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Disclaimers & Safe Harbor Statement 

This presentation does not constitute an offer to sell or issue or the solicitation of an offer to buy or acquire securities of 
Trina Solar Limited (the “Company”) in any jurisdiction or an inducement to enter into investment activity, nor may it or 
any part of it form the basis of or be relied on in connection with any contract or commitment whatsoever.  

 
The information herein has been prepared by the Company solely for use in this presentation.  No representation, 
warranty or undertaking, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, 
completeness or correctness of the information or the opinions contained herein.  None of the Company or any of its 
affiliates, advisors or representatives will be liable (in negligence or otherwise) for any loss howsoever arising from any 
use of this presentation or its contents or otherwise arising in connection with the presentation.  
 
This announcement contains forward-looking statements within the meaning of the safe harbor provisions of the Private 
Securities Litigation Reform Act of 1995. All statements other than statements of historical fact in this announcement are 
forward-looking statements, including but not limited to, the Company's ability to raise additional capital to finance the 
Company's activities; the effectiveness, profitability and marketability of its products; the future trading of the securities 
of the Company; the period of time for which the Company's current liquidity will enable the Company to fund its 
operations; general economic and business conditions; the volatility of the Company's operating results and financial 
condition; and other risks detailed in the Company's filings with the Securities and Exchange Commission.  
 
These forward-looking statements involve known and unknown risks and uncertainties and are based on current 
expectations, assumptions, estimates and projections about the Company and the industry in which the Company 
operates. The Company undertakes no obligation to update forward-looking statements to reflect subsequent occurring 
events or circumstances, or to changes in its expectations, except as may be required by law. Although the Company 
believes that the expectations expressed in these forward looking statements are reasonable, it cannot assure you that 
such expectations will turn out to be correct, and the Company cautions investors that actual results may differ 
materially from the anticipated results. 
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Categories Second Quarter 2012 

Shipment (MW)  418.8 MW (+10.2 % QoQ) 

Revenue (US$ mm) $346.1 (-1.1 % QoQ) 

Overall gross margin (%) 8.4%(1) 

Operating margin (%) -22.7%(2) 

Earnings per Diluted ADS -1.30(2) 

Second Quarter Performance Overview 

 

(1) With inventory, equipment write-downs 

(2) With (1) and account receivables provisions 

Q2 11 Q3 11 Q4 11 Q1 12 Q2 12

579.5 

481.9 
435.7 

349.9 346.1 

396.4 
 370.1  

 424.9   380.0   418.8  

Quarterly Revenue and Shipment 

Revenue (US$, million) Shipment (MW)

98.3 

52.0 

31.0 
20.3 

29 

17.0% 

10.8% 

7.1% 
5.8% 

8.4% 

Q2 11 Q3 11 Q4 11 Q1 12 Q2 12

Gross Profit and Gross Margin 

Gross Profit (US$, million) Gross Margin
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Value  

Areas 

Dec. 31, 2011  

(MW) 1  

Mar 31, 2012        

(MW) 1 

Jun 30, 2012        

(MW) 1 

End of Q3, 2012        

(MW) 1 

Modules 1,900 1,900 2,400 2,400 

Cells 1,900 1,900 2,400 2,400 

Wafers 1,200  1,200 1,200 1,200 

Ingots 1,200  1,200 1,200 1,200 

Financial Highlights & Outlook 

FY 2012 Guidance  

Shipment (MW) 450-480 MW 1.75-1.8 GW 

Overall gross margin (%)1 Middle single digit %* − 

Annualized Manufacturing Capacity 

Q3 2012 Guidance 

 

 

 

 

1. Based on average manufacturing yield 

 

 

 No incremental ADCVD provisions in 2Q 

 

 Efficient manufacturing and supply chain management reduced 

non-silicon production costs  to $52 cents 

 

 500 MW of new ‘Honey’ cell and module capacity as of April 2012 

 

 Trinasmart Optimizer Solution launched in the US 

 

