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To Our Shareholders, Associates and Friends: 

Your company achieved $137 million of property casualty underwriting profit for the first nine months of this year, 
chalking up 13 straight quarters of profitable underwriting. Investment income, our main source of profits, grew 
9.0 percent to $425 million. After taxes, operating earnings reached $373 million. 

These results are very satisfactory, yet they are not as strong as this time last year, when underwriting profits of 
$205 million helped drive operating earnings to $395 million. We are seeing more price competition, along with signs of 
increasing loss costs and claim severity, as well as a higher level of Midwestern storms. Most regional and national 
carriers, including Cincinnati, have added to surplus in recent years and now are looking for new business to help earn a 
return on their capital. We will fight to keep and add good accounts. We believe we can maintain a long-term perspective, 
achieving our short-term targets without inappropriate marketplace action, relaxing account selectivity or changing our 
business.  

Agents and policyholders have hundreds of carriers to choose from; they choose Cincinnati because they like your 
company’s way of providing value and our steady, consistent approach through all parts of the pricing cycle. We believe 
the best way to grow profitably over the years is to keep notching up the strategies that differentiate us. As we step up our 
activity, we are determined to be more Cincinnati-like than ever: 

• More local agencies. We’ll continue appointing and cultivating agencies, carefully selecting areas where the new 
agencies don’t affect our strong relationships and the franchise held by current, growing and profitable agencies. 

• More flexibility. Our three-year commercial policy terms save a lot of work for us, our agents and their clients. The 
multi-year term is unusual in our industry, and we credit it for contributing to our high policy retention rate. Agents 
and policyholders appreciate our commitment. Now, we have begun using policy extensions to add yet another one or 
two years to expiring commercial policy terms.  

• More efficiency. We continue to add more products, states, functionality, training and stability to our deployments of 
imaging and internal processing systems. Increased use of Web-based training and conferencing let us move quickly, 
providing support to agents and associates just when they need it. 

• More service. Our fifth 2006 commercial underwriting class is graduating this week, and we’re geared up for the 
same pace in 2007. In the field, we’re continuing to add loss control representatives in more territories, sending them 
along with agents to call on sales prospects and demonstrate services available to policyholders. Agents also give high 
marks to our field marketing representatives who underwrite new commercial accounts. We recently staffed a new 
territory in eastern Pennsylvania, continuing the territory subdivision strategy that allows these representatives to call 
on agencies more frequently and to work more closely with agents on new business development. 

We relish the opportunity in any environment to steadily set the bar higher and earn our agents’ good business. As the 
46th year of increased shareholder dividends moves toward a close, we thank you for your loyalty and patience that 
energize us to keep doing more. 

 Respectfully, 
  
 
 /S/ John J. Schiff, Jr. 
 
 

John J. Schiff, Jr., CPCU 
Chairman and Chief Executive Officer  
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Recent News Releases
 

Cincinnati Financial Corporation Declares Regular Quarterly Cash Dividend 

CINCINNATI, November 20, 2006 -- Cincinnati Financial Corporation (Nasdaq: CINF) today announced that the board of 
directors has declared a 33½ cents per share regular quarterly cash dividend payable January 16, 2007, to shareholders of record 
on December 22, 2006. The current dividend level reflects the 9.8 percent increase in the quarter dividend rate announced by 
the board in February. That action set the stage for the 46th consecutive increase in the indicated annual cash dividend. 

Chairman and Chief Executive Officer John J. Schiff, Jr., CPCU commented, “Many aspects of our performance through the 
first nine months of this year were exemplary and strengthened our board’s confidence in our long-term outlook. We believe 
that our full-year 2006 performance will support our ability to reward shareholders over the long term.” 
 
 

Cincinnati Financial Corporation Elects New Director 
• Increases board to 15 members 

• Indicates slate of nominees for election by shareholders on May 5, 2007 

CINCINNATI, November 20, 2006 -- Cincinnati Financial Corporation (Nasdaq: CINF) today announced that the board of 
directors elected Gregory T. Bier, CPA, to the board and its investment committee at the regularly scheduled meeting of the 
board on November 17, 2006. The board also appointed Bier to its audit committee, subject to final determination of his status 
as an independent director under the company’s corporate governance guidelines and relevant NASDAQ definitions. 
In conjunction with the appointment of Bier, the size of the board was increased to 15 members. As reported in the company’s 
2006 proxy statement, nine of the 14 current directors meet the applicable criteria for independence. 

At the company's next annual meeting of shareholders on May 5, 2007, Bier will stand for election for a three-year term to 
expire in 2010, and directors Dirk J. Debbink and Douglas S. Skidmore will stand for re-election for the same term. The board 
determined that two current directors will not stand for re-election.  

Bier, 60, retired in 2002 from Deloitte & Touche LLP. At retirement, he was managing partner of the Cincinnati Office, having 
previously served as lead partner on audits of locally based companies including The E.W. Scripps Co., Fifth Third Bancorp, 
The Midland Company and The Procter & Gamble Co. He was lead partner from 1994 through 1997 and an advisory partner 
from 1998 through 2002 on Deloitte’s audits of Cincinnati Financial Corporation.  

Bier joined Haskins & Sells, which later became part of Deloitte, after graduating in 1968 from Xavier University in Cincinnati. 
He has been a certified public accountant since 1970. He currently serves on the audit committee of Catholic Healthcare 
Partners, a Cincinnati-based not-for-profit health system.   

Chairman and Chief Executive Officer John J. Schiff, Jr., CPCU, commented, “Greg brings to our board his substantial 
financial expertise, along with his knowledge of our company and other local public companies in which we are long-time 
investors. This addition complements the many strengths of the 14 directors who continue on our board at this time. Just as 
important, it helps keep us in good shape to continue serving shareholders when two current directors do not stand for re-
election next May, according to our corporate governance guideline on  
director age.” 

Schiff noted that directors Michael Brown and John M. Shepherd, both members of the executive committee, will not stand for 
re-election at the May 2007 annual meeting of shareholders. “Our board and shareholders have benefited for 26 years from the 
superb business acumen of Mike Brown, president of the Cincinnati Bengals, Inc. For the past five years, we have had the 
benefit of an independent business perspective from John Shepherd, chairman and chief executive officer of The Shepherd 
Chemical Company. We thank both of these individuals for their roles in helping the company fulfill our promises, building a 
foundation for growth and stability that should benefit our shareholders, agents, policyholders and associates and community far 
into the future.”  

