Cowen & Company, LLC
July 2008

Tina Nova Bennett, Ph.D., President & CEO
Sam Riccitelli, EVP & COO




Safe Harbor Statement

Forward-looking statements contained in this presen tation involve known and
unknown risks, uncertainties and other factors that may cause our actual results,
performance or achievements to be materially differ ent from any future results,
performance or achievements expressed or implied by the forward looking
statements. They are subject to significant busines S, economic and competitive risks
and uncertainties. Forward-looking statements refle ct our current views with respect
to future events and are based on our current assum ptions and beliefs and subject to
risks and uncertainties. The Company disclaims any obligation to publicly update or
revise any forward-looking information or statement S except as required by law.
Factors that could cause our actual results to diff er materially from those expressed
or implied in such forward looking statements inclu de, but are not limited to, those
identified under the heading “Risk Factors” in the C ompany’s most recent Quarterly
Report on Form 10-Q and Annual Report on Form 10-K  for the year ended December
31, 2007 filed with the Securities and Exchange Com  mission.




Genoptix At-A-Glance

Delivering Personalized And Comprehensive Diagnostic Services
To Community-based Hematologists And Oncologists

Specialized, differentiated laboratory service prov ider

Located in North County San Diego: 74,000 total sq.  ft. in two
facilities housing administration and diagnostic la boratories

Addressing unmet diagnostic needs in

 Leukemia ¢ Lymphoma ¢ Multiple Myeloma

Profitable since Q1 2007

Strong growth profile: revenues up 109% 10Q 2007 to 2008

Strong growth trajectory to continue
* $90 -$95 million revenue in 2008, more than 55% higher Y/Y
» High end of $0.85 — $0.95 GAAP EPS for FY2008




The Medical Dilemma

Accurate Diagnosis Required To Optimize Treatment |
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Complex Diagnosis Process
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The Traditional Lab Model

Hematomalignancy Diagnosis / Processing Lacks
Integration And Customer Interaction

: — Hem/Onc receives multiple test results with no corr ~ elation
— Hem/Onc must integrate results independently for di agnosis




The Genoptix Way

Comprehensive And Integrated Diagnosis

COMPASS
Report




Large And Growing Market For The GENOPTIX
Diagnosis Of Hematomalignancies MEDICAL LABORATORY




Personalized Approach Sets Us Apart

A

Esoteric
Labs

c
O
Q
L
Q
=
o
c
@)
~~
&
@
I
2
c
=
S
&
o)
O

Technology Leadership




Our Integrated Product Offering

Supporting Hem/Onc Customers In All Patient
Management Decisions

Diagnosis

COMPASS for
blood and bone
marrow

6-color Flow
Cytometry

Histologic
analysis

PCR
Cytogenetics
FISH

Prognosis

» CLL Flow
Cytometry Panel

» Plasma Cell
Labeling Index
for MM

Quantitative
PCR

Cytogenetics
FISH
CTC Assay

Treatment
Decisions

» CTC Breast
« CTC Colon
* CTC Prostate

o Comprehensive
hematopathology
assessment &
review over time
through CHART

o Quantitative
PCR for MRD

* Flow Cytometry for
MRD in CLL




COMPASS™: Convenient Order Process
& A Clear, Concise and Actionable Report

GENOPTIX
MEDICAL LABORATORY
Boxed area indicate: flelds for the timely fon of these tests, TEST REQUISITION

ﬂmwm 800.755.1605 ient Services & Specimen Pick Up Personalized Diagnostic Services Dachar Dakbas A D Labaratars Ditactar 440

o Bashar Dabbas, M.D , Laboratory Director 2110 Rutherford Road
GEN () PTIX CLIALD. #050 1018668 Carlsbad, CA 92008
il Aucountame MEDICAL LABORATORY CAP & 7136452 Client Services: 800.755.1605
Address Fax: 8887551604

Patient Name: Ordering Physiclan:
Sex; F Account Number;
Ordering Physician (circl zbove or wite in) Phone & UPINHPL Date of Birth:  10/14/1944 Client:

Patient ID #: Client Address:
Specimen: Bone Marrow

Collected. /512006 9:30:00 AM Telephone #

Last Hame First Name S5 81 MANI PL& Received: BIBI2006 10:0¢

ook s Clile Dlremale Reported: 6/14/2006 1219.57 Accession #:

Strest it COMPASS™ Summary Report

CLINICAL DATA: 81 -ywar-old famale with essential thrombacythemia. status post P32 Rx. Tha patent now is on hydroxurea, SPEP revealed an
ACOPY OF THE INSURANCE CARD MUST BE ATTACHED i Billing Information is not complete ffcttein of t gl Puta et e yaion .
. 9 oletes Aocompanying dated B5/0B. ind WBG 6.7 Kiul, RBG 3,86 Miul, Hgb 11 8 g/dl, HGT 34 9%, MCV 78 3, MGH 26.9 pg, MGHG 33 6 gidL,
erage R R

CLIENT INFORMATION

Authorized Signature:

Olinsurance (] Medicare-Part B [HospitaliClient [ patient Self-pay Medicare §

FINAL DIAGNOSIS: MYELOPROLIFERATIVE DISORDER, CONSISTENT WITH

Healthplan Name  1PA Secondary Insurance 1¥es [1No (1 YES, attach separate sheet) ESSENTIAL THROMBOCY THEMIA AND LAMBDA-RESTRICTED PLASMA CELL
DYSCRASIA (SEE REPORT).

Claims Address Phone PoligyiCert Group Plan Ty Interpretation:
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= . i 3 Morphology:
Hame of nsured. Reltionto Insured CIself Clspouse Clchild Clother g b Bone marrew biopsy and aspirate. Myelopraliferative disorder, consistent with essential
thrombocytheimiz and lambda-restricted plasma cell dyserasia. (See report dated 6/7/06)
COPY OF CBC AND PATIENT HISTORY SHOULD BE PROVIDED  Has Genoptix praviously performed testing on this patient? [1Yes [No

Flow Cytometry:
Indicate type of specimen and # of tubes

vy e Lambda-restricted plasma cells with aberrant CDS6 sxpression. (Sse report dated 6/7/06)
Collection Date: Time: Specimen ID #(s): 1CD-9 Code ‘ CO3BREA cy :

Figure 1: Flow cytometry gating Karyotype showed a NORMAL female chromosame analysis with no clonal abnormalities
Olslood Green Top(s):. Purple Top(s): Cellsave® (Purple ! Yellow Top): Smears: scheme, CD38 vs. 8SC

JICAL INFORMATION

MPD and MM FISH oane\s showed an ABNORMAL sig attern. FISH analysis wih aw MPD
Clgone Mamow ~ Green Top(s): Purple Topls): Core Biopsy Clot: Smears: Touch Preps: ] and MM pane! (9 prol isting of VSIS probes Speaific forthe 7o, S 22, zc.
¢ i

gl el cen'rcmere 8, the Ig ) and p53 (17p13. 1]
ancmalies. in MPD/M [ & studies ware ab

the cells exhibiling three ABL gene signat suggestve ol o .,éaémf'the

COMPREHENSIVE ASSESSMENTS (COMPASS™) . CBils exhibiing thiee. chromusoma 70 SGNaIS aiggestive o <uls are

. b . s } consistent with a clinical diagnosis of MPD Re—;uirslrnma bes wcre normal,
Includes COMPASS Consultation Report, clinical pathology evaluation, bore marraw and/or blood marpholagy Tt W pattorrad at LA, Diepter Paikclogi g LGSl et
{Up to 20 stains and/or anfbodies), flow cytometry (Up to 43 antibodies), cytogenetics andfor FISH (Up o 12 A Miisslicn Anckyeie:
probes), and PCR as medically necessary; a consultative review and correlation with all prior findings is POSITIVE for JAK2 Mutation by PCR with 36% mutant allele detected, (See report dated 6/7/06)
performeq by a Genaptix hematopathologist, . ‘ P E N R ATk — th
When serial or subsequent COMPASS Bone Marrow or Blood Evaluations are requested on the same patient e mbocythem reatment effect. This & supportad by positve PCR

