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PART I

As used herein, references to "McCormick," "we," "us" and "our" are to McCormick & Company, Incorporated and its consolidated subsidiaries or, as
the context may require, McCormick & Company, Incorporated only.

Item 1. Business

McCormick is a global leader in flavor with the manufacturing, marketing and distribution of spices, seasonings, specialty foods and flavorings to the
entire food industry. Our major sales, distribution and production facilities are located in North America and Europe. Additional facilities are based in
Mexico, Central America, Australia, China, Singapore, Thailand and South Africa. McCormick & Company, Incorporated was formed in 1915 under
Maryland law as the successor to a business established in 1889.

We operate in two business segments, consumer and industrial. The consumer segment sells spices, herbs, extracts, seasoning blends, sauces,
marinades, and specialty foods to the consumer food market under a variety of brands worldwide, including "Mc®," "McCormick®," "Lawry's®,"
"Zatarain's®," "Old Bay®," "Thai Kitchen®," "Simply Asia®," "Ducros®," "Schwartz®," "Vahine®," "Silvo®," "Club House®," El Guapo®," Aeroplane®," and
"Billy Bee®." The industrial segment sells seasoning blends, natural spices and herbs, wet flavors, coating systems, and compound flavors to multinational
food manufacturers and foodservice customers both directly and indirectly through distributors.

Please refer to pages 16 through 18, of our Annual Report to Stockholders for 2010 for descriptions of our consumer and industrial businesses, and
pages 10 through 14 of our Annual Report to Stockholders for 2010 for a discussion of growth initiatives for the business. These pages of our Annual Report
to Stockholders for 2010, as well as all other page references to our Annual Report to Stockholders for 2010 contained in this Form 10-K, are incorporated
herein by reference.

For financial information about our business segments, please refer to pages 19 through 24, "Management's Discussion and Analysis — Results of
Operations" of our Annual Report to Stockholders for 2010, and Note 16, "Business Segments and Geographic Areas" of the Notes to Consolidated Financial
Statements on pages 55 and 56 of the Annual Report to Stockholders for 2010.

For a discussion of our recent acquisition activity, please refer to page 27 "Management's Discussion and Analysis — Acquisitions" of our Annual
Report to Stockholders for 2010, and Note 2, "Acquisitions" of the Notes to Consolidated Financial Statements on page 42 of the Annual Report to
Stockholders for 2010.

Raw Materials

The most significant raw materials used by us in our business are dairy products, pepper, capsicums, onion, wheat, soybean oil, and garlic. Pepper and
other spices and herbs are generally sourced from countries other than the United States. Other raw materials, like cheese and onion, are primarily sourced
from within the United States. We are not aware of any government restrictions or other factors that would have a material adverse effect on the availability of
these raw materials. Because the raw materials are agricultural products, they are subject to fluctuations in market price and availability caused by weather,
growing and harvesting conditions, market conditions, and other factors beyond our control. We respond to this volatility in a number of ways, including
strategic raw material purchases, purchases of raw material for future delivery, and customer price adjustments.

Customers

McCormick's products are sold directly to customers and also through brokers, wholesalers, and distributors. In the consumer segment, products are
resold to consumers through a variety of retail outlets, including grocery, mass merchandise, warehouse clubs, discount, and drug stores under a variety of
brands. In the industrial segment, products are used by food and beverage manufacturers as ingredients for their finished goods and by food service customers
as ingredients for menu items to enhance the flavor of their foods. Customers for the industrial segment include food manufacturers and the food service
industry supplied both directly and indirectly through distributors.

We have a large number of customers for our products. In fiscal year 2008, sales to one of our customers, PepsiCo, Inc., accounted for approximately
10% of consolidated net sales. In fiscal year 2009, sales to two of our customers, PepsiCo, Inc. and Wal-Mart Stores, Inc., each accounted for approximately
11% of consolidated net sales. In fiscal year 2010, sales to two of our customers, PepsiCo, Inc. and Wal-Mart Stores, Inc., accounted for approximately 10%
and 11% of consolidated net sales, respectively. Sales to our five largest customers represented approximately 34% of consolidated net sales for the 2010
fiscal year.

The dollar amount of backlog orders for our business is not material to an understanding of our business, taken as a whole. No material portion of our
business is subject to renegotiation of profits or termination of contracts or subcontracts at the election of the U.S. government.
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Trademarks, Licenses and Patents

McCormick owns a number of trademark registrations. Although in the aggregate these trademarks may be material to our business, the loss of any one
of those trademarks, with the exception of our "McCormick," "Lawry's," "Zatarain's," "Club House," "Ducros," "Schwartz," and "Vahine," trademarks, would
not have a material adverse effect on our business. The "Mc - McCormick" trademark is extensively used by us in connection with the sale of our food
products in the U.S. and certain non-U.S. markets. The terms of the trademark registrations are as prescribed by law and the registrations will be renewed for
as long as we deem them to be useful.

We have entered into a number of license agreements authorizing the use of our trademarks by affiliated and non-affiliated entities. The loss of these
license agreements would not have a material adverse effect on our business. The term of the license agreements is generally three to five years or until such
time as either party terminates the agreement. Those agreements with specific terms are renewable upon agreement of the parties.

We also own various patents, none of which individually are viewed as material to our business.

Seasonality

Due to seasonal factors inherent in McCormick's business, our sales, income, and cash from operations generally are lower in the first two quarters of
the fiscal year, increase in the third quarter and are significantly higher in the fourth quarter due to the holiday season. This seasonality reflects customer and
consumer buying patterns, primarily in the consumer segment.

Working Capital

In order to meet increased demand for our consumer products during our fourth quarter, McCormick usually builds its inventories during the third
quarter of the fiscal year. We generally finance working capital items (inventory and receivables) through short-term borrowings, which include the use of
lines of credit and the issuance of commercial paper. For a description of our liquidity and capital resources, see Note 6 "Financing Arrangements" of the
Notes to Consolidated Financial Statements on pages 43 and 44 of our Annual Report to Stockholders for 2010, and the "Liquidity and Financial Condition"
section of "Management's Discussion and Analysis" on pages 24 through 27 of our Annual Report to Stockholders for 2010.

Competition

McCormick competes in a geographic market that is international and highly competitive. Our strategies for competing in each of our segments include
a focus on price and value, product quality and innovation, and superior service. Additionally, in the consumer segment, we focus on brand recognition and
loyalty, effective advertising, promotional programs, and the identification and satisfaction of consumer preferences. For further discussion, see pages 16
through 18 of our Annual Report to Stockholders for 2010.

Research and Development

Many of McCormick's products are prepared from confidential formulas developed by our research laboratories and product development teams, as
well as from, in some cases, customer proprietary formulas. Expenditures for research and development were $52.7 million in 2010, $48.9 million in 2009,
and $51.0 million in 2008. The amount spent on customer-sponsored research activities is not material to us.

Environmental Regulations

The cost of compliance with federal, state, and local provisions related to protection of the environment has had no material effect on McCormick's
business. There were no material capital expenditures for environmental control facilities in fiscal year 2010 and there are no material expenditures planned
for such purposes in fiscal year 2011.

Employees

McCormick had approximately 7,500 full time employees worldwide as of December 31, 2010. We believe our relationship with employees to be good.
We have no collective bargaining contracts in the United States. At our foreign subsidiaries, approximately 1,300 employees are covered by collective
bargaining agreements or similar arrangements.

Financial Information about Geographic Locations

For information on the net sales and long-lived assets of McCormick by geographic area, see Note 16, "Business Segments and Geographic Areas" of
the Notes to Consolidated Financial Statements on pages 55 and 56 of our Annual Report to Stockholders for 2010.
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Foreign Operations

McCormick is subject in varying degrees to certain risks typically associated with a global business, such as local economic and market conditions,
restrictions on investments, royalties and dividends, and exchange rate fluctuations. Approximately 39% of sales in fiscal year 2010 were from non-U.S.
operations. For information on how McCormick manages these risks, see the "Market Risk Sensitivity" section of *"Management's Discussion and Analysis"
on pages 27 through 29 of our Annual Report to Stockholders for 2010.

Forward-Looking I nformation

For a discussion of forward-looking information, see the "Forward-Looking Information" section of "Management's Discussion and Analysis" on page
32 of our Annual Report to Stockholders for 2010.

Available | nformation

Our principal corporate internet website address is: www.mccormickcorporation.com. We make available free of charge through our website our annual
report on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and amendments to those reports filed or furnished pursuant to
Section 13(a) or 15(d) of the Securities Exchange Act of 1934 (the "Exchange Act") as soon as reasonably practicable after such documents are electronically
filed with, or furnished to, the United States Securities and Exchange Commission (the "SEC"). The SEC maintains an Internet web site at www.sec.gov that
contains reports, proxy and information statements, and other information regarding McCormick. Our website also includes our Corporate Governance
Guidelines, Business Ethics Policy and charters of the Audit Committee, Compensation Committee, and Nominating/Corporate Governance Committee of our
Board of Directors.

Item 1A. Risk Factors

The following are certain risk factors that could affect our business, financial condition, and results of operations. These risk factors should be
considered in connection with evaluating the forward-looking statements contained in this Annual Report on Form 10-K because these factors could cause the
actual results and conditions to differ materially from those projected in forward-looking statements. Before you buy our Common Stock or Common Stock
Non-Voting, you should know that making such an investment involves some risks, including the risks described below. The risks that have been highlighted
here are not the only ones that we face. If any of the risks actually occur, our business, financial condition, or results of operations could be negatively
affected. In that case, the trading price of our securities could decline, and you may lose all or part of your investment.

Damage to Our Reputation or Brand Name, Loss of Brand Relevance, Increase in Private Label Use by Customers or Consumers, or Product Quality
or Safety Concerns Could Negatively | mpact Us.

Our reputation for manufacturing high-quality products is widely recognized. In order to safeguard that reputation, we have adopted rigorous quality
assurance and quality control procedures which are designed to ensure conformity to specification and compliance with law. We also continually make efforts
to maintain and improve relationships with our customers and consumers and to increase awareness and relevance of our brand through effective marketing
and other measures. A serious breach of our quality assurance or quality control procedures, deterioration of our quality image, impairment of our customer or
consumer relationships, or failure to adequately protect the relevance of our brand, which may lead to customers or consumers purchasing other brands or
private label brands that may or may not be manufactured by us, could have a material negative impact on our financial condition and results of operations.
From time to time, our customers evaluate their mix of branded and private label product offerings. If a significant portion of our branded business was
switched to private label, it could have a significant impact on our consumer business.

The food industry generally is subject to risks posed by food spoilage and contamination, product tampering, product recall, and consumer product
liability claims. For instance, we may be required to recall certain of our products should they be mislabeled, contaminated or damaged. We also may become
involved in lawsuits and legal proceedings if it is alleged that the consumption of any of our products causes injury or illness. A product recall or an adverse
result in any such litigation could cause consumers in our principal markets to lose confidence in the safety and quality of certain products or ingredients, and
otherwise have a negative effect on our business and financial results. Negative publicity about these concerns, whether or not valid, may discourage
consumers from buying our products or cause disruptions in production or distribution of our products and adversely affect our reputation or brands.

The Consolidation of Customers May Put Pressures on Our Operating Margins and Profitability.

Our customers, such as supermarkets, warehouse clubs, and food distributors, have consolidated in recent years and consolidation is expected to
continue throughout the U.S., the European Union, and other major markets. Such consolidation could present a challenge to margin growth and profitability
in that it has produced large, sophisticated customers with increased buying



power who are more capable of operating with reduced inventories, resisting price increases, demanding lower pricing, increased promotional programs and
specifically tailored products, and shifting shelf space currently used for our products to private label products. These factors and others could have an adverse
impact on our future sales growth and profitability.

| ssues Regarding Procurement of Raw Materials May Negatively | mpact Us.

Our purchases of raw materials are subject to fluctuations in market price and availability caused by weather, growing and harvesting conditions,
market conditions, governmental actions and other factors beyond our control. The most significant raw materials used by us in our business are dairy
products, pepper, capsicums, onion, wheat, soybean oil, and garlic. While future price movements of raw material costs are uncertain, we seek to mitigate the
market price risk in a number of ways, including strategic raw material purchases, purchases of raw material for future delivery, and customer price
adjustments. We have not used derivatives to manage the volatility related to this risk. Any actions taken in response to market price fluctuations may not
effectively limit or eliminate our exposure to changes in raw material prices. Therefore, we cannot provide assurance that future raw material price
fluctuations will not have a negative impact on our business, financial condition or operating results.

In addition, we may have very little opportunity to mitigate the availability risk of certain raw materials due to the effect of weather on crop yield,
political unrest in the producing countries, changes in governmental agricultural programs, and other factors beyond our control. Therefore, we cannot provide
assurance that future raw material availability will not have a negative impact on our business, financial condition, or operating results.

Further, political, socio-economic, and cultural conditions, as well as disruptions caused by terrorist activities, in developing countries create risks for
food safety. Although we have adopted rigorous quality assurance and quality control procedures which are designed to ensure the safety of our imported
products, we cannot provide assurance that such events will not have a negative impact on our business, financial condition or operating results.

Our Profitability May Suffer as a Result of Competition in Our Markets.

The food industry is intensely competitive. Competition in our product categories is based on price, product innovation, product quality, brand
recognition and loyalty, effectiveness of marketing and promotional activity, and the ability to identify and satisfy consumer preferences. From time to time,
we may need to reduce the prices for some of our products to respond to competitive and customer pressures. Such pressures also may impair our ability to
take appropriate remedial action to address commodity and other cost increases.

Laws and Regulations Could Adversely Affect Our Business

Food products are extensively regulated in many of the countries in which we sell our products. The Company is subject to numerous food safety and
other laws and regulations relating to the manufacture, storage, marketing, advertising, and distribution of food products, including laws and regulations
relating to financial reporting requirements, the environment, relations with distributors and retailers, employment, health and safety, and trade practices.
Enforcement of existing laws and regulations, changes in legal requirements, and/or evolving interpretations of existing regulatory requirements, may result in
increased compliance costs and create other obligations, financial or otherwise, that could adversely affect the Company's business and/or financial results.

Our Operations may be Impaired as a Result of Disasters, Business I nterruptions or Similar Events.

A natural disaster such as an earthquake, fire, flood, or severe storm, or a catastrophic event such as a terrorist attack, an epidemic affecting our
operating activities, major facilities, or employees' and customers' health, or a computer system failure, could cause an interruption or delay in our business
and loss of inventory and/or data or render us unable to accept and fulfill customer orders in a timely manner, or at all. In addition, some of our inventory and
production facilities are located in areas that are susceptible to harsh weather; a major storm, heavy snowfall or other similar event could prevent us from
delivering products in a timely manner.

We cannot provide assurance that our disaster recovery plan will address all of the issues we may encounter in the event of a disaster or other
unanticipated issue, and our business interruption insurance may not adequately compensate us for losses that may occur from any of the foregoing. In the
event that an earthquake, natural disaster, terrorist attack, or other catastrophic event were to destroy any part of our facilities or interrupt our operations for
any extended period of time, or if harsh weather or health conditions prevent us from delivering products in a timely manner, our business, financial
condition, and operating results could be seriously harmed.

We May Not Be Able to Successfully Consummate Proposed Acquisitions or Divestitures or | ntegrate Acquired Businesses.

From time to time, we may acquire other businesses and, based on an evaluation of our business portfolio, divest existing businesses. These potential
acquisitions and divestitures may present financial, managerial, and operational challenges, including
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diversion of management attention from existing businesses, difficulty with integrating or separating personnel and financial and other systems, increased
expenses, assumption of unknown liabilities and indemnities and potential disputes with the buyers or sellers. In addition, we may be required to incur asset
impairment charges (including charges related to goodwill and other intangible assets) in connection with acquired businesses which may reduce our
profitability. If we are unable to consummate such transactions, or successfully integrate and grow acquisitions and achieve contemplated revenue synergies
and cost savings, our financial results could be adversely affected.

Our Foreign Operations are Subject to Additional Risks.

We operate our business and market our products internationally. In fiscal year 2010, 39% of our sales were generated in foreign countries. Our foreign
operations are subject to additional risks, including fluctuations in currency values, foreign currency exchange controls, discriminatory fiscal policies,
compliance with U.S. and foreign laws, enforcement of remedies in foreign jurisdictions, and other economic or political uncertainties. Additionally,
international sales are subject to risks related to imposition of tariffs, quotas, trade barriers and other similar restrictions. All of these risks could result in
increased costs or decreased revenues, either of which could adversely affect our profitability.

Fluctuationsin Foreign Currency Markets May Negatively | mpact Us.

We are exposed to fluctuations in foreign currency in the following main areas: cash flows related to raw material purchases; the translation of foreign
currency earnings to U.S. dollars; the value of foreign currency investments in subsidiaries and unconsolidated affiliates and cash flows related to repatriation
of these investments. Primary exposures include the British pound sterling versus the Euro, and the U.S. dollar versus the Euro, British pound sterling,
Canadian dollar, Australian dollar, Mexican peso, Chinese renminbi, and Thai baht. We routinely enter into foreign currency exchange contracts to facilitate
managing certain of these foreign currency risks. However, these contracts may not effectively limit or eliminate our exposure to a decline in operating results
due to foreign currency exchange changes. Therefore, we cannot provide assurance that future exchange rate fluctuations will not have a negative impact on
our business, financial position, or operating results.

Increasesin I nterest Rates May Negatively | mpact Us.

We had total outstanding short-term borrowings of approximately $0.2 million at an average interest rate of approximately 8.8% on November 30,
2010. Our policy is to manage our interest rate risk by entering into both fixed and variable rate debt arrangements. We also use interest rate swaps to
minimize worldwide financing cost and to achieve a desired mix of fixed and variable rate debt. We utilize derivative financial instruments to enhance our
ability to manage risk, including interest rate exposures that exist as part of our ongoing business operations. We do not enter into contracts for trading
purposes, nor are we a party to any leveraged derivative instruments. Our use of derivative financial instruments is monitored through regular communication
with senior management and the utilization of written guidelines. However, our use of these instruments may not effectively limit or eliminate our exposure to
changes in interest rates. Therefore, we cannot provide assurance that future interest rate increases will not have a material negative impact on our business,
financial position, or operating results.

The Deterioration of Credit and Capital Markets May Adversely Affect our Access to Sources of Funding.

We rely on our revolving credit facilities, or borrowings backed by these facilities, to fund a portion of our seasonal working capital needs and other
general corporate purposes. If any of the banks in the syndicates backing these facilities were unable to perform on its commitments, our liquidity could be
impacted, which could adversely affect funding of seasonal working capital requirements. The Company engages in regular communication with all of the
banks participating in our revolving credit facilities. During these communications none of the banks have indicated that they may be unable to perform on
their commitments. In addition, management periodically reviews our banking and financing relationships, considering the stability of the institutions, pricing
we receive on services, and other aspects of the relationships. Based on these communications and our monitoring activities, management believes the
likelihood of one of our banks not performing on its commitment is remote.

In addition, global capital markets have experienced volatility that has tightened access to capital markets and other sources of funding. In the event we
need to access the capital markets or other sources of financing, there can be no assurance that we will be able to obtain financing on acceptable terms or
within an acceptable time, if at all. Our inability to obtain financing on terms and within a time acceptable to us could have an adverse impact on our
operations, financial condition, and liquidity.

We Face Risks Associated With Certain Pension Assets and Obligations.

We hold investments in equity and debt securities in our qualified defined benefit pension plans and in a rabbi trust for our U.S. non-qualified pension
plan. Deterioration in the value of plan assets resulting from a general financial downturn or otherwise, could cause (or increase) an underfunded status of our
defined benefit pension plans, thereby increasing our obligation to make contributions to the plans. An obligation to make contributions to pension plans
could reduce the cash available for working capital and other



corporate uses, and may have an adverse impact on our operations, financial condition and liquidity.

The Global Financial Downturn Exposes Us to Credit Risks from Customers and Counterparties.

Consolidations in some of the industries in which our customers operate have created larger customers, some of which are highly leveraged. In addition,
competition has increased with the growth in alternative channels through our customer base. These factors have caused some customers to be less profitable
and increased our exposure to credit risk. Current credit markets are volatile, and some of our customers and counterparties are highly leveraged. A significant
adverse change in the financial and/or credit position of a customer or counterparty could require us to assume greater credit risk relating to that customer or
counterparty and could limit our ability to collect receivables. This could have an adverse impact on our financial condition and liquidity.

Item 1B. Unresolved Staff Comments
None.
Item 2. Properties

Our principal executive offices and primary research facilities are owned and are located in suburban Baltimore, Maryland.

The following is a list of our principal manufacturing properties, all of which are owned except for the facilities in Commerce, California and
Melbourne, Australia, and a portion of the facility in Littleborough, England, which are leased:

United States:
Hunt Valley, Maryland — consumer and industrial (3 principal plants)
Gretna, Louisiana — consumer
South Bend, Indiana — industrial
Atlanta, Georgia — industrial

Commerce, California — consumer
Irving, Texas — industrial

Canada:

London, Ontario — consumer and industrial
Mexico:

Cuautitlan de Romero Rubio — industrial
United Kingdom:

Haddenham, England — consumer and industrial
Littleborough, England — consumer and industrial

France:

Carpentras — consumer
Monteux — consumer

Australia:
Melbourne — consumer and industrial
China:

Guangzhou — consumer and industrial
Shanghai — consumer and industrial

In addition to distribution facilities and warehouse space available at our manufacturing facilities, we lease regional distribution facilities in Belcamp,
Maryland; Salinas, California; Irving, Texas; Mississauga and London, Ontario Canada; and Genvilliers, France and own distribution facilities in Monteux,
France. We also own, lease, or contract other properties used for manufacturing consumer and industrial products and for sales, warehousing, distribution, and
administrative functions.

We believe our plants are well maintained and suitable for their intended use. We further believe that these plants generally have adequate capacity and
can accommodate seasonal demands, changing product mixes, and additional growth.
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Item 3. Legal Proceedings

There are no material pending legal proceedings in which we or any of our subsidiaries is a party or of which any of our or their property is the subject.

Item 4. Removed and Reserved.

PART Il

Item 5. Market for Registrant's Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities

We have disclosed in Note 18, "Selected Quarterly Data (Unaudited)" of the Notes to Consolidated Financial Statements on page 57 of our Annual
Report to Stockholders for 2010, the information relating to the market price and dividends paid on our classes of common stock. The market price of our
common stock at the close of business on December 31, 2010 was $46.27 per share for the Common Stock and $46.53 per share for the Common Stock Non-
Voting.

Our Common Stock and Common Stock Non-Voting are listed and traded on the New York Stock Exchange ("NYSE"). The approximate number of
holders of our Common Stock based on record ownership as of December 31, 2010 was as follows:

Approximate Number

Title of Class of Record Holders
Common Stock, no par value 2,150
Common Stock Non-Voting, no par value 10,350

The following table summarizes our purchases of Common Stock (CS) and Common Stock Non-Voting (CSNV) during the fourth quarter of 2010:

ISSUER PURCHASES OF EQUITY SECURITIES
Total Number of

Shares Purchased Approximate Dollar Value
Average Price as Part of Publicly of Shares that May Yet Be
Total Number of Shares Paid per Announced Plans Purchased Under the Plans
Period Purchased Share or Programs or Programs
CS-0 $ 00.00 0 -
September 1, 2010  to September 30, 2010 CSNV - 210,000 $ 41.08 210,000 $ 392 million
CS-0 $ 00.00 0 .
October 1, 2010  to October 31, 2010 CSNV — 400,000 $ 4258 400,000 $ 376 million
CS -100 $ 43.96 100 -
November 1, 2010  to November 30, 2010 CSNV — 395,000 $ 44.08 395,000 $ 359 million
CS-100 $ 43.96 100 -
Total CSNV-1,005000  $ 42.86 1,005,000 ° 359 million



As of November 30, 2010, $0 remained of a $400 million share repurchase authorization approved by the Board of Directors in June 2005, and $359 million
remained of a $400 million share repurchase authorization approved by the Board of Directors in June 2010.

Item 6. Selected Financial Data

This information is set forth on the line items titled "Net sales," "Operating income," "Earnings per share — Diluted,” "Common dividends declared,"
"Long-term debt" and "Total assets" in the "Historical Financial Summary" on page 58 of our Annual Report to Stockholders for 2010, which line items are
incorporated by reference. See also Note 1 "Summary of Significant Accounting Policies" on pages 40 through 41 of our Annual Report to Stockholders for
2010.

Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations
This information is set forth in "Management's Discussion and Analysis" on pages 16 through 32 of our Annual Report to Stockholders for 2010.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

This information is set forth in the "Market Risk Sensitivity" section of "Management's Discussion and Analysis" on pages 27 through 29 of our Annual
Report to Stockholders for 2010, and in Note 7 "Financial Instruments" on pages 44 through 46 of our Annual Report to Stockholders for 2010.

Item 8. Financial Statements and Supplementary Data

The financial statements and supplementary data are included on pages 36 through 58 of our Annual Report to Stockholders for 2010. The report of
Ernst & Young LLP, Independent Registered Public Accounting Firm, on such financial statements is included on pages 34 and 35 of our Annual Report to
Stockholders for 2010. The supplemental schedule for 2008, 2009 and 2010 is included on page 15 of this Annual Report on Form 10-K. The report of
Ernst & Young LLP, Independent Registered Public Accounting Firm, on such supplemental schedule is included on page 14 of this Annual Report on Form
10-K.

The unaudited quarterly data is included in Note 18, "Selected Quarterly Data (Unaudited)" of the Notes to Consolidated Financial Statements on page
57 of our Annual Report to Stockholders for 2010.

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure
None.
Item 9A. Controls and Procedures

Disclosure Controls and Procedures

Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, has evaluated the effectiveness of our disclosure
controls and procedures, as defined in Rule 13a-15(e) of the Securities Exchange Act of 1934, as of the end of the period covered by this report. Based on that
evaluation, our Chief Executive Officer and Chief Financial Officer concluded that, as of the end of the period covered by this report, our disclosure controls
and procedures were effective.