Separately, the board of directors of the company's life insurance subsidiary, The Cincinnati Life Insurance Company, named 
Chief Insurance Officer James E. Benoski to the additional post of chief executive officer, and Chief Financial Officer Kenneth 
W. Stecher to the additional posts of executive vice president and chairman of the board. The Cincinnati Life board’s action 
reflected the roles Benoski and Stecher have been filling for the past several years, in parallel with similar recognition and the 
same titles given in May 2006 by the boards of the company’s property casualty insurance subsidiaries. 
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2006 2005 Change % 2006 2005 Change %
Revenue Highlights
   Earned premiums $ 819 $ 790 3.6 $ 2,446 $ 2,361 3.6
   Investment income 144 134 7.5 425 390 9.0
   Total revenues 967 944 2.4 3,556 2,801 27.0
Income Statement Data
   Net income $ 115 $ 117 (1.6) $ 800 $ 419 90.7
   Net realized investment gains and losses 0 10 (100.8) 427 24 1,690.9
   Operating income* $ 115 $ 107 7.5 $ 373 $ 395 (5.6)
Per Share Data (diluted)
   Net income $ 0.66 $ 0.66 0.0 $ 4.56 $ 2.37 92.4
   Net realized investment gains and losses 0.00 0.05 nm 2.43 0.14 1,635.7
   Operating income* $ 0.66 $ 0.61 8.2 $ 2.13 $ 2.23 (4.5)

   Book value $ 37.32 $ 34.43 8.4
   Cash dividend declared $ 0.335 $ 0.305 9.8 $ 1.005 $ 0.90 11.7
   Weighted average shares outstanding (0.9) (0.9)

(Dollars in millions except share data) Three months ended September 30, Nine months ended September 30,

175,260,063 176,806,267 175,542,616 177,212,677

Cincinnati Financial Third-quarter Net Income and Operating Income* at 66 Cents 
CINCINNATI, November 1, 2006 – Cincinnati Financial Corporation (Nasdaq: CINF) today reported: 
• Third-quarter and nine-month net and operating income in line with previous announcement.  
• Record book value of $37.32 per share. 
• Results tempered by rising loss severity and by storm activity that will lead to record year for catastrophe losses. 
Financial Highlights 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Insurance Operations Highlights 
• 2.4 percent and 3.2 percent increases in three- and nine-month property casualty net written premiums.  
• Strong commercial lines growth with three-month net written premiums up 6.5 percent and new business at 

$89 million. 
• Third-quarter personal lines new business up 14.4 percent. Rate changes made effective July 1, 2006, have better 

positioned personal lines products in certain markets.  
• 96.1 percent and 94.2 percent three- and nine-month property casualty combined ratios, in line with previous 

announcement. 
• Catastrophe losses contributed 3.5 and 5.5 percentage points to the 2006 three- and nine-month combined ratios. 

In the comparable 2005 periods, catastrophe losses contributed 8.6 and 3.6 percentage points to the ratios.  
• 5 cents and 15 cents contribution from the life insurance segment to three- and nine-month 2006 operating income. 
Investment and Balance Sheet Highlights 
• 7.5 percent and 9.0 percent growth in three- and nine-month pretax investment income.  
• Book value of $37.32 at September 30, 2006, up $2.44 from year-end 2005 level. Invested assets rose on new 

investments, interest-rate-driven improvement in bond values and appreciation of equity portfolio.  
Full-year 2006 Outlook in Line with October 23, 2006, Announcement** 
• Property casualty written premiums target unchanged at 2+ percent growth in full-year 2006. Growth in commercial 

lines is more than offsetting the expected decline in personal lines. 
• Combined ratio target raised to a range of 94 percent to 95 percent including at least 5.0 percentage points from 

full-year catastrophe losses, from a range of 92 percent to 94 percent including 4.0 to 4.5 percentage points. 
• Investment income growth target unchanged at 8.0 percent to 8.5 percent range for full-year 2006. 
 

 
 
 
 
 
 
 
 
 
* The Definitions of Non-GAAP Information and Reconciliation to Comparable GAAP Measures on www.cinfin.com defines and reconciles measures 

presented in this release that are not based on Generally Accepted Accounting Principles or Statutory Accounting Principles.  
** Outlook and related assumptions are subject to the risks outlined in the company's forward-looking information safe-harbor statement (see Page 15). 
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Overall Results and Long-term Position 

“Third-quarter property casualty underwriting results reflected the normal ebb and flow of the insurance business. 
As we reported on a preliminary basis on October 23, a few business lines showed some inconsistency because of 
rising loss severity, including higher new large losses. We are further studying those lines so they can receive the 
attention necessary. We are confident we are working effectively to address each set of circumstances 
appropriately,” said John J. Schiff, Jr., CPCU, chairman and chief executive officer. “Looking at the big picture, 
many aspects of our third-quarter performance were exemplary and strengthened our confidence in our long-term 
outlook..  

“In the insurance area, our largest commercial and personal business lines reported healthy third-quarter results, 
in line with recent trends. Business policyholders are continuing to respond favorably to their local independent 
agents’ presentation of the Cincinnati value proposition – customized, multi-year coverage packages, superior 
claims service, our A++ rating from A.M. Best Co. and a local field force. Personal lines policyholders are 
responding favorably to agents’ presentation of new pricing for Cincinnati’s personal lines products, leading to the 
first quarter-over-quarter increase in new personal lines business since the fourth quarter of 2002. And our life 
insurance operation continued to contribute to income, an important balance to the inevitable swings in property 
casualty insurance results.” 

Turning to investments, Schiff added, “Our buy-and-hold equity investing strategy drives the company’s long-term 
growth and stability and contributed again in the third quarter. Investment income growth was healthy, helped by 
dividends from our equity holdings. New investments, interest-rate driven improvement in bond values and 
appreciation of the equity portfolio led to higher investment assets and a $2.44 gain in book value from year-end to 
a record $37.32.” 

Schiff said, “Our long-standing strategy is to be strong on agency relationships, claims service and reserving, and 
total return investing. We continued during the third quarter to protect and build on these advantages, providing a 
stable market for our agents’ business and producing steady value for our shareholders.” 

Year-to-date Catastrophe Losses  

James E. Benoski, vice chairman, chief insurance officer and president, said, “This year, as in 2005, policyholders 
have had ample opportunities to benefit from the Cincinnati relationship. After a number of second quarter storms, 
severe weather continued across the Midwest during the third quarter. Policyholders affected by an April hailstorm 
also continue to report claims, moving the total from that storm above our initial estimate. Of the more than 
8,500 catastrophe claims reported for storms during the first nine months of this year, approximately 93 percent are 
already closed. Our claims representatives’ prompt responses and personal approach reflect positively on our 
agents, supporting their marketing efforts to value-oriented clients.  

