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Disclaimer

Important information for investors and security holders

forward-looking statements 

This presentation contains "forward-looking statements" as defined in Section 27Aof the United States Securities Act of 1933, as 
amended, and Section 21EƻŦ ǘƘŜ ¦ƴƛǘŜŘ {ǘŀǘŜǎ {ŜŎǳǊƛǘƛŜǎ 9ȄŎƘŀƴƎŜ !Ŏǘ ƻŦ мфопΣ ŀǎ ŀƳŜƴŘŜŘΦ ¢ƘŜ ǿƻǊŘǎ ǎǳŎƘ ŀǎ Ϧ ōŜƭƛŜǾŜΣέ 
άŜȄǇŜŎǘΣέ άŀƴǘƛŎƛǇŀǘŜΣέ άǇƭŀƴΣέ άƛƴǘŜƴŘΣέ άŦƻǊŜǎŜŜΣέ άǎƘƻǳƭŘΣέ άǿƻǳƭŘΣέ άŎƻǳƭŘΣέ άƳŀȅΣέ άŜǎǘƛƳŀǘŜΣέ άƻǳǘƭƻƻƪέ ŀƴŘ ǎƛƳƛƭŀǊ ŜȄǇressions 
are intended to identify forward-looking statements, which are generally not historical in nature. Such forward-looking statements 
involve significant risks, uncertainties and assumptions that could cause actual results to differ materially from our historical 
experience and our present expectations or projections, including  the following known material factors:

Å risks that the new businesses will not be integrated successfully or that the combined company will not realize estimated cost 
savings, value of certain tax assets, synergies and growth or that such benefits may take longer to realize than expected; 

Å unanticipated costs of integration; 

Å reliance on and integration of information technology systems; 

Å reductions in client spending or a slowdown in client payments; 

Å unanticipated changes relating to competitive factors in our industry; and

Å such other risk factors set forth in our filings with the United States Securities and Exchange Commission, which include our
Registration Statement on Form S-4, Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q and Current Reports on 
Form 8-K and in our filings with the Autoritédes marchésfinanciersor the Financial Conduct Authority.

We caution you not to place undue reliance on any forward-looking statements, which speak only as of the date hereof.  We 
undertake no obligation to publicly update or revise any of our forward-looking statements after the date they are made, whether
as a result of new information, future events or otherwise, except to the extent required by law.
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Section 1:

Company overview
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1
Integrated solutions 

provider for the oil and 

gas industry

2
Stock exchange 

listings ïNYSE 

and Euronext Paris

$15B
Total company market 

capitalization(1)

$14B
Total company

revenue(2)

$16B
Total company

backlog(3)

$3B
Total company net cash 

balance(4)

TechnipFMC snapshot

Footnotes:

(1) Source: Public market quote from Bloomberg, LLP; TechnipFMC market capitalizations as of May 5, 2017
(2) Revenue for full year 2016; Source: Form 8-K filed with the SEC on Feb 24, 2017
(3) Backlog as of Mar 31, 2017; Source: Form 10-Q filed with the SEC on May 4, 2017
(4) Net (debt) cash as of Mar 31, 2017; Source: Form 10-Q filed with the SEC on May 4, 2017
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SUBSEA

ONSHORE/OFFSHORE

SURFACE

Broadest portfolio of solutions for the 
production and transformation of oil and gas
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REFINING 

GAS PROCESSING

PETROCHEMICALS

SUBSEA

DRILLING

COMPLETION

PRODUCTION

4 Uniquely represented across the 

value chain from upstream to 

downstream 

4 Leveraged to both short cycle and 

long cycle projects

4 Subsea order inflection

4 Onshore opportunities in 

refining, LNG, and 

petrochemicals

4 North America surface 

recovery

Market access to a global project set
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Redesign subsea through an integrated 
approach to redefine subsea project economics