Internal Control over Financial Reporting

Management's report on our internal control over financial reporting and the report of our Independent Registered Public Accounting Firm on internal
control over financial reporting are included on pages 34 and 35 of our Annual Report to Stockholders for 2010. No change occurred in our "internal control
over financial reporting” (as defined in Rule 13a-15(f)) during our last fiscal quarter which has materially affected or is reasonably likely to materially affect,
our internal control over financial reporting.

Item 9B. Other Information

None.



PART I

Item 10. Directors, Executive Officers and Corporate Governance
Information responsive to this item is set forth in the sections titled "Corporate Governance," "Election of Directors" and "Section 16(a) Beneficial
Ownership Reporting Compliance” in our 2011 Proxy Statement, incorporated by reference herein, to be filed within 120 days after the end of our fiscal year.

In addition to the executive officers described in the 2011 Proxy Statement incorporated by reference in this Item 10 of this Report, the following
individuals are also executive officers of McCormick: W. Geoffrey Carpenter, Kenneth A. Kelly, Jr., and Cecile K. Perich.

Mr. Carpenter is 58 years old and, during the last five years, has held the following positions with McCormick: December 2008 to present — Vice
President, General Counsel, & Secretary; April 1996 to December 2008 — Associate General Counsel & Assistant Secretary.

Mr. Kelly is 56 years old and, during the last five years, has held the following positions with McCormick: April 2008 to present — Senior Vice
President & Corporate Controller; February 2000 to April 2008 — Vice President & Corporate Controller.

Ms. Perich is 59 years old and, during the last five years, has held the following positions with McCormick: April 2010 to present — Senior Vice
President — Human Relations; January 2007 to April 2010 — Vice President — Human Relations; January 1997 to January 2007 — Vice President — Human
Relations, U.S. Industrial Group.

We have adopted a code of ethics that applies to all employees, including our principal executive officer, principal financial officer, principal
accounting officer, and our Board of Directors. A copy of the code of ethics is available on our internet website at www.mccormickcorporation.com. We will
satisfy the disclosure requirement under Item 5.05 of Form 8-K regarding any material amendment to our code of ethics, and any waiver from a provision of
our code of ethics that applies to our principal executive officer, principal financial officer, principal accounting officer, or persons performing similar
functions, by posting such information on our website at the internet website address set forth above.

Item 11. Executive Compensation

Information responsive to this item is incorporated herein by reference to the sections titled "Compensation of Directors," "Compensation Discussion
and Analysis," "Compensation Committee Report,” "Summary Compensation Table," "Grants of Plan-Based Awards," "Narrative to the Summary
Compensation Table," "Outstanding Equity Awards at Fiscal Year-End," "Option Exercises and Stock Vested in Last Fiscal Year," "Pension Benefits," "Non-
Qualified Deferred Compensation," "Potential Payments Upon Termination or Change in Control," "Compensation Committee Interlocks and Insider
Participation" and "Equity Compensation Plan Information" in the 2011 Proxy Statement.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

Information responsive to this item is incorporated herein by reference to the sections titled "Principal Stockholders,” "Election of Directors" and
"Equity Compensation Plan Information" in the 2011 Proxy Statement.

Item 13. Certain Relationships and Related Transactions, and Director Independence
Information responsive to this Item is incorporated herein by reference to the section entitled "Corporate Governance" in the 2011 Proxy Statement.

Item 14. Principal Accountant Fees and Services

Information responsive to this item is incorporated herein by reference to the section titled "Report of Audit Committee and Fees of Independent
Registered Public Accounting Firm" in the 2011 Proxy Statement.

PART IV

Item 15. Exhibits, Financial Statement Schedules
(a) The following documents are filed as a part of this Report:

1. The consolidated financial statements for McCormick & Company, Incorporated and subsidiaries which are listed in the Table of Contents
appearing on page 13 of this Report.



2. The financial statement schedule required by Item 8 of this Form 10-K which is listed in the Table of Contents appearing on page 15 of this
Report.

3. The exhibits that are filed as a part of this Form 10-K and required by Item 601 of Regulation S-K and Item 15(c) of this Form 10-K are listed
on the accompanying Exhibit Index at pages 16 through 18 of this Report.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, McCormick has duly caused this report on Form 10-K to be
signed on its behalf by the undersigned, thereunto duly authorized.

McCORMICK & COMPANY, INCORPORATED

By: /sl__ALAN D. WILSON Chairman, President & Chief Executive Officer January 27, 2011
Alan D. Wilson

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following persons on behalf of
McCormick and in the capacities and on the dates indicated.

Principal Executive Officer:

By: /sl _ALAN D. WILSON Chairman, President & Chief Executive Officer January 27, 2011
Alan D. Wilson

Principal Financial Officer:

By: /sl__GORDON M. STETZ, JR. Executive Vice President & Chief Financial Officer January 27, 2011

Gordon M. Stetz, Jr.

Principal Accounting Officer:

By: /sl KENNETH A. KELLY, JR. Senior Vice President & Controller January 27, 2011
Kenneth A. Kelly, Jr.

11



SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following persons, being a majority of
the Board of Directors of McCormick & Company, Incorporated, on the date indicated:

THE BOARD OF DIRECTORS:

DATE:

/s|  JOHN P. BILBREY

John P. Bilbrey
/sl  JAMES T. BRADY

James T. Brady
/s/ ). MICHAEL FITZPATRICK

J. Michael Fitzpatrick
/s/ FREEMAN A. HRABOWSKI, Il1

Freeman A. Hrabowski, 111
/s/  PATRICIA LITTLE

Patricia Little
/s/  MICHAEL D. MANGAN

Michael D. Mangan
/sl MARGARET M.V. PRESTON

Margaret M. V. Preston
/s] GEORGE A. ROCHE

George A. Roche
/s/ GORDON M. STETZ, JR.

Gordon M. Stetz, Jr.
/s/  WILLIAM E. STEVENS

William E. Stevens
/sl ALAN D. WILSON

Alan D. Wilson
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TABLE OF CONTENTS AND RELATED INFORMATION
Included in our 2010 Annual Report to Stockholders, the following consolidated financial statements are incorporated by reference in Item 8*:
Consolidated Income Statement for the years ended November 30, 2010, 2009 & 2008
Consolidated Balance Sheet, November 30, 2010 & 2009
Consolidated Cash Flow Statement for the years ended November 30, 2010, 2009 & 2008
Consolidated Statement of Shareholders' Equity for the years ended November 30, 2010, 2009 & 2008
Notes to Consolidated Financial Statements
Report of Independent Registered Public Accounting Firm
Included in Part IV of this Annual Report:
Report of Independent Registered Public Accounting Firm on Financial Statement Schedule

Supplemental Financial Schedule:
Il - Valuation and Qualifying Accounts

Schedules other than those listed above are omitted because of the absence of the conditions under which they are required or because the information called
for is included in the consolidated financial statements or notes thereto.

* Pursuant to Rule 12b-23 issued by the Commission under the Securities Exchange Act of 1934, as amended, a copy of the 2010 Annual Report to
Stockholders of McCormick for its fiscal year ended November 30, 2010 is being furnished with this Annual Report on Form 10-K.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Shareholders of
McCormick & Company, Incorporated

We have audited the consolidated financial statements of McCormick & Company, Incorporated as of November 30, 2010 and 2009, and for each of the three
years in the period ended November 30, 2010, and have issued our report thereon dated January 27, 2011 (incorporate by reference into this Annual Report
(Form 10-K)). Our audits also included the financial statement schedule listed in Item 15(a) of this Annual Report (Form 10-K). This schedule is the
responsibility of the Company's management. Our responsibility is to express an opinion based on our audits.

In our opinion, the financial statement schedule referred to above, when considered in relation to the basic financial statements taken as a whole, presents
fairly in all material respects the information set forth therein.

/sl Ernst & Young LLP

Baltimore, Maryland
January 27, 2011
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Supplemental Financial Schedule 11 Consolidated

McCORMICK & COMPANY, INCORPORATED
VALUATION AND QUALIFYING ACCOUNTS

(IN MILLIONS)
Column A Column B Column C Additions Column D Column E
Balance at Charged to Charged to
Beginning of Costs and Other Balance at
Description Period Expenses Accounts Deductions End of Period
Deducted from asset accounts:
Year ended November 30, 2010:
Allowance for doubtful receivables $ 4.5 — 02) $ (1.4) 29
Valuation allowance on net deferred tax
assets 205 47 (1.8) (0.5) 22.9
$ 25.0 4.7 (2.0) $ (1.9) 25.8
Deducted from asset accounts:
Year ended November 30, 2009:
Allowance for doubtful receivables $ 4.6 8.2 05 $ (8.8) 4.5
Valuation allowance on net deferred tax
assets 7.5 7.9 5.1 — 20.5
$ 12.1 16.1 56 $ (8.8) 25.0
Deducted from asset accounts:
Year ended November 30, 2008:
Allowance for doubtful receivables $ 5.7 1.3 0.8) $ (1.6) 4.6
Valuation allowance on net deferred tax
assets 6.2 1.8 (0.2) (0.3) 7.5
$ 11.9 3.1 (1.0) $ (1.9 12.1
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EXHIBIT INDEX

The following exhibits are attached or incorporated herein by reference:

Exhibit Number Description
(3) (i) Articles of Incorporation and By-Laws

Restatement of Charter of McCormick & Company, Incorporated by reference from Exhibit 4 of Registration

Incorporated dated April 16, 1990 Form S-8, Registration No. 33-39582 as filed with the
Securities and Exchange Commission on March 25,
1991.

Articles of Amendment to Charter of McCormick & Incorporated by reference from Exhibit 4 of Registration

Company, Incorporated dated April 1, 1992 Form S-8, Registration Statement No. 33-59842 as filed

with the Securities and Exchange Commission on
March 19, 1993.
Articles of Amendment to Charter of McCormick & Incorporated by reference from Exhibit 4 of Registration
Company, Incorporated dated March 27, 2003 Form S-8, Registration Statement No. 333-104084 as
filed with the Securities and Exchange Commission on
March 28, 2003.

(ii) By-Laws
By-Laws of McCormick & Company, Incorporated Incorporated by reference from Exhibit 3(ii) 4 of
Amended and Restated on May 25, 2010 McCormick's Form 8-K, File No. 1-14920, as filed with
the Securities and Exchange Commission on May 27,
2010.

(4) Instruments defining the rights of security holders, including indentures
(i) See Exhibit 3 (Restatement of Charter and By-Laws)
(if) Summary of Certain Exchange Rights, incorporated by reference from Exhibit 4.1 of McCormick's Form 10-Q for the quarter ended August 31,
2001, File No. 0-748, as filed with the Securities and Exchange Commission on October 12, 2001.

(iii) Indenture dated December 5, 2000 between McCormick and SunTrust Bank, incorporated by reference from Exhibit 4(iii) of McCormick's Form
10-Q for the quarter ended August 31, 2003, File No. 1-14920, as filed with the Securities and Exchange Commission on October 14, 2003.
McCormick hereby undertakes to furnish to the Securities and Exchange Commission, upon its request, copies of additional instruments of
McCormick with respect to long-term debt that involve an amount of securities that do not exceed 10 percent of the total assets of McCormick and
its subsidiaries on a consolidated basis, pursuant to Regulation S-K, Item 601(b)(4)(iii)(A).

(iv) Indenture dated December 7, 2007 between McCormick and The Bank of New York, incorporated by reference from Exhibit 4.1 of McCormick's
Form 8-K dated December 4, 2007, File No. 0-748, as filed with the Securities and Exchange Commission on December 10, 2007. McCormick
hereby undertakes to furnish to the Securities and Exchange Commission, upon its request, copies of additional instruments of McCormick with
respect to long-term debt that involve an amount of securities that do not exceed 10 percent of the total assets of McCormick and its subsidiaries on
a consolidated basis, pursuant to Regulation S-K, Item 601(b)(4)(iii)(A).

(v) Form of 5.20% Notes due 2015, incorporated by reference from Exhibit 4.2 of McCormick's Form 8-K dated December 1, 2005, File No. 0-748, as
filed with the Securities and Exchange Commission on December 6, 2005.

(vi) Form of 5.80% Notes due 2011, incorporated by reference from Exhibit 4.2 of McCormick's Form 8-K dated July 10, 2006, File No. 0-748, as filed
with the Securities and Exchange Commission on July 13, 2006.

(vii) Form of 5.75% Notes due 2017, incorporated by reference from Exhibit 4.2 of McCormick's Form 8-K dated December 4, 2007, File No. 0-748, as
filed with the Securities and Exchange Commission on December 10, 2007.

(viii) Form of 5.25% Notes due 2013 (issued pursuant to an Indenture between McCormick and The Bank of New York Mellon, formerly known as The
Bank of New York, as trustee, a copy of which was filed with the Securities and Exchange Commission as Exhibit 4.1 to McCormick's Form 8-K on
December 10, 2007, File No. 0-748), incorporated

16



Exhibit Number Description

by reference from Exhibit 4.1 of McCormick's Form 8-K dated September 3, 2008, File No. 1-14920, as filed with the Securities and
Exchange Commission on September 4, 2008.

(10) Material contracts

0]

(D)

(iii)

(iv)

V)

(vi)

(vii)

(viii)

(ix)

)

(xi)

McCormick's supplemental pension plan for certain senior and executive officers, amended and restated with an effective date of January 1,
2005, adopted by the Compensation Committee of the Board of Directors on November 28, 2008, which agreement is incorporated by
reference from Exhibit 10(i) of McCormick's 10-K for the fiscal year ended November 30, 2009, File No. 1-14920, as filed with the Securities
and Exchange Commission on January 28, 2010.*

The 2001 Stock Option Plan, in which officers and certain other management employees participate, is set forth on pages 33 through 36 of
McCormick's definitive Proxy Statement dated February 15, 2001, File No. 1-14920, as filed with the Securities and Exchange Commission
on February 14, 2001, and incorporated by reference herein.*

The 1997 Stock Option Plan, in which officers and certain other management employees participate, is set forth in Exhibit B of McCormick's
definitive Proxy Statement dated February 19, 1997, File No. 0-748, as filed with the Securities and Exchange Commission on February 18,
1997, and incorporated by reference herein.*

2004 Long-Term Incentive Plan, in which officers and certain other management employees participate, is set forth in Exhibit A of
McCormick's definitive Proxy Statement dated February 17, 2004, File No. 1-14920, as filed with the Securities and Exchange Commission
on February 17, 2004, and incorporated by reference herein.*

1999 Directors' Non-Qualified Stock Option Plan, provided to members of McCormick's Board of Directors who are not also employees of
McCormick, is set forth in Exhibit A of McCormick's definitive Proxy Statement dated February 16, 1999, File No. 0-748, as filed with the
Securities and Exchange Commission on February 16, 1999, and incorporated by reference herein.*

2004 Directors' Non-Qualified Stock Option Plan, provided to members of McCormick's Board of Directors who are not also employees of
McCormick, is set forth in Exhibit B of McCormick's definitive Proxy Statement dated February 17, 2004, File No. 1-14920, as filed with the
Securities and Exchange Commission on February 17, 2004, and incorporated by reference herein.*

Directors' Share Ownership Program, provided to members of McCormick's Board of Directors who are not also employees of McCormick, is
set forth on page 28 of McCormick's definitive Proxy Statement dated February 17, 2004, File No. 1-14920, as filed with the Securities and
Exchange Commission on February 17, 2004, and incorporated by reference herein.*

Deferred Compensation Plan, as restated on January 1, 2000, and amended on August 29, 2000, September 5, 2000 and May 16, 2003, in
which directors, officers and certain other management employees participate, a copy of which Plan document and amendments was attached
as Exhibit 10(viii) of McCormick's Form 10-Q for the quarter ended August 31, 2003, File No. 1-14920, as filed with the Securities and
Exchange Commission on October 14, 2003, and incorporated by reference herein.*

2005 Deferred Compensation Plan, amended and restated with an effective date of January 1, 2005, in which directors, officers and certain
other management employees participate, which agreement is incorporated by reference from Exhibit 4.1 of McCormick's Form S-8,
Registration No. 333-155775, as filed with the Securities and Exchange Commission on November 28, 2008.*

The 2009 Employee Stock Purchase Plan, in which employees participate, is set forth in Exhibit A of McCormick's definitive Proxy Statement
dated February 12, 2009, File No. 1-14920, as filed with the Securities and Exchange Commission on February 12, 2009, and incorporated by
reference herein.*

The 2007 Omnibus Incentive Plan, in which directors, officers and certain other management employees participate, is set forth in Exhibit A
of McCormick's definitive Proxy Statement dated February 20, 2008, File No. 1-14920, as filed with the Securities and Exchange Commission
on February 20, 2008, and incorporated by reference herein, as amended by Amendment No. 1 thereto, which Amendment is incorporated by
reference from Exhibit 10(xi) of McCormick's 10-K for the fiscal year ended November 30, 2008, File No. 1-14920, as filed with the
Securities and Exchange Commission on January 28, 2009.*

(13) Annual Report to Stockholders for 2010 Attached
(21) Subsidiaries of McCormick Attached
(23) Consents of experts and counsel Attached
(31) Rule 13a-14(a)/15d-14(a) Certifications Attached
(32) Section 1350 Certifications Attached
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(201) The following financial information from the Annual Report on Form 10-K of McCormick for the year ended November 30, 2010, furnished

electronically herewith, and formatted in XBRL (Extensible Business Reporting Language): (i) Condensed Consolidated Balance Sheets;
(ii) Condensed Consolidated Statements of Income; (iii) Condensed Consolidated Statement of Stockholders' Equity and Comprehensive Income;
(iv) Condensed Consolidated Statements of Cash Flows; and (v) Notes to the Condensed Consolidated Financial Statements, tagged as blocks of text.**

**

Management contract or compensatory plan or arrangement.

In accordance with Rule 406T of Regulation S-T, the XBRL related information in Exhibit 101 to this Annual Report on Form 10-K shall not be
deemed to be "filed" for purposes of Section 18 of the Exchange Act, or otherwise subject to the liability of that section, and shall not be incorporated
by reference into any registration statement or other document filed under the Securities Act of 1933, as amended, or the Exchange Act, except as shall
be expressly set forth by specific reference in such filing.

18



EXHIBIT 13
Annual Report to Stockholders
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Passion for Flavor 2
Power of People 3
Taste You Trust 5
Inspiring Healthy Choices 6
Delivering High Performance 7
Passion Points 8

Financial Highlights 9
Letter to Shareholders 10
Questions and Answers with Alan 14
Directors and Officers 15
Management's Discussion and Analysis 16
Financial Information 33
Investor Information 59
CARDAMOM

In 721 B.C., the gardens of the King of Babylon included the cardamom plant. Cardamom was used in perfumes in
Ancient Greece and Rome. Native to South India and Ceylon, it grows in tropical conditions at elevations above 2,000
feet. With a distinctive, floral aroma and clean flavor, to this day it continues to add a fragrant touch to a wide range of
dishes. It is primarily used in India for curries and meat dishes. Cardamom is enjoyed as a flavoring for coffee in
Middle Eastern countries and is popular in Chinese and Latin American cooking. Increasingly, dishes in the United
States are using this intriguing flavor. This year's annual report is scented with the wonderful aroma of cardamom.
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Financial Highlights

For the year ended Novermnber 30 (milions except pes share datal

Met sales
Gross profit
Gross profit margn
Operating neonme i 8.2%
Operating income margin :
Met income . 23.5%.
Earnings per shane—diluted ! . 21.1%
Dividends paid . 25.4 10.2%
Dividends paid par shama 1 A B.3%

Wa are providing Dalow cerain non-GAAP financial results excluding iams alfacting comparatilty. Tha details of thesa sdjustmants ana
peowided in the Non-GAAP Financial M the Mansgement Discussion & Analysis on pages 23 and 24,

2010 2008 % Change
Adjusted operating income 509.8 4831 5.5%
Adjusted operating income margin 15.3% 15.1%
Adjusted net income 3563 307 14.7%
Adjusted earnings per share—diluted 2,65 2.35 128%

McCormick & Company 2010 Annual Report page 9
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Fellow Slarelolders:

The passion for flavor that each McCormick employee brings to
the business is driving our success.

Newr products Tanerched
in the past 3 years added
B% o sales in 2070,
Chur latest introductions
itrclirde Recipe
Inspirations® World
Flavors in the U.S.,
Pefecr Shake® i the
ULK. and Thai Chili

Samce in Cleina,

Bringing Passion to Flavor

Al around the warld there is a growing
imenest in flavor. n the 19503, the aves-
aga LS. household pantry had 10 spices,
hesbs, extracts, and ings. Today: it

Delivering High Performance in 2010
‘W had excellent financial performance

in 2070, meeting of exceeding our financial
abgactives for the year, Wa achieved a fifth

has abaut 40, Consumers are also inter-
ested in eating well, and owr products can

be a great way to add taste naturally with-

out salt of high calories. With our leading
brands, we hava a strang connection 1o
flavor with consumers. And ur industrial
customers turn to McComick to defiver
innavative flavors that drive their sales.

We have an enwiable reputation for
quality and safety in the food industry.
As consumers remain under economic
pressure in many markets, we are also
emphasizing the value of our beands 1o
CONSUMmens.

But people ultimately want to eat what
tastis good. That's what we are all about,
and that is why we perform well in a chal-
lenging ecanamy,

aroumd the we

McCormick & Company 2010 Annual Report

year af double-digit eamings
per share growth on a comparable basis
and damanstrated tha reshency af our
business during a pesiod of high unemploy-
ment, volatile material costs and a difficult
ratail and foodservice environmant.

Earnings per share were §2.75. Ona
comparable bass, excluding the impact of
the reversal of a significant tax accrual in
2010 and restructuning charges in 2009,
this was a 13% mcrease, This ncrease
was above our lang-term abjective for the
bissiness and ahead of aur initial geal for
200, 1 grevw earmings per share 6 1o 8%
on a comparable basis.

Underpinning our 2010 profit performance
was a 19 percentage point increase n
gross profit mangin, nearly twice that of our
initial goal. Our Comprehensive Continuous
Impravement peogram— CCl—delivered
54 millian in cost savings, which was wall
ahead of gur $35 to $40 million target for
the year. Margans ware also boasted by a
maire favorable mix of products, particularly
in our industrial buginess, Operating income
margin for the industrial business ended
the: year at B.0% compared to 6.7% in
2009, when measured on a comparale
b encluding restructuring changes
recorded in 2008,



e

Far the 1otal Comparry, we gréw net salies
5%, and in local cumency the increase was
3%. While: consumers remain under pres-
sure in marry of our markets, product inno-
vation, higher marketing support and naw
distribution led 1o a solid increase in sales
volumes. Our growth rate in emerging mar-
kets was particularly strong for MeCormick
and its joint venture pariners, This growth
included a double-dhgit increase in China
and in owr joint venture in Mexico. Partially
offsetting our vedurme growh was the
impact of reduced pricing, as kower costs,
primarily for dairy ingredients. were passed
theaugh ta mdustrial customirs. Towand
the and of 2010 aur material and packaging
cosis began ta increase. and we have
raspanded with higher pricing.

W cantinue 1o focus on genarating
cash from our business and in 2010
reported cash flow from operations of
$386 millian. Dwing the year, we com-
pleted paying down the debt related to
our acguisition of Lawry's in 2008, We
also used cash for capital experditures, an
acquisition and a new joint venture. We
returnied $221 million of cash 10 owr share-
holders in dividends and share repurchasas.

In Navember 2010, your Board appraved
the 25th conseculive annual NCEase in aur
diwidend. McCormick is one of fewer than
50 companies in the S&P 500 with this
distinctive record of raising shansholder
dividends.

The Next Decade of Growth

‘We hawe an effective strategy that has
endured for the past 10 years and sets the
directian for anather decade of growth: we
inwest in the business to drive sales and
peafits and fusl these investments with
improved marging,

There are thiee engines driving our
sales growth,

We are grawing our base business
through enhanced markating, category
leadership and news distribution. In 2010,
w increased our marketing support by
$21 millian with an emphasis o produsts
that affer convenience, suthentic ethnic
flavors, reduced sodim and other features.
Consumers trust us 1o daliver high quality
arvd great taste, As & result, our share:
of the spice and seasoning categary in
primary markets is 40% or morg—well
ahead of the next largest brand competitor,
Wiz hanai tools to help retailers optimioe
thewr product assortment, and wa continue
to expand owr channels of distribution.

Im 2000, we gained new distribution in
wanahouse clubs in the LS, convenienca
stores in the ULK, and tradifional “street™
markets in China.

Sacond, product innowvation is leading to
higher sales. In lcations around the glabe,
our techncal innovation centers work
closely with consumers and industrial cus-
tomers to develop on-trend new products.
I 2010, wi increased our product develap-
ment capabilities, which included a major
improvement to our UK, technical inncwva-
tian center, a5 wall a5 upgrades i the US.
and South Africa. Our latest new products,
such 83 MeCormick Recipa Inspirations
and Schwartz® Flavourful recipe mixes,
prowide convenient meal preparation with
simple ingeedients, In China, we introduced
Thai Chili Sauce to strengthen our keading
pasition in botthed candiments. For global
industrial customers, we recently devel-
oped new snack seasonings, beverage
flavors and chicken marinades.

Social media and emerging
technology offer opportunities
fo connect with consunters i
mew ways suh as Facebool,
covking videos or this mobile
phone app to deliver redpes.

T 2011, we intend to
increase support bebind social

wredia by at least 150%.

McCormick & Company

2010 Annual Report
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M Carmick co-sponsored
the Health Pavilion ar
Baltimore's fl_frircm Amrerican
Heritage festival. Employee
wolssitecrs denoristted
how se wse spices and
seasonings to add flaver
and antioxidants to

everpday meals.