“In early October, a Midwest storm caused heavy hail damage in central Ohio, resulting in at least $35 million of 
losses for our policyholders. Of the approximately 1,500 losses we have received from policyholders affected by 
that storm, more than 68 percent are already closed,” Benoski noted.  

2006 Property Casualty Outlook Update  

Kenneth W. Stecher, chief financial officer and executive vice president commented, “In view of the healthy 
investment income and premium trends, we remain comfortable with the targets for these measures we provided last 
quarter. Investment income growth should be between 8.0 and 8.5 percent. Our consolidated property casualty 
written premium growth should be at least 2 percent for the year compared with the 2.6 percent increase in 2005.  

“As we announced on October 23, we have modified our expected range for the combined ratio to 94 percent to 
95 percent, including at least 5.0 percentage points from full-year catastrophe losses. Catastrophe losses through 
nine months totaled $130 million, and we’ve already experienced one major storm in October. The rising level of 
large, non-catastrophe losses in the third quarter took away some of the cushion we had to handle this year’s higher 
level of catastrophe losses. Without any additional storms, we’re already at a record level that will add at least 
5 percentage points to the full-year combined.” 
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Looking at other aspects of the combined ratio, Stecher said, “We continue to believe that savings in 2006 from 
favorable loss reserve development from prior accident years is likely to reduce the 2006 combined ratio by 
2 to 3 percentage points, in line with historical levels. Net savings from favorable development improved this 
year’s third-quarter loss and loss expense ratio by 4.9 percentage points. For the first nine months of 2006, savings 
improved the ratio by 1.5 percentage points. In 2005 and 2004, savings – particularly for liability coverages – 
were at a higher-than-normal level.” 

Opportunities 

Schiff added, “We plan to finish the year with more agencies than ever, carefully appointing only the most 
professionally managed agencies in each area where we see opportunities to bring Cincinnati’s insurance products 
and services to families and businesses. This high-quality representation is an advantage we have been carefully 
expanding. We made 49 agency appointments in the first nine months, near our target of 55 to 60 new agency 
appointments for the year. These new appointments and other changes in agency structures brought total reporting 
agency locations to 1,286, a net increase of 34 since year-end 2005.  

“The agencies that market our insurance products recently helped The Cincinnati Insurance Companies rank among 
the top companies in a survey conducted by Greenwich Associates, an independent financial services research firm. 
Greenwich surveyed a broad cross-section of agents and brokers to statistically measure carriers on fundamental 
qualitative measures, including client loyalty, claims coordination, competitive pricing and coverage.” 

Schiff concluded, “We continue to target above-industry-average growth in written premiums and industry-leading 
profitability. We believe that our 2006 performance will support our ability to reward shareholders over the 
long term.” 
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Change % 2006 2005 Change %
Written premiums $ 780 $ 761 2.4 $ 2,423 $ 2,349 3.2

Earned premiums $ 791 $ 765 3.4 $ 2,362 $ 2,283 3.5

Loss and loss expenses excluding catastrophes 489 435 12.2 1,375 1,312 4.8
Catastrophe loss and loss expenses 27 66 (58.2) 130 83 57.2
Commission expenses 147 151 (2.6) 452 451 0.4
Underwriting expenses 94 84 11.4 256 225 13.7
Policyholder dividends 3 3 39.4 12 7 56.5
   Underwriting profit $ 31 $ 26 19.0 $ 137 $ 205 (33.4)

Ratios as a percent of earned premiums:
   Loss and loss expenses excluding catastrophes 61.7 % 56.9 % 58.3 % 57.5 %
   Catastrophe loss and loss expenses 3.5 8.6 5.5 3.6
   Loss and loss expenses 65.2 65.5 63.8 61.1
   Commission expenses 18.7 19.8 19.1 19.7
   Underwriting expenses 11.8 11.0 10.8 9.9
   Policyholder dividends 0.4 0.3 0.5 0.3
      Combined ratio 96.1 % 96.6 % 94.2 % 91.0 %

(Dollars in millions) Three months ended September 30, Nine months ended September 30,
2006 2005

Property Casualty Insurance Operations  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Property Casualty Insurance Highlights 
• 2.4 percent rise in three-month 2006 property casualty written premiums, with a 3.2 percent nine-month increase. 

The 2006 net written premium growth rates were increased by the net effect of reinsurance reinstatement premiums 
and assumed pool adjustments in the third quarter of 2005. These added 0.5 and 0.1 percentage points, respectively, 
to the growth rates for the three and nine months ended September 30, 2006. 

• $98 million in new business written directly by agencies compared with $79 million in last year’s three months. 
Nine-month new business rose 16.1 percent to $268 million from $231 million.  

• 1,065 agency relationships with 1,286 reporting locations marketing our insurance products at September 30, 2006, 
up from 1,024 agency relationships with 1,252 locations at year-end 2005. 

• 3.2 percentage point increase in the nine-month property casualty combined ratio due to rising loss severity, 
catastrophe losses, a lower level of savings from favorable development on prior period reserves and underwriting 
expenses, including stock option expensing.  

• $27 million in third-quarter 2006 catastrophe losses, reflecting $19 million from weather events during the period 
and $8 million of development on catastrophe events in prior periods. $130 million in nine-month 2006 catastrophe 
losses contributed 5.5 percentage points to the nine-month combined ratio.  

2006 Year-to-date Events Dates States Primarily Affected 
Reported Claims 

(as of 
October 27) 

Loss Estimate 
(pretax, net 

of reinsurance) 
Midwest tornadoes and severe 
weather Mar. 11-13 Arkansas, Illinois, Indiana, Kansas, 

Missouri, Oklahoma 1,629 $38 million 

Midwest wind and hail Apr. 2-3 Arkansas, Illinois, Indiana, Kentucky, 
Missouri, Tennessee 1,227 $18 million 

Midwest wind and hail Apr. 6-8 Alabama, Georgia, Indiana, Kansas, 
Kentucky, Nebraska, Ohio, Tennessee 976 $10 million 

Midwest wind and hail Apr. 13-15 Illinois, Indiana, Iowa, Wisconsin  3,360 $38 million 
Midwest wind, hail and flood Jun. 18-22 Indiana, Ohio, Wisconsin 535 $5 million 

Midwest wind, hail and flood Jul. 19-21 Illinois, Kentucky, Missouri, Tennessee 
and Wisconsin 472 $6 million 

Midwest wind, hail and flood Aug. 23-25 Illinois, Indiana, Minnesota, Wisconsin 337 $8 million 

Midwest wind, hail and flood Oct. 2-4 Illinois, Indiana, Iowa, Michigan, 
Minnesota, Ohio, Wisconsin 1,479 $35 million 

• Three-month 2006 net savings from favorable development on prior period reserves improved the combined ratio by 
4.9 percentage points. In last year’s third quarter, savings improved the ratio by 6.5 percentage points.  