Enhanced

Approach

Traditional 

Approach

Enhanced

Approach

Enhancements

4 Reduced material costs

4 Simplified equipment set-up

4Optimized flow assurance

4 Reduced installation phase

4 Accelerated time to first oil

Key benefits

Traditional 
approach

Enhanced 
approach

Umbilical

Proprietary technologies

Enhancements

4 One global contractor

4 Integrated procurement

4 Optimized subsea architecture

4 Fewer subsea production system 

interfaces

4 Reduced flowline and riser 

lengths

4 Less complexity through reduced 

part counts

Up to 30% 

CAPEX 

reduction



Investor Relations overview   |  9

Integration supported by recent achievements

4 Increased adoption of the 

integrated model (iEPCIÊ)

4 Cost and time savings greatest with 

early engagement through 

integrated FEED studies (iFEEDÊ)

4 3 integrated awards to date

Significant learnings through integrated FEED work

C
o
s
t 
S

a
v
in

g
s
 (

%
)

Time Savings (Days)

iFEEDÊ -> iEPCIÊ

Business as Usual

Bundled Execution

iEPCIÊ

Å Statoil Trestakk
Å Hurricane Lancaster
Å Shell Kaikias

Recent project awards support the cost reduction realizable 

from integration
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Section 4:
Financial highlights

Section 2:

Financial highlights
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EBITDA(1) of $427 million

from Subsea, Onshore/Offshore, Surface Technologies

Subsea EBITDA(1) margins

17.3%

Onshore/Offshore EBITDA(1) margins

8.6%

(1) Adjusted results exclude the impact of charges and credits from continuing operations as identified in the reconciliation of GAAP to Non-GAAP financial measures 

schedules included in the press release

Net Cash

$3.5 billion

Order Intake

$1.6 billion

Revenue

$3.4 billion

Surface Technologies EBITDA(1) margins

14.5%

Q1 2017 Financial highlights
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Segment results

(1) Adjusted results exclude the impact of charges and credits from continuing operations as identified in the reconciliation of GAAP to Non-GAAP financial measures 

schedules included in the press release
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2017 Guidance 

4 Revenue at least $6.1 billion

4 EBITDA margins at least 17%   
(excluding amortization related impact of 

purchase price accounting, and other 

charges)

Subsea Onshore/Offshore Surface Technologies

4 Revenue at least $7.3 billion

4 EBITDA margins at least 6.5% 
(excluding charges)

4 Revenue at least $1.4 billion

4 EBITDA margins at least 13%     
(excluding amortization related impact of 

purchase price accounting, and other charges)

4 Corporate expense  $50-$55 million per quarter (subject to foreign currency fluctuations)

4 Net interest expense  $22-$25 million per quarter 

4 Tax rate  26% - 28%

4 Capital expenditures approximately $300 million

4 Merger integration and restructuring costs  $150 million Q2-Q4 (total)

4 Cost synergies target remains $400 million annual savings ($200 million exit run-rate 12/31/17, $400 million exit run-rate 12/31/18)

TechnipFMC
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4 Multiple value drivers to expand ROIC ïwithout a significant 

market recovery

4 Targeting an improvement of +300bps by FY 2019

Value Drivers

+300bps

Cost 
synergies

Revenue 
synergies

Tax 
synergies

Capital 
allocation

ROIC, adjusted Cost Synergies Rev/Tax 

Synergies, Capital 

Allocation

ROIC, targeted

(1)ROIC calculated as NOPAT / average Capital Employed, excluding merger accounting impacts

Benefits of merger to deliver sustained ROIC 

improvement



Investor Relations overview   |  15

On track to deliver at least $400m of pre-tax synergies:
run-rate savings of $200m by 12/31/17, $400m by 12/31/18

Significant potential for cost synergies

Supply chain

4 Commodity raw material cost savings

4 Better terms with shared suppliers

4 Beneficial scale effect from 

higher volumes

Corporate and others

4 One board of directors

4 One management team

4 Leverage global shared services

Infrastructure

4 Right-size general and

administrative expense

4 Rationalize real-estate footprint

4 Leverage regional shared services

Pre-tax cost synergies of approximately $400m expected by 2019

$400m 
realized 2019e

Base plan Stretch

4 Additional cost 

reduction 

opportunities

4 Other financial upside 

including balance 

sheet and liquidity 

management

Cost 
synergies
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Growth

Capital allocationCapital 
allocation

$300 million capex 

2017

Dividend* Share buyback*

1 2 3

$500 million share 

repurchase authorization 

to be completed by the 

end of 2018

Planning for a 

quarterly dividend 

following Q3 2017 results

>Sustainable with growth potential

*Subject to U.K. required approval of distributable reserves, which is expected to be completed in the third quarter of 2017.
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Section 3:

Market overview



Investor Relations overview   |  18

TechnipFMC is well positioned to seize 
opportunities across upstream and downstream

Shallow Water 
Opportunities

Downstream
Resilience

Libra and 
other pre-salt
Developments

Tie-back
Opportunities

Downstream
Resilience

LNG development
Continuing

Refining and PETCHEM
Greenfield and brownfield opportunities

Gas and downstream
Focus

Gas tie-back
Opportunities

Unconventional
Momentum

LNG
Developments
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Subsea opportunities in the next 24 months
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60
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2016 2025

Current sources of production Conventional and other

Deepwater Shale

Deepwater Opportunity

~8.5 

0

2

4

6

8

10

12

2015 Decline Incremental 2025E

Offshore remains critical to the futureé

Source: Rystad Energy Supply Study; October 2016 Source: Rystad Energy Supply Study, FMC Technologies; October 2016

MMb/d MMb/d

~36 million barrels / day of incremental 

production required by 2025eé
éwith a large portion to come 

from deepwater
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éand accounts for the majority of majorsô production

2016 production by classification (%) (1) Remaining 2P reserves by classification (%) (1)

Weighted 
Average

Offshore OnshoreSource: Wood Mackenzie
1 Production and proved reserves as of 2Q 2016

Weighted 
Average

58% 
53% 

48% 

59% 

46% 

68% 

90% 
84% 

60% 

42% 
47% 

52% 

41% 

54% 

32% 

10% 
16% 

40% 

0%

20%

40%

60%

80%

100%

54% 

40% 42% 45% 
35% 

82% 

96% 
85% 

55% 

46% 

60% 58% 55% 
65% 

18% 

4% 
15% 

45% 

0%

20%

40%

60%

80%

100%

Offshore contributes significantly to majorsô 

productioné

éwhile more than 50% of the majorsô 2P 

reserves remaining is offshore
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34%

27%

39%

SPS and SURF are critical 
components of offshore development

SPS and SURF components represent up to 1/3rd of deepwater development costs 

and remain well-positioned for a market recovery given the importance of offshore 

production to future hydrocarbon supply

Source: Morgan Stanley Research, TechnipFMC Internal Analysis Source: Wood Mackenzie

Strong history of 
subsea tree orders

SPS / SURF is one of the largest 

components of project costs

Subsea tree orders by region 2006-2016 (trees)

ÂBrazil

ÂAll other regions

SPS / SURF

FPSO / Platform 

Drilling / Well 

Construction

Oil & gas industry has strong history

of subsea tree orders

0
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2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

462 452
432

319

375

314

413

232

153

83

551
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Improving project economics enable the 
development of existing deepwater discoveries

4 More than 400 deepwater 

discoveries have yet to be 

developed

4 Early innings for deepwater

cost reductions

4 Standardization, technology 

and strong project execution 

can deliver sustainable 

savings

4 Integrated business model 

can reduce costs of 

SPS/SURF scope

0

100

200

300

400

500

Today's costs Costs (-20%)

$20-40 $40-60 $60-80 $80-100 > $100

410 Projects

+40% to 60%

Source: Wood Mackenzie, Rystad
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Section 4:

Segment overview
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A comprehensive and flexible offering from 
concept to project delivery and beyond

Subsea

Subsea products

Trees, manifolds, control, templates, 

flowline systems, umbilicals & flexibles

Subsea processing

ROVs and manipulator systems

Subsea projects

Field architecture, integrated design

Engineering, procurement

Subsea services

Drilling systems

Installation using high-end fleet

Asset management & production 

optimization

Field IMR and well services

Onshore/Offshore

Project management, proprietary 

technology, equipment and early studies 

to detailed design 

Offshore

Fixed platforms (jackets,  self-elevating 

platforms, GBS, artificial islands) and 

floating facilities (FPSO, semi 

submersibles, Spar, TLP, FLNG)

