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H1 2010 Key Financials
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(1) Adjusted excluding non-recurring income/expenses and fair value change in derivatives; (2) Adjusted excluding non-recurring income/expenses, the effect of derivatives and exchange rate differences and the related tax effects

(3) Operative Net Working capital defined as Net Working Capital excluding the effect of derivatives; % of sales is defined as Operative Net Working Capital on annualized last quarter sales



l Distribution

Utilities
Euro Millions, % of Sales
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Despite still weak construction demand,
recovery in utilities capex ongoing

Volume increase (Q2'10: +8% Vs Q2'09)
driven by Europe expected to continue in
second half

Strengthened position with key accounts and
positive development of new P-Laser
technology

Profitability still under pressure due to high
non metal raw material price

| Adjusted EBITDA* '

| Adjusted EBIT* ]

| 1
287 [ -
266 | 256 |
237 . 237
\ 208 :
| 1
I 1
I 1
1126 '110
: 120 : 103
| 1
I 1
I 1
| 1
| 1
1 1
| 1
2007 2008 2009 ' H1'09 H110 2007 2008 2009 ' H109 H1'10
12.5% 14.2% 16.7% 15.8% 14.4% 11.0% 12.6% 14.7% 13.9% 12.4%
. ' Transmission | .
High Voltage Submarine

Global demand recovering from weak 2009
driven by China and Middle East (new
TRANSCO project in Abu Dhabi)

New large European interconnections to be
awarded next quarters

Growing orders backlog expected to increase
capacity utilization from 2011

Signs of demand restarting in Russia and
terrestrial connections resulting from new off-
shore wind farm projects will further support
orders intake

(1) Adjusted excluding non-recurring income/expenses and fair value change in derivatives

« Leadership in large and complex off-
shore wind farm projects confirmed with
the recent awards of Borwin2 and
HelWinl

» Decided capacity increase to support
strong trend in Renewable and new
large subsea connections

« Growing profitability (compared to 2009)
expected to continue in second half
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Trade & Installers
Euro Millions, % of Sales
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' Highlights |

« Volume increase in Q2 (+9% Vs Q2’09 excl.acquisitions) expected to continue in H2

* Q2 profitability improvement due to better capacity utilization but still weak price level and
high raw material costs

» Fast growing solar business through the wholesalers/distributors channel (e.g. France,
Germany and UK)

* Leveraging on long established presence in South America/Australia and the new
acquisition in Russia to benefit from the fast growth of these markets

(1) Adjusted excluding non-recurring income/expenses and fair value change in derivatives
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T&I| —Volume trend across the cycle
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Industrial
Euro Millions, % of Sales
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' Highlights |

* Recovery trend in line with expectations with increasing volume contribution from extra-European countries

* OGP: strong order book in umbilicals covering FY’10

» Renewable energy: growing trend confirmed in Europe and new projects planned in China and South America

» Other Priority segments: still weak demand with first signs of recovery in Mining (APAC and South America)

» Others: ongoing volume recovery in Automotive with a strong presence in top profitability countries (e.g. Brazil)

» Profitability improvement Vs Q1’10 mainly driven by higher contribution from OGP and renewable energy. Based on current order book

H2'10 profitability expected higher than first half

(1) Adjusted excluding non-recurring income/expenses and fair value change in derivatives
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Telecom
Euro Millions, % of Sales
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' Highlights |

» Global demand stable in optical (Vs 2009) with still limited investments by large incumbents in Europe and US

» Increasing market share in all geographical areas with over 5% volume growth in H1'10 Vs H1'09
» Growing demand by alternative operators in North/Eastern Europe and South America
» Investments increase by large European incumbents as key driver for future growth

* Volume confirmed at previous year level in Copper cables despite declining demand

» Improving cost structure with higher flexibility in production and better geographical footprint

(1) Adjusted excluding non-recurring income/expenses and fair value change in derivatives
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Organic growth and profitability recovery across all the segments
Euro Millions

Organic Growth evolution (%) ( Adj. EBITDA evolution (€m) |
68 o
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Utilities -13.1% +1.0%
. Industrial

Trade & Installers -8.6% +10.3%
Telecom

Industrial -17.3% +1.0%

|T0tal Energy -11.7% +4.7%

|Tota| Telecom -6.5% +3.4%

|T0tal Group -11.2% +4.3%
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2010 Outlook — Sales and profitability trend in line with expectations to achieve FY target

2010 Adj.EBITDA Target

€ 350m € 400m

Midpoint TARGET confirmed:

= Order book in Transmission to drive H2 Utilities
profitability increase (Vs H1'10)

= Volume recovery in T&l and Power Distribution
(from Q1 level) expected to continue in H2

» Industrial order book confirming growing
contribution from high value added segments in H2
(Vs H1'10)

Adj.EBITDA expected evolution (€m)
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Profit and Loss Statement

