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TSG overview
• FY2005: $33.3B revenue and $1.9B operating profit 
• Revenue grew 12% and operating profit grew 48% Y/Y
• ESS: Good progress in gross margin and OPEX
• Software: Achieved profitability in Q4; continuing work to 

lower breakeven point and grow new areas
• HP Services: Reducing cost structure to drive growth and 

margin expansion
• Leveraging the portfolio to take advantage of market 

trends and areas of growth
• Improving our sales coverage and productivity



Financial overview
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Each $1 pulls 
approx. $2.25
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approx $3.50
Based on HP analysis



Leveraging our portfolio to solve 
customer problems today

End User Workplace, Total Print 
Management, Implementation 
Services, Managed Services

Desktop, Imaging and Printing, mobility 
& wireless, messaging Collaboration

Information Lifecycle Management, 
Managed Services 

OpenView, StorageWorks, 
Email archive solutions, Reference 
Information Storage System 

Compliance

IT Service Management, ITIL, 
Managed Services 

OpenView, Systems Insight Manager + 
Plug-ins, BladeSystem, Open 
Source/Linux

Control

IT Consolidation, Mission Critical, 