• Nine-month 2006 net savings from favorable development improved the combined ratio by 1.5 percentage points. 
In the comparable 2005 period, savings improved the ratio by 3.5 percentage points. The year-over-year differences 
largely related to development on commercial casualty losses, which can fluctuate due to the nature and size of 
liability policies and limits, such as those on commercial umbrella policies.  
 
 The Definitions of Non-GAAP Information and Reconciliation to Comparable GAAP Measures on www.cinfin.com defines and reconciles 

measures presented in this release that are not based on Generally Accepted Accounting Principles (non-GAAP).  



 7

2006 2005 Change % 2006 2005 Change %
Written premiums $ 582 $ 546 6.5 $ 1,853 $ 1,741 6.4

Earned premiums $ 602 $ 564 6.7 $ 1,783 $ 1,678 6.3

Loss and loss expenses excluding catastrophes 363 307 18.1 1,020 942 8.4
Catastrophe loss and loss expenses 14 53 (73.4) 77 62 24.4
Commission expenses 109 110 (0.5) 331 325 2.1
Underwriting expenses 74 64 14.2 190 160 18.5
Policyholder dividends 3 3 39.4 12 7 56.5
   Underwriting profit $ 39 $ 27 44.9 $ 153 $ 182 (16.0)

Ratios as a percent of earned premiums:
   Loss and loss expenses excluding catastrophes 60.2 % 54.4 % 57.3 % 56.1 %
   Catastrophe loss and loss expenses 2.3 9.5 4.3 3.7
   Loss and loss expenses 62.5 63.9 61.6 59.8
   Commission expenses 18.2 19.5 18.6 19.4
   Underwriting expenses 12.2 11.4 10.6 9.5
   Policyholder dividends 0.5 0.4 0.6 0.5
      Combined ratio 93.4 % 95.2 % 91.4 % 89.2 %

Three months ended September 30, Nine months ended September 30,(Dollars in millions)
Commercial Lines Insurance Operations 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Commercial Lines Insurance Highlights 
• 6.5 percent growth in three-month 2006 commercial lines net written premiums with a 6.4 percent nine-month 

increase. 2006 net written premium growth rates were increased by the effect of reinsurance reinstatement premiums 
in the third quarter of 2005. These added 1.0 and 0.3 percentage points, respectively, to the growth rates for the three 
and nine months ended September 30, 2006. 

• $89 million in new commercial lines business written directly by agencies in third-quarter 2006, up 25.1 percent. 
Nine-month new commercial lines business rose 18.5 percent to $244 million.  

• 91.4 percent nine-month 2006 commercial lines combined ratio. The ratio rose 2.2 percentage points largely because 
of higher catastrophe losses, a lower level of savings from favorable development on prior period reserves and rising 
loss severity, including an increase in the number of losses greater than $1 million.  

• 0.8 percentage-point decrease in nine-month commercial lines commission expense ratio, primarily due to lower 
profit-sharing commissions on lower overall underwriting profits. 

• 1.2 percentage-point increase in nine-month noncommission expense ratio, including policyholder dividends. 
The rise largely was due to higher technology and staffing expenses. Stock option expense contributed 
0.5 percentage points.  

• Commercial property and commercial casualty – the company’s two largest commercial business lines – reported 
strong growth and healthy profitability, with nine-month loss and loss expense ratios excluding catastrophes 
improved from the year ago period. 

• Commercial auto and workers’ compensation results in line with previous announcement. In addition to rising loss 
severity and a higher number of new large losses, commercial auto results reflected the increasing competition in the 
commercial lines marketplace and workers’ compensation reflected a review we made of established case reserves.  

• Continued commercial lines growth anticipated due to strong agency relationships, which promoted healthy new 
business growth and policyholder retention.  

 
 
 
 
 
 
 
 
 
 
 

 

 The Definitions of Non-GAAP Information and Reconciliation to Comparable GAAP Measures on www.cinfin.com defines and reconciles 
measures presented in this release that are not based on Generally Accepted Accounting Principles (non-GAAP).  
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2006 2005 Change % 2006 2005 Change %
Written premiums $ 198 $ 215 (8.0) $ 570 $ 608 (6.1)

Earned premiums $ 189 $ 201 (5.9) $ 579 $ 605 (4.4)

Loss and loss expenses excluding catastrophes 126 128 (1.9) 355 370 (4.2)
Catastrophe loss and loss expenses 13 13 6.4 53 21 153.9
Commission expenses 38 41 (8.0) 121 126 (4.1)
Underwriting expenses 20 20 2.3 66 65 1.9
   Underwriting profit (loss) $ (8) $ (1) (670.2) $ (16) $ 23 (169.2)

Ratios as a percent of earned premiums:
   Loss and loss expenses excluding catastrophes 66.6 % 63.9 % 61.3 % 61.1 %
   Catastrophe loss and loss expenses 7.1 6.3 9.2 3.5
   Loss and loss expenses 73.7 70.2 70.5 % 64.6
   Commission expenses 20.1 20.5 20.8 20.8
   Underwriting expenses 10.6 9.8 11.5 10.7
      Combined ratio 104.4 % 100.5 % 102.8 % 96.1 %

(Dollars in millions) Three months ended September 30, Nine months ended September 30,
Personal Lines Insurance Operations 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
Personal Lines Insurance Highlights 
• 8.0 percent decrease in three-month 2006 personal lines net written premiums with a 6.1 percent nine-month 

decrease. 2006 net written premium growth rates include the net effect of reinsurance reinstatement premiums and 
assumed pool adjustments in the third quarter of 2005. These reduced the decline by 0.8 and 0.3 percentage points, 
respectively, for the three and nine months ended September 30, 2006. 

• 14.4 percent increase in third-quarter new personal lines business to $9 million compared with $8 million in the third 
quarter of 2005, the first quarter-over-quarter increase in new personal lines business since the fourth quarter of 
2002. New personal lines business written directly by agencies was $24 million in the first nine months of 2006, 
compared with $25 million in year-ago period.  

• 102.8 percent nine-month 2006 personal lines combined ratio. The 6.7 percentage-point increase reflected a 
5.7 percentage point rise in the contribution from catastrophe losses.  