Euro Millions
H1 2009 H1 2010 FY 2009

Sales 1,848 2,148 3,731
YoY total growth -30.5% 16.2% -27.5%
YoY like for like growth -31.1% 14.5% -27.8%
YoY organic growth -18.3% -3.4% -17.4%
Contribution Margin 393 387 791
% on sales 21.3% 18.0% 21.2%
Fixed Costs (200) (206) (388)
Adj.EBITDA 193 181 403
% on sales 10.5% 8.4% 10.8%
Non recurring items (13) 6) (37)
EBITDA 180 175 366
% on sales 9.8% 8.2% 9.8%
Adj.EBIT 161 143 334
% on sales 8.7% 6.7% 9.0%
Non recurring items (13) (6) (37)
Special items (1) 75 (22) 89
EBIT 223 115 386
% on sales 12.1% 5.4% 10.3%
Financial charges (16) (51) (49)
EBT 207 64 337
% on sales 11.2% 3.0% 9.0%
Taxes (57) (20) (85)
% on EBT 27.5% 31.9% 25.2%
Net income 150 44 252
Extraordinary items (after tax) 56 (33) 46
Adj.Net income 94 77 206

(1) Starting from Q3’09 fair value of raw material
derivatives (previously included in Financial
charges) is included in Special items. 2009
comparable data have been revised accordingly
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Sales Drivers Vs Third Parties

Euro Millions
Total Consolidated
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Extraordinary Effects
Euro Millions

H1 2009

H1 2010

FY 2009

Restructuring 6) 4) (19)
Legal costs (5) - (12)
Other 3] 3] (7
|EBITDA adjustments (13) (6) (37)
Special items 75 (22) 89
Gain/(loss) on metal derivatives 75 a7 91
Assets impairment (plant closure) - 5) ¥))]
|EBIT adjustments 62 (28) 52
Gain/(Loss) on other derivatives (1) 1) (24) (2)
Gain/(Loss) exchange rate 5 3 1)
Other one-off financial Income/exp. 8 2 9
|EBT adjustments 74 (47) 58
Notes
Tax (18) 14 (12) _
INet Income adjustments 56 (33) 46 (1) Including currency and interest

derivatives
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Financial Charges
Euro Millions

H1 2009

H1 2010

FY 2009

Net interest expenses (20) (28) (44)
- One-off effects 8 2 9

Bank fees Amortization (2 (3) (5)

Gain/(loss) on exchange rates 5 3 (1)

Gain/(loss) on derivatives (1) (1) (24) (2)

Net financial charges (18) (52) (52)

Share in netincome of associates 2 1 3

Total financial charges (16) (51) (49) (1) Including currency and interest

derivatives
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Statement of financial position (Balance Sheet)

Euro Millions

[ H1 2009 ]
925

[ H1 2010 j [ FY 2009 j

Net fixed assets 1,034 958
Net working capital 533 570 479
of which Derivatives assets/(liabilities) - 27) 14
Operative Net working capital 533 | | ] 597 [feccleeecceces secececntone 465
Provisions 87) (104) (123)
Net Capital Employed 1,371 1,500 1,314
Employee provisions 126 158 142
Shareholders' equity 585 667 : 698
of which attributable to minority interest 21 39 21
Net financial position 660 675 474
Bank Fees (13) (23) (11)
Net financial position vs Third Parties 673 698 485
Total Financing and Equity 1,371 1,500 1,314

Main effects
(H1'10 Vs FY’'09):

- Metal price: ~€ 81m
- Acquisitions: ~€ 14m
- Project Business: ~€15
: - Currency translation: ~€ 12
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Euro Millions :noluding € 8lm negative metal price eftect;

[ H1 2009 ] [ H1 2010 ] [ FY 2009 j LTM H1 2010

Adj.EBITDA 193 181 403 391
Non recurring items (13) (6) . (37) (30)
EBITDA 180 175 366 361
Equity Compensation IFRS2 - - 1 1
Net Change in provisions (16) 15) 12) (11)
Cash flow from operations (before WC changes) 164 160 355 351
Working Capital changes (82) 140) -1 36 (22)
Paid Income Taxes (34) (20) (62) (48)
Cash flow from operations 48 0 329 281
Acquisitions - 3) (23)
Net Operative CAPEX (51) (31 (106) (86)
Net Financial CAPEX 3 5 9 11
Free Cash Flow (unlevered) 0 (46) 229 183
Financial charges @ae) | | (36) Jeceereee. (46) (66)
Free Cash Flow (levered) (16) (82) 183 117
Dividends (75) (75) (75) (75)
Other Equity movements 3 13 5 15
Net Cash flow (88) (144) 113 57
|Net financial position at the beginning of the period (577) (474) (577) (660)
Net cash flow (88) (144) 113 57
Other variations 5 67 10) (72)
|Net financial position at the end of the period (660) (675) (474) (675)