With & fough econamy in
many of our major markets,
we devated a portion af our
warkeeting fo emphasize the
value of owr leading brands.

McCormick & Company 2010 Annual Report

Ard thard, MeCormick is acquiring busie
nessas that complement and expand our
partfolio of flavors, Businesses acquined
over the: past 10 years accounted for 20%
of sales in 2010. At the end of 2010 we
entered intoa joint veniure in India with
Eastarn Condimants, which markets a line
of spices and s2asonings in that cauntry as
well 25 other regions with |asge popula-
tione af Indian consumers. We are pleased
to be able to partner with the awner of this
fast-growing busingss in & atiractive ma-
kat. We further empanded our business
with the acquisition of the EI Brave™ brand
of authntic Hispanic products in the LS.
‘With this addibion, we expect sales of our
Hispanic products in the LS. to exceed
$100 million in 2011, Wi have also added
leadership resources with responsibility
for our Hispanic strategy throughout the
Americas. In Turkey, we entered into a joint
ventura, partnaring with a leading food
company to launch a brand of spices and
SEASANINGS,

As demanstrated in 2000, cur employees
delivered impressive mangin impravements
through CCI, our engaing mnitiative to
imgrove productivity and reduce cost
throwghaut the organization. Since 2006,
wit havir nearly doubled capacity in our
largast production facility, while lowering
COMErsion cost per unit, Qur primary man-
ufacturing canter in France has lowered
its comversion cost per unit 10% from five
years ago, With CCI champions in each of
our aparations, we have a lang rumway of
savings and in 2010, set a goal to achieve
$150 million in cost savings by 2013,

We are also improving marging with a
mara faworable mix of products, particu-
laely in our industrial business. We have
increased operating Mcome mangin in this
business in recent years by focusing on

strategic partners that offer the best
opporiunities for growth,

Higher sales and margin impravement
are leading to greater profits. Our busmess
generates strang cash flow which we are
working o build further by utilizing our
wirking capital more efficiently. We maas-
ure: the performance of each operating
unst using “McCormick Prodit™—a program
that rewards emplayees nat only for daliv-
ering on their profit ohjectives, but for
@ffective management of working capaal,

How We Do Business at McCormick
MeCarmick shareholders have enjoyed a
tatal raturn that exceeds that of the S&P
500 Stock Index, We beligve that this
perfarmance is a reflection of bath how
wi pperata and what we achieve. Indeed,
the way we do business at McCormick is
an integyral past of cur performance.

Far exampia, our Multiple Managemant
philosophy, established in 1932, i part of
the fabric of owr business, Theough collabo-
ration and participation we create an inclu-
sive environment for all employess that
values dreersaty and ndvadual taleats. We
are also implementing McCormick's High
Performanta System, which thrives on team-
wrk and has led 10 mare effective train-
ing, lower turnover and greater efficiency.

The: stroneg cutiure of respect that we
hawer for one anather extends 1o our sup-
pliers, our customers and our communities.
In addition to the Compary’s support for
the communities in which we operate,
McCormick employesas are also involved
in various chasitable organizations, We
recogrize these employess each year, pro-
wviding several awards that include funds
for the oiganization the employes sup-
ports. Wi also match mary of the contrbu-
tians made by employees, including those



e eSS

that wark an extra day and contrbute their

pay as part of pur Charity Day peogram,
The quality and safety of aur products

15 alse paramount to O SUCCESS.

Na

are the “taste you trust” and we work to
earn that trust every day, For years our
global sourcing team has traveled the
world to procire the best spices and herbs.
MeCormicks management team also
serves as industry leaders n onganizations
such as the Institute of Food Technologists.
Our participation in the Healthy Weight
Commitment Foundation is just one exam-
ple of aur interest in going bayond quality
and safety and respondng 10 consumer
intenast in health. Many of our products
are sali-free, high in anfioxidants and

Course, o FEING

Finally, we are committed 10 operating
i an ervironmentally sustainahle manner,
Our Sustainability Committee and teams at
miany locations have made excellant prog-
ress, Sinpe 2005, we have reduced pur
global water usage 76%, greenhouse gas
emissions 23%, solid waste 22% and elec-
trigity 17%. These are impressive results
and ahead of our goals. Based on this prog
ress we have set new 5-yaar goals for fur-
ther reductions

Acknowledgements
We hawe a Board and leadership team at
McCarmack with the right experience and
skills to take us into the next decada of
growih. We continue 10 build our skills
ard add appropriate rasounces.

In 2000, we wena plaacad 1o hawve
Patricia Litths, Executive Vice Prasident and
Chief Financial Officer of Kelly Seevices,
join aur Board of Directors. We alsa

ele tive Vice
Pogsent & Chief Financial Officer of
MeCarmick, to the Board. Early in 2011,
President—
Finance & Treasures, was appoinied
President Asia/Pacific. Faul brings to this

Pl Beard, farmes Senior

nesw role not only a background in finance
buit a5 & leader of our global restaurant
business. This is one of several moves we

have made to buikd our resources in the

cafat nixgman.
I'want to recognize all of our employees
for their efforts behind cur results. Their

talent and agity have allowed us 1o suc

cessfully navigate a tough economy and
continue to achieve growth

Thanks also to each of our shareholders
far your support. We appraciate your trust
and confidence, and we work each day
1o graw the value of your imvestment in
our Company.

Alan D. Wilson
Chairman, Presidem & CEQ

Shareholder Return
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Aske Alar

At the outset of fiscal year 2011, there are some exciting growth opportunities for our business, as well as a
few challenges. We wanted to share some of the discussion Alan has had with investors on these topics...

understand that the cost of many agricultural products has increased, Has this affected your input costs? How will it impact
your business?
MeCormick uses dairy products, wheat, soybean od and other comenodities in the manufacture of peoduets for our industial customers. We have
arrangements with these custamars to pass through increases or decreases in the cast of magar commodities with price adjustments. A a nesult,
fluctuations in commadity costs affect our net sales, but have a minimal impact on profit.
The costs of mary spices and hesbs began 1o mse in 20000 While we are working 1o offset a portion of these increases with our CCI cost
savings, wit hive also increased our prcing for many products in both aur consumer and edustrial business

. How have you adapted your business to the macro-economic environment?
In this eeoncsmy, people ane preparing more mials at kome. Our products are well-suited for teme-pressed consumirs whe are seeking comumence
and valua.

Mew products like Recipe Inspirations and Perfect Pinch in the LS. help families peepare great tasting food conveniently. In intemational markets,
our hememade dessert products and recipe: muxes help consumers Bconcenie by prepany bood at home.

Some of the best opportunities for growth seem 1o be in emerging markets.
To what exient are you participating in this growih?

" :
Thete are attractive growth opportunities for both our consumer and industrial businesses ina There are attractive

number af emerging markets growth opportunities
Through & joint wenture that dates back ta 1947, McCormick brand mayonnaise, marmatades and for both our consumer
taas, as well as spices, are category leaders in Maxico. This business has had impressive growth
and 2010 was no exception with sales up 12%. We launched a consumer brand in China nestly
20 years aga and have a leading position in several product categories in the largest cities. Our in a number of
consumer sadas in China have increased at a 20% compound annwal growth rate in the past five L‘qurgiug markets.”
years. We have small operations in pthes couniries including South Africa, El Salvador and Thailand,
During 2010, we were akso pleased 1o form joint ventures in India and Turkey, both of which are
fast-growing markets.
Our industrial business custamers include leading food manufacturers and quick servie
nestaurants that ang expanding globally. As a valuid suppher, wi ang supporting their paagraphic
expansion which over time has incheded China, South America, and, in 2010, Eastem Europe
and Russia.
A around thie world, wie are bringing passian to flavor,

and industrial businesses
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Management's Discussion and Analysis

The purpose of Management's Discussion and Analysis (MD&A) is to provide an understanding of McCormick's business, financial results and financial
condition. The MD&A is organized in the following sections:

Business Overview

Results of Operations

Non-GAAP Financial Measures

Liquidity and Financial Condition

Acquisitions

Other information, including critical accounting estimates and assumptions and forward-looking information

The information in the charts and tables in the MD&A are for the years ended November 30. All dollars and number of shares are in millions, except per
share data. We analyze and measure the profitability of our two business segments and the total business excluding items impacting comparability. These
items included the reversal of a significant tax accrual in 2010, charges related to our restructuring activities in 2009 and 2008, and an impairment

charge that was recorded in 2008. While all consolidated financial results include the impact of these charges, certain results are also shown on a
comparable basis, excluding the impact of these items.
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Management's Discussion and Analysis

BUSINESS OVERVIEW

EXECUTIVE SUMMARY

McCormick is a global leader in flavor, with the manufacturing, marketing and distribution of spices, seasonings, specialty foods and flavorings to the
entire food industry. Customers range from retail outlets and food manufacturers to foodservice businesses. The Company was founded in 1889 and built
on a culture of Multiple Management which engages employees in problem-solving, high performance and professional development.

We have approximately 7,500 full-time employees in facilities located around the world. Our major sales, distribution and production facilities are
located in North America and Europe. Additional facilities are based in Mexico, Central America, Australia, China, Singapore, Thailand and South Africa.
In 2010, 39% of sales were outside the United States.

Listed below are significant highlights of the discussion and analysis that follows:

« Net sales were $3.3 billion in 2010 and up 5% primarily due to higher volume and product mix, which was driven by product innovation, increased brand
marketing and expanded distribution.

« Earnings per share were $2.75 in 2010 compared to $2.27 in 2009. Earnings per share in 2010 included a $0.10 benefit of the reversal of a significant tax
accrual. Earnings per share in 2009 included $0.08 of charges related to our restructuring program which was concluded that year. On a comparable
basis, excluding these impacts, we grew adjusted earnings per share 13% in 2010.

» With productivity improvement throughout the business, we achieved $54 million in cost savings related to our Comprehensive Continuous
Improvement (CCI) program.

« Cash generation remained strong with cash from operations of $388 million in 2010. We used part of this cash to complete our pay down of the debt
related to the Lawry's acquisition and to fund $138 million of dividend payments and $47 million of joint ventures and acquisitions. We resumed our
share repurchase activity, completing a $400 million authorization from 2005 and beginning a new $400 million authorization approved by our Board of
Directors mid-year in 2010.

« In November 2010, our Board of Directors approved our 25th consecutive annual dividend increase and the annualized dividend as we began our 2011
fiscal year was $1.12 per share.

BUSINESS SEGMENTS

We operate in two business segments, consumer and industrial. Consistent with market conditions in each segment, our consumer business has a higher
overall profit margin than our industrial business. In 2010, the consumer business contributed 60% of sales and 79% of operating income and the industrial
business contributed 40% of sales and 21% of operating income.

Across both segments, we have the customer base and product breadth to participate in all types of eating occasions, whether it is cooking at home,
dining out, purchasing a quick service meal or enjoying a snack. We offer our retailers and consumers a range of products from premium to value-priced.

Consumer Business

From locations around the world, our brands reach consumers in more than 100 countries. Our leading brands in the Americas are McCormick®, Lawry's® and
Club House®. We also market authentic ethnic brands such as Zatarain's, EI Guapo®, Thai Kitchen® and Simply Asia®, and specialty items such as Billy Bee®
honey products. In Europe, the Middle East and Africa (EMEA) we sell the Ducros®, Schwartz, McCormick and Silvo® brands of spices, herbs and
seasonings and an extensive line of Vahiné® brand dessert items. In the Asia/Pacific region our primary brand is McCormick, and we also own the
Aeroplane® brand which is a leader in gelatins in Australia.

Our customers span a variety of retail outlets that include grocery, mass merchandise, warehouse clubs, discount and drug stores, served directly and
indirectly through distributors or wholesalers. In addition to marketing our branded products to these customers, we are also a leading supplier of private label
items, also known as store brands.

The largest portion of our consumer business is spices, herbs and seasonings. For these products, we are the category leader in our primary markets with
a 40 to 60% share of sales. There are a number of competitors in the spices, herbs and seasoning category. More than 250 other brands are sold in the U.S.
with additional brands in international markets. Some are owned by large food manufacturers, while others are supplied by small privately owned companies.
Our leadership position allows us to efficiently innovate, merchandise and market our brands.
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Management's Discussion and Analysis

Industrial Business

In our industrial business, we provide a wide range of products to multinational food manufacturers and foodservice customers. The foodservice customers
are supplied both directly and indirectly through distributors. Among food manufacturers and foodservice customers, many of our relationships have been
established for decades. We focus our resources on our strategic partners that offer the greatest prospects for growth. Our range of products remains one of
the broadest in the industry and includes seasoning blends, natural spices and herbs, wet flavors, coating systems and compound flavors. In addition to a
broad range of flavor solutions, our customers benefit from our expertise in sensory testing, culinary research, food safety, flavor application and other
areas.

Our industrial business has a number of competitors. Some tend to specialize in a particular range of products and have a limited geographic reach.
Other competitors include larger publicly-held flavor companies that are more global in nature, but which also tend to specialize in a limited range of
flavor solutions.

We have been increasing the profitability of the industrial business through productivity improvements, and a shift in our sales mix to more higher
margin, value-added products.

2010 Net Sales by Business and Region

CONSUMER BUSINESS
AsiafPacific 3% ——

EMEA 13%

Amaricas #4%

INDUSTRIAL BUSINESS
Americas 18%

EMEAT%

Asia/Pacific 5%

OUR STRATEGY

Our strategy is straightforward—to increase sales and profits by investing in the business and to fund these investments with improved margins. This simple
strategy has been driving our success for more than a decade and is our plan for growth in the future.

Product innovation is one of the leading investments to grow our business. New products launched in the past three years accounted for nearly 10% of
net sales in 2010. We continue to invest in research and development and recently expanded and enhanced these facilities in the U.K., Turkey and South
Africa, with plans for an R&D center of excellence in Asia underway. Product marketing is driving growth of our brands, and we have increased spending by
70% since 2005. Through acquisitions and joint ventures we seek to add leading brands to extend our reach into new regions with a particular interest in
emerging markets. In our developed markets, we are adding brands that have a niche position and meet a growing consumer trend.

We have fueled our investments with improved margins. In 2010, gross profit margin rose to a record 42.5% from 41.6% in the prior year. This increase
was driven by cost savings from our CCI program and a more favorable mix of products, particularly in the industrial business. Over time, our acquisition of
consumer brands has also raised gross profit margin for the total business. Long-term we expect to achieve mid-single digit sales growth with one-third from
category growth, share gains and new distribution, one-third from product innovation and one-third from acquisitions.

In some years, pricing and foreign currency exchange rates may also impact sales. In 2010, our pricing actions had a minor impact on sales, while the
impact of currency rates was favorable.

Our business generates strong cash flow. Actions to grow net income and improve working capital are designed to lead to higher levels of cash
generation. In 2010, we used $221 million of cash to repurchase shares and to fund dividends for our shareholders.

Our strategy, our execution and our success have led to higher shareholder value. We expect to be equally effective in building future value for our
shareholders.
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RESULTS OF OPERATIONS—2010 COMPARED TO 2009

2010 2009

Net sales $ 3,336.8 $ 3,192.1
Percent growth 4.5%

Sales for the fiscal year rose 4.5% from 2009 with strong growth in both the consumer and industrial businesses. New product introductions, brand
marketing support and expanded distribution led to favorable volume and product mix, which combined, added 3.2% to sales. The impact of pricing was
minimal in 2010, reducing sales 0.3%, while favorable foreign exchange rates increased sales 1.6%.

2010 2009

Gross profit $ 1,417.7 $ 1,327.2
Gross profit margin 42.5% 41.6%

In 2010, gross profit increased 6.8% and gross profit margin rose 90 basis points. A significant part of this improvement was due to our CCI
program which lowered costs $54 million in 2010 of which $45 million improved gross profit. In addition, the industrial business continued to shift its mix
of business toward more higher margin, value-added products.

Most raw and packaging material costs did not change significantly from 2009 through the first half of 2010. One exception was the lower cost of
dairy ingredients which was passed through in lower pricing to industrial customers. In the second half of 2010, input costs began to increase and
unfavorably impacted gross profit margin in the fourth quarter. Pricing actions were taken toward the end of the year and continued in 2011 to offset a
portion of these increases.

2010 2009

Selling, general & administrative expense (SG&A) $ 907.9 $ 846.6
Percent of net sales 27.2% 26.6%

Selling, general and administrative expenses in total dollars and as a percentage of net sales increased in 2010 compared to 2009. The increases were
mainly driven by incremental brand marketing support to invest in the growth of our leading brands, as well as higher retirement benefit costs. SG&A in
2009 included $7.5 million of expenses related to the bankruptcy of a U.K. foodservice distributor.

During 2010 we increased brand marketing support costs by $20.7 million or 14%. The increased funding supported the launch of Recipe
Inspirations, Perfect Pinch and other new products. We also drove sales with incremental spending behind our holiday cooking and baking advertising,
support for the Zatarain's brand and information regarding the antioxidant levels in many spices and herbs. The increase in retirement benefit costs was
primarily due to changes in actuarial assumptions.

The following is a summary of restructuring activities for 2009:

2009

Pre-tax restructuring charges:

Recorded in cost of goods sold $ 2.5

Other restructuring charges 13.7
Reduction in operating income 16.2
Income tax effect (5.3)
Reduction in net income $ 10.9
Reduction in earnings per share—diluted $ 0.08

As of November 30, 2009, this restructuring program was completed. Pre-tax restructuring charges related to actions under our restructuring program to
consolidate our global manufacturing, rationalize our distribution facilities, improve our go-to-market strategy and eliminate administrative redundancies.
More details of the restructuring charges are discussed later in MD&A and in note 11 of the financial statements.

2010 2009

Interest expense $ 49.3 $ 52.8
Other income, net 2.2 24

Lower total average debt outstanding, coupled with lower short-term interest rates, led to a favorable variance in interest expense in 2010 when
compared to 2009. In 2010, we completed the pay down of debt from the 2008 Lawry's acquisition, primarily with cash generated from operations.

2010 2009
Income from consolidated operations before income taxes $ 462.7 $ 416.5
Income taxes 118.0 133.0
Effective tax rate 25.5% 31.9%

The decrease in the tax rate in 2010 was due to a higher level of net discrete tax benefits, increased U.S. foreign tax credits and a favorable mix of
earnings among our different foreign tax jurisdictions.

Discrete tax benefits in 2010 were $20.1 million compared to $3.6 million in 2009. The $20.1 million in 2010 is mainly due to a $13.9 million reversal
of a tax accrual for a closed tax year. This tax accrual was recorded in a prior period based on uncertainties about the tax aspects of transactions related to the
reorganization of our European operations and divestment of certain of our joint ventures.



U.S. foreign tax credits increased as a result of a $108.5 million repatriation of cash from foreign subsidiaries in the fourth quarter of 2010. Due to the
mix of foreign earnings related to this cash, the repatriation generated these tax credits.
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Management's Discussion and Analysis
In addition, see note 12 of the financial statements for a reconciliation of the U.S. federal statutory tax rate with the effective tax rate.

2010 2009
Income from unconsolidated operations $ 25.5 $ 16.3

Income from unconsolidated operations increased $9.2 million in 2010 compared to 2009. This increase was mainly due to the performance of our
McCormick de Mexico joint venture, which experienced a double-digit sales increase over the prior year. Also, this joint venture benefited from lower
soybean oil costs and favorable foreign currency exchange rates for 2010 compared to 2009. Soybean oil is a main ingredient for mayonnaise, which is the
leading product for this joint venture. In addition, our other smaller joint ventures experienced good growth in both sales and income in 2010.

On average, in 2009 and 2010 we owned 50% of our unconsolidated joint ventures. These joint ventures had 2010 annual sales of $538 million (at
100% of these businesses) with many products marketed under the McCormick name. In 2010, sales by these joint ventures increased 12% and net income
increased 49%.

Our McCormick de Mexico joint venture represents over 60% of the sales and 75% of the net income of our unconsolidated joint ventures.

The following table outlines the major components of the change in diluted earnings per share from 2009 to 2010:

2009 Earnings per share—diluted $ 2.27
Increased operating income exclusive of restructuring charges 0.14
Decrease in tax rate 0.12
Reversal of significant tax accrual 0.10
Lower restructuring charges 0.08
Higher income from unconsolidated operations 0.07
Lower interest expense 0.02
Effect of higher shares outstanding (0.05)

2010 Earnings per share—diluted $ 2.75

Consumer Business

2010 2009
Net sales $ 1,999.0 $ 1,911.2
Percent growth 4.6%
Operating income, excluding restructuring charges 402.4 397.9
Operating income margin, excluding restructuring charges 20.1% 20.8%

In our consumer business higher volume and product mix added 3.1% to sales, favorable foreign exchange rates increased sales 1.1% and higher pricing
added 0.4% when compared to 2009.

In the Americas, consumer business sales rose 5.9%, primarily as a result of higher volume and product mix which rose 4.1%. Foreign exchange rates in
this region increased sales 1.1% and pricing added 0.7%. Recipe Inspirations, Perfect Pinch and other new product introductions contributed to this sales
growth. We also increased brand marketing support to build consumer awareness and trial of these new products, as well as to support our broader line of
spices and seasonings and specialty foods. As a result, sales of gourmet items, grilling items, extracts, Lawry's products and Zatarain's products were
particularly strong in 2010. Distribution gains added to sales including new placement in a warehouse club retail channel in the U.S. and new distribution of
Billy Bee honey products in Canada. In the fourth quarter of 2010, sales growth of our products in the U.S. exceeded the increase in consumer purchases at
retail by approximately 2%. We believe that customer purchases in advance of a late 2010 price increase contributed to this difference. As a result, we
estimate that $10 million of sales may have shifted from the first quarter of 2011 into the fourth quarter of 2010.

In Europe, the Middle East and Africa (EMEA), consumer business sales declined 1.8%. Pricing decreased 1.0%, unfavorable foreign exchange rates
reduced sales 0.5%, and unfavorable volume and product lowered sales 0.3%. Our largest markets, the U.K. and France, achieved an increase in volume and
product mix with new products and marketing programs which supported products like Schwartz Flavourful seasoning mixes and Vahiné homemade dessert
products. This growth was offset by declines in smaller markets, including Spain, Portugal, Italy, The Netherlands and Belgium, due in part to poor economies
and competitive conditions in 2010. Consumer demand in these markets was weak and retail customers lowered their inventory levels. In total, these smaller
markets account for about 20% of EMEA sales.

Consumer business sales in the Asia/Pacific region rose 17.2%. Foreign exchange rates were favorable, adding 9.0% to sales. Favorable volume and
product mix grew sales 7.9% and pricing added 0.3%. In China, we grew sales at a double-digit pace with the introduction of new products such as Thai Chili
Sauce which takes advantage of our leadership position in bottled condiments. Sales also rose as we expanded distribution of our products beyond modern
grocery stores and into wet markets, also known as "street" markets, which are frequently shopped by many Chinese consumers. Sales in Australia also rose at
a double-digit rate, but in local currency were close to 2009's result.
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Consumer business operating income excluding restructuring charges increased 1.1% from 2009. The profit impact of higher sales and CCI cost
savings, were largely offset by a $19 million increase in brand marketing support, as well as higher retirement benefit costs. Operating income margin was
20.1% in 2010, which compares to our target of 20% for our consumer business. In the fourth quarter of 2010 there was a decline of operating income
when compared to the fourth quarter of 2009, which was partially due to increasing commodity costs. We took pricing actions in late 2010 and early in
fiscal year 2011 in response to these cost increases.

Industrial Business

2010 2009
Net sales $ 1,337.8 $ 1,280.9
Percent growth 4.4%
Operating income, excluding restructuring charges 107.4 85.2
Operating income margin, excluding restructuring charges 8.0% 6.7%

Sales for the industrial business grew 4.4% from 2009 with higher volume and product mix adding 3.3% to sales. Favorable foreign exchange rates
increased sales 2.5% and lower pricing reduced sales 1.4%.

In the Americas, industrial business sales rose 1.8% with a 2.2% increase from favorable volume and product mix. This increase was primarily
driven by increased demand by food manufacturers for new products in both the U.S. and Mexico. These customers were particularly interested in
seasonings and other products with lower sodium, reduced fat content and simple ingredients. During 2010, sales to foodservice distributors, quick service
restaurants and other foodservice customers were comparable to the prior year. Sales to quick service customers are expected to increase in 2011 as the
result of new products and new distribution. The 2.2% increase in volume and product mix in 2010 was largely offset by the impact of reduced pricing as
we passed through to our customers the lower cost of dairy ingredients. Foreign exchange rates in this region added 1.7% to sales. In 2011 we expect to
raise prices as we pass through rising commaodity costs such as wheat and soybean oil.

In EMEA, industrial business sales rose 7.9%, led by a 4.4% increase from favorable volume and product mix. Higher demand from quick service
restaurants reflected increased consumer traffic and new product wins. Sales of branded foodservice products were higher compared to a weak
performance in 2009 when sales were disrupted by the bankruptcy of a major foodservice distributor in the U.K. Favorable foreign exchange rates
increased sales 3.0% and pricing added 0.5%.

Industrial business sales in the Asia/Pacific region rose 16.2%. Favorable volume and product mix grew sales 9.3%. Quick service restaurants led the
increase in this region driven by new store openings in China and new product introductions including beverage flavors and chicken marinades. Foreign
exchange rates added 6.9% to the sales increase.

Industrial business operating income, excluding restructuring charges increased 26.1% from 2009. Higher sales and a shift to more higher margin,
value-added products increased profit, as well as the impact of CCI cost savings. Also, in 2009 we recorded $7.5 million of costs related to the foodservice
distributor bankruptcy in the U.K. These increases more than offset the higher retirement benefit costs in 2010. Industrial business operating income margin
excluding restructuring charges rose 130 basis points to 8.0%. This was strong progress toward our long-term goal of 9 to 10% operating income margin for
this business.