• Increase in three- and nine-month noncommission underwriting expense ratio, largely due to higher technology and 
staffing expenses. The adoption of stock option expensing contributed 0.4 and 0.5 percentage points to the three- and 
nine-month increases, respectively.  

• Diamond, the company’s personal lines policy processing system, in use in 13 states that represent approximately 
90 percent of total 2005 personal lines earned premium volume. 2006 rollout to Georgia, Kentucky, Minnesota, 
Missouri, Tennessee and Wisconsin agents completed on schedule. Plans for 2007 include the introduction of 
Diamond in Pennsylvania, Virginia and other low-volume states.  

• Personal auto – the company’s largest personal business line – reported healthy profitability, with the nine-month 
loss and loss expense ratio excluding catastrophe losses improved from the year ago period. 

• Homeowner results in line with previous announcement. In addition to rising loss severity and a higher number of 
new large losses, homeowner results reflect industrywide trends of higher material costs and insured property values 
as well as rising deductibles.  

• Decrease in full-year 2006 personal lines premiums expected. Effective July 1, a limited program of policy credits to 
incorporate insurance scores into pricing of personal auto and homeowner policies was introduced in most states 
where the Diamond system is in use. This program lowers premiums for some existing policyholders. These changes 
can contribute to higher levels of new business and improved policyholder retention by making rates more 
competitive for agents’ better customers. 

 
 
 
 
 
 

 
 

 
 The Definitions of Non-GAAP Information and Reconciliation to Comparable GAAP Measures on www.cinfin.com defines and reconciles 

measures presented in this release that are not based on Generally Accepted Accounting Principles (non-GAAP).  
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Change % Change %
Written premiums $ 40 $ 56 (28.7) $ 121 $ 163 (25.6)

Earned premiums $ 28 $ 25 9.4 $ 84 $ 78 6.9
Investment income, net of expenses 27 25 9.2 81 73 10.0
Other income 0 1 (20.6) 2 3 0.5
  Total revenues, excluding realized investment gains
      and losses 55 51 8.8 167 154 8.3
Policyholder benefits 33 27 21.2 92 77 19.2
Expenses 9 12 (19.8) 33 37 (9.9)
    Total benefits and expenses 42 39 9.1 125 114 9.7
Net income before income tax and 
    realized investment gains and losses 13 12 7.8 42 40 4.2
Income tax 4 4 7.0 15 13 12.4
Net income before realized investment
    gains and losses $ 9 $ 8 8.2 $ 27 $ 27 0.0

2006 2005 2006 2005

(In millions) Three months ended September 30, Nine months ended September 30,

Life Insurance Operations 
 
 
 

 
 
 
 
 
 
 
 
 
 
Life Insurance Highlights 
• $121 million in nine-month total life insurance operations net written premiums, compared with $163 million in 

year-ago period. Written premiums include life insurance, annuity and accident and health premiums.  
• 13.2 percent increase to $94 million in statutory written premiums for term and other life insurance products in the 

first nine months of 2006. Since late 2005, the company has de-emphasized annuities because of an unfavorable 
interest rate environment. Statutory written annuity premiums decreased to $24 million in the first nine months of 
2006 from $77 million in the comparable prior period. 

• 8.2 percent rise in face amount of life policies in force to $55.691 billion at September 30, 2006, from 
$51.493 billion at year-end 2005.  

• $11 million increase in nine-month benefits and expenses primarily due to higher mortality expenses compared with 
the year-earlier periods, although mortality experience remained within pricing guidelines. Adoption of stock option 
expensing added approximately $1 million to other operating expenses. 

• 29.4 percent rise in first-nine month 2006 term life insurance written premiums, benefiting from the 
2005 introduction of a new series of term products. Termsetter Plus series includes an optional return-of-premium 
feature. Response to the new portfolio has been favorable, with approximately 25 percent of applications requesting 
the return-of-premium feature. 

• Cash value accumulation universal life products introduced for adults and children to further round out the universal 
life portfolio. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

  

 
The Definitions of Non-GAAP Information and Reconciliation to Comparable GAAP Measures on www.cinfin.com defines and reconciles 
measures presented in this release that are not based on Generally Accepted Accounting Principles (non-GAAP).  
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2006 2005
Balance sheet data
   Invested assets $ 13,104 $ 12,702
   Total assets 17,671 16,003
   Short-term debt 49 0
   Long-term debt 791 791
   Shareholders' equity 6,464 6,086
   Book value per share 37.32 34.88
   Debt-to-capital ratio 11.5 % 11.5 %

2006 2005 2006 2005
Performance measures
   Comprehensive income (loss) $ 455 $ (59) $ 609 $ (39)
   Return on equity, annualized 7.4 % 7.7 % 17.0 % 9.1 %
   Return on equity, annualized, 
      based on comprehensive income 29.1 (3.9) 12.9 (0.8)

Three months ended Sept. 30,

(Dollars in millions except share data) At September 30, At December 31,

Nine months ended Sept. 30,

2006 2005 Change % 2006 2005 Change %

   Interest $ 74 $ 70 6.1 $ 225 $ 208 8.2
   Dividends 67 64 5.2 194 180 7.5
   Other 4 2 130.0 11 6 78.8
   Investment expenses (1) (2) 9.9 (5) (4) (14.4)
      Total net investment income 144 134 7.5 425 390 9.0
Investment interest credited to contract holders (14) (13) (3.4) (40) (38) (6.0)

   Realized investment gains and losses (2) 12 (117.3) 667 41 1,519.9
   Change in valuation of embedded derivatives 2 5 (56.0) 5 (2) 353.6
   Other-than-temporary impairment charges 0 (1) nm (1) (1) 41.7
      Net realized investment gains (losses) 0 16 nm 671 38 1,683.6
Investment operations income $ 130 $ 137 (4.8) $ 1,056 $ 390 171.1

Three months ended September 30, Nine months ended September 30,(In millions)

Net realized investment gains and losses:

Investment income:

Investment Operations 
 
 

 
 
 
 
 
 
 
 
 
 
Balance Sheet  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Investment and Balance Sheet Highlights 
• 7.5 percent increase in three-month pretax net investment income with 9.0 percent increase for the nine months. 

Fifth Third Bancorp, the company’s largest equity holding, contributed 44.2 percent of total nine-month dividend 
income. 

• Growth in investment income reflected new investments, higher interest income from the growing fixed-maturity 
portfolio and increased dividend income from the common stock portfolio. In addition, proceeds from the sale of the 
ALLTEL Corporation holding used to make the applicable tax payments in June 2006 were invested in short-term 
instruments that generated approximately $5 million in interest income in the first nine months of 2006. 