17



CABLES & SYSTEMS

» H1 2010 Highlights & Outlook 2010

> Financial Results

O Appendx

18



Energy Segment: Profit and Loss Statement

Euro Millions

H1 2009 H1 2010 FY 2009
Sales 1,649 1,935 3,344
Sales vs. Third Parties 1,641 1,925 3,328
YoY total growth -30.6% 17.3% -27.8%
YoY like for like growth -31.1% 15.3% -28.1%
YoY organic growth -17.6% -3.6% -17.0%
Contribution Margin 348 343 706
% on sales 21.1% 17.7% 21.1%
Fixed Costs (171) (179) (334)
Adj. EBITDA 177 164 372
% on sales 10.7% 8.5% 11.1%
Adj. EBIT 148 130 309
% on sales 9.0% 6.7% 9.3%
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Energy — Sales by business area

Euro Millions, % of Sales Growth

H1 2009 H1 2010 Total Organic
Growth Growth

Utilities 801 829

of which to third parties 801 829 3.5% -5.9%
Trade & Installers 489 699

of which to third parties 489 699 43.0% 1.0%
Industrial 314 344

of which to third parties 314 344 9.4% -8.9%
Others 45 63

of which to third parties 37 53 n.m. n.m.
Total Energy 1,649 1,935

of which to third parties 1,641 1,925 17.3% -3.6%
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Energy — Profitability by business area

Euro Millions, % of Sales
H1 2009 H1 2010 H1 2009 H1 2010
% of Sales % of Sales

Adjusted EBITDA

Utilities 126 120 15.8% 14.4%
Trade & Installers 23 20 4.6% 2.9%
Industrial 26 26 8.4% 7.7%
Others 2 -2 n.m. n.m.
Total Energy 177 164 10.7% 8.5%

Adjusted EBIT

Utilities 112 103 13.9% 12.4%
Trade & Installers 15 13 3.1% 1.8%
Industrial 19 17 6.1% 5.0%
Others 2 -3 n.m. n.m.

Total Energy 148 130 9.0% 6.7%




Telecom Segment: Profit and Loss Statement

Euro Millions

H1 2009 H1 2010 FY 2009
Sales 211 225 411
Sales vs. Third Parties 207 223 403
YoY total grownth -29.6% 8.1% -24.8%
YoY like for like gromth -29.8% 8.1% -24.9%
YoY organic growth -24.1% -1.2% -20.7%
Contribution Margin 44 44 85
% on sales 21.0% 19.6% 20.7%
Fixed Costs (28) (27) (54)
Adj. EBITDA 16 17 31
% on sales 7.6% 7.4% 7.6%
Adj. EBIT 13 13 25
% on sales 6.1% 5.8% 6.1%
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Net Working Capital

Euro Millions
H1 2009 H1 2010 FY 2009
Inventories 476 608 443
Trade accounts receivables 680 828 622
Trade accounts payables (556) (818) (561)
Other receivables/(payables) (67) (22) (39)
|Operative Net working capital 533 597 465

Derivatives assets/(liabilities) - (27) 14
-
|Net working capital 533 570 479
(1) % of sales is defined as

|% Operative NWC of sales (1) 14.5% 12.7% 12.2% Operative Net Working Capital on
annualized last quarter sales

23



Disclaimer

» The managers responsible for preparing the company's financial reports, M.Branda and J.Calvo, declare, pursuant to
paragraph 2 of Article 154-bis of the Consolidated Financial Act, that the accounting information contained in this
presentation corresponds to the results documented in the books, accounting and other records of the company.

 Certain information included in this document is forward looking and is subject to important risks and uncertainties that
could cause actual results to differ materially. The Company's businesses include its Energy and Telecom cables and
systems sectors, and its outlook is predominantly based on its interpretation of what it considers to be the key economic
factors affecting these businesses.

* Any estimates or forward-looking statements contained in this document are referred to the current date and, therefore,
any of the assumptions underlying this document or any of the circumstances or data mentioned in this document may
change. Prysmian S.p.A. expressly disclaims and does not assume any liability in connection with any inaccuracies in any
of these estimates or forward-looking statements or in connection with any use by any third party of such estimates or
forward-looking statements. This document does not represent investment advice or a recommendation for the purchase
or sale of financial products and/or of any kind of financial services. Finally, this document does not represent an
investment solicitation in Italy, pursuant to Section 1, letter (t) of Legislative Decree no. 58 of February 24, 1998, or in any
other country or state.

* In addition to the standard financial reporting formats and indicators required under IFRS, this document contains a
number of reclassified tables and alternative performance indicators. The purpose is to help users better evaluate the
Group's economic and financial performance. However, these tables and indicators should not be treated as a substitute
for the standard ones required by IFRS.
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