RESULTS OF OPERATIONS—2009 COMPARED TO 2008

2009 2008
Net sales $ 3,192.1 $ 3,176.6
Percent growth 0.5%

Sales for the fiscal year rose slightly from 2008. Pricing actions taken to offset higher costs added 3.8% to sales, while unfavorable foreign exchange rates
reduced sales 5.0% for the year. Favorable volume and product mix, combined, added 1.7% to sales. This impact includes the acquisition of Lawry's (less the
reduction in sales from the disposition of Season-All), which increased sales by 3.1%. The Lawry's acquisition and disposal of Season-All took place in July
2008.

2009 2008

Gross profit $ 1,327.2 $ 1,288.2
Gross profit margin 41.6% 40.6%

In 2009, gross profit increased 3.0% and gross profit margin rose 100 basis points. The increase in gross profit margin was due equally to a more
favorable mix of business and cost savings initiatives.

In 2009 sales in our consumer segment, which carries a higher gross profit margin, grew 3.3% while sales in our industrial segment declined 3.4%. The
increase in consumer sales was driven by the Lawry's acquisition.

Our CCI program also boosted margins. Total savings in 2009 were $37 million, of which $31 million improved gross profit.

Improvements due to business mix and cost reductions were partially offset by cost increases.
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2009 2008

SG&A $ 846.6 $ 870.6
Percent of net sales 26.6% 27.4%

Selling, general and administrative expenses in total dollars and as a percentage of net sales declined in 2009 compared to 2008. The underlying
decrease in SG&A reflects our efforts to manage expenses, improve productivity and integrate the Lawry's business with minimal incremental operating
expenses. More specifically, lower expense levels were due to decreases in distribution costs, certain benefit expenses and other cost savings, partially
offset by higher brand marketing support costs.

Lower distribution costs were driven by CCl initiatives and leveraging our existing distribution channels with the new Lawry's business. Retirement
plan expenses were lower due to changes in actuarial assumptions and higher income on marketable securities.

During 2009 we increased marketing support costs $19.5 million or 15%. A large portion of the increase funded a new marketing campaign for
Lawry's. Other products featured with incremental marketing support included our revitalized dry seasoning mixes, Grill Mates®, new Vahiné cake mixes,
and in China, honey jams.

2009 2008
Impairment charge — $ 29.0

In 2008 we recorded a non-cash impairment charge to lower the value of our Silvo brand intangible asset in The Netherlands. More details of the
impairment charge are discussed in note 4 of the financial statements.

The following is a summary of restructuring activities:

2009 2008

Pre-tax restructuring charges:

Recorded in cost of goods sold $ 25 $ 4.5

Other restructuring charges 13.7 12.1
Reduction in operating income 16.2 16.6
Income tax effect (5.3) (5.1)
Reduction in net income $ 10.9 $ 11.5
Reduction in earnings per share—diluted $ 0.08 $ 0.09

As of November 30, 2009, this restructuring program was completed. Pre-tax restructuring charges for both 2009 and 2008 related to actions under
our restructuring program to consolidate our global manufacturing, rationalize our distribution facilities, improve our go-to-market strategy and eliminate
administrative redundancies. More details of the restructuring charges are discussed later in MD&A and in note 11 of the financial statements.

2009 2008

Interest expense $ 52.8 $ 56.7
Other income, net 2.4 18.0

The decrease in interest expense was due to lower interest rates, offsetting an increase in total average debt outstanding in 2009 when compared to 2008.
The decrease in other income was due to the $12.9 million pre-tax gain recorded in 2008 on the sale of our Season-All business, sold in connection with the
acquisition of Lawry's (see note 2 of the financial statements) and reduced interest income.

2009 2008
Income from consolidated operations before income taxes $ 416.5 $ 337.8
Income taxes 133.0 100.6
Effective tax rate 31.9% 29.8%

The increase in the effective tax rate was due to our mix of income by taxing jurisdictions. Income taxes in 2009 and 2008 included $3.6 million and
$2.9 million, respectively, of net discrete tax benefits. These tax benefits related to the settlement of tax audits and adjustments to prior tax provisions once
actual tax returns were prepared and filed.

2009 2008
Income from unconsolidated operations $ 16.3 $ 18.6

Income from unconsolidated operations decreased $2.3 million in 2009 compared to 2008. This decrease was primarily driven by our joint venture in
Mexico, as well as some smaller joint ventures. Our joint venture in Mexico had a strong performance with sales in local currency up 19%. However, income
from this business was unfavorably impacted by the stronger U.S. dollar during most of 2009 and to a lesser degree, higher soybean oil costs. Soybean oil is
the primary ingredient in mayonnaise, which is the leading product for this joint venture.

On average in 2009 and 2008, we owned 50% of our unconsolidated joint ventures. For 2009, these joint ventures had 2009 annual sales of $481 million
(at 100% of these businesses) with many products marketed under the McCormick name. In 2009, sales by these joint ventures decreased 1% and net income
decreased 6%.



The following table outlines the major components of the change in diluted earnings per share from 2008 to 2009:

2008 Earnings per share—diluted
Increased operating income exclusive of restructuring and impairment charges
Impairment charge recorded in 2008
Lower restructuring charges
Lower interest expense
Decrease in other income
Increase in tax rate
Lower income from unconsolidated operations
Effect of higher shares outstanding

2009 Earnings per share—diluted
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1.94
0.33
0.15
0.01
0.02
(0.08)
(0.07)
(0.02)

(0.01)

$

2.27



Consumer Business

2009 2008
Net sales $ 19112 $ 18508
Percent growth 3.3%
Operating income, excluding restructuring and impairment charges 397.9 343.3
Operating income margin, excluding restructuring and impairment charges 20.8% 18.5%

Higher volume and product mix added 3.6% to sales, including the net impact of the Lawry's acquisition, which accounted for 4.6%. Pricing actions taken
to offset higher costs added another 3.5% to sales, while unfavorable foreign exchange rates reduced consumer sales by 3.8% in 2009 compared to 2008.

In the Americas, consumer business sales increased 9.1%, including a 1.3% decrease due to unfavorable foreign exchange rates. Higher volume and
product mix added 6.4% to sales, which included a 6.7% increase from the net impact of the Lawry's acquisition. Sales volume increases included grilling
products and dry seasoning mixes, while sales volumes of gourmet items declined. During 2009 a number of retailers reduced their inventory levels which
impacted our sales growth. Higher pricing taken early in the year added 4.0% to consumer sales in the Americas.

In EMEA, consumer sales decreased 11.3%, which includes 9.8% from unfavorable foreign exchange rates. Pricing actions added 2.5% to sales and
unfavorable volume and product mix reduced sales by 4.0%. The 2009 retail environment in the U.K. was difficult and caused weak sales of our Schwartz
brand. Our business in France was strong, particularly with our VVahiné dessert items, and helped to offset some of the decline in the U.K.

Sales in the Asia/Pacific region decreased 0.4%, with 6.4% due to unfavorable foreign exchange rates. Sales volume and product mix grew by 6.1%,
with China increasing at a double-digit pace and Australia growing at a low single-digit rate. Our growth in China was due to the launch of several new
products and expanded distribution of our brands.

The increase in operating income excluding restructuring and impairment charges for the consumer business was driven by increased sales,
improved margins from cost reductions and the integration of Lawry's with minimal incremental expense, offset in part by higher brand marketing support.

Industrial Business

2009 2008
Net sales $ 1,280.9 $ 1,325.8
Percent decrease 3.4)%
Operating income, excluding restructuring charges 85.2 78.8
Operating income margin, excluding restructuring charges 6.7% 5.9%

The industrial business sales decrease was driven largely by unfavorable foreign exchange rates, which reduced sales 6.7%. Pricing actions, which offset
increased costs of certain commaodities, added 4.4% to sales. Volume and product mix lowered sales 1.1% due to a slower pace of new product introductions
by industrial customers. This reduction included the Lawry's acquisition, which added 1.0% to sales.

Sales in the Americas rose 0.2%, including a 3.3% decrease due to unfavorable foreign exchange rates. In this region, pricing actions increased sales by
4.1%. Lower volume and product mix reduced sales by 0.6% with less product innovation by our customers. The Americas volume and product mix impact
included the Lawry's acquisition, which added 1.4% to sales.

In EMEA, a 14.8% sales decrease was the result of a 19.3% unfavorable foreign exchange rate impact and a 2.9% decline from lower volume and
product mix. Sales to the foodservice channel were affected by the bankruptcy of a major customer in 2009. Partially offsetting these declines was higher
pricing, which added 7.4%.

In the Asia/Pacific region, sales decreased 3.9% due to unfavorable foreign exchange rates. Pricing had minimal impact in this region and volume and
product mix were flat. During 2009, we experienced a slowdown in demand from the restaurant customers that we serve in China.

Despite the decrease in industrial sales, operating income excluding restructuring activities increased which was evidence of the effectiveness of our
CCI program and progress toward a more favorable product mix. As a group, the new products that we layered into our portfolio during 2009 were accretive
to the overall margins. Operating income in 2009 included $7.5 million of costs related to a foodservice customer bankruptcy in the U.K.

NON-GAAP FINANCIAL MEASURES

The tables below include financial measures of operating income and diluted earnings per share excluding restructuring charges in 2009 and 2008 and the
benefit of a significant tax accrual in 2010. Also we are excluding unusual items that we recorded in 2008 for a non-cash impairment charge to reduce the
value of the Silvo brand and amounts related to the acquisition of Lawry's, including the gain on the sale of Season-All. These are all non-GAAP financial
measures which are prepared as a complement to the results provided in accordance with United States generally accepted accounting principles. We believe
this non-GAAP information is important for purposes of comparison to prior periods and development of future projections and earnings growth prospects.
This information is also used by management to measure the profitability of our ongoing operations and analyze our business performance and trends. As of
November 30, 2009 our restructuring program was completed.

McCormick & Company 2010 Annual Report page 23



Management's Discussion and Analysis

In 2010 our discrete tax benefits included a $13.9 million reversal of a tax accrual for a closed tax year. This tax accrual was recorded in a prior
period based on uncertainties about the tax aspects of transactions related to the reorganization of our European operations and divestment of certain of our
joint ventures. We are treating this $13.9 million discrete tax benefit as a non-GAAP adjustment to our diluted earnings per share. We are providing non-
GAARP results that exclude the impact of this reversal as the item to which it relates was recorded as a restructuring charge, and it allows for a better
comparison of 2010 financial results to the prior year and a more appropriate base for 2011 projections.

These non-GAAP measures may be considered in addition to results prepared in accordance with GAAP, but they should not be considered a
substitute for, or superior to, GAAP results. We intend to continue to provide these non-GAAP financial measures as part of our future earnings
discussions and, therefore, the inclusion of these non-GAAP financial measures will provide consistency in our financial reporting. A reconciliation of
these non-GAAP measures to GAAP financial results is provided below.

2010 2009 2008
Operating income $ 509.8 $ 466.9 $ 376.5
Impact of restructuring charges — 16.2 16.6
Impact of impairment charge — — 29.0
Adjusted operating income $ 509.8 3 483.1 $ 422.1
% increase versus prior year 5.5% 14.5%
2010 2009 2008
Net income $ 370.2 $ 299.8 $ 255.8
Reversal of significant tax accrual (13.9) — —
Impact of restructuring charges — 10.9 115
Impact of impairment charge — — 20.1
Net gain related to Lawry's acquisition — — (5.5)
Adjusted net income $ 356.3 $ 310.7 $ 282.0
% increase versus prior year 14.7% 10.2%
2010 2009 2008

Earnings per share—diluted $ 2.75 $ 2.27 $ 1.94
Reversal of significant tax accrual (0.10) — —
Impact of restructuring charges — 0.08 0.09
Impact of impairment charge — — 0.15
Net gain related to Lawry's acquisition — — (0.04)
Adjusted earnings per share—diluted $ 2.65 $ 2.35 $ 2.14
% increase versus prior year 12.8% 9.8%
LIQUIDITY AND FINANCIAL CONDITION

2010 2009 2008
Net cash provided by operating activities $ 3875 $ 4158 $ 314.6
Net cash used in investing activities (129.7) (81.8) (747.0)
Net cash (used in) provided by financing activities (261.1) (341.8) 433.4

We generate strong cash flow from operations which enables us to fund operating projects and investments that are designed to meet our growth objectives,
make share repurchases when appropriate, increase our dividend and fund capital projects.

In the cash flow statement, the changes in operating assets and liabilities are presented excluding the effects of changes in foreign currency exchange
rates, as these do not reflect actual cash flows. Accordingly, the amounts in the cash flow statement do not agree with changes in the operating assets and
liabilities that are presented in the balance sheet.

The reported values of our assets and liabilities held in our non-U.S. subsidiaries and affiliates have been significantly affected by fluctuations in foreign
exchange rates between periods. At November 30, 2010, the exchange rates for the Euro and British pound sterling were lower versus the U.S. dollar
compared to 2009. Exchange rate fluctuations resulted in decreases to trade accounts receivable of $15 million, inventory of $8 million, goodwill of $72
million and other comprehensive income of $109 million since November 30, 2009.

Operating Cash Flow—When 2010 is compared to 2009, the decrease in operating cash flow was driven by increases in inventory and trade accounts
receivable. These were partially offset by a higher level of cash generated from improved net income and lower pension contributions in 2010. Our total
pension contributions were $49.5 million in 2010 as compared to $72.3 million in 2009. When 2009 is compared to 2008, most of the increase in operating
cash flow was driven by more effective management of working capital items, such as inventory and receivables, and a higher level of cash generated from
improved net income. Also, payments for income taxes were less in 2009 as compared to those made in the prior year. These increases were partially offset by
$52.2 million in contributions made to our major U.S. pension plan in 2009. We did not make any contribution to our major U.S. pension plan in 2008 as the
plan was overfunded as of November 30, 2007.
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In addition to operating cash flow, we also use cash conversion cycle (CCC) to measure our progress in working capital management. This metric is
different than operating cash flow in that it uses average balances instead of specific point in time measures. CCC is a calculation of the number of days,
on average, that it takes us to convert a cash outlay for resources, such as raw materials, to a cash inflow from collection of receivables. Our goal is to
lower our CCC over time. We calculate CCC as follows:

Days sales outstanding (average trade accounts receivable divided by average daily net sales) plus days in inventory (average inventory divided by
average daily cost of goods sold) less days payable outstanding (average trade accounts payable divided by average daily cost of goods sold plus the
average daily change in inventory).

The following table outlines our cash conversion cycle (in days) over the last three years:

2010 2009 2008
Cash Conversion Cycle 77.3 80.1 83.6

The decreases in CCC in 2009 and 2010 when compared to the previous periods were mainly due to lower days sales outstanding. In the future we
expect to reduce CCC by decreasing our days in inventory.

Investing Cash Flow—The changes in cash used in investing activities from 2008 to 2010 were primarily due to fluctuations in cash used for acquisition of
businesses and joint venture interests in 2008 and 2010 with no acquisitions in 2009. We invested $46.9 million in acquisitions and joint venture interests
in 2010 and we purchased Lawry's and Billy Bee in 2008. The 2008 cash used in investing activities was offset by $14.0 million in net proceeds from the
sale of our Season-All business and $18.1 million in proceeds from the disposal of various assets as a part of our restructuring plan. Capital expenditures
were $89.0 million in 2010, $82.4 million in 2009 and $85.8 million in 2008. We expect 2011 capital expenditures to

be in line with depreciation and amortization expense.

Financing Cash Flow—In 2010 and 2009, we repaid borrowings of $114.0 million and $252.2 million, respectively. This compares to increases in
borrowings of $509.1 million in 2008. In 2010, we repaid short-term borrowings of $99.6 million and repaid $14.4 million in long-term debt. In 2009, we
repaid $50.4 million of long-term debt as it became due and repaid short-term borrowings of $201.8 million. In 2008, our increase in total borrowings, along
with internally generated cash flow, were used to fund $693.3 million for the purchases of the Lawry's and Billy Bee businesses. In September 2008, we
issued $250 million of 5.25% notes due 2013, with net cash proceeds received of $248.0 million. The net proceeds from this offering were used to pay down
commercial paper which was issued for the purchase of the Lawry's business. In December 2007, we issued $250 million of 5.75% medium-term notes which
are due in 2017. The net proceeds of $248.3 million were used to repay $150 million of debt maturing in 2008 with the remainder used to repay short-term
debt.

The following table outlines the activity in our share repurchase programs:

2010 2009 2008
Number of shares of common stock 2.0 — 0.3
Dollar amount $ 82.5 — $ 11.0

In June 2010, our Board of Directors authorized a new share repurchase program to purchase up to $400 million of our outstanding shares. In September
2010, we completed a $400 million share repurchase program authorized by the Board in June 2005. As of November 30, 2010, $358.9 million remained of
the new share repurchase program. There were no shares repurchased during 2009 and the amount of share repurchases in 2008 was less than prior years

2010 CASH UTILIZATION
(in millions)

SOURCES OF CASH USES OF CASH

Proceeds from stock option exercises ST36— — Shara repurchases 3825

= Capital axpendturas, net $82.8
= Dividands $138.2
Operating Activitios $387.5 =
-— Acquisitions 345.9
-- Hat barrawnngs, sharl-1eem $3595
- — Met barromings, long-term $14.4

Cash for capital expenditures is net of proceeds from the sale of property, plant and equipment
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due to the funding required for the Lawry's and Billy Bee acquisitions. Our priorities for cash continue to be our dividend payments, the acquisition of
strong brands and, through the end of fiscal year 2010, debt reduction. In the absence of significant acquisition activity, we will use a portion of cash to
repurchase shares. The common stock issued in 2010, 2009 and 2008 relates to our stock compensation plans.

Our dividend history over the past three years is as follows:

2010 2009 2008
Total dividends paid $ 138.2 $ 125.4 $ 1135
Dividends paid per share 1.04 0.96 0.88
Percentage increase per share 8.3% 9.1% 10.0%

In November 2010, the Board of Directors approved a 7.7% increase in the quarterly dividend from $0.26 to $0.28 per share. During the past five
years, dividends per share have risen at a compound annual rate of 9.2%.

2010 2009 2008
Debt-to-total-capital ratio 37.6% 42.5% 53.8%

The decrease in the debt-to-capital ratio from 2008 to 2010 is mainly due to our decrease in debt after the Lawry's and Billy Bee acquisitions in
2008.

Most of our cash is denominated in foreign currencies. We manage our worldwide cash requirements by considering available funds among the
many subsidiaries through which we conduct our business and the cost effectiveness with which those funds can be accessed. The permanent repatriation
of cash balances from certain of our subsidiaries could have adverse tax consequences; however, those balances are generally available without legal
restrictions to fund ordinary business operations, capital projects and future acquisitions. At year-end, we temporarily used $194.2 million of cash from
our foreign subsidiaries to pay down short-term debt. The average short-term borrowings outstanding for the years ended November 30, 2010 and 2009
were $376.3 million and $503.9 million, respectively. The total average debt outstanding for the years ended November 30, 2010 and 2009 was $1,237.2
million and $1,390.0 million, respectively.

During 2008, we entered into three separate forward treasury lock agreements totaling $100 million to manage the interest rate risk associated with
the issuance of $250 million of fixed rate medium-term notes in September 2008. We also issued $250 million of fixed rate medium-term notes in
December 2007 with an associated $150 million of forward treasury lock agreements to manage the interest rate risk. See notes 6 and 7 of the financial
statements for further details of these transactions.

Credit and Capital Markets—Credit market conditions were volatile during 2008 and 2009 but have recently improved. The following summarizes the
more significant impacts on our business:

CREDIT FACILITIES—Cash flows from operating activities are our primary source of liquidity for funding growth, dividends and capital
expenditures. In the second half of 2010, we also used this cash to make share repurchases. In the second half of 2008, all of 2009 and the first half of 2010,
we used operating cash flow to pay down debt incurred in the Lawry's acquisition and did not repurchase shares. We also rely on our revolving credit facility,
or borrowings backed by this facility, to fund seasonal working capital needs and other general corporate requirements. Our major revolving credit facility has
a total committed capacity of $500 million, which expires in 2012. We generally use this facility to support our issuance of commercial paper. If the
commercial paper market is not available or viable we could borrow directly under our revolving credit facility. The facility is made available by a syndicate
of banks, with various commitments per bank. If any of the banks in this syndicate are unable to perform on their commitments, our liquidity could be
impacted, which could reduce our ability to grow through funding of seasonal working capital. In addition to our committed revolving credit facility, we have
uncommitted credit facilities for $91.4 million as of November 30, 2010. We engage in regular communication with all of the banks participating in our credit
facility. During these communications none of the banks has indicated that they may be unable to perform on their commitments. In addition, we periodically
review our banking and financing relationships, considering the stability of the institutions and other aspects of the relationships. Based on these
communications and our monitoring activities, we believe our banks will perform on their commitments. See also note 6 of the financial statements for more
details on our financing arrangements. We believe that our internally generated funds and the existing sources of liquidity under our credit facilities are
sufficient to fund ongoing operations.

PENSION ASSETS—We hold investments in equity and debt securities in both our qualified defined benefit pension plans and through a rabbi trust for
our nonqualified defined benefit pension plan. Cash payments to pension plans, including unfunded plans, were $49.5 million in 2010, $72.3 million in 2009
and $19.2 million in 2008. It is expected that the 2011 total pension plan contributions will be approximately $40 million. Future increases or decreases in
pension liabilities and required cash contributions are highly dependent on changes in interest rates and the actual return on plan assets. We base our
investment of plan assets, in part, on the duration of each plan's liabilities. Across all plans, approximately 67% of assets are invested in equities, 29% in fixed
income investments and 4% in other investments. See also note 9 of the financial statements which details more on our pension funding.
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CUSTOMERS AND COUNTERPARTIES—See the subsequent section of this MD&A under Market Risk Sensitivity—Credit Risk.

ACQUISITIONS

Acquisitions are part of our strategy to increase sales and profits and to improve margins. We have a particular interest in emerging markets.

In 2010, we purchased a 26% non-controlling interest in Eastern Condiments Private Limited (Eastern), based in India, for $37.7 million in cash. We
also purchased the assets of a consumer business in North America that sells Mexican specialty food items for $11.5 million in cash.

Also in 2010, our EMEA region completed a joint venture agreement with Yildiz Holding, a leading food manufacturer in Turkey. This joint venture
will be a consumer business. The goal of the partnership is to launch a leading brand of spices, herbs and seasoning products in Turkey. This is a start-up
operation and, accordingly, there was no current investment or revenues in 2010.

In 2008, we purchased the assets of the Lawry's business for $603.5 million in cash, the assumption of certain liabilities relating to the purchased
assets and transaction costs of $11.5 million. Lawry's manufactures and sells a variety of marinades and seasoning blends under the well-known Lawry's
brand in North America. During 2009, we completed the final valuation of assets for Lawry's.

Also in 2008, we purchased Billy Bee for $76.4 million in cash. Billy Bee markets and sells under the Billy Bee brand in North America. During
2009, we completed the final valuation of assets for Billy Bee.

These businesses have been successfully integrated into our existing business platform and are now part of the many product lines that we market.

See note 2 of the financial statements for further details of these acquisitions.

RESTRUCTURING ACTIVITIES

As part of our plan to improve margins, we announced in September 2005 significant actions to improve the effectiveness of our supply chain and
reduce costs. This restructuring plan was approved by the Board of Directors in November 2005. As part of this plan, we consolidated our global
manufacturing, rationalized our distribution facilities, improved our go-to-market strategy, eliminated administrative redundancies and rationalized our
joint venture partnerships. As of November 30, 2009 this restructuring program was completed.

The restructuring plan reduced complexity and increased the organizational focus on growth opportunities in both the consumer and industrial
businesses. We realized $66 million of annual cost savings by the end of 2010. This has improved margins, offset higher costs and increased earnings per
share. We invested a portion of these savings in sales growth drivers such as marketing support for our brands. These savings are reflected in both cost of
goods sold and selling, general and administrative expenses in the income statement.

In 2009, we recorded restructuring charges of $16.2 million. These charges were for the closure of our manufacturing plant in The Netherlands and the
reduction of administrative personnel in Europe.

In 2008, we recorded restructuring charges of $16.6 million. These charges were primarily associated with the reduction of administrative personnel in
Europe, the U.S. and Canada and the consolidation of production facilities in Europe and the reorganization of distribution networks in the U.S. and U.K.

See note 11 of the financial statements for further details of these restructuring charges.

PERFORMANCE GRAPH—SHAREHOLDER RETURN

Below is a line graph comparing the yearly change in McCormick’s cumulative total shareholder return (stock price appreciation plus reinvestment of
dividends) on McCormick's Non-Voting Common Stock with (1) the cumulative total return of the Standard & Poor's 500 Stock Price Index, assuming
reinvestment of dividends, and (2) the cumulative total return of the Standard & Poor's Packaged Foods & Meats Index, assuming reinvestment of dividends.

COMPARISON OF 5 YEAR CUMULATIVE TOTAL RETURN
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The graph assumes that $100 was invested on November 30, 2005 in McCormick Non-Voting Common Stock, the Standard & Poor's 500 Stock Price Index
and the Standard & Poor's Packaged Foods & Meats Index, and that all dividends were reinvested through November 30, 2010.

MARKET RISK SENSITIVITY

We utilize derivative financial instruments to enhance our ability to manage risk, including foreign exchange and interest rate exposures, which exist as part of
our ongoing business operations. We do not enter into contracts for trading purposes, nor are we a party to any leveraged derivative instrument. The use of
derivative financial instruments is monitored through regular communication with senior management and the utilization of written guidelines. The
information presented below should be read in conjunction with notes 6 and 7 of the financial statements.
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Foreign Exchange Risk—We are exposed to fluctuations in foreign currency in the following main areas: cash flows related to raw material
purchases; the translation of foreign currency earnings to U.S. dollars; the value of foreign currency investments in subsidiaries and unconsolidated
affiliates and cash flows related to repatriation of these investments. Primary exposures include the British pound sterling versus the Euro, and the U.S.
dollar versus the Euro, British pound sterling, Canadian dollar, Australian dollar, Mexican peso, Chinese renminbi, Swiss franc and Thai baht. We
routinely enter into foreign currency exchange contracts to manage certain of these foreign currency risks.