• $15 million annually in additional investment income expected from dividend increases announced during the 
12 months ended September 30, 2006, by Fifth Third and another 37 of the 49 common stock holdings in the equity 
portfolio.  

• $671 million in nine-month net realized investment gains (pretax) including $647 million due to the first-quarter sale 
of the company’s holdings of ALLTEL common stock. 

 

• Book value of $37.32 at September 30, 2006, up $2.44 from year-end 2005 level. Invested assets at 
September 30, 2006, rose from year-end 2005 because of new investments, interest-rate-driven improvement in bond 
values and appreciation of the equity portfolio. 

• 142,566 shares repurchased in third quarter. Raised nine-month repurchase activity to 2.15 million shares for a total 
cost of $95 million.  

• $4.616 billion in statutory surplus for the property casualty insurance group at September 30, 2006, compared with 
$4.194 billion at year-end 2005. The ratio of common stock to statutory surplus for the property casualty insurance 
group portfolio was 92.6 percent at September 30, 2006, compared with 97.0 percent at year-end 2005.  

• 30.9 percent ratio of investment securities held at the holding-company level to total holding-company-only assets at 
September 30, 2006, comfortably within management’s below-40 percent target. 

 
The Definitions of Non-GAAP Information and Reconciliation to Comparable GAAP Measures on www.cinfin.com defines and reconciles 
measures presented in this release that are not based on Generally Accepted Accounting Principles (non-GAAP).  
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September 30, December 31,
2006 2005

(unaudited)
ASSETS

      Fixed maturities, at fair value (amortized cost: 2006—$5,719; 2005—$5,387) $ 5,790 $ 5,476
      Equity securities, at fair value (cost: 2006—$2,574; 2005—$2,128) 7,256 7,106
      Short-term investments, at fair value (amortized cost: 2005—$75) 0 75
      Other invested assets 58 45
   Cash and cash equivalents 239 119
   Securities lending collateral 1,016 0
   Investment income receivable 115 117
   Finance receivable 106 105
   Premiums receivable 1,166 1,116
   Reinsurance receivable 701 681
   Prepaid reinsurance premiums 13 14
   Deferred policy acquisition costs 458 429

185 168
   Other assets 63 66
   Separate accounts 505 486
      Total assets $ 17,671 $ 16,003

   Insurance reserves
      Loss and loss expense reserves $ 3,878 $ 3,661
      Life policy reserves 1,389 1,343
   Unearned premiums 1,623 1,559
   Securities lending payable 1,016 0
   Other liabilities 459 455
   Deferred income tax 1,497 1,622
   Notes payable 49 0
   6.125% senior notes due 2034 371 371
   6.9% senior debentures due 2028 28 28
   6.92% senior debenture due 2028 392 392
   Separate accounts 505 486
      Total liabilities 11,207 9,917

391 389
   Paid-in capital 1,005 969
   Retained earnings 2,714 2,088

3,093 3,284
(739) (644)

      Total shareholders' equity 6,464 6,086
      Total liabilities and shareholders' equity $ 17,671 $ 16,003

(Dollars in millions except per share data)

   Investments

   Land, building and equipment, net, for company use (accumulated depreciation:
       2006—$253; 2005—$232)  

SHAREHOLDERS' EQUITY

LIABILITIES

   Treasury stock at cost (2006—22 million shares, 2005—20 million shares)
   Accumulated other comprehensive income

   Common stock, par value-$2 per share; authorized: 2006-500 million shares, 2005-
       500 million shares; issued: 2006-195 million shares, 2005-194 million shares

Cincinnati Financial Corporation 
Consolidated Balance Sheets 
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2006 2005 2006 2005

REVENUES

      Property casualty $ 791 $ 765 $ 2,362 $ 2,283
      Life 28 25 84 78
   Investment income, net of expenses 144 134 425 390
   Realized investment gains and losses 0 16 671 38
   Other income 4 4 14 12
      Total revenues 967 944 3,556 2,801

   Insurance losses and policyholder benefits 549 528 1,596 1,470
   Commissions 156 160 478 476
   Other operating expenses 83 74 243 213
   Taxes, licenses and fees 19 17 58 52
   Increase in deferred policy acquisition costs (5) (5) (27) (23)
   Interest expense 13 13 39 39
   Other expenses 4 6 12 12
      Total benefits and expenses 819 793 2,399 2,239

INCOME BEFORE INCOME TAXES 148 151 1,157 562

   Current 23 19 363 126
   Deferred 10 15 (6) 17
      Total provision for income taxes 33 34 357 143

NET INCOME $ 115 $ 117 $ 800 $ 419

   Net income—basic $ 0.67 $ 0.67 $ 4.61 $ 2.39
   Net income—diluted $ 0.66 $ 0.66 $ 4.56 $ 2.37

Three months ended Sept. 30,(In millions except per share data)

   Earned premiums

(unaudited)

Nine months ended Sept. 30,

(unaudited)

PROVISION (BENEFIT) FOR INCOME TAXES

PER COMMON SHARE

BENEFITS AND EXPENSES

Cincinnati Financial Corporation 
Consolidated Statements of Income 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Since 1996, Cincinnati Financial has disclosed the estimated impact of stock options on net income and earnings per 
share in a Note to the Financial Statements. For the three and nine months ended September 30, 2005, diluted net income 
would have been reduced by approximately 2 cents and 6 cents per share, if option expense, calculated using the 
binomial option-pricing model, were included as an expense. 
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Inside Cincinnati 
Since the August 11, 2006 Letter to Shareholders, staff members merited promotions: 