 

 

 

 

 

 

 

 

 

* Includes write-down and provisions 
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($ mm) Jun. 30 , 2012 Mar. 31, 2012 Jun. 30, 2011 

Cash and Cash Equivalents, & Restricted Cash  841 748 684 

Accounts Receivable 531 555 584 

Inventories 463 351 226 

Current Portion of advances to suppliers 69 67 64 

Net PP&E 919 945 751 

Total Assets 3,161 2,982 2,639 

Total Debt 1,303 1,139 864 

Short-term Debt (incl. CB) 734 502 481 

Long-term Debt (incl. CB) 569 637 383 

Total Liabilities 2,136 1,869 1,396 

Shareholders' Equity 1,025 1,113 1,243 

Strong Balance Sheet  

Selected Financials Highlights 
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Sales Revenue Breakdown by Regions 

1. Geographical breakdown based on country record of sale, not end-installation 

2. Includes sales to multi-regional developers  

Organizational Restructuring: 

 Revenue operations divided into four regions, ‘The Americas’, ‘Europe’, ‘China’, and ‘Asia Pacific, Middle East and Africa’ 

 Regional leaders will report directly to CEO 

Q1 2012: US$ 349.9 million  Q2 2012: US$  346.1 million  

USA 36.8% 

Germany 
36.7% 

Italy 9.2% 

China 3.5% 

Australia 2.2% 

UAE 4.5% 

UK 2.4% ROE 3.5% 

ROA 1.2% 

USA 26.3% 

Germany 
42.1% 

Italy 9.3% 

China 5.0% 

Australia 7.0% 

Spain 2.5% 

UK 2.9% 
ROE 2.6% 

ROW 2.3% 
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FY 2012 Shipment Breakdown by Outlook 

FY 2012 FY 2011 

1. Geographical breakdown based on country record of sale, not end-installation 

USA 21.5% 

Germany 
37.0% 

Italy 12.8% 

Spain 
13.2% 

China 
7.1% 

ROE 3.2% 
ROW 3.2% Belgium 

2.0% 

USA 
21% 

Germany 
39% 

Italy 
7% 

Spain 
3% 

China 
16% 

ROE 
4% ROW 

8% 

Australia 
2% 

 Commercial Strategies: 

 Expand presence and sales channels in new growth markets, e.g. Canada, Latin America, and the Middle East 

 Increase project related opportunities and partnerships, to combine both local development and stage funding 

 



Global Operations 

Zurich 

Europe HQ 

Changzhou, Jiangsu 

Corporate HQ & Factory Munich 

San Jose, CA 

N. America HQ 

Madrid 

Seoul, S. Korea 

Tokyo, Japan 

Regional HQ 
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Milan 

Corporate & Regional Headquarters 

Regional Sales & Marketing Branches 

Shanghai, China 

22 branch locations, 15,000 employees 

Sydney, AUS & NZ office 

Singapore 

APMEA HQ 

Abu Dhabi 

UAE 
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China 

Midlands, UK 

Johannesburg 

Penang 

Santiago, Chile 

3Q: Latin America Sales & Project Development Office in Santiago, Chile 
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 Product Innovation:                  Module  

~10% more power in 
comparison to conventional 

Lower BOS Costs 

TUV Certified; up to 260W  

25 year linear power 
warranty & 10 year product 

warranty 

Better project economics 
for customers 

Higher module efficiencies 

Key technology comparison – cost vs. price vs. power 
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Q&A Session 

• Jifan Gao, Chief Executive Officer 

• Terry Wang, Chief Financial Officer 

• Gary Yu, Senior Vice President Operations 

• Thomas Young, Vice President Investor Relations 
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www.trinasolar.com 

CHINA 
 

JAPAN 
 

KOREA 
 

U.S.A. 
 

SWITZERLAND 
 

GERMANY 
 

ITALY 
 

SPAIN 

Email: IR@trinasolar.com 