E 5 % ¥ ¥ } 3 5 = el 2 on, H abn it In additi e ik

and deemed dinically appropriate by a Genoptix hematopathologist, Genoptix will automatically provide a y N fams ma ce vu‘»fsgmfnmn'%m‘?ologufnﬁ'ﬂ qlﬁisar?c?miﬁvo %”ef.fn%f\;u:n
: ) ‘ . i, ™ . samblilill

CHART™ (Comprehensive Hematopathology Assessment and Review aver Time) Report, unless otherwise . i ok ke diaisdel b e iabs i il bhailigRiit

indicated by the ordering physidan, CHART includes all medically necessary technologies, and a consultative \ ] Gortlat vt clrical, seroiogc an radilegofirgs, an ot that martow invlvern by
review and correlation with relevant prior findings by a Genoptix hematopathologist,

[ COMPASS™ Bone Marrow Evaluation (ndicate disease)
L] COMPASS™ Blood Evaluation (ndicate disease)

Figure 3: Bone marrow biopsy

Test Information: Based on medical necessity, Genoptix hematopathologists will select the necessary spedal Bt Dde
stains, antibodies, FISH probels), or molecular tests, You will be provided with a diagnosis from the technologies Eloctionically s5yne by

Bashar Dabbas, M.D.

performed, including morphologic evaluation where appropriate, Senior Hamotopathologist
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COMPASS™ and CHARP™ e L5 1egites 1 andseicemats of Cempt
1-LAB COPY  2-LABCOPY 3 - CLIENT COPY PLEASE SEE REVERSE SIDE FOR GENOPTIX OPTIMAL SPECIMEN REQUIREMENTS. RQ-0108-000




CHART": Complementary Service Offering
Drives Customer Loyalty

You've trusted : , : :
COMPASS' o Maps a patient’s disease progression over

for diagnostic time and provides a complete clinical picture
psine gl » Combines multiple COMPASS reports

+ Extends our personalized medicine/service model
CH ART * |Integrates intervening clinical actions

y ot .pccﬁe/m.f cocerde.

Provides hem/onc with a valuable,
AT dd'sg specialized diagnostic tool to track each
Evaluate donal evolution patient’s individual response to treatment

Maonitor response to treatment

Introduced in February 2007

* Orders for CHART reports increasing more
T rapidly as compared to COMPASS reports




Operational Excellence

Metric-Driven culture
» Real-time tracking of key statistics, turnaround time, ordering patterns
« Dalily sales reports communicated to all sales representatives

Unqualified commitment to quality assurance
« Continuous sample tracking
* 100% hempath review of order and test results
* 100% report inspection through our Clinical Service Coordinators

Focus on personal interaction
* Hempath personally identified, responsible and accessible to the hem/onc

Economies of scale
» QOperating expenses down as a percentage of revenues
» Back office efficiencies achieved though leverage of existing infrastructure




Sales and Marketing

Nationwide sales force focused exclusively on commu nity-based
hem/oncs and staff

* Highly experienced sales reps
* Strong technical knowledge

s Extensive understanding of a community-based hem/onc’s practice

Opportunity to expand sales force while
maintaining existing relationships

is the complete work-up to solve your

o Sales force regional business units Suazle: CML, PV, ET, PME or atypical MPDS,

Extensive library of clear and effective cyeo
sales and marketing materials e Ohatiolagiit

FISH

* Targeting the hem/onc, their staff, Siroiology
medical assistants and patients

One hematopathologist is responsible for ordering, directing
and correlating all medically necessary tests for your

suspected MPD patient. Personalized Diagnostic Services. 800.755.1605 | genoptix.com




Billing and Reimbursement

Well diversified revenue mix
* Reimbursement rates based on the national fee schedule
» Medicare, Medicaid and Private Insurance

Physicians (rather than Payors) select their lab se  rvice providers
e Specialized service model for hematomalignancy laboratories
 Hem/onc centered service model provides superior value

Patient and hem/onc friendly billing processes

Focus on clean claims submission and rapid collecti ons
» April 2008 DSOs under 55 days
» Provision provided for allowance for doubtful accounts of 2.8%"

(1) For the quarter ended March 31, 2008.