 
Janice Abu bakr, CIC, CPCU, Underwriting Director 
Kent Alder, CPCU, Senior Claims Specialist 
Matt Allwardt, Senior Systems Engineer 
Scott Andrews, AU, Senior Underwriter 
Erin Barlow, API, Senior Underwriter 
Kyle Barnes, AIT, Senior Analyst 
Bruce Barringer, AIC, CPCU, Senior Claims Representative 
Cary Barrow, AFSB, Underwriting Specialist 
Ann Bastian, AIC, Senior Claims Examiner 
Scott Beckman, Senior Underwriter 
Kevin Beykirch, Bond State Agent 
Tim Brainard, Senior Underwriter 
Tiffany Brandabur, AIM, Underwriting Superintendent 
Roger Brown, FSA, MAAA, Associate Actuary 
Sandy Burden, Supervisor 
Paul Burnett, Senior Claims Specialist 
Kristie Bushman, Underwriting Specialist 
Donna Callahan, Claims Specialist 
Bob Cammack, AIC, Senior Claims Representative 
Scott Campbell, AIC, FLMI, Senior Claims Specialist 
Jeff Casey, Actuarial Analyst 
DeDee Chandler, AIC, Senior Claims Representative 
Joe Chay, Senior Machinery & Equipment Specialist 
Michele Cheek, Senior Underwriter 
Joe Clabaugh, Group Manager 
Brendan Classen, Systems Analyst 
Connie Cockerham, Senior Claims Specialist 
Paul Colborn, Jr., AIM, AIT, AU, Programmer 
Jenifer Corey, AIC, Senior Claims Specialist 
Paul Courtney, Senior Loss Control Consultant 
Kyle Crispin, AIC, Senior Claims Representative 
Greg Curtis, AIC, Claims Specialist 
Craig Cymbalski, AIC, Senior Claims Specialist 
Thomas Dameron, Underwriting Superintendent 
Mark Daniels, AIC, Senior Claims Representative 
Shannon Daugherty, AIC, Senior Claims Representative 
Victoria Denham, Senior Underwriter 
Mike DeStazio, AIC, Associate Claims Superintendent 
Darryle Dixon, Senior Specialist 
Pat Draney, AIC, Field Claims Superintendent 
Chris Draper, AU, Underwriting Specialist 
Rick Dugan, AIC, Associate Regional Manager 
Candace Edmonston, Systems Analyst 
Carol Elliott, Chief Regulatory Specialist 
Donna Fleek, IT Specialist 
Kerri Fosenburg, Claims Specialist 
Byron Frick, AIC, AIM, ARM, CPCU, Senior Loss Control 

Consultant 
Todd Gagnon, API, Senior Underwriter 
Debbie Gems, Bond State Agent 
Christopher Gilbert, API, Manager 
Kathleen Gillivan, AIC, Supervising Claims Examiner 
Cheryl Gobbi, ACS, AIAA, Manager 
Glenn Greer, II, AIC, Senior Claims Specialist 
David Gwinn, Claims Specialist 
David Hartung, FLMI, Senior Systems Analyst 

Richard Hawley, Senior Claims Specialist 
Dawn Hearst, Claims Specialist 
Kevin Hedrick, AIM, ASLI, Chief Underwriting Specialist 
Russ Hedstrom, Claims Specialist 
Charlie Heider, AFSB, Underwriting Superintendent –Field  
Andrea Heiss, Claims Specialist 
Amy Henry, AIT, Systems Analyst 
Erick Hill, AIC, Senior Claims Specialist 
Jamie Holt, Underwriting Specialist 
Madeline Johnson, Lead Marketing Editor 
Allen Jones, CIC, Chief Underwriting Specialist 
Katie Jones, Senior Underwriter 
Joseph Jones, PMP, Project Manager 
Jeff Ketzer, Senior Systems Analyst 
Gregory Knifley, Senior Underwriter 
Joy Knifley, Senior Underwriter 
Kim Kramer, Field Claims Coordinator 
Tad Langenderfer, AIC, Claims Specialist 
Laura Lewis, API, Senior Underwriter 
Chris Long, AIC, AIM, Senior Claims Specialist 
Elaine Mackey, FSA, MAAA, Associate Actuary  
Patricia Mahoney, Claims Specialist 
Eric Marler, Group Manager 
Amy Matthews, AIC, Senior Claims Specialist 
Marcus McClellan, AIC, CPCU, Claims Specialist 
Bill McCullough, Underwriting Superintendent 
Michael McGuire, CPCU, Underwriting Specialist 
Ken Mikkelson, ALCM, CPCU, Loss Control Field Manager 
Alex Miller, Underwriting Specialist 
Paul Miller, APA, API, AU, CPCU, Underwriting Specialist 
Angel Moloney, AIC, Senior Claims Examiner 
Holly Moorhead, Marketing Representative 
Shawn Niehaus, Senior Underwriter 
Kevin O’Donnell, AIC, Senior Claims Specialist 
Erica Ostendorf, Programmer/Analyst 
Roxanna Otto, AIS, Underwriting Specialist 
Denise Palmer, AIM, Associate Manager – Claims 

Administration 
Heather Paul, Underwriting Specialist 
Joe Pentecost, AIC, Associate Superintendent – Claims 

Administration 
Jon Perkins, AIC, Senior Claims Representative 
Nathan Perry II, Senior Underwriter 
Joseph Pierro, Senior Underwriter 
Miriam Pope, AIM, AU, Chief Underwriting Specialist 
Jennifer Porter, Senior Claims Specialist 
Toni Postell, Claims Specialist 
Gerald Powell, Jr., Claims Specialist 
Kellie Pringle, Senior Field Analyst 
Jennifer Prohaska, Senior Underwriter 
Gregory Putnam, Claims Specialist 
Lewis Qi, Programmer/Analyst 
Michael Richardson, AIC, Senior Claims Specialist 
Mark Rush, AIC, Claims Specialist 
Brian Schaffer, Senior Programmer Analyst 
Elizabeth Schirm, Claims Superintendent 
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Andrew Schnell, Senior Accountant 
Julie Selby-Barnes, Field Claims Superintendent 
Al Stazio, AIC, Claims Specialist 
Tony Svatos, Claims Specialist 
Ron Tebbe, AIM, API, Underwriting Superintendent 
Joy Theuring, Systems Analyst 
David Thompson, AIT, Chief Underwriting Specialist 
Nancy Vaillancourt, Senior Claims Representative 

Tyrice Walker, Senior Underwriter 
Shannon Ward, Senior Systems Analyst 
Kelly Webb, AIC, Senior Claims Specialist 
Kevin Wechter, AIC, Senior Claims Specialist 
Mike Weller, Senior Underwriter 
Brian White, Investigator SIU 
Larry Wickert, AIC, Associate Superintendent 
Kelli Williams, Senior Underwriter 

 

A committee of peers recently granted quarterly Above and Beyond the Call (ABC) Award to Dawn Eschenbach, Commercial 
Central, and Keith Schaechterle, IT Infrastructure. The ABC Award recognizes exemplary productivity, service and quality. At 
the Queen City Club on November 15, Dawn also was named ABC of the Year. This honor, awarded annually to just one of the 
quarterly winners, recognized Dawn’s valuable contributions as an underwriter and a team leader for iView, our commercial 
lines document imaging system. 