During 2010, the foreign currency translation component in other comprehensive income was principally related to the impact of exchange rate
fluctuations on our net investments in France, the U.K., Canada and Australia. We did not hedge our net investments in subsidiaries and unconsolidated
affiliates.

The following table summarizes the foreign currency exchange contracts held at November 30, 2010. All contracts are valued in U.S. dollars using year-
end 2010 exchange rates and have been designated as hedges of foreign currency transactional exposures, firm commitments or anticipated transactions.

FOREIGN CURRENCY EXCHANGE CONTRACTS AT NOVEMBER 30, 2010

Average contractual

Currency sold Currency received Notional value exchange rate Fair value

Euro U.S. dollar $ 15.1 126 $ 0.4)
British pound sterling U.S. dollar 10.2 1.49 (0.4)
Canadian dollar U.S. dollar 20.5 0.96 (0.2)
Australian dollar U.S. dollar 5.0 0.90 (0.2)
U.S. dollar Thai baht 3.7 31.8 0.2
U.S. dollar Euro 925 1.32 1.1)
U.S. dollar British pound sterling 40.5 1.56 (0.2)
British pound sterling Euro 16.5 0.85 (0.2)

We have a number of smaller contracts with an aggregate notional value of $4.2 million to purchase or sell other currencies, such as the Swiss franc and the
Singapore dollar as of November 30, 2010. The aggregate fair value of these contracts was $(0.1) million at November 30, 2010.

Included in the table above are $133.0 million notional value of contracts that have durations of less than 15 days that are used to hedge short-term cash
flow funding. Remaining contracts have durations of one to thirteen months.

At November 30, 2009, we had foreign currency exchange contracts for the Euro, British pound sterling, Canadian dollar, Australian dollar and Thai
baht with a notional value of $159.7 million, all of which matured in 2010. The aggregate fair value of these contracts was $(0.8) million at November 30,
2009.
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Interest Rate Risk—Our policy is to manage interest rate risk by entering into both fixed and variable rate debt arrangements. We also use interest rate
swaps to minimize worldwide financing costs and to achieve a desired mix of fixed and variable rate debt. The table that follows provides principal cash flows
and related interest rates, excluding the effect of interest rate swaps and the amortization of any discounts or fees, by fiscal year of maturity at November 30,
2010 and 2009. For foreign currency-denominated debt, the information is presented in U.S. dollar equivalents. Variable interest rates are based on the

weighted-average rates of the portfolio at the end of the year presented.

YEAR OF MATURITY AT NOVEMBER 30, 2010

2011 2012 2013 2014 Thereafter Total Fair value
Debt
Fixed rate 100.0 — $ 250.0 — $ 505.0 $ 855.0 $ 950.5
Average interest rate 5.80% — 5.25% — 5.77% — —
Variable rate 0.4 $ 0.3 $ 0.3 $ 0.4 $ 7.7 $ 91 $ 9.1
Average interest rate 8.69% 8.62% 8.62% 8.62% 8.62% — —

YEAR OF MATURITY AT NOVEMBER 30, 2009

2010 2011 2012 2013 Thereafter Total Fair value
Debt
Fixed rate 0.4 $ 100.0 — $ 250.0 $ 505.0 $ 8554  $ 933.0
Average interest rate 0.00% 5.80% — 5.25% 5.77% — —
Variable rate 115.7 $ 0.2 $ 0.3 $ 1.3 $ 4.8 $ 1223 3% 122.3
Average interest rate 0.49% 9.58% 9.58% 9.58% 9.58% = =

The table above displays the debt by the terms of the original debt instrument without consideration of fair value, interest rate swaps and any loan discounts or
origination fees. Interest rate swaps have the following effects. The fixed interest rate on $100 million of the 5.20% medium-term note due in 2015 is
effectively converted to a variable rate by interest rate swaps through 2015. Net interest payments are based on 3 month LIBOR minus 0.05% during this
period. We issued $250 million of 5.75% medium-term notes due in 2017 in December 2007. Forward treasury lock agreements of $150 million were settled
upon the issuance of these medium-term notes and effectively fixed the interest rate on the full $250 million of notes at a weighted-average fixed rate of
6.25%. We issued $250 million of 5.25% medium-term notes due in 2013 in September 2008. Forward treasury lock agreements of $100 million were settled
upon the issuance of these medium-term notes and effectively fixed the interest rate on the full $250 million of notes at a weighted-average fixed rate of
5.54%.

Commodity Risk—We purchase certain raw materials which are subject to price volatility caused by weather, market conditions, growing and
harvesting conditions, governmental actions and other factors beyond our control. Our most significant raw materials are dairy products, pepper,
capsicums (red peppers and paprika), onion, wheat, soybean oil and garlic. While future movements of raw material costs are uncertain, we respond to this
volatility in a number of ways, including strategic raw material purchases, purchases of raw material for future delivery and customer price adjustments.
We have not used derivatives to manage the volatility related to this risk.

Credit Risk—The customers of our consumer business are predominantly food retailers and food wholesalers. Consolidations in these industries have
created larger customers. In addition, competition has increased with the growth in alternative channels including mass merchandisers, dollar stores,
warehouse clubs and discount chains. This has caused some customers to be less profitable and increased our exposure to credit risk. Some of our customers
and counterparties are highly leveraged. We continue to closely monitor the credit worthiness of our customers and counterparties. We feel that the allowance
for_dogft_)tful accounts properly recognizes trade receivables at realizable value. We consider nonperformance credit risk for other financial instruments to be
insignificant.
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Management's Discussion and Analysis

CONTRACTUAL OBLIGATIONS AND COMMERCIAL COMMITMENTS

The following table reflects a summary of our contractual obligations and commercial commitments as of November 30, 2010:

CONTRACTUAL CASH OBLIGATIONS DUE BY YEAR

Total Less than 1 year 1-3 years 3-5 years More than 5 years
Short-term borrowings $ 02 $ 0.2 — — —
Long-term debt 863.9 1002 $ 2506 $ 2010 $ 3121
Operating leases 81.4 20.4 27.2 17.5 16.3
Interest payments 259.3 45.3 79.0 52.6 82.3
Raw material purchase obligations (@ 276.5 276.5 = — —
Electricity contracts 10.5 45 6.0 — —
Other purchase obligations ®) 13.7 13.3 4 = =
Total contractual cash obligations $ 15055 $ 4604 $ 3632 $ 2711 $ 410.7

(@ Raw material purchase obligations outstanding as of year-end may not be indicative of outstanding obligations throughout the year due to our response
to varying raw material cycles.
(b)  Other purchase obligations primarily consist of advertising media commitments.

In 2011, our pension and postretirement contributions are expected to be approximately $40 million. Pension and postretirement funding can vary

significantly each year due to changes in legislation, our significant assumptions and investment return on plan assets. As a result, we have not presented
pension and postretirement funding in the table above.

COMMERCIAL COMMITMENTS EXPIRATION BY YEAR

Total Less than 1 year 1-3 years 3-5 years More than 5 years
Guarantees $ 06 $ 0.6 — — —
Standby and trade letters of credit 28.7 28.7 — — —
Total commercial commitments $ 293 $ 29.3 — — —

OFF-BALANCE SHEET ARRANGEMENTS
We had no off-balance sheet arrangements as of November 30, 2010 and 2009.

RECENTLY ISSUED ACCOUNTING PRONOUNCEMENTS

New accounting pronouncements are issued periodically that affect our current and future operations. See note 1 of the financial statements for further
details of these impacts.

CRITICAL ACCOUNTING ESTIMATES AND ASSUMPTIONS

In preparing the financial statements, we are required to make estimates and assumptions that have an impact on the assets, liabilities, revenue and expense
amounts reported. These estimates can also affect supplemental information disclosed by us, including information about contingencies, risk and financial
condition. We believe, given current facts and circumstances, our estimates and assumptions are reasonable, adhere to U.S. GAAP and are consistently
applied. Inherent in the nature of an estimate or assumption is the fact that actual results may differ from estimates, and estimates may vary as new facts
and circumstances arise. In preparing the financial statements, we make routine estimates and judgments in

determining the net realizable value of accounts receivable, inventory, fixed assets and prepaid allowances. Our most critical accounting estimates and
assumptions are in the following areas:

Customer Contracts

In several of our major geographic markets, the consumer business sells our products by entering into annual or multi-year customer contracts. These
contracts include provisions for items such as sales discounts, marketing allowances and performance incentives. These items are expensed based on certain
estimated criteria such as sales volume of indirect customers, customers reaching anticipated volume thresholds and marketing spending. We routinely review
these criteria and make adjustments as facts and circumstances change.

Goodwill and Intangible Asset Valuation

We review the carrying value of goodwill and non-amortizable intangible assets and conduct tests of impairment on an annual basis as described below. We
also test for impairment if events or circumstances indicate that it is more likely than not that the fair value of a reporting unit is below its carrying amount.
We test non-amortizing
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intangible assets for impairment if events or changes in circumstances indicate that the asset might be impaired.

Determining the fair value of a reporting unit or an indefinite-lived purchased intangible asset is judgmental in nature and involves the use of
significant estimates and assumptions. These estimates and assumptions include revenue growth rates and operating margins used to calculate projected
future cash flows, risk-adjusted discount rates, assumed royalty rates, future economic and market conditions and determination of appropriate market
comparables. We base our fair value estimates on assumptions we believe to be reasonable but that are inherently uncertain. Actual future results may
differ from those estimates.

Goodwill I mpairment

Our reporting units are the same as our business segments. We calculate fair value of a reporting unit by using a discounted cash flow model. Our
discounted cash flow model calculates fair value by present valuing future expected cash flows of our reporting units using our internal cost of capital as
the discount rate. We then compare this fair value to the carrying amount of the reporting unit, including intangible assets and goodwill. If the carrying
amount of the reporting unit exceeds the calculated fair value, then we would determine the implied fair value of the reporting unit's goodwill. An
impairment charge would be recognized to the extent the carrying amount of goodwill exceeds the implied fair value. As of November 30, 2010, we had
$1,417.4 million of goodwill recorded in our balance sheet ($1,273.2 million in the consumer segment and $144.2 million in the industrial segment). Our
testing indicates that the current fair values of our reporting units are significantly in excess of carrying values. Accordingly we believe that only
significant changes in the cash flow assumptions would result in an impairment of goodwill.

Non-Amortizable | ntangible Asset | mpairment

Our non-amortizable intangible assets consist of brand names and trademarks. We calculate fair value by using a discounted cash flow model or relief-
from-royalty method and then compare that to the carrying amount of the non-amortizable intangible asset. As of November 30, 2010, we had $199.4
million of brand name assets and trademarks recorded in our balance sheet and none of the balances exceed their estimated fair values. We intend to
continue to support our brand names. Below is a table which outlines the book value of our major brand names and trademarks as of November 30, 2010:

Zatarain's $ 106.4
Lawry's 48.0
Simply Asia/Thai Kitchen 18.5
Other 26.5
Total $ 199.4

The majority of products marketed under our brand name intangible assets which have a value on the balance sheet are sold in the United States.

Income Taxes

We estimate income taxes and file tax returns in each of the taxing jurisdictions in which we operate and are required to file a tax return. At the end of each
year, an estimate for income taxes is recorded in the financial statements. Tax returns are generally filed in the third or fourth quarter of the subsequent year.
A reconciliation of the estimate to the final tax return is done at that time which will result in changes to the original estimate. Income tax expense for 2010
includes $1.6 million of adjustments from the reconciliation of prior year tax estimates to actual tax filings. We believe that our tax return positions are fully
supported, but tax authorities are likely to challenge certain positions. We evaluate our uncertain tax positions in accordance with the U.S. GAAP guidance for
uncertainty in income taxes. We believe that our reserve for uncertain tax positions, including related interest, is adequate. The amounts ultimately paid upon
resolution of audits could be materially different from the amounts previously included in our income tax expense and therefore could have a material impact
on our tax provision, net income and cash flows. Also, management has recorded valuation allowances to reduce our deferred tax assets to the amount that is
more likely than not to be realized. In doing so, management has considered future taxable income and tax planning strategies in assessing the need for a
valuation allowance. Both future taxable income and tax planning strategies include a number of estimates.

Pension and Postretirement Benefits

Pension and other postretirement plans' costs require the use of assumptions for discount rates, investment returns, projected salary increases, mortality rates
and health care cost trend rates. The actuarial assumptions used in our pension and postretirement bene-fit reporting are reviewed annually and compared with
external benchmarks to ensure that they appropriately account for our future pension and postretirement benefit obligations. While we believe that the
assumptions used are appropriate, differences between assumed and actual experience may affect our operating results. A 1% increase or decrease in the
actuarial assumption for the discount rate would impact 2011 pension and postretirement benefit expense by approximately $13 million. A 1% increase or
decrease in the expected return on plan assets would impact 2011 pension expense by approximately $6 million. In addition, see the preceding sections of
MD&A and note 9 of the financial statements for a discussion of these assumptions and the effects on the financial statements.
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Management's Discussion and Analysis

Stock-Based Compensation

We estimate the fair value of our stock-based compensation using fair value pricing models which require the use of significant assumptions for expected
volatility of stock, dividend yield and risk-free interest rate. Our valuation methodology and significant assumptions used are disclosed in note 10 of the
financial statements.

FORWARD-LOOKING INFORMATION

Certain statements contained in this report are "forward-looking statements" within the meaning of Section 21E of the Securities Exchange Act of 1934,
including those related to: the expected results of operations of businesses acquired by us, the expected impact of raw materials costs and our pricing
actions on our results of operations and gross margins, the expected productivity and working capital improvements, expected trends in net sales and
earnings performance and other financial measures, the expectations of pension and postretirement plan contributions, the holding period and market risks
associated with financial instruments, the impact of foreign exchange fluctuations, the adequacy of internally generated funds and existing sources of
liquidity, such as the availability of bank financing, our ability to issue additional debt or equity securities, and our expectations regarding purchasing
shares of our common stock under the existing authorizations.

Forward-looking statements are based on management's current views and assumptions and involve risks and uncertainties that could significantly affect
expected results. Results may be materially affected by external factors such as: damage to our reputation or brand name, business interruptions due to natural
disasters or similar unexpected events, actions of competitors, customer relationships and financial condition, the ability to achieve expected cost savings and
margin improvements, the successful acquisition and integration of new businesses, fluctuations in the cost and availability of raw and packaging materials,
changes in regulatory requirements, and global economic conditions generally which would include the availability of financing, interest and inflation rates as
well as foreign currency fluctuations, fluctuations in the market value of pension plan assets and other risks described in our Form 10-K for the fiscal year
ended November 30, 2010.

Actual results could differ materially from those projected in the forward-looking statements. We undertake no obligation to update or revise publicly
any forward-looking statements, whether as a result of new information, future events or otherwise.
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Report of Management

We are responsible for the preparation and integrity of the consolidated financial statements appearing in our Annual Report. The consolidated financial
statements were prepared in conformity with United States generally accepted accounting principles and include amounts based on our estimates and
judgments. All other financial information in this report has been presented on a basis consistent with the information included in the financial statements.

We are also responsible for establishing and maintaining adequate internal control over financial reporting. We maintain a system of internal control
that is designed to provide reasonable assurance as to the fair and reliable preparation and presentation of the consolidated financial statements, as well as
to safeguard assets from unauthorized use or disposition.

Our control environment is the foundation for our system of internal control over financial reporting and is embodied in our Business Ethics Policy.
It sets the tone of our organization and includes factors such as integrity and ethical values. Our internal control over financial reporting is supported by
formal policies and procedures which are reviewed, modified and improved as changes occur in business conditions and operations.

The Audit Committee of the Board of Directors, which is composed solely of independent directors, meets periodically with members of
management, the internal auditors and the independent auditors to review and discuss internal control over financial reporting and accounting and financial
reporting matters. The independent auditors and internal auditors report to the Audit Committee and accordingly have full and free access to the Audit
Committee at any time.

We conducted an evaluation of the effectiveness of our internal control over financial reporting based on the framework in Internal Control—
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission. This evaluation included review of the
documentation of controls, evaluation of the design effectiveness of controls, testing of the operating effectiveness of controls and a conclusion on this
evaluation. Although there are inherent limitations in the effectiveness of any system of internal control over financial reporting, based on our evaluation,
we have concluded with reasonable assurance that our internal control over financial reporting was effective as of November 30, 2010.

Our internal control over financial reporting as of November 30, 2010 has been audited by Ernst & Young LLP.
Report of Independent Registered Public Accounting Firm
Internal Control Over Financial Reporting

The Board of Directors and Shareholders of
McCormick & Company, Incorporated

We have audited McCormick & Company, Incorporated's internal control over financial reporting as of November 30, 2010, based on criteria established in
Internal Control—Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission (the COSO criteria).
McCormick & Company, Incorporated's management is responsible for maintaining effective internal control over financial reporting, and for its assessment
of the effectiveness of internal control over financial reporting included in the accompanying Report of Management. Our responsibility is to express an
opinion on the Company's internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards require
that we plan and perform the audit to obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all
material respects. Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness exists,
testing and evaluating the design and operating effectiveness of internal control based on the assessed risk, and performing such other procedures as we
considered necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company's internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting principles. A company's internal
control over financial reporting includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail, accurately and
fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable assurance that transactions are recorded as necessary to
permit preparation of financial statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are
being made only in accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding prevention
or timely detection of unauthorized acquisition, use, or disposition of the company's assets that could have a material effect on the financial statements.

Vo 9. (iheloo

Alan D. Wilson Chairman, President & Chief Executive
Officer
Gordon M. Stetz Executive Vice President & Chief

Financial Officer

fosttd (]

Kenneth A. Kelly, Jr. Senior Vice President & Controller,



Chief Accounting Officer
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Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any
evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in conditions, or that the
degree of compliance with the policies or procedures may deteriorate.

In our opinion, McCormick & Company, Incorporated maintained, in all material respects, effective internal control over financial reporting as of
November 30, 2010 based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the consolidated
balance sheets of McCormick & Company, Incorporated as of November 30, 2010 and 2009 and the related consolidated income statements, statements of
shareholders' equity and cash flow statements for each of the three years in the period ended November 30, 2010, and our report dated January 27, 2011
expressed an unqualified opinion thereon.

St ¥ MLL?

Baltimore, Maryland
January 27, 2011

Report of Independent Registered Public Accounting Firm
Consolidated Financial Statements

The Board of Directors and Shareholders of
McCormick & Company, Incorporated

We have audited the accompanying consolidated balance sheets of McCormick & Company, Incorporated as of November 30, 2010 and 2009, and the related
consolidated income statements, statements of shareholders' equity, and cash flow statements for each of the three years in the period ended November 30,
2010. These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion on these financial
statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards require
that we plan and perform the audit to obtain reasonable assurance about whether the financial statements are free of material misstatement. An audit includes
examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements. An audit also includes assessing the accounting
principles used and significant estimates made by management, as well as evaluating the overall financial statement presentation. We believe that our audits
provide a reasonable basis for our opinion.

In our opinion, the financial statements referred to above present fairly, in all material respects, the consolidated financial position of McCormick &
Company, Incorporated at November 30, 2010 and 2009, and the consolidated results of their operations and their cash flows for each of the three years in the
period ended November 30, 2010, in conformity with U.S. generally accepted accounting principles.

As discussed in note 1 of the notes to consolidated financial statements, effective December 1, 2009 the Company changed its method of accounting for
non-controlling interests with the adoption of the amendments to FASB ASC 810, Consolidation. Also as discussed in note 1 of the notes to consolidated
financial statements, effective December 1, 2008 the Company changed the measurement date for pension and postretirement plan assets and liabilities to
coincide with its year-end.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), McCormick & Company,
Incorporated's internal control over financial reporting as of November 30, 2010, based on criteria established in Internal Control—Integrated Framework

issued by the Committee of Sponsoring Organizations of the Treadway Commission and our report dated January 27, 2011 expressed an unqualified opinion
thereon.

Ganat ¥ MMP

Baltimore, Maryland
January 27, 2011
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Consolidated Income Statement

for the year ended November 30 (millions except per share data) 2010 2009 2008
Net sales $ 33368 $ 3,192.1 3,176.6
Cost of goods sold 1,919.1 1,864.9 1,888.4
Gross profit 1,417.7 1,327.2 1,288.2
Selling, general and administrative expense 907.9 846.6 870.6
Impairment charge — — 29.0
Restructuring charges — 13.7 12.1
Operating income 509.8 466.9 376.5
Interest expense 49.3 52.8 56.7
Other income, net 2.2 2.4 18.0
Income from consolidated operations before income taxes 462.7 416.5 337.8
Income taxes 118.0 133.0 100.6
Net income from consolidated operations 344.7 283.5 237.2
Income from unconsolidated operations 25.5 16.3 18.6
Net income $ 3702 $ 299.8 255.8
Earnings per share—basic $ 279 % 2.29 1.98
Earnings per share—diluted $ 275  $ 2.27 1.94

See Notes to Consolidated Financial Statements, pages 40-57.
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Consolidated Balance Sheet

at November 30 (millions)

2010 2009

Assets
Cash and cash equivalents
Trade accounts receivable, less allowances of $2.9 for 2010 and $4.5 for 2009
Inventories
Prepaid expenses and other current assets
Total current assets
Property, plant and equipment, net
Goodwill
Intangible assets, net
Investments and other assets
Total assets
Liabilities
Short-term borrowings
Current portion of long-term debt
Trade accounts payable
Other accrued liabilities
Total current liabilities
Long-term debt
Other long-term liabilities
Total liabilities
Shareholders' equity

Common stock, no par value; authorized 320.0 shares; issued and outstanding: 2010—12.5 shares, 2009—12.3 shares
Common stock non-voting, no par value; authorized 320.0 shares; issued and outstanding: 2010—120.6 shares, 2009—119.5 shares

Retained earnings
Accumulated other comprehensive (loss) income
Non-controlling interests

Total shareholders' equity
Total liabilities and shareholders' equity

See Notes to Consolidated Financial Statements, pages 40-57.
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$ 508 $ 395

386.7 365.3
477.6 457.6
100.8 108.1
1,015.9 970.5
488.0 489.8
1,417.4 14797
232.5 237.3
265.9 210.5

$ 02 $ 1012

100.2 149
302.7 298.7
431.7 403.4
834.8 818.2
779.9 875.0
_ 3423 _ 3511

1,957.0 2,044.3

2827 2351
4738 398.9
7009 5915
(B.7)  109.1
9.0 8.9

1,462.7 1,343.5
$3,419.7 $3,387.8
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Consolidated Cash Flow Statement

for the year ended November 30 (millions) 2010 2009 2008
Operating activities
Net income 3702 $ 2998 $ 25538
Adjustments to reconcile net income to net cash provided by operating activities:
Depreciation and amortization 95.1 94.3 85.6
Stock-based compensation 11.9 12.7 18.2
Loss (gain) on sale of assets 0.2) 0.3 (22.9)
Impairment charge — — 29.0
Deferred income taxes 10.5 24.0 (8.8)
Income from unconsolidated operations (25.5) (16.3) (18.6)
Changes in operating assets and liabilities:
Trade accounts receivable (38.2) 45.8 (7.7)
Inventories (26.8) 15.6 (26.8)
Trade accounts payable 10.5 34 40.8
Other assets and liabilities (38.1) (74.7) (43.4)
Dividends received from unconsolidated affiliates 18.0 10.9 134
Net cash provided by operating activities 387.5 415.8 314.6
Investing activities
Acquisitions of businesses and joint venture interests (46.9) — (693.3)
Capital expenditures (89.0) (82.4) (85.8)
Proceeds from sale of business — — 14.0
Proceeds from sale of property, plant and equipment 6.2 0.6 18.1
Net cash used in investing activities (129.7) (81.8) (747.0)
Financing activities
Short-term borrowings, net (99.6) (201.8) 156.5
Long-term debt borrowings — — 503.0
Long-term debt repayments (14.4) (50.4) (150.4)
Proceeds from exercised stock options 73.6 35.8 48.8
Common stock acquired by purchase (82.5) — (11.0)
Dividends paid (138.2) (125.4) (113.5)
Net cash (used in) provided by financing activities (261.1) (341.8) 433.4
Effect of exchange rate changes on cash and cash equivalents 14.6 8.4 (8.0)
Increase (decrease) in cash and cash equivalents 11.3 0.6 (7.0)
Cash and cash equivalents at beginning of year 39.5 38.9 45.9
Cash and cash equivalents at end of year 508 $ 395 $ 38.9

See Notes to Consolidated Financial Statements, pages 40-57.
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Consolidated Statement of Shareholders' Equity

Common Common Accumulated Other
Stock Retained Comprehensive controlling Total
(millions) Shares Common Stock Non-Voting Shares Amount Earnings (Loss) Income Interest Shareholders' Equity
Balance, November 30, 2007 12.8 1150 $ 501.0 $ 3238 $ 2603 $ 99 $ 1,095.0
Comprehensive income:
Net income 255.8 255.8
Net loss attributable to non-
controlling interest (0.3) (0.3)
Currency translation
adjustments (240.4) (2.1) (242.5)
Change in derivative
financial instruments, net
of tax of $4.9 10.0 10.0
Unrealized components of
pension plans, net of tax of
$7.4 18.2 18.2
Comprehensive income 41.2
Dividends (116.7) (116.7)
Adjustment for new tax
accounting (12.8) (12.8)
Stock-based compensation 18.2 18.2
Shares purchased and retired 0.7 0.2) (20.9) (24.7) (35.6)
Shares issued, including tax
benefit of $14.4 2.4 0.8 73.5 735
Equal exchange (2.2) 2.2 —
Balance, November 30, 2008 12.3 1178 $ 5818 $ 4254 $ 481 $ 75 $ 1,062.8
Comprehensive income:
Net income 299.8 299.8
Net income attributable to
non-controlling interest 0.6 0.6
Currency translation
adjustments 187.0 0.8 187.8
Change in derivative
financial instruments, net
of tax of $1.8 (4.6) (4.6)
Unrealized components of
pension plans, net of tax of
$55.8 (121.4) (121.4)
Comprehensive income 362.2
Dividends (128.5) (128.5)
Adjustment for new pension
accounting (1.5) (1.5)
Stock-based compensation 12.7 12.7
Shares retired (0.1) — (3.1) 3.7) (6.8)
Shares issued, including tax
benefit of $7.2 1.3 0.5 42.6 42.6
Equal exchange (1.2) 1.2 —
Balance, November 30, 2009 12.3 1195 $ 6340 $ 5915 $ 109.1 $ 89 $ 1,343.5
Comprehensive income:
Net income 370.2 370.2
Net income attributable to
non-controlling interest 0.6 0.6
Currency translation
adjustments (108.5) 0.1 (108.4)
Change in derivative
financial instruments, net
of tax of $1.2 (0.2) 0.1)
Unrealized components of
pension plans, net of tax of
$3.6 (4.2) (4.2)
Comprehensive income 258.1
Dividends (141.3) (141.3)
Dividends attributable to non-
controlling interest (0.6) (0.6)
Stock-based compensation 11.9 11.9
Shares purchased and retired (1.5) (2.3) (38.8) (119.5) (158.3)



Shares issued, including tax

benefit of $17.5 3.8 1.3 149.4 149.4
Equal exchange (2.1) 2.1 —
Balance, November 30, 2010 125 1206 $ 7565 $ 7009 $ (3.7 % 9.0 $ 1,462.7

See Notes to Consolidated Financial Statements, pages 40-57.