Onshore

Gas monetization, refining, 

petrochemicals, onshore pipelines, 

furnaces, mining and metals

Services

Project management consultancy, 

process technologies

Surface

Drilling, completion and production 

wellhead equipment, chokes, compact 

valves, manifolds and controls

Treating iron, manifolds and 

reciprocating pumps for stimulation 

and cementing

Advanced separation and flow-

treatment systems

Flow metering products and systems

Marine, truck and railcar loading 

systems

Installation and maintenance services

Frac-stack and manifold rental and 

operation services

Flowback and well testing services

A unique global leader in oil and gas projects, technologies, systems and services
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Subsea offers a full suite of capabilities

Enhanced

Approach

Maximised

reliability

and uptime

Increased

aftermarket 

capabilities

Improved 

performance over 

the life of field

Project Execution
Life-of-Field 

and Maintenance

Joint SPS+SURF R&D 

for improved technology 

application and 

combination 

Shortened time to first oil

and offshore installation 

through better planning

Reduced project interfaces

and contingencies

Strengthen leverage

on procurement

Accelerate time 
to first oil

Superior project 
execution

Maximize production 
uptime

Unique asset

and technological

capabilities

Best possible line-

up to undertake 

client  challenges

Rationalized

subsea 

architecture 

and design

Optimized

technology

applications

Improved field 

performance

Conceptual Design 

& FEED

(1) Genesis Oil & Gas Consultants TechnipFMC

Decommissioning

Engineering Procurement Equipment 

supply
Construction Installation

Leading market players 
SPS and SURF

Largest 

installed base

Leading market 

players(1)

Leading 

capabilities
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Onshore/Offshore: strong enabler to capture 
downstream market resilience

Negative capital 
employed

Margins to rise over 
2015-2017

Over 50 years 

of greenfield and 

brownfield expertise

Unique 
offering

Leading 

integrated 

model from 

design to full 

EPC(1)

Best-in-class 

proprietary 

technologies

Highly valued 

project 

management 

know-how

Broad range 

of expertise 

and solid 

reputation

4 Integrating onshore/offshore and 

subsea capabilities

4 Capitalize on long-term 

relationship with Shell

4 Front-runner in FLNG

4 Early involvement

4 Strong track-record in 

large-scale LNG

4 Modularization proven 

know-how

Prelude FLNG, Australia

Yamal LNG, Russia

(1) Engineering, Procurement, Construction
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Yamal LNG project overview

ÁClient: Yamal LNG (Novatek, Total, CNPC, Silk Road Fund)

Á Technip leader of partnership (50%) with JGC (25%) & Chiyoda (25%)

Á 3 trains of 5.5 mtpa capacity each 

Á ~ 200 modules weighing ~450,000 tons in total to be shipped to Sabetta

ÁEarly involvement with 14 months of project planning and openbook estimates

ÁStrong experience in LNG and Modularization: Qatargas, Yemen LNG, Nigeria LNG, FLNGs and 

FPSOs

Á Initial contract:

ÁLump-sum scope: engineering, procurement and modules fabrication

ÁReimbursable scope: logistics and on-the-ground construction

Project Overview

2014 20162015 20182017 20192013

Fabrication of modules

Timing of Execution

2020

Engineering and Procurement

On-the-ground Construction and Logistics: 

Scope recognized in order intake as work orders 

are progressively received
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Surface Technologies: creating value with market 
leading products and integrated solutions

Drilling Completion Production

E
&

P
S

e
rv
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e
 c

o
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p
a

n
ie

s

Improves speed, 

safety and quality 

while lowering 

operator costs

Integrated shale 

offering from 

completion to 

production

Surface 

Americas

Standard 

pumps

Pressure pumping 

products

Asset management

Flow 

processing

Compact 

valves
Pad services and rentalWellhead

systems

Asset management
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Matthew Seinsheimer

Vice President, Investor Relations

Tel.: +1 281 260 3665

Email: InvestorRelations@TechnipFMC.com

TechnipFMC.com

Investor Relations contacts

James Davis

Tel.: +1 281 260 3665

Email: InvestorRelations@TechnipFMC.com