We encourage and reward associates who continue their professional insurance education, earning credentials by meeting high 
academic, ethical and length-of-experience standards. Several associates recently qualified for prestigious designations. 
Congratulations to Jim Ahearn, Dick Aten, Dave Balzano, Jim Brown, Nick Burgdorf, Kristen Campbell, Tyson Dailey, Mike 
Donges, Betsy Ertel, Hank Faglie, Jr., Scott Fitzharris, Michelle Gregov, Allison Groneck, Matthew Hambright, Andy 
Hargrave, Marty Hollenbeck, Ryan Johnson, Marcus McClellan, Michael McGuire, David McKinney, Carrie McKitrick, Chris 
Medinger, Jeff Moss, Bentley Patrick, Heather Paul, Perry Russo, Curt Shumaker, Steve Soloria, Ed Strosnider, Kevin Willis 
and Kevin Yuenger, who completed a series of courses to earn the Chartered Property Casualty Underwriter (CPCU) 
designation; to Mark Guanciale, Rick Nola and Tom Ryder, who earned the Certified Insurance Counselor (CIC) designation; 
to Rich Balestra and Andy Temming, who earned the Chartered Financial Analyst (CFA) designation; and to Michael Wood, 
who earned the Certified Internal Auditor (CIA) designation. 

Public Responsibility 
Voters in the November 2006 elections cast ballots in many races of interest to the insurance industry. In Ohio, Kentucky and 
Alabama, voters filled several seats on their respective state supreme courts. In our home state of Ohio, they elected a new 
governor and a new General Assembly, along with a new slate of statewide elected officials. Nationally, voters cast ballots in 
Congressional elections, with all 435 seats in the House and one-third (33) of the seats in the Senate on the ballot. 

While many of the political commentators have rushed to provide their analyses of these elections and the impact they will have 
on our country, only time will tell how the results will affect our industry. For now, the public policy issues facing the industry 
before the election are the same ones facing us in the wake of the election. Does our industry have the ability to protect 
policyholders against large natural disasters? Will state supreme courts act as strict interpreters of the law, rather than makers of 
the law? Will regulation of insurance remain with the states, or will the continuing calls from others for federal involvement 
gain traction? As these issues arise anew in the coming months and years, we will, as always, keep the interests of our 
policyholders at the forefront. 

Construction Update 

At Cincinnati Financial Corporation Headquarters, the concrete skeleton of a third office tower is complete. Next, the pre-cast 
exterior panels will go on, followed by the roof and window installation. The project is on budget and on schedule for 
occupancy in fall 2008. 
 
 
 
Cincinnati Financial Corporation offers property and casualty insurance, its main business, through The Cincinnati Insurance 
Company, The Cincinnati Indemnity Company and The Cincinnati Casualty Company. The Cincinnati Life Insurance Company 
markets life and disability income insurance and annuities. CFC Investment Company offers commercial leasing and financing 
services. CinFin Capital Management Company provides asset management services to institutions, corporations and individuals. For 
additional information about the company, please visit www.cinfin.com.
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Safe Harbor 
 

This is our “Safe Harbor” statement under the Private Securities Litigation Reform Act of 1995. Our business is subject to certain risks and 
uncertainties that may cause actual results to differ materially from those suggested by the forward-looking statements in this report. Some of 
those risks and uncertainties are discussed in our 2005 Annual Report on Form 10-K, Item 1A, Risk Factors, Page 21. Although we often 
review or update our forward-looking statements when events warrant, we caution our readers that we undertake no obligation to do so. 
Factors that could cause or contribute to such differences include, but are not limited to:  
• Unusually high levels of catastrophe losses due to risk concentrations, changes in weather patterns, environmental events, 

terrorism incidents or other causes  
• Ability to obtain adequate reinsurance on acceptable terms, amount of reinsurance purchased, financial strength of reinsurers 

and the potential for non-payment or delay in payment by reinsurers 
• Increased frequency and/or severity of claims  
• Events or conditions that could weaken or harm the company’s relationships with its independent agencies and hamper 

opportunities to add new agencies, resulting in limitations on the company’s opportunities for growth, such as:  
○ Downgrade of the company’s financial strength ratings, 
○ Concerns that doing business with the company is too difficult   
○ Perceptions that the company’s level of service, particularly claims service, is no longer a distinguishing characteristic in 

the marketplace or 
○ Regulations or laws that change industry or company practices for our agents. 

• Increased competition that could result in a significant reduction in the company’s premium growth rate 
• Underwriting and pricing methods adopted by competitors that could allow them to identify and flexibly price risks, which 

could decrease our competitive advantages 
• Actions of insurance departments, state attorneys general or other regulatory agencies that: 

○ place the insurance industry under greater regulatory scrutiny or result in new statutes, rules and regulations  
○ increase our expenses 
○ place us at a disadvantage in the marketplace or  
○ restrict our ability to execute our business model, including the way we compensate agents 

• Delays or inadequacies in the development, implementation, performance and benefits of technology projects and 
enhancements  

• Inaccurate estimates or assumptions used for critical accounting estimates, including loss reserves  
• Events or actions, including unauthorized intentional circumvention of controls, that reduce the company’s future ability to 

maintain effective internal control over financial reporting under the Sarbanes-Oxley Act of 2002  
• Recession or other economic conditions or regulatory, accounting or tax changes resulting in lower demand for insurance 

products  
• Sustained decline in overall stock market values negatively affecting the company’s equity portfolio and book value; in 

particular a sustained decline in the market value of Fifth Third shares, a significant equity holding  
• Events that lead to a significant decline in the value of a particular security and impairment of the asset 
• Prolonged medium- and long-term low interest rate environment or other factors that limit the company’s ability to generate 

growth in investment income 
• Adverse outcomes from litigation or administrative proceedings 
• Investment activities or market value fluctuations that trigger restrictions applicable to the parent company under the 

Investment Company Act of 1940  
• Events, such as an avian flu epidemic, natural catastrophe or construction delays, that could hamper our ability to assemble our 

workforce at our headquarters location  
Further, the company’s insurance businesses are subject to the effects of changing social, economic and regulatory environments. Public and 
regulatory initiatives have included efforts to adversely influence and restrict premium rates, restrict the ability to cancel policies, impose 
underwriting standards and expand overall regulation. The company also is subject to public and regulatory initiatives that can affect the 
market value for its common stock, such as recent measures affecting corporate financial reporting and governance. The ultimate changes and 
eventual effects, if any, of these initiatives are uncertain. 
 
 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

For Further Information: 

Shareholder Contact: Jerry L. Litton 
513-870-2639 

Investor Contact: Heather J. Wietzel 
513-870-2768 

Media Contact: Joan O. Shevchik 
513-603-5323 
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