 
responsibility at CITGO Petroleum in Tulsa. 
  
He is a member of LIFE Senior Services Board of Directors and is on the Global 
Outreach Leadership Team for Asbury United Methodist Church in Tulsa. He is a 
past cabinet member of the Tulsa Area United Way and also participates in 
various Habitat for Humanity events. 
  
A native of Pryor, Oklahoma, Burdick earned a Bachelor of Science degree in 
mathematics in 1988 from the University of Oklahoma in Norman and a Master 
of Business Administration degree in 1995 from Oklahoma State University in 
Stillwater. He also is a graduate of Harvard Business School’s Advanced 
Management Program. 
 

VICE PRESIDENT – NATURAL GAS GATHERING & PROCESSING 
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SHERIDAN SWORDS 

Sheridan is senior vice president, natural gas liquids, of ONEOK 
Partners, responsible for natural gas liquids gathering, fractionation, 
storage, pipelines and marketing. Prior to assuming this position, 
Swords was president of the natural gas liquids gathering and 
fractionation segment.  
  
Swords began his career in the energy industry as a division engineer 
for Koch Gathering Systems in 1992. He held various positions of 
increasing responsibility with Koch, including operations 
management, commercial and commodity trading.  
  
Prior to joining ONEOK Partners in 2005, Swords was vice president 
of the Mid-Continent of Koch Hydrocarbon, LP.  
  
A native of Kansas, Swords earned a Bachelor of Science degree in 
mechanical engineering in 1991 from Kansas State University in 
Manhattan. 
 

SENIOR VICE PRESIDENT – NATURAL GAS LIQUIDS 
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PHILL MAY 

Phill is vice president, natural gas pipelines, of ONEOK Partners, responsible for interstate and 
intrastate natural gas pipelines and storages.  
  
May joined Oklahoma Natural Gas in 1981 as a customer service representative and was 
promoted into jobs of increasing responsibility until being named director of origination for ONEOK 
Energy Services Company in 1998. He was named vice president, commercial, for the interstate 
pipelines in 2006, and vice president, commercial, for the natural gas pipelines segment of 
ONEOK Partners in 2010.  Prior to assuming his current position, May was president of the natural 
gas pipelines segment, responsible for the partnership’s natural gas pipelines and storage 
businesses.   
 
He serves on the board of directors for the Interstate Natural Gas Association of America (INGAA) 
and the Texas Pipeline Association.  He is a member of the Northeast Gas Association, the 
Natural Gas Association of Oklahoma and Oklahoma Independent Producers Association (OIPA). 
  
In the community, he serves as a board member for the Tulsa River Parks Foundation. He also 
has served as a member of the Leadership Tulsa board, The Salvation Army advisory board and 
the Tulsa Area United Way campaign cabinet. He has been a district chairman of the Boy Scouts 
of America and president and chairman of the National Association of American Business Clubs.  
  
A native of Guthrie, Oklahoma, May earned a Bachelor of Science degree in business 
administration in 1996 and a Master of Business Administration degree from Oklahoma City 
University in 1999. 
 

VICE PRESIDENT – NATURAL GAS PIPELINES 
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MIKE FITZGIBBONS 

Mike is vice president, commercial, of ONEOK Partners’ natural 
gas gathering and processing business. Fitzgibbons joined 
ONEOK Partners in 2007 as director, natural gas supply 
acquisition, Rocky Mountain region, natural gas gathering and 
processing. 
  
Fitzgibbons began his career with Phillips Petroleum Company 
in 1981 and held various positions of increasing responsibility in 
natural gas gathering and processing. In 2000, he became 
managing director of the New Mexico region of Duke Energy 
Field Services, which later became DCP Midstream.   
 
A native of Illinois, he earned a Bachelor of Science degree in 
chemical engineering in 1981 from Northwestern University in 
Evanston, Illinois. 
 

VICE PRESIDENT – NATURAL GAS GATHERING & PROCESSING, COMMERCIAL 
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MIKE TURNER 

Mike is vice president, natural gas liquids gathering and fractionation, of ONEOK 
Partners. He is responsible for employee development, contract negotiations, 
point-of-view analysis, strategic development and customer relationships within 
the company’s natural gas liquids gathering and fractionation operations segment. 
  
Turner began his natural gas liquids career with Koch Industries in Wichita, 
Kansas, holding positions of increasing responsibility. When ONEOK acquired 
Koch’s natural gas liquids assets in 2005, Turner joined the company as director 
of distribution and Mid-Continent exchange services. He was named to the vice 
president position in 2009. 
  
A native of Dodge City, Kansas, he is a member of Freedom Church in Owasso, 
Oklahoma. He also participates with “WATERisLIFE,” a nonprofit organization 
drilling water wells in Haiti and Kenya.  
  
Majoring in management with an emphasis in leadership studies, Turner earned a 
Bachelor of Science degree in business administration from Fort Hays State 
University, Fort Hays, Kansas, in 1996. 
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MIKE MIERS 

Mike is vice president and chief accounting officer of ONEOK and ONEOK Partners.  
  
Previously, he was vice president, controller, of ONEOK Partners, and prior to that 
was vice president of audit, business process improvement and business 
development of ONEOK. 
   
He joined ONEOK as a senior analyst in 1998 and has since held positions of 
increasing responsibility. Prior to joining the company, he worked at Mobil Corporation 
and Ernst & Young LLP. 
  
Miers is a certified public accountant and a member of the American Institute of 
Certified Public Accountants and the Oklahoma and North Carolina Societies of Public 
Accountants.  Active in the community, Miers is on the board of directors of Tulsa Zoo 
Management, Inc. He formerly served as a member of the alumni board of directors 
for the Cox School of Business at Southern Methodist University in Dallas. 
  
A native of Tulsa, Miers earned a Bachelor of Science degree in business 
administration and a Master of Accounting degree in 1992 from the Kenan-Flagler 
School of Business at the University of North Carolina at Chapel Hill and a Master of 
Business Administration degree in 1998 from the Cox School of Business at Southern 
Methodist University. 
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CONTACTS 

 
Megan Lewis 
Senior Investor Relations Analyst  
Shareholder Services 
 
918-561-5325 
megan.lewis@oneok.com 

T.D. Eureste 
Director 
Investor Relations 
 
918-588-7167 
thomas.eureste@oneok.com 

Anna Raybourn 
Investor Relations Analyst 
Shareholder Services 
 
918-246-2939 
anna.raybourn@oneok.com 
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