Growth Strategy

Ample Opportunities To Grow Our Current
4% Market Share

Expand organization and capabilities
* Increasing number of hempaths and sales reps
» Deepening geographic footprint

Leverage existing infrastructure to realize operati onal
efficiencies
» Laboratory and other infrastructure highly scalable

Provide additional value-added service offerings to hem/oncs

+ Continue to be first to market with new technologies and innovations

Pursue collaborations and acquisitions to supplemen
business
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Diversified Business and Payor Mix

Case Mix

Payor Mix

Other Bone
Marrow
10%

Other Blood
34%

(1) Based on revenues for the quarter ended March 31, 2008.

COMPASS /
CHART
56%

Medicare
and
Medicaid
40%

Other
1%

Private
Insurance
59%




Strong Growth Profile

Growth Driven By Volume

* Number of cases increased 78% Y/Y

» Revenue increased 109% Y/Y

Q/Q Case Growth @

Q/Q Revenue Growth @

1287
888

463
158

($ in thousands)

$22,298

$18,562
$16,171

$13,948

$10,651

$7,828
$6,911
$5,270
$4,009
$1,565 $2,146

$463 $1,019

1Q05 2Q05 3Q05 4Q05 1Q06 2Q06 3Q06 4Q06 1Q07 2Q07 3 Q07 4Q07 1Q08

(1) Unaudited.

1Q'05 2Q'05 3Q'05 4Q05 1Q06 2Q06 3Q06 4Q'06 1Q07 2Q'07 3 Q07 4Q'07 1Q'08




Path to Profitability

Q/Q Pre-Tax Income Growth

Unaudited ($ in thousands)

sory  5(358)

$(1,324) $(1,306)

$(2,128) $(2,157) $(2,245)
$(2,642)

1)

@ ( 1) @)
Q105 Q205 Q305 Q405 Q106 Q206 Q306 Q406 Q107 Q2’07 Q3’07 Q4’07 Q108

(1) Pre-taxincome for Q2 - Q4 2007 and Q1 2008 is presented on a non-GAAP basis and excludes the impact of positive changes in accounting estimates to reduce (i)
contractual allowances of $938, $612, $456 and $651 for those periods respectively, and (ii) allowances for doubtful accounts of $327, $134, $872, and $0 respectively. On a
GAAP basis, Q2, Q3, Q4 2007 and Q1 2008 pre-tax income as reported was $3,876, $3,701, $4,839 and $5,116 including these adjustments, respectively. The Non-GAAP
numbers presented are used by management for internal monitoring and planning purposes and we believe more clearly reflect the ongoing operational trends of our business.




Financial Summary

(% in thousands)

Revenues
YOY Growth
Cost of Revenues
Gross Profit
% Gross margin
Operating Expenses:
Sales & Marketing
Sales & Marketing % of Sales
General & Administrative
G&A as % of Sales
Research & Development
R&D as % of Sales
Total Operating Expenses
(Loss) Income from Operations
% Operating Margin
(Loss) Income Before Income Tax
% Pre-tax Margin
Net (Loss) Income
% Net Income Margin

Quarter Ended March 31,

2007

2008

$10,651
4,637
$6,014
56%

2,321
22%
2,134
20%
178
2%

$22,298
109%
9,175
$13,123
59%

4,261
19%
4,388
20%
317
1%

4,633
1,381
13%
1,376
13%
$1,325
12%

8,966
4,157
19%
5,116
23%
$5,007
23%




2008 Guidance

Exceptional Growth Trajectory Continues

2008 revenue of between $90 - $95 million, a Y/Y rev enue growth
rate of more than 55%
* Increase in the number of sales reps to the mid-40s on average for 2008

* Pricing environment stable

Gross Margins in the mid-50% range
* Increase in the number of our hempaths to the mid-20s by year end 2008

GAAP Net Income at the high end of $15 million —$17  million or
$0.85 — $0.95 per share
Represents an increase in net income of 13% — 28% over 2007
Includes stock-based compensation of ~ $6 million
Annual tax rate of 5% after using NOL carryforwards
Capital spending of ~ $6 million for 2008
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