McCormick & Company 2010 Annual Report page 39



Notes to Consolidated Financial Statements
1. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES
Consolidation

The financial statements include the accounts of our majority-owned or controlled subsidiaries and affiliates. Intercompany transactions have been
eliminated. Investments in unconsolidated affiliates, over which we exercise significant influence, but not control, are accounted for by the equity method.
Accordingly, our share of net income or loss of unconsolidated affiliates is included in net income.

Use of Estimates

Preparation of financial statements that follow accounting principles generally accepted in the U.S. requires us to make estimates and assumptions that
affect the amounts reported in the financial statements and notes. Actual amounts could differ from these estimates.

Cash and Cash Equivalents

All highly liquid investments purchased with an original maturity of three months or less are classified as cash equivalents.

Inventories

Inventories are stated at the lower of cost or market. Cost is determined using standard or average costs which approximate the first-in, first-out costing
method.

Property, Plant and Equipment

Property, plant and equipment is stated at historical cost and depreciated over its estimated useful life using the straight-line method for financial reporting
and both accelerated and straight-line methods for tax reporting. The estimated useful lives range from 20 to 40 years for buildings and 3 to 12 years for
machinery, equipment and computer software. Repairs and maintenance costs are expensed as incurred.

We capitalize costs of software developed or obtained for internal use. Capitalized software development costs include only (1) direct costs paid to
others for materials and services to develop or buy the software, (2) payroll and payroll-related costs for employees who work directly on the software
development project and (3) interest costs while developing the software. Capitalization of these costs stops when the project is substantially complete and
ready for use. Software is amortized using the straight-line method over a range of 3 to 8 years, but not exceeding the expected life of the product. We
capitalized $13.3 million of software during the year ended November 30, 2010, $20.1 million during the year ended November 30, 2009 and $12.1
million during the year ended November 30, 2008.

Goodwill and Other Intangible Assets

We review the carrying value of goodwill and non-amortizable intangible assets and conduct tests of impairment on an annual basis as described below. We
also test goodwill for impairment if events or circumstances indicate that it is more likely than not that the fair value of a reporting unit is below its carrying
amount and test non-amortizing intangible assets for impairment if events or changes in circumstances indicate that the asset might be impaired. Separable
intangible assets that have finite useful lives are amortized over those lives.

Determining the fair value of a reporting unit or an indefinite-lived purchased intangible asset is judgmental in nature and involves the use of significant
estimates and assumptions. These estimates and assumptions include revenue growth rates and operating margins used to calculate projected future cash
flows, risk-adjusted discount rates, assumed royalty rates, future economic and market conditions and determination of appropriate market comparables. We
base our fair value estimates on assumptions we believe to be reasonable but that are unpredictable and inherently uncertain. Actual future results may differ
from these estimates.

Goodwill Impairment

Our reporting units used to assess potential goodwill impairment are the same as our business segments. We calculate fair value of a reporting unit by using a
discounted cash flow model and then compare that to the carrying amount of the reporting unit, including intangible assets and goodwill. If the carrying
amount of the reporting unit exceeds the calculated fair value, then we would determine the implied fair value of the reporting unit's goodwill. An impairment
charge would be recognized to the extent the carrying amount of goodwill exceeds the implied fair value.

Non-Amortizable Intangible Asset Impairment

Our non-amortizable intangible assets consist of brand names and trademarks. We calculate fair value by using a discounted cash flow model or relief-from-
royalty method and then compare that to the carrying amount of the non-amortizable intangible asset. If the carrying amount of the non-amortizable intangible
asset exceeds its fair value, an impairment charge would be recorded to the extent the recorded non-amortizable intangible asset exceeds the fair value.

See note 4 for a discussion of the Silvo brand name impairment charge recorded in 2008.

Prepaid Allowances

Prepaid allowances arise when we prepay sales discounts and marketing allowances to certain customers on multi-year sales contracts. These costs are
capitalized and amortized against net sales. The majority of our contracts are for a specific committed customer sales volume while others are for a specific
time duration.
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Prepaid allowances on volume-based contracts are amortized based on the actual volume of customer purchases, while prepaid allowances on time-based
contracts are amortized on a straight-line basis over the life of the contract. The amounts on the balance sheet are stated at the lower of unamortized cost or
our estimate of the net realizable value of these allowances and are included in the line item "Investments and other assets."

Revenue Recognition

We recognize revenue when we have an agreement with the customer, the product has been delivered to the customer, the sales price is fixed and
collectibility is reasonably assured. We reduce revenue for estimated product returns, allowances and price discounts based on historical experience and
contractual terms.

Trade allowances, consisting primarily of customer pricing allowances, merchandising funds and consumer coupons, are offered through various
programs to customers and consumers. Revenue is recorded net of trade allowances.

Trade accounts receivable are amounts billed and currently due from customers. We have an allowance for doubtful accounts to reduce our
receivables to their net realizable value. We estimate the allowance for doubtful accounts based on our history of collections and the aging of our
receivables.

Shipping and Handling

Shipping and handling costs on our products sold to customers are included in selling, general and administrative expense in the income statement.
Shipping and handling expense was $77.7 million, $73.5 million and $84.0 million for 2010, 2009 and 2008, respectively.

Research and Development

Research and development costs are expensed as incurred and are included in selling, general and administrative expense in the income statement.
Research and development expense was $52.7 million, $48.9 million and $51.0 million for 2010, 2009 and 2008, respectively.

Brand Marketing Support

Total brand marketing support costs, which are included in selling, general and administrative expense in the income statement, were $167.2 million,
$146.5 million and $127.0 million for 2010, 2009 and 2008, respectively. Brand marketing support costs include advertising, promotions and customer
trade funds used for cooperative advertising. Promotion costs include consumer promotions, point of sale materials and sampling programs. Advertising
costs include the development, production and communication of advertisements through print, television, radio, the internet and in-store displays. These
advertisements are expensed in the period in which they first run. Advertising expense was $71.7 million, $63.8 million and $57.4 million for 2010, 2009
and 2008, respectively.

Recently Issued Accounting Pronouncements

In December 2008, the Financial Accounting Standards Board (FASB) issued guidance on providing disclosures about plan assets of an employer's defined
benefit pension plan. We have adopted this pronouncement effective for our year ending November 30, 2010 and have included the additional disclosures in
note 9.

In December 2007, the FASB issued a standard that outlines the accounting and reporting for ownership interest in a subsidiary held by parties other
than the parent company (formerly referred to as minority interests). Non-controlling interests of $8.9 million at November 30, 2009 were reclassified from
other long-term liabilities to shareholders equity in our balance sheet. Elimination of the income attributable to non-controlling interests was not material and
is recorded in income from unconsolidated operations.

In December 2007, the FASB issued a standard on business combinations. This standard establishes principles and requirements for how an acquirer
recognizes and measures the identifiable assets acquired, the liabilities assumed, any non-controlling interest in the acquiree and the goodwill acquired. This
standard also establishes disclosure requirements which will enable users to evaluate the nature and financial effects of the business combination. It is
effective for our acquisitions made after November 30, 2009. There were no material impacts from this standard for our acquisitions made in fiscal year 2010,
although its implementation may have a material impact on our financial statements for businesses we acquire in future years.

In September 2006, the FASB issued a standard that requires us to (a) record an asset or a liability on our balance sheet for our pension plans'
overfunded or underfunded status (b) record any changes in the funded status of our pension and postretirement plans in the year in which the changes occur
(reported in comprehensive income) and (c) measure our pension and postretirement assets and liabilities at November 30 versus our previous measurement
date of September 30. We complied with the requirement to record the funded status and provided additional disclosures with our financial statements for our
year ended November 30, 2007. Effective with our first quarter of 2009 financial statements, we adopted the portion of the standard to eliminate the difference
between our plans' measurement date and our November 30 fiscal year-end. The standard provides two approaches to transition to a fiscal year-end
measurement date, both of which are to be applied prospectively. We elected to apply the transition option under which a 14-month measurement period
(from September 30, 2008 through November 30, 2009) was used to determine our 2009 fiscal year pension expense. Because of the 14-month measurement
period, we recorded a $2.3 million ($1.5 million, net of tax) decrease to retained earnings with a corresponding increase to other long-term liabilities effective
December 1, 2008.
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2. ACQUISITIONS
Acquisitions are part of our strategy to improve margins and increase sales and profits.

In November 2010, we completed our purchase of a 26% non-controlling interest in Eastern Condiments Private Limited (Eastern) in cash for a total
cost of $37.7 million. Eastern, based in India, is a leading brand of spices, seasonings and other related food products sold in India and the Middle East.

In September 2010, we purchased the assets of Caamacosta, Inc. ("Caamacosta™) for $11.5 million in cash. This business operates in North America
and is included in our consumer segment from the date of acquisition. Caamacosta packages, distributes and sells spices, herbs, chilies, corn husks and
other Mexican specialty food items under the El Bravo brand. Prior to year-end, we completed the valuation of assets for Caamacosta which resulted in
$0.5 million being allocated to tangible net assets, $1.9 million allocated to other amortizable intangible assets and $9.1 million allocated to goodwill.

In July 2008, we completed the purchase of the assets of the Lawry's business. Lawry's manufactures and sells a variety of marinades and seasoning
blends under the well-known Lawry's brand in North America. The acquisition included the rights to the brands as well as related inventory and a small
number of dedicated production lines. It did not include any manufacturing facilities or employees. The distribution of Lawry's sales was approximately
90% to our consumer segment and 10% to our industrial segment.

The purchase price was $603.5 million in cash, the assumption of certain liabilities relating to the purchased assets and transaction costs of $11.5
million. We used cash on hand and borrowings under our commercial paper program to initially fund the purchase price. In September 2008 we issued
$250 million in medium-term debt ($248 million in net proceeds) to repay a portion of our outstanding commercial paper issued to fund the Lawry's
acquisition (see note 6). The transaction underwent a regulatory review and the Federal Trade Commission issued its final order. In compliance with that
order, we sold our Season-All business to Morton International, Inc. in July 2008. With annual sales of approximately $18 million, the Season-All
business was sold for $15 million in cash (with net cash proceeds of $14 million). This resulted in a pre-tax gain of $12.9 million which was recorded as
part of Other income in our income statement for 2008.

During 2009, we completed the final valuation of assets for Lawry's which resulted in $9.4 million being allocated to tangible net assets, $62.4 million
allocated to other intangibles assets and $543.2 million allocated to goodwill. The final valuation was determined utilizing predominately discounted cash
flow models and reflects a $135.5 million reclassification from brands and other intangible assets to goodwill from the preliminary allocation recorded in July
2008. The resulting change to amortization expense was not material. The value for brands and other intangible assets consists of $14.4 million which is
amortizable and $48.0 million which is non-amortizable. The weighted average amortization period for the amortizable intangible assets is 23.8 years. For tax
purposes, goodwill resulting from the acquisition is deductible.

In these financial statements we have not included pro-forma historical information, as if the results of Lawry's had been included from the beginning of
the periods presented, since the use of forward-looking information would be necessary in order to meaningfully present the effects of the acquisition.
Forward-looking information, rather than historical information, would be required as Lawry's was operated as a part of a larger business within Unilever
N.V., and the expense structure and level of brand support would have been different under our ownership. Net incremental sales from this acquisition are
approximately $150 million.

In February 2008, we purchased Billy Bee Honey Products Ltd. (Billy Bee) for $76.4 million in cash, a business which operates in North America and is
primarily included in our consumer segment from the date of acquisition. Billy Bee markets and sells under the Billy Bee brand. The annual sales of this
business were approximately $35.0 million at the time of acquisition and include branded, private label and industrial products.

During 2009, we completed the final valuation of assets for Billy Bee which resulted in $5.7 million being allocated to tangible net assets, $12.0 million
allocated to other intangibles assets and $58.7 million allocated to goodwill. This valuation was not significantly different than the preliminary valuation
recorded in February 2008. The value for brands and other intangible assets consists of $4.1 million which is amortizable and $7.9 million which is non-
amortizable.
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3. GOODWILL AND INTANGIBLE ASSETS
The following table displays intangible assets as of November 30, 2010 and 2009:

2010 2009
(millions) Gross carrying amount  Accumulated amortization ~ Gross carrying amount  Accumulated amortization
Amortizable intangible assets $ 50.8 $ 177 $ 493 $ 14.4
Non-amortizable intangible assets:
Goodwill 14174 1,479.7
Brand names 188.8 192.4
Trademarks 10.6 10.0
1,616.8 1,682.1
Total goodwill and intangible assets ~ $ 16676 $ 177 $ 1,731.4 $ 14.4

Intangible asset amortization expense was $3.5 million, $1.3 million and $5.9 million for 2010, 2009 and 2008, respectively. At November 30, 2010,
amortizable intangible assets had an average remaining life of approximately 16 years.

The changes in the carrying amount of goodwill by segment for the years ended November 30, 2010 and 2009 are as follows:

2010 2009
(millions) Consumer Industrial Consumer Industrial
Beginning of year $ 13345 $ 1452 3% 1,1100 $ 120.2
Purchase price allocation — — 122.5 19.9
Goodwill acquired 9.1 — — —
Foreign currency fluctuations (70.3) (1.1) 102.0 5.1
End of year $ 12733 $ 1441  $ 13345 $ 145.2

4. IMPAIRMENT CHARGE

During our annual impairment testing in the fourth quarter of 2008, we calculated the fair value of the Silvo brand in The Netherlands using the relief-
from-royalty method and determined that it was lower than its carrying value. Consequently, we recorded a non-cash impairment charge of $29.0 million
in our consumer business segment.

5. INVESTMENTS IN AFFILIATES
Summarized annual and year-end information from the financial statements of unconsolidated affiliates representing 100% of the businesses follows:

(millions) 2010 2009 2008

Net sales $ 538.3 $ 480.6 $ 483.8
Gross profit 205.2 163.8 167.0
Net income 51.6 34.6 36.7
Current assets $ 245.2 $ 190.7 $ 178.7
Noncurrent assets 815 54.1 54.1
Current liabilities 105.9 96.3 105.3
Noncurrent liabilities 26.5 9.6 9.3

Our share of undistributed earnings of unconsolidated affiliates was $66.9 million at November 30, 2010. Royalty income from unconsolidated affiliates
was $14.5 million, $12.8 million and $13.3 million for 2010, 2009 and 2008, respectively.

Our principal investment in unconsolidated affiliates is a 50% interest in McCormick de Mexico, S.A. de C.V.

6. FINANCING ARRANGEMENTS

Our outstanding debt is as follows:

(millions) 2010 2009
Short-term borrowings
Commercial paper — $ 100.0
Other $ 0.2 1.2
$ 0.2 $ 101.2
Weighted-average interest rate of short-term borrowings at year-end 8.8% 0.4%
Long-term debt
5.80% medium-term notes due 2011 $ 100.0 $ 100.0
5.25% medium-term notes due 2013 250.0 250.0
5.20% medium-term notes due 2015@ 200.0 200.0
5.75% medium-term notes due 2017®) 250.0 250.0
7.63%-8.12% medium-term notes due 2024 55.0 55.0

Other 8.9 21.6



Unamortized discounts and fair value adjustments 16.2 13.3
880.1 889.9

Less current portion 100.2 14.9
$ 779.9 $ 875.0

(2)Interest rate swaps, settled upon the issuance of these medium-term notes in 2008, effectively fixed the interest rate on the $250 million notes at a weighted
average fixed rate of 5.54%.

(2)The fixed interest rate on $100 million of the 5.20% medium-term notes due in 2015 is effectively converted to a variable rate by interest rate swaps
through 2015. Net interest payments are based on 3 month LIBOR minus 0.05% during this period (our effective rate as of November 30, 2010 was
0.25%).

(3)Interest rate swaps, settled upon the issuance of these medium-term notes in 2007, effectively fixed the interest rate on the $250 million notes at a weighted
average fixed rate of 6.25%.
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Maturities of long-term debt during the years subsequent to November 30, 2011 are as follows (in millions):

2012 $ 0.3
2013 250.3
2014 0.4
2015 200.6
Thereafter 312.1

In September 2008, we issued $250 million of 5.25% notes due 2013, with net cash proceeds received of $248.0 million. Interest is payable
semiannually in arrears in March and September of each year. Of these notes, $100 million were subject to an interest rate hedge as further discussed in
note 7. The net proceeds from this offering were used to pay down commercial paper which was issued for the purchase of the Lawry's business (see note
2).

In December 2007, we issued $250 million of 5.75% medium-term notes which are due in 2017, with net cash proceeds received of $248.3 million.
These notes were also subject to an interest rate hedge as further discussed in note 7. The net proceeds were used to repay $150 million of debt which
matured in 2008 with the remainder used to repay short-term debt.

We have available credit facilities with domestic and foreign banks for various purposes. Some of these lines are committed lines and others are
uncommitted lines and could be withdrawn at various times. In July 2007, we entered into a $500 million, five-year committed revolving credit agreement
with various banks for general business purposes. Our current pricing under this credit agreement, on a fully drawn basis, is LIBOR plus 0.25%. This
facility supports our commercial paper program and we have $500 million of capacity at November 30, 2010, of which none was used to support issued
commercial paper. In addition, we have several uncommitted lines which have a total unused capacity at November 30, 2010 of $91.4 million. These lines
by their nature can be withdrawn based on the lenders' discretion. Committed credit facilities require a fee and annual commitment fees at November 30,
2010 and 2009 were $0.4 million.

Rental expense under operating leases was $27.3 million in 2010, $26.8 million in 2009 and $27.5 million in 2008. Future annual fixed rental
payments for the years ending November 30 are as follows (in millions):

2011 $ 20.4
2012 15.5
2013 11.7
2014 9.5
2015 8.0
Thereafter 16.3

At November 30, 2010, we had guarantees outstanding of $0.6 million with terms of one year or less. At November 30, 2010 and 2009, we had
outstanding letters of credit of $28.7

million and $30.0 million, respectively. These letters of credit typically act as a guarantee of payment to certain third parties in accordance with specified
terms and conditions. The unused portion of our letter of credit facility was $44.8 million at November 30, 2010.

7. FINANCIAL INSTRUMENTS

We use derivative financial instruments to enhance our ability to manage risk, including foreign currency and interest rate exposures, which exists as part of
our ongoing business operations. We do not enter into contracts for trading purposes, nor are we a party to any leveraged derivative instrument and all
derivatives are designated as hedges. The use of derivative financial instruments is monitored through regular communication with senior management and
the use of written guidelines.

Foreign Currency

We are potentially exposed to foreign currency fluctuations affecting net investments, transactions and earnings denominated in foreign currencies. We
selectively hedge the potential effect of these foreign currency fluctuations by entering into foreign currency exchange contracts with highly-rated financial
institutions.

Contracts which are designated as hedges of anticipated purchases denominated in a foreign currency (generally purchases of raw materials in U.S.
dollars by operating units outside the U.S.) are considered cash flow hedges. The gains and losses on these contracts are deferred in other comprehensive
income until the hedged item is recognized in cost of goods sold, at which time the net amount deferred in other comprehensive income is also recognized in
cost of goods sold. Gains and losses from hedges of assets, liabilities or firm commitments are recognized through income, offsetting the change in fair value
of the hedged item.

At November 30, 2010, we had foreign currency exchange contracts to purchase or sell $208.2 million of foreign currencies versus $307.8 million at
November 30, 2009. All of these contracts were designated as hedges of anticipated purchases denominated in a foreign currency or hedges of foreign
currency denominated assets or liabilities. Hedge ineffectiveness was not material. At November 30, 2010, we had $133.0 million of notional contracts that
have durations of less than 15 days that are used to hedge short-term cash flow funding. The remaining contracts have durations of one to thirteen months.

Interest Rates

We finance a portion of our operations with both fixed and variable rate debt instruments, primarily commercial paper, notes and bank loans. We utilize
interest rate swap agreements to minimize worldwide financing costs and to achieve a desired mix of variable and fixed rate debt.
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We entered into three separate forward treasury lock agreements totaling $100 million in July and August of 2008. These forward treasury lock
agreements were executed to manage the interest rate risk associated with the forecasted issuance of $250 million of fixed rate medium-term notes issued
in September 2008. We cash settled these treasury lock agreements, which were designated as cash flow hedges, for a loss of $1.5 million simultaneous
with the issuance of the notes and effectively fixed the interest rate on the $250 million notes at a weighted average fixed rate of 5.54%. The loss on these
agreements was deferred in other comprehensive income and is being amortized over the five-year life of the medium-term notes as a component of
interest expense. Hedge ineffectiveness of these agreements was not material.

In August 2007, we entered into $150 million of forward treasury lock agreements to manage the interest rate risk associated with the forecasted
issuance of $250 million of fixed rate medium-term notes issued in December 2007. We cash settled these treasury lock agreements for a loss of $10.5
million simultaneous with the

issuance of the medium-term notes and effectively fixed the interest rate on the $250 million notes at a weighted-average fixed rate of 6.25%. We had
designated these forward treasury lock agreements as cash flow hedges. The loss on these agreements was deferred in other comprehensive income and is
being amortized over the 10-year life of the medium-term notes as a component of interest expense. Hedge ineffectiveness of these agreements was not
material.

In March 2006, we entered into interest rate swap contracts for a total notional amount of $100 million to receive interest at 5.20% and pay a variable
rate of interest based on three-month LIBOR minus .05%. We designated these swaps, which expire in December 2015, as fair value hedges of the changes in
fair value of $100 million of the $200 million 5.20% medium-term notes due 2015 that we issued in December 2005. Any unrealized gain or loss on these
swaps will be offset by a corresponding increase or decrease in value of the hedged debt. No hedge ineffectiveness is recognized as the interest rate swaps
qualify for the "shortcut" treatment as defined under U.S. Generally Accepted Accounting Principles.

The following tables disclose the derivative instruments on our balance sheet as of November 30, 2010 and 2009, which are all recorded at fair value:

As of November 30, 2010:

(millions) Asset Derivatives Liability Derivatives

Balance sheet
Derivatives location Notional amount Fair value Balance sheet location Notional amount Fair value
Interest rate contracts Other current assets $ 1000 $ 19.2 — — —
Foreign exchange contracts Other current assets 4.5 0.2 Other accrued liabilities ~ $ 2037 $ 2.8
Total $ 1045 $ 19.4 $ 203.7 $ 2.8

As of November 30, 2009:

(millions) Asset Derivatives Liability Derivatives

Balance sheet
Derivatives location Notional amount Fair value Balance sheet location Notional amount Fair value
Interest rate contracts Other current assets  $ 100.0 $ 17.0 — — —
Foreign exchange contracts Other current assets 36.3 1.4 Other accrued liabilities ~ $ 2715 $ 3.5
Total $ 136.3 $ 18.4 $ 2715 $ B15)
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The following tables disclose the impact of derivative instruments on other comprehensive income (OCI), accumulated other comprehensive income
(AOCI) and our income statement for the years ended November 30, 2010 and 2009:

Fair value hedges (millions)

Income

Income statement (expense)
Derivative location 2010 2009
Interest rate contracts Interest expense $ 49 $ 41
Cash flow hedges (millions)

Gain (loss) recognized Income Gain (loss) reclassified
in OCI statement from AOCI

Derivative 2010 2009 location 2010 2009
Terminated interest rate contracts — — Interest expense $ (1.4) $ 1.4)
Foreign exchange contracts $ (0.9) $ (3.0) Cost of goods sold 0.1) 5.3
Total $ (0.9) $ (3.0) $ (1.5) $ 3.9

The amount of gain or loss recognized in income on the ineffective portion of derivative instruments is not material. The net amount of other
comprehensive income expected to be reclassified into income in the next 12 months is a $2.4 million decrease to earnings.

Fair Value of Financial Instruments

The carrying amount and fair value of financial instruments at November 30, 2010 and 2009 were as follows:

2010 2009

(millions) Carrying amount Fair value Carrying amount Fair value
Long-term investments $ 658 $ 658 $ 545 $ 54.5
Long-term debt 880.1 959.4 889.9 954.1
Derivatives related to:

Interest rates 19.2 19.2 17.0 17.0

Foreign currency assets 0.2 0.2 1.4 14

Foreign currency liabilities 2.8 2.8 35 35

Because of their short-term nature, the amounts reported in the balance sheet for cash and cash equivalents, receivables, short-term borrowings and
trade accounts payable approximate fair value.

Investments in affiliates are not readily marketable, and it is not practicable to estimate their fair value. Long-term investments are comprised of fixed
income and equity securities held on behalf of employees in certain employee benefit plans and are stated at fair value on the balance sheet. The cost of these
investments was $54.6 million and $55.6 million at November 30, 2010 and 2009, respectively.

Concentrations of Credit Risk

The customers of our consumer business are predominantly food retailers and food wholesalers. Consolidations in these industries have created larger
customers. In addition, competition has increased with the growth in alternative channels including mass merchandisers, dollar stores, warehouse clubs and
discount chains. This has caused some customers to be less profitable and increased our exposure to credit risk. We are potentially exposed to concentrations
of credit risk with trade accounts receivable, prepaid allowances and financial instruments. Because we have a large and diverse customer base with no single
customer accounting for a significant percentage of trade accounts receivable and prepaid allowances, there was no material concentration of credit risk in
these accounts at November 30, 2010. Current credit markets are highly volatile and some of our customers and counterparties are highly leveraged. We
continue to closely monitor the credit worthiness of our customers and counterparties. We feel that the allowance for doubtful accounts properly recognized
trade receivables at realizable value. We consider nonperformance credit risk for other financial instruments to be insignificant.

8. FAIR VALUE MEASUREMENTS

Fair value can be measured using valuation techniques, such as the market approach (comparable market prices), the income approach (present value of future
income or cash flow), and the cost approach (cost to replace the service capacity of an asset or replacement cost). Accounting standards utilize a fair value
hierarchy that prioritizes the inputs to valuation techniques used to measure fair value into three broad levels. The following is a brief description of those
three levels:

« Level 1: Observable inputs such as quoted prices (unadjusted) in active markets for identical assets or liabilities.

« Level 2: Inputs other than quoted prices that are observable for the asset or liability, either directly or indirectly. These include quoted prices for similar
assets or liabilities in active markets and quoted prices for identical or similar assets or liabilities in markets that are not active.

« Level 3: Unobservable inputs that reflect management's own assumptions.

page 46 McCormick & Company 2010 Annual Report



Our population of assets and liabilities subject to fair value measurements on a recurring basis at November 30, 2010 are as follows:

Fair value measurements
using fair value hierarchy

(millions) Fair value Level 1 Level 2 Level 3

Assets

Cash and cash equivalents $ 508 % 50.8 — —

Long-term investments 65.8 13.0 $ 52.8 —

Interest rate derivatives 19.2 — 19.2 —

Foreign currency derivatives 0.2 — 0.2 —
Total $ 1360 $ 63.8 $ 72.2 —

Liabilities

Foreign currency derivatives $ 2.8 — $ 2.8 —
Total $ 2.8 — $ 2.8 —

The fair values of long-term investments are based on quoted market prices from various stock and bond exchanges. The fair values for interest rate
and foreign currency derivatives are based on quotations from various banks for similar instruments using models with market-based inputs.

9. EMPLOYEE BENEFIT AND RETIREMENT PLANS

We sponsor defined benefit pension plans in the U.S. and certain foreign locations. In addition, we sponsor 401(k) retirement plans in the U.S. and
contribute to government-sponsored retirement plans in locations outside the U.S. We also currently provide postretirement medical and life insurance
benefits to certain U.S. employees.

We adopted new accounting and disclosures for pension plans in 2008, 2009 and 2010 (see note 1 for further details).

Included in accumulated other comprehensive income at November 30, 2010 was $272.4 million ($181.8 million net of tax) related to net
unrecognized actuarial losses and unrecognized prior service credit that have not yet been recognized in net periodic pension or postretirement benefit
cost. We expect to recognize $11.1 million ($7.6 million net of tax) of actuarial losses, net of prior service credit in net periodic pension and
postretirement benefit expense during 2011.

Defined Benefit Pension Plans
The significant assumptions used to determine benefit obligations are as follows:

United States International
2010 2009 2010 2009
Discount rate—funded plan 6.0% 6.3% 5.6% 5.9%
Discount rate—unfunded plan 5.8% 6.0% — —
Salary scale 3.8% 3.8% 3.0-3.8% 3.0-3.8%
Expected return on plan assets 8.3% 8.3% 7.2% 7.2%

Annually, we undertake a process, with the assistance of our external investment consultants, to evaluate the appropriate projected rates of return to use
for our pension plans' assumptions. We engage our investment consultant's research team to develop capital market assumptions for each asset category in our
plans to project investment returns into the future. The specific methods used to develop expected return assumptions vary by asset category. We adjust the
outcomes for the fact that plan assets are invested with actively managed funds and subject to tactical asset reallocation. This process and the outcomes are
reviewed with our internal investment committee for approval as the final plan asset returns used in our valuations of the pension obligations.

Our pension expense was as follows:

United States International
(millions) 2010 2009 2008 2010 2009 2008
Service cost $ 128 % 84 $ 106 $ 56 $ 47  $ 5.0
Interest costs 29.2 27.9 26.1 115 10.3 9.9
Expected return on plan assets (32.0) (28.0) (26.4) (13.7) (11.7) (10.5)
Amortization of prior service costs 0.1 — — 0.3 0.3 0.3
Recognized net actuarial loss 11.8 1.0 4.8 15 — 15
Other — — — 0.1 — 0.1
$ 219 $ 93 $ 151 $ 53 $ 3.6 $6.3
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The benefit obligation, fair value of plan assets and a reconciliation of the pension plans' funded status as of November 30 follows:

United States International
(millions) 2010 2009 2010 2009
Change in benefit obligation:
Benefit obligation at beginning of year $ 4785 $ 3426 $ 2033 $ 1464
Adjustments due to new measurement date:
Service and interest cost — 6.1 — 2.3
Benefit payments, employee contributions and expenses — (3.9) — —
Service cost 12.8 8.4 5.6 4.7
Interest costs 29.2 27.9 115 10.3
Employee contributions — — 1.6 1.8
Plan changes and other — — (0.2) 0.3
Actuarial loss 14.3 116.8 12.2 271
Benefits paid (19.2) (19.9) (7.8) (7.2)
Expenses paid — — (0.6) (1.8)
Net transfers in — — 4.6 —
Foreign currency impact — — (6.5) 19.3
Benefit obligation at end of year $ 5156 $ 4785 $ 2237 $ 2033
Change in fair value of plan assets:
Fair value of plan assets at beginning of year $ 335 $ 2813 $ 1781 $ 1386
Adjustments due to new measurement date:
Service and interest cost — 43 — 1.8
Benefit payments, employee contribu-tions and expenses — (3.3 — (1.4)
Actual return on plan assets 36.8 16.1 13.1 124
Employer contributions 30.2 57.0 19.3 15.3
Employee contributions — — 1.6 1.6
Benefits paid (19.2) (19.9) (7.8) (6.4)
Expenses paid — — (0.6) (0.9)
Net transfers in — — 1.2 —
Foreign currency impact — — (5.7) 17.1
Fair value of plan assets at end of year $ 3833 % 33%5 $ 1992 $ 1781
Funded status $ (1323) $ (1430) $ (245 $ (252
Pension plans in which accumulated benefit obligation exceeded plan assets
Accumulated benefit obligation $ 4558 $ 4254 $ 1260 $ 1403
Fair value of plan assets 383.3 3355 109.7 119.3

Included in the U.S. in the preceding table is a benefit obligation of $63.0 million and $57.9 million for 2010 and 2009, respectively, related to a
nonqualified defined benefit plan pursuant to which we will pay supplemental pension benefits to certain key employees upon retirement based upon
employees' years of service and compensation. The accrued liability related to this plan was $57.9 million and $54.6 million as of November 30, 2010 and
2009, respectively. The assets related to this plan are held in a rabbi trust and accordingly have not been included in the preceding table. These assets were
$49.2 million and $40.9 million as of November 30, 2010 and 2009, respectively.

Amounts recorded in the balance sheet for all defined benefit pension plans consist of the following:

United States International
(millions) 2010 2009 2010 2009
Prepaid pension cost — — $ 13 % 3.4
Accrued pension liability $ (132.3) $ (143.0) (25.8) (28.6)
Deferred income taxes 74.3 75.2 14.4 10.6
Accumulated other comprehensive income 124.3 125.8 54.1 47.2

The accumulated benefit obligation is the present value of pension benefits (whether vested or unvested) attributed to employee service rendered before
the measurement date and based on employee service and compensation prior to that date. The accumulated benefit obligation differs from the projected
benefit obligation in that it includes no assumption about future compensation levels. The accumulated benefit obligation for the U.S. pension plans was
$455.8 million and $425.4 million as of November 30, 2010 and 2009, respectively. The accumulated benefit obligation for the international pension plans
was $203.6 million and $190.8 million as of November 30, 2010 and 2009, respectively.

The investment objectives of the defined benefit pension plans are to provide assets to meet the current and future obligations of the plans at a
reasonable cost to us. The goal is to optimize the long-term return across the portfolio of investments at a moderate level of risk. Higher-returning assets
include mutual, co-mingled and other funds comprised of equity securities, utilizing both active and passive investment styles. These more volatile assets are
balanced with less volatile assets, primarily mutual, co-mingled and other funds comprised of fixed income securities. Professional investment firms are
engaged to provide advice on the selection and monitoring of investment funds, and to provide advice on the allocation of plan assets across the various fund
managers. This advice is based in part on the duration of each plan's liability as some of our plans are active while others are frozen. The investment return
performances are evaluated quarterly against specific benchmark indices and against a peer group of funds of the same asset classification.
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Our allocations of U.S. pension plan assets as of November 30, 2010 and 2009, by asset category, were as follows:

Actual 2010
Asset Category 2010 2009 Target
Equity securities 67.3% 64.9% 70%
Fixed income securities 26.5% 24.3% 25%
Other 6.2% 10.8% 5%
Total 100.0% 100.0% 100%

The allocations of the international pension plans' assets as of November 30, 2010 and 2009, by asset category, were as follows:

Actual 2010
Asset Category 2010 2009 Target
Equity securities 67.0% 55.4% 57%
Fixed income securities 32.4% 41.5% 35%
Other 0.6% 3.1% 8%
Total 100.0% 100.0% 100%

The following tables set forth by level, within the fair value hierarchy as described in note 8, pension plan assets at their fair value as of
November 30, 2010 for the United States and International plans:

United States

(millions) Total fair value Level 1 Level 2 Level 3
Cash and cash equivalents $ 15 $ 15 — —
Equity securities:

U.S. equity securities(® 190.9 792 $ 1117 —

International equity securities® 67.1 67.1 — —
Fixed income securities:

U.S./government/corporate bonds(®) 63.4 63.4 — —

High yield bonds(® 211 — 21.1 —

International/government/corporate bonds(®) 16.2 16.2 — —

Insurance contracts(® 1.0 — 1.0 —
Other types of investments:

Hedge fund of funds(® 18.9 = — 3 18.9

Private equity funds( 3.2 — — 3.2
Total investments $ 3833 $ 22714 3% 1338 $ 221

International

(millions) Total fair value Level 1 Level 2 Level 3
Cash and cash equivalents $14 $1.4 — —
International equity securities® 133.3 — $133.3 —
Fixed income securities:
International/government/corporate bonds(®) 47.1 — 47.1 —
Insurance contracts(® 17.4 — 17.4 —
Total investments $ 1992 % 14 % 197.8 —

(a)This category comprises equity funds and collective equity trust funds that most closely track the S&P index and other equity indices.

(b)This category comprises international equity funds with varying benchmark indices.

(c)This category comprises funds consisting of U.S. government and U.S. corporate bonds and other fixed income securities. An appropriate benchmark is the Barclays Capital Aggregate Bond
Index.

(d)This category comprises funds consisting of real estate related debt securities with an appropriate benchmark of the Barclays Investment Grade CMBS Index.

(e)This category comprises funds consisting of international government/corporate bonds and other fixed income securities with varying benchmark indices.

(f)This category comprises insurance contracts with an appropriate benchmark of the Lipper Institutional Money Market Index.

(9)This category comprises Hedge Fund of Funds investing in strategies represented in the HFRI Fund of Funds Index.

(h)This category comprises private equity, venture capital and limited partnerships.

The change in fair value of the Plan's Level 3 assets for 2010 is summarized as follows:

(millions) Beginning of year Realized gains Unrealized gains Net, purchases and sales End of year
Hedge fund of funds $ 16.3 — 06 $ 20 $ 18.9
Private equity funds 2.2 — 0.1 0.9 3.2

Total $ 185 $ — 3 07 $ 29 § 22.1




The value for the Level 3 assets is determined by the general partner or the general partner's designee on a periodic basis. In addition, we engage an
independent advisor to compare the venture capital fund's returns to other funds with similar strategies. Each fund is required to have an annual audit by an
independent accountant and that is provided to the independent advisor. This provides a basis of comparability relative to similar assets in this category.

Equity securities in the U.S. plan included McCormick stock with a fair value of $20.0 million (0.5 million shares and 5.2% of total U.S. pension plan
assets) and $15.7 million (0.4 million shares and 4.7% of total U.S. pension plan assets) at November 30, 2010 and 2009, respectively. Dividends paid on

these shares were $0.5 million and $0.4 million in 2010 and in 2009, respectively.
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Pension benefit payments in our most significant plans are made from assets of the pension plans. It is anticipated that future benefit payments for
the U.S. plans for the next 10 fiscal years will be as follows:

(millions) United States expected payments

2011 $ 19.8
2012 21.0
2013 22.6
2014 25.0
2015 26.7
2016-2020 165.9

It is anticipated that future benefit payments for the international plans for the next 10 fiscal years will be as follows:

(millions) International expected payments

2011 $ 7.3
2012 8.0
2013 8.6
2014 9.4
2015 10.2
2016-2020 67.4

In 2011, we expect to contribute approximately $30 million to our U.S. pension plans and approximately $10 million to our international pension
plans.

401(K) Retirement Plans

For the U.S. McCormick 401(k) Retirement Plan, we match 100% of a participant's contribution up to the first 3% of the participant's salary, and 50% of
the next 2% of the participant's salary. Certain of our smaller U.S. subsidiaries sponsor separate 401(k) retirement plans. Our contributions charged to
expense under all 401(k) retirement plans were $6.8 million, $6.5 million and $6.1 million in 2010, 2009 and 2008, respectively.

At the participant's election, 401(k) retirement plans held 2.8 million shares of McCormick stock, with a fair value of $122.0 million, at
November 30, 2010. Dividends paid on these shares in 2010 were $2.9 million.

Postretirement Benefits Other Than Pensions

We currently provide postretirement medical and life insurance benefits to certain U.S. employees who were covered under the active employees' plan and
retire after age 55 with at least 5 years of service. Employees hired after December 31, 2008 are not eligible for a company subsidy. They are eligible for
coverage on an access-only basis. The subsidy provided under these plans is based primarily on age at date of retirement. These benefits are not pre-
funded but paid as incurred.

Our other postretirement benefit expense follows:

(millions) 2010 2009 2008
Service cost $ 5.0 $ 31 $ 35
Interest costs 5.0 6.7 6.4
Amortization of prior service costs (5.5) (3.6) 1.3)
Amortization of (gains)/losses 1.3 (0.3) 0.9
Special termination benefits — (0.3) —
Postretirement benefit expense $ 5.8 $ 5.6 $ 9.5

Rollforwards of the benefit obligation, fair value of plan assets and a reconciliation of the plans' funded status at November 30, the measurement date,
follow:

(millions) 2010 2009
Change in benefit obligation:
Benefit obligation at beginning of year $ 1022  $ 82.2
Service cost 5.0 3.2
Interest costs 5.0 6.7
Employee contributions 29 3.0
Medicare prescription subsidy 0.4 0.5
Plan amendments (3.3) (8.0
Other plan assumptions (3.2 1.0
Trend rate assumption change 0.5 2.2
Discount rate change 4.0 23.2
Actuarial gain (2.9 (2.2)
Benefits paid (8.8) (9.6)

Benefit obligation at end of year $ 1018 $ 102.2




Change in fair value of plan assets:
Fair value of plan assets at beginning of year — —

Employer contributions $ 55 $ 6.1
Employee contributions 29 3.0
Medicare prescription subsidy 0.4 0.5
Benefits paid (8.8) (9.6)
Fair value of plan assets at end of year — —
Other postretirement benefit liability $ (101.8) $ (102.2)

Estimated future benefit payments (net of employee contributions) for the next 10 fiscal years are as follows:

(millions) Retiree medical Retiree life insurance Total

2011 $ 7.6 $ 11 $ 8.7
2012 7.5 1.2 8.7
2013 7.5 1.2 8.7
2014 7.4 1.2 8.6
2015 7.4 13 8.7
2016-2020 35.6 6.6 422

The assumed discount rate was 4.7% and 5.2% for 2010 and 2009, respectively.
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For 2011, the assumed annual rate of increase in the cost of covered health care benefits is 9.0% (9.0% last year). It is assumed to decrease gradually
t0 5.0% in the year 2018 (5.0% in 2017 last year) and remain at that level thereafter. Changing the assumed health care cost trend would have the
following effect:

(millions) One percentage point increase One percentage point decrease
Effect on total of service and interest cost components in 2010 $ 03 $ (0.2)
Effect on benefit obligation as of November 30, 2010 — —

10. STOCK-BASED COMPENSATION

We calculate and record compensation expense on the fair value of grants of various stock-based compensation programs over the vesting period of the
awards. Awards are calculated at their fair value at date of grant. The resulting compensation expense is recorded in the income statement ratably over the
shorter of the period until vesting or the employee's retirement eligibility date. For employees eligible for retirement on the date of grant, compensation
expense is recorded immediately.

For all grants, the amount of compensation expense to be recorded is adjusted for an estimated forfeiture rate which is based on historical data.

Total stock-based compensation expense for 2010, 2009 and 2008 was $11.9 million, $12.7 million and $18.2 million, respectively. Total
unrecognized stock-based compensation expense at November 30, 2010 was $10.0 million and the weighted-average period over which this will be
recognized is 1.3 years.

We have two types of stock-based compensation awards; restricted stock units (RSUs) and stock options. Below, we have summarized the key terms
and methods of valuation for our stock-based compensation awards.

RSUs

RSUs are valued at the market price of the underlying stock on the date of grant. Substantially all of the RSUs vest over a two-year term and are expensed
ratably over that period, subject to the retirement eligibility rules discussed above.

A summary of our RSU activity for the years ended November 30 follows:

(shares in thousands) 2010 2009 2008

Shares Weighted- average price Shares Weighted- average price Shares Weighted- average price
Beginning of year 353 $ 32.40 370 $ 36.78 3713 $ 36.47
Granted 177 38.36 223 29.89 279 36.21
Vested (238) 33.15 (237) 36.27 (277) 35.77
Forfeited 3) 3271 3) 32.67 ®) 37.04
Outstanding—end of year 289 $ 35.42 353 $ 32.40 370 $ 36.78

Stock Options

Stock options are granted with an exercise price equal to the market price of the stock at the date of grant. Substantially all of the options granted vest ratably
over a four-year period and are exercisable over a ten-year period. Upon exercise of the option, shares would be issued from our authorized and unissued
shares.

The fair value of the options are estimated using a lattice option pricing model which uses the assumptions in the table below. We believe the lattice
model provides a better estimated fair value of our options as it uses a range of possible outcomes over an option term and can be adjusted for changes in
certain assumptions over time. Expected volatilities are based on the historical performance of our stock. We also use historical data to estimate the timing
and amount of option exercises and forfeitures within the valuation model. The expected term of the options is an output of the option pricing model and
estimates the period of time that options are expected to remain unexercised. The risk-free interest rate is based on the U.S. Treasury yield curve in effect at
the time of grant.

The per share weighted-average fair value for all options granted was $6.88, $5.04 and $7.20 in 2010, 2009 and 2008, respectively. These fair values
were computed using the following range of assumptions for our various stock compensation plans for the years ended November 30:

2010 2009 2008
Risk-free interest rates 0.2-3.8% 0.2-2.7% 1.4-3.6%
Dividend yield 2.7% 3.2% 2.3%
Expected volatility 20.4-24.2% 24.9% 18.7-24.7%
Expected lives 6.2 years 6.2 years 6.1 years
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Under our stock option plans, we may issue shares on a net basis at the request of the option holder. This occurs by netting the option cost in shares
from the shares exercised.

A summary of our stock option activity for the years ended November 30 follows:

(shares in millions) 2010 2009 2008

Shares Weighted- average  exercise  price Shares Weighted- average exercise  price Shares Weighted- average exercise  price
Beginning of year 113 $ 2945 119 $ 2833 142 % 26.38
Granted 1.0 38.39 1.2 29.89 0.6 37.58
Exercised (4.8) 2725 (1.7) 20.89  (2.8) 20.50
Forfeited 0.1) 3397  (0.1) 3571 (0.1) 34.23
End of year 7.4 32.01 11.3 29.45 11.9 28.33
Exercisable—end of year 52 $ 30.86 95 $ 2897 106 $ 27.23

As of November 30, 2010, the intrinsic value (the difference between the exercise price and the market price) for the options outstanding was $88.5
million and for options exercisable was $68.6 million. The total intrinsic value of all options exercised during the years ended November 30, 2010, 2009
and 2008 was $63.9 million, $21.9 million and $53.3 million, respectively. A summary of our stock options outstanding and exercisable at November 30,
2010 follows:

(shares in millions) Options outstanding Options exercisable

Range of Weighted- average remaining Weighted- average remaining

exercise price Shares life (yrs) Weighted- average exercise price Shares life (yrs) Weighted- average exercise price

$17.00-$24.33 1.4 15 §$ 21.31 1.4 15 $ 21.31

$24.34-$31.67 2.6 5.3 30.28 17 37 30.48

$31.68-$39.00 34 6.2 37.92 21 4.6 37.73
7.4 49 $ 32.01 5.2 33 $ 30.86

11. RESTRUCTURING ACTIVITIES

In November 2005, the Board of Directors approved a restructuring plan to consolidate our global manufacturing, rationalize our distribution facilities,
improve our go-to-market strategy, eliminate administrative redundancies and rationalize our joint venture partnerships. From 2005 through 2009, we
recorded total pre-tax charges of $128.7 million for this program.

As of November 30, 2009 this restructuring program was completed.

The following is a summary of restructuring activities for 2009 and 2008:

(millions) 2009 2008
Pre-tax restructuring charges
Other restructuring charges $ 13.7 $ 12.1
Recorded in cost of goods sold 2.5 4.5
Reduction in operating income 16.2 16.6
Income tax effect (5.3) (5.1)
Reduction in net income $ 10.9 $ 11.5

In 2009, we recorded $8.2 million of severance costs, primarily associated with the reduction of administrative personnel in Europe and to the planned
closure of a manufacturing facility in The Netherlands. In addition, we recorded $2.5 million of other exit costs and $5.5 million for asset write-downs related
to The Netherlands plant closure. The asset write-downs were for accelerated depreciation and inventory write-offs.

In 2008, we recorded $13.0 million of severance costs, primarily associated with the reduction of administrative personnel in Europe, the U.S. and
Canada. In addition, we recorded $9.1 million of other exit costs related to the consolidation of production facilities in Europe and the reorganization of
distribution networks in the U.S. and the U.K. These restructuring charges were offset by a $5.5 million credit related to the disposal of assets. This credit was
primarily the result of a gain on the disposal of our Salinas, California manufacturing facility, which was consolidated with other manufacturing facilities in
2007.

The business segment components of the restructuring charges recorded in 2009 and 2008 are as follows:

(millions) 2009 2008

Consumer $ 12.3 $ 9.7
Industrial 3.9 6.9
Total restructuring charges $ 16.2 $ 16.6

The restructuring charges recorded in the consumer business include severance costs and special early retirement benefits associated with our voluntary
separation program in several functions in Europe and Canada; consolidation of certain manufacturing facilities in Europe; the reorganization of distribution
networks in the U.S. and the U.K_; and closure of a manufacturing facility in The Netherlands, partially offset by the Salinas gain.



The restructuring charges recorded in the industrial business include severance costs and special early retirement benefits associated with our voluntary
separation program in several functions in Europe.
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During 2010, 2009 and 2008, we spent $4.2 million, $9.0 million and $0.8 million, respectively, in cash on the restructuring plan.

12. INCOME TAXES

The provision for income taxes consists of the following:

(millions) 2010 2009 2008
Income taxes
Current
Federal $ 78.0 $ 83.4 $ 85.7
State 10.6 10.9 7.7
International 18.9 14.7 16.0
107.5 109.0 109.4
Deferred
Federal 9.4 245 5.3
State 2.1 2.7 0.2
International (1.0) (3.2) (14.3)
10.5 24.0 (8.8)
Total income taxes $ 118.0 $ 133.0 $ 100.6

The components of income from consolidated operations before income taxes follow:

(millions) 2010 2009 2008
Pretax income
United States $ 357.4 $ 338.3 $ 256.8
International 105.3 78.2 81.0
$ 462.7 $ 416.5 $ 337.8

A reconciliation of the U.S. federal statutory rate with the effective tax rate follows:

2010 2009 2008
Federal statutory tax rate 35.0% 35.0% 35.0%
State income taxes, net of federal benefits 1.8 2.1 1.9
International tax at different rates 4.1) 3.7) (7.5)
U.S. tax on remitted and unremitted earnings (1.6) 0.4 0.5
U.S. tax credits (0.2) (0.3) (0.3)
U.S. manufacturing deduction (1.3) (0.8) (1.6)
Retirement plans (0.3) (0.8) 1.7
Finalization of open tax years and changes in tax contingencies (3.8) (0.4) 0.2
Other, net (0.1) 0.4 (0.1)
Total 25.5% 31.9% 29.8%
Deferred tax assets and liabilities are comprised of the following:

(millions) 2010 2009
Deferred tax assets

Employee benefit liabilities $ 1275  $ 131.1

Other accrued liabilities 24.6 259

Inventory 9.5 9.3

Net operating and capital loss carryforwards 24.2 22.9

Other 20.0 12.8

Valuation allowance (22.9) (20.5)

182.9 181.5

Deferred tax liabilities

Depreciation 41.4 43.9

Intangible assets 114.0 98.3

Other 5.7 6.2

161.1 148.4

Net deferred tax asset $ 218  $ 33.1

At November 30, 2010, our non-U.S. subsidiaries have tax loss carryforwards of $121.9 million, of which $11.4 million are from the excess tax benefits
related to stock-based compensation deductions which will increase equity once the benefit is realized through a reduction of income taxes payable. Of these
carryforwards, $39.3 million expire through 2015, $31.9 million from 2016 through 2024 and $50.7 million may be carried forward indefinitely.

At November 30, 2010, our non-U.S. subsidiaries have capital loss carryforwards of $5.9 million. All of these carryforwards may be carried forward
indefinitely.



At November 30, 2010, we have tax credit carryforwards of $7.9 million, which expire in 2020.

A valuation allowance has been provided to record deferred tax assets at their net realizable value. The $2.4 million net increase in the valuation
allowance was mainly due to an additional valuation allowance related to losses generated in 2010 which may not be realized in future periods.

U.S. income taxes are not provided for unremitted earnings of international subsidiaries and affiliates where our intention is to reinvest these earnings
permanently. Unremitted earnings of such entities were $686.3 million at November 30, 2010.

The total amount of unrecognized tax benefits as of November 30, 2010 and November 30, 2009 were $20.7 million and $31.2 million, respectively.
This includes $20.7 million and $30.9 million, respectively, of tax benefits that, if recognized, would affect the effective tax rate.
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The following table summarizes the activity related to our gross unrecognized tax benefits for the years ended November 30, 2010, 2009 and 2008:

(millions) 2010 2009 2008

Balance at beginning of year $ 31.2 $ 28.6 $ 26.5
Additions for current year tax positions 51 3.7 45
Additions for prior year tax positions 3.4 1.7 4.8
Reductions for prior year tax positions (2.6) (3.6) (2.0)
Settlements (0.6) — .7
Statute expirations (15.8) — (2.4)
Foreign currency translation — 0.8 (1.1)
Balance at November 30, $ 20.7 $ 31.2 $ 28.6

The $15.8 million of statute expirations is mainly composed of a $13.9 million reserve reversal that was originally recorded based on uncertainties
about the tax aspects of transactions related to the reorganization of our European operations and divestment of certain of our joint ventures.

We record interest and penalties on income taxes in income tax expense. We recognized interest and penalty income of $2.2 million and interest and
penalty expense of $0.7 million for the years ended November 30, 2010 and 2009, respectively. As of November 30, 2010 and 2009, we had accrued $1.2
million and $3.9 million, respectively, of interest and penalties related to unrecognized tax benefits.

We file income tax returns in the U.S. federal jurisdiction and various state and non-U.S. jurisdictions. The open years subject to tax audits varies
depending on the tax jurisdictions. In major jurisdictions, we are no longer subject to income tax audits by taxing authorities for years before 2006. In
2010, the Internal Revenue Service commenced an examination of our U.S. income tax return for the tax years 2007 and 2008.

It is possible that the amount of the liability for unrecognized tax benefits could change during the next 12 months as a result of the resolution of
previously filed tax returns in various jurisdictions. We do not anticipate any significant impact to the unrecognized tax benefit balance.

13. EARNINGS PER SHARE

The reconciliation of shares outstanding used in the calculation of basic and diluted earnings per share for the years ended November 30, 2010, 2009 and
2008 follows:

(millions) 2010 2009 2008
Average shares outstanding—nbasic 132.9 130.8 129.0
Effect of dilutive securities:

Stock options 1.8 1.5 2.8
Average shares outstanding—diluted 134.7 132.3 131.8

The following table sets forth the stock options and RSUs for the years ended November 30, 2010, 2009 and 2008 which were not considered in our
earnings per share calculation since they were antidilutive.

(millions) 2010 2009 2008
Antidilutive securities 0.6 4.4 34

14. CAPITAL STOCK

Holders of Common Stock have full voting rights except that (1) the voting rights of persons who are deemed to own beneficially 10% or more of the
outstanding shares of Common Stock are limited to 10% of the votes entitled to be cast by all holders of shares of Common Stock regardless of how many
shares in excess of 10% are held by such person; (2) we have the right to redeem any or all shares of stock owned by such person unless such person acquires
more than 90% of the outstanding shares of each class of our common stock; and (3) at such time as such person controls more than 50% of the vote entitled
to be cast by the holders of outstanding shares of Common Stock, automatically, on a share-for-share basis, all shares of Common Stock Non-Voting will
convert into shares of Common Stock.

Holders of Common Stock Non-Voting will vote as a separate class on all matters on which they are entitled to vote. Holders of Common Stock Non-
\oting are entitled to vote on reverse mergers and statutory share exchanges where our capital stock is converted into other securities or property, dissolution
of the Company and the sale of substantially all of our assets, as well as forward mergers and consolidation of the Company.

15. COMMITMENTS AND CONTINGENCIES

During the normal course of our business, we are occasionally involved with various claims and litigation. Reserves are established in connection with such
matters when a loss is probable and the amount of such loss can be reasonably estimated. At November 30, 2010 and 2009, no material reserves were
recorded. No reserves are established for losses which are only reasonably possible. The determination of probability and the estimation of the actual amount
of any such loss is inherently unpredictable, and it is therefore possible that the eventual outcome of such claims and litigation could exceed the estimated
reserves, if any. However, we believe that the likelihood that any such excess might have a material adverse effect on our financial statements is remote.
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16. BUSINESS SEGMENTS AND GEOGRAPHIC AREAS
Business Segments

We operate in two business segments: consumer and industrial. The consumer and industrial segments manufacture, market and distribute spices, herbs,

seasonings, specialty foods and flavors throughout the world. The consumer segment sells to retail outlets, including grocery, mass merchandise,

warehouse clubs, discount and drug stores under the McCormick brand and a variety of brands around the world, including Lawry's, Zatarain's, Simply
Asia, Thai Kitchen, Old Bay, El Guapo, Ducros, Schwartz, Vahing, Silvo, Club House, Billy Bee and Aeroplane. The industrial segment sells to other
food manufacturers and the foodservice industry both directly and indirectly through distributors.

In each of our segments, we produce and sell many individual products which are similar in composition and nature. It is impractical to segregate

and identify profits for each of these individual product lines.

We measure segment performance based on operating income excluding restructuring charges from our restructuring programs as this activity is
managed separately from the business segment. In 2008 we also measured our segments excluding the non-cash

impairment charge to reduce the value of the Silvo brand. Although the segments are managed separately due to their distinct distribution channels and
marketing strategies, manufacturing and warehousing are often integrated to maximize cost efficiencies. We do not segregate jointly utilized assets by
individual segment for internal reporting, evaluating performance or allocating capital. Therefore, asset-related information has been disclosed in the

aggregate.

We have a large number of customers for our products. Sales to one of our industrial business customers, PepsiCo, Inc., accounted for 10% of
consolidated sales in 2010, 11% of consolidated sales in 2009 and 10% of consolidated sales in 2008. In 2010 and 2009, sales to Wal-Mart Stores, Inc., a

consumer business customer, accounted for 11% of consolidated sales.

Accounting policies for measuring segment operating income and assets are consistent with those described in note 1. Because of integrated

manufacturing for certain products within the segments, products are not sold from one segment to another but rather inventory is transferred at cost. Inter-
segment sales are not material. Corporate assets include cash, deferred taxes, investments and certain fixed assets.

BUSINESS SEGMENT RESULTS

(millions) Consumer Industrial Total segments Corporate & other Total
2010

Net sales $199.0 $13378 $ 3,336.8 — $ 33368
Operating income 402.4 107.4 509.8 — 509.8
Income from unconsolidated operations 20.2 5.3 255 — 255
Goodwill 1,273.2 144.2 1,417.4 — 1,417.4
Assets — — 3,211.8 207.9 3,419.7
Capital expenditures — — 66.1 229 89.0
Depreciation and amortization — — 75.4 19.7 95.1
2009

Net sales $ 19112 $ 12809 $ 3,192.1 —  $ 31921
Operating income excluding restructuring charges 397.9 85.2 483.1 — 483.1
Income from unconsolidated operations 12.1 4.2 16.3 — 16.3
Goodwill 1,3345 145.2 1,479.7 — 1,479.7
Assets — — 3,207.4 180.4 3,387.8
Capital expenditures — — 64.4 18.0 82.4
Depreciation and amortization — — 77.8 16.5 94.3
2008

Net sales $ 18508 $ 13258 $ 3,176.6 — $ 31766
Operating income excluding impairment and restructuring charges 343.3 78.8 422.1 — 422.1
Income from unconsolidated operations 13.4 5.2 18.6 — 18.6
Goodwill 1,110.0 120.2 1,230.2 — 1,230.2
Assets — — 3,091.6 128.7 3,220.3
Capital expenditures — — 77.1 8.7 85.8
Depreciation and amortization — — 66.2 194 85.6
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A reconciliation of operating income excluding impairment and restructuring charges (which we use to measure segment profitability) to operating

income is as follows:

(millions) Total
2009
Operating income, excluding restructuring charges 483.1
Less: Restructuring charges 16.2
Operating income 466.9
2008
Operating income, excluding impairment and restructuring charges 422.1
Less: Impairment charge 29.0
Less: Restructuring charges 16.6
Operating income 376.5
Geographic Areas
We have net sales and long-lived assets in the following geographic areas:
(millions) United States EMEA Other countries Total
2010
Net sales $ 2,0413 $ 681.8 613.7 3,336.8
Long-lived assets 1,240.9 690.3 206.7 2,137.9
2009
Net sales $ 19815 $ 671.0 539.6 3,192.1
Long-lived assets 1,230.0 778.3 198.5 2,206.8
2008
Net sales $ 1,8465 $ 767.4 562.7 3,176.6
Long-lived assets 1,225.0 676.8 164.3 2,066.1
Long-lived assets include property, plant and equipment, goodwill and intangible assets, net of accumulated depreciation and amortization.
17. SUPPLEMENTAL FINANCIAL STATEMENT DATA
Supplemental income statement, balance sheet and cash flow information follows:
(millions) 2010 2009
Inventories
Finished products 234.1 237.6
Raw materials and work-in-process 243.5 220.0
477.6 457.6
Prepaid expenses 13.6 11.5
Other current assets 87.2 96.6
100.8 108.1
Property, plant and equipment
Land and improvements 29.5 29.7
Buildings 282.6 290.1
Machinery and equipment 567.6 542.4
Software 244.3 231.6
Construction-in-progress 39.3 34.6
Accumulated depreciation (675.3) (638.6)
488.0 489.8
Investments and other assets
Investments in affiliates 121.2 68.4
Long-term investments 65.8 54.5
Prepaid allowances 24.0 26.6
Other assets 54.9 61.0
265.9 210.5
Other accrued liabilities
Payroll and employee benefits 139.5 122.1
Sales allowances 138.8 126.0
Other 153.4 155.3
4317 403.4
Other long-term liabilities
Pension 154.7 171.9
Postretirement benefits 92.9 93.9



Deferred taxes 48.5 32.8
Income taxes payable 21.9 34.9
Other 24.3 17.6
$ 342.3 351.1
(millions) 2010 2009 2008
Depreciation 79.0 $ 80.8 $ 67.6
Interest paid 49.3 54.3 51.6
Income taxes paid 83.2 107.1 102.7
Interest capitalized — 0.2 0.9
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(millions)

2010 2009

Accumulated other comprehensive (loss) income, net of tax where applicable

Foreign currency translation adjustment

Unrealized loss on foreign currency exchange contracts

Unamortized value of settled interest rate swaps
Pension and other postretirement costs

Dividends paid per share were $1.04 in 2010, $0.96 in 2009 and $0.88 in 2008.

18. SELECTED QUARTERLY DATA (UNAUDITED)

(millions except per share data)

$ 1847 $ 293.3

0.7) (0.5)
(5.9) (6.1)
(181.8) (177.6)

$ 37 3 109.1

First Second Third Fourth

2010
Net sales
Gross profit
Operating income
Net income
Basic earnings per share
Diluted earnings per share
Dividends paid per share—
Common Stock and Common Stock Non-Voting
Market price—Common Stock
High
Low
Market price—Common Stock Non-Voting
High
Low
2009
Net sales
Gross profit
Operating income
Net income
Basic earnings per share
Diluted earnings per share
Dividends paid per share—
Common Stock and Common Stock Non-Voting
Market price—Common Stock
High
Low
Market price—Common Stock Non-Voting
High
Low

7645 $ 7983 $ 7946 $ 979.5

310.2 326.7 334.8 446.0
100.8 97.5 126.0 185.4
67.9 66.2 102.4 133.6
0.51 0.50 0.77 1.00
0.51 0.49 0.76 0.99
0.26 0.26 0.26 0.26
37.71 39.75 40.89 48.00
35.72 37.23 37.69 40.38
37.76 39.77 40.90 44.81
35.56 37.33 37.53 40.36
7185 $ 7573 $ 7917 $ 924.5
284.2 302.2 319.0 421.7
89.8 82.5 116.6 178.0
57.7 50.7 75.1 116.4
0.44 0.39 0.57 0.89
0.44 0.38 0.57 0.87
0.24 0.24 0.24 0.24
33.05 33.17 33.35 36.46
28.57 28.32 30.64 32.40
33.23 33.44 33.32 36.45
28.82 28.53 30.49 32.42
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Historical Financial Summary

(millions except per share and ratio data) 2010 2009 2008 2007 2006
For the Year
Net sales $ 333638 $ 31921 $ 3176.6 $  2916.2 $ 27164
Percent increase 4.5% 0.5% 8.9% 7.4% 4.8%
Operating income 509.8 466.9 376.5 354.2 269.6
Income from unconsolidated operations 255 16.3 18.6 20.7 17.1
Net income 370.2 299.8 255.8 230.1 202.2
Per Common Share
Earnings per share—diluted $ 275 % 227 % 194 % 173  $ 1.50
Earnings per share—basic 2.79 2.29 1.98 1.78 1.53
Common dividends declared 1.06 0.98 0.90 0.82 0.74
Market Non-Voting closing price—end of year 44,01 35.68 29.77 38.21 38.72
Book value per share 11.00 10.19 8.17 8.57 7.20
At Year-End
Total assets $ 34197 $ 33878 $ 32203 $ 2,7875 $ 2,568.0
Current debt 100.4 116.1 354.0 149.6 81.4
Long-term debt 779.9 875.0 885.2 5735 569.6
Shareholders' equity 1,462.7 1,3435 1,062.8 1,095.0 936.9
Total capital 2,343.0 2,334.6 2,302.0 1,818.1 1,587.9

Other Financial Measures
Percentage of net sales

Gross profit 42.5% 41.6% 40.6% 40.9% 41.0%

Operating income 15.3% 14.6% 11.9% 12.1% 9.9%
Capital expenditures $ 8.0 $ 824 % 858 $ 785 % 84.8
Depreciation and amortization 95.1 94.3 85.6 82.6 84.3
Common share repurchases 82.5 — 11.0 157.0 155.9
Debt-to-total capital 37.6% 42.5% 53.8% 39.8% 41.0%
Average shares outstanding

Basic 132.9 130.8 129.0 129.3 131.8

Diluted 134.7 132.3 131.8 132.7 135.0

Total capital includes debt and shareholders' equity.

The historical financial summary includes the impact of certain items that affect the comparability of financial results year to year. In 2010, we have the
benefit of the reversal of a significant tax accrual and, from 2006 to 2009, restructuring charges were recorded. Also, in 2008 an impairment charge of $29.0
million was recorded to reduce the value of the Silvo brand. Related to the acquisition of Lawry's in 2008, we recorded a gain. The net impact of these items is
reflected in the following table:

(millions except per share data) 2010 2009 2008 2007 2006

Operating income — $ (16.2) $ (456) $ (340) $ (84.1)
Net income $ 13.9 (10.9) 26.2 (24.2) (30.3)
Earnings per share 0.10 (0.08) (0.20) (0.18) (0.22)

An eleven-year financial summary is available at ir.mccormick.com, as well as a report on EVA (Economic Value Added) and return on invested capital.
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Investor Information

World Headquarters

McCormick & Company, Incorporated
18 Loveton Circle

Sparks, MD 21152-6000

US.A.

(410) 771-7301
www.mccormickcorporation.com

Stock Information
New York Stock Exchange
Symbol: MKC

Anticipated Dividend Dates—2011

Record Date Payment Date
4/11/11 4/25/11
7/11/11 7/25/11

10/10/11 10/24/11

12/30/11 1/13/12

McCormick has paid dividends every year since 1925.

Independent Registered Public Accounting Firm
Ernst & Young LLP

621 East Pratt Street

Baltimore, MD 21202

Investor Inquiries

Our investor website, ir.mccormick.com, has our annual reports, Securities &
Exchange Commission (SEC) filings, press releases, webcasts, corporate governance

principles and other information.

Transfer Agent and Registrar

Wells Fargo Bank, N.A.

Shareowner Services

161 North Concord Exchange Street

South St. Paul, MN 55075-1139
(877) 778-6784, or (651) 450-4064
www.wellsfargo.com/shareownerservices

You may access your account information via the Internet at
www.shareowneronline.com

Investor Services Plan (Dividend Reinvestment and Direct
Purchase Plan)

We offer an Investor Services Plan which provides shareholders of
record the opportunity to automatically reinvest dividends, make
optional cash purchases of stock, place stock certificates into
safekeeping and sell shares. Individuals who are not current
shareholders may purchase their initial shares directly through the
Plan. All transactions are subject to the limitations set forth in the
Plan prospectus, which may be obtained by contacting Wells Fargo
Shareowner Services at:

(877) 778-6784 or (651) 450-4064

www.wellsfargo.com/shareownerservices

Annual Meeting—NOTE NEW LOCATION FOR 2011

The annual meeting of shareholders will be held at 10 a.m.,
Wednesday, March 30, 2011, at Martin's Valley Mansion, 594
Cranbrook Road, Hunt Valley, Maryland 21030.

Online Receipt of Annual Report and Proxy Statement

If you would like to access next year's proxy statement and annual
report via the Internet, you may enroll on the website below:

SUTTAN-SONNG IS COMm

Datigned by Cieran & Connors, Ing,  ww,

To obtain without cost a copy of the annual report filed with the SEC on Form 10-K
or for general questions about McCormick or the information in our annual or
quarterly reports, contact Investor Relations at the world headquarters address,
investor website or telephone:

http://enroll.icsdelivery.com/mkc

Trademarks

Use of ® or in this annual report indicates trade-marks owned or
used by McCormick & Company, Incorporated and its subsidiaries
and affiliates.

Report ordering:
Proxy materials: (800) 579-1639
Other materials: (800) 424-5855, (410) 771-7537
or ir.mccormick.com

Investor and securities analysts' inquiries:
(410) 771-7244

Registered Shareholder Inquiries

For questions on your account, statements, dividend payments, reinvestment and
direct deposit, and for address changes, lost certificates, stock transfers, ownership
changes or other administrative matters, contact our transfer agent.

McCormick & Company 2010 Annual Report page 59



FLAVOR BRANDS
Poivered by MeConuick

GimplyAsia @ @
LawkTs,

[ Zatamanes | OLD BAY.

g
JH -“H-PQ.;_ . g

ik fja
B

13

McCORMICK
McCormick & Company, Incorporated

18 Loveton Circle Sparks, Maryland 21152-6000 U.S.A.
410-771-7301 www.mccormickcorporation.com



EXHIBIT 21

Subsidiaries of McCormick

The following is a listing of Subsidiaries of McCormick including the name under which they do business and their jurisdictions of incorporation. Certain
subsidiaries are not listed since, considered in the aggregate as a single subsidiary, they would not constitute a significant subsidiary as of December 31, 2010.

Company Name

Jurisdiction of Incorporation

Billy Bee Honey Products Ltd.

La Cie McCormick Canada Co.

McCormick (Guangzhou) Food Company Limited
McCormick (U.K.) Ltd.

McCormick Cyprus Limited

McCormick de Centro America, S.A. de C.V.
McCormick Europe, Ltd.

McCormick Foods Australia Pty. Ltd.
McCormick France Holdings S.A.S.
McCormick France, S.A.S.

McCormick Global Ingredients Limited
McCormick Holding Company Inc.
McCormick Ingredients Southeast Asia Private Limited
McCormick International Holdings Ltd.
McCormick Pesa, S.A. de C.V.

McCormick South Africa Pty Limited
McCormick Switzerland GmbH

Mojave Foods Corporation

Shanghai McCormick Foods Company Limited
Simply Asia Foods, Inc.

Zatarain's Brands, Inc.

Province of Nova Scotia, Canada
Province of Nova Scotia, Canada
People's Republic of China
Scotland

Cyprus

El Salvador

England

Australia

France

France

Cayman

Delaware

Republic of Singapore
England

Mexico

South Africa

Switzerland

Maryland

People's Republic of China
Delaware

Delaware



Consent of Independent Registered Public Accounting Firm

We consent to the incorporation by reference in this Annual Report (Form 10-K) of McCormick & Company, Incorporated of our reports dated
January 27, 2011, with respect to the consolidated financial statements of McCormick & Company, Incorporated and the effectiveness of internal control over
financial reporting of McCormick & Company, Incorporated, included in the 2010 Annual Report to Shareholders of McCormick & Company, Incorporated.

We consent to the incorporation by reference in the following Registration Statements of McCormick & Company, Incorporated and in the related

Prospectuses (if applicable):

Form Registration Number Date Filed
S-8 333-158573 4/14/09
S-3ASR 333-155776 11/28/08
S-8 333-155775 11/28/08
S-8 333-150043 4/2/08
S-3ASR 333-147809 12/4/07
S-8 333-142020 4/11/07
S-8 333-123808 4/4/05
S-8 POS 333-104084 3/23/05
S-3 333-122366 1/28/05
S-8 333-114094 3/31/04
S-8 333-104084 3/28/03
S-3/A 333-46490 1/23/01
S-8 333-93231 12/21/99
S-8 333-74963 3/24/99
S-3 333-47611 3/9/98
S-8 333-23727 3/21/97
S-3 33-66614 7/27/93
S-3 33-40920 5/29/91
S-8 33-33724 3/2/90
S-3 33-32712 12/21/89
S-3 33-24660 3/16/89
S-3 33-24659 9/15/88
S-8 33-24658 9/15/88

of our reports dated January 27, 2011, with respect to the consolidated financial statements of McCormick & Company, Incorporated, and the effectiveness of
internal control over financial reporting of McCormick & Company, Incorporated, incorporated herein by reference, and our report dated January 27, 2011,
with respect to the financial statement schedule of McCormick & Company, Incorporated included in this Annual Report (Form 10-K) of McCormick &
Company, Incorporated for the year ended November 30, 2010.

/s/ Ernst & Young LLP

Baltimore, Maryland
January 27, 2011



EXHIBIT 31.1
CERTIFICATION PURSUANT TO RULE 13a-14(a)/15d-14(a)
I, Alan D. Wilson, certify that:
1. I have reviewed this report on Form 10-K of McCormick & Company, Incorporated (the "registrant");

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant
and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure
that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this report our conclusions about the effectiveness
of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant's internal control over financial reporting that occurred during the registrant's most recent fiscal
quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and | have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant's auditors and the audit committee of the registrant's board of directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant's ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant's internal control over
financial reporting.

Date: January 27, 2011 /s/ Alan D. Wilson
Alan D. Wilson
Chairman, President & Chief Executive Officer




EXHIBIT 31.2
CERTIFICATION PURSUANT TO RULE 13a-14(a)/15d-14(a)
I, Gordon M. Stetz, Jr. certify that:
1. I have reviewed this report on Form 10-K of McCormick & Company, Incorporated (the "registrant");

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant
and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure
that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b) Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles;

(c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this report our conclusions about the effectiveness
of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant's internal control over financial reporting that occurred during the registrant's most recent fiscal
quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and | have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant's auditors and the audit committee of the registrant's board of directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably
likely to adversely affect the registrant's ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant's internal control over
financial reporting.

Date: January 27, 2011 /s/ Gordon M. Stetz, Jr.
Gordon M. Stetz, Jr.
Executive Vice President & Chief Financial Officer




EXHIBIT 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of McCormick & Company, Incorporated (the "Company") on Form 10-K for the period ending November 30,
2010, as filed with the Securities and Exchange Commission on the date hereof (the "Report"), I, Alan D. Wilson, Chairman, President & Chief Executive
Officer of the Company, certify, pursuant to 18 U.S.C. section 1350, as adopted pursuant to section 906 of the Sarbanes-Oxley Act of 2002, that:

(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

(2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

/sl Alan D. Wilson

Alan D. Wilson
Chairman, President & Chief Executive Officer

Date: January 27, 2011



EXHIBIT 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of McCormick & Company, Incorporated (the "Company") on Form 10-K for the period ending November 30,
2010, as filed with the Securities and Exchange Commission on the date hereof (the "Report"), I, Gordon M. Stetz, Jr., Executive Vice President & Chief
Financial Officer of the Company, certify, pursuant to 18 U.S.C. section 1350, as adopted pursuant to section 906 of the Sarbanes-Oxley Act of 2002, that:

(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 1934; and
(2) The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

/s/ Gordon M. Stetz, Jr.
Gordon M. Stetz, Jr.
Executive Vice President & Chief Financial Officer

Date: January 27, 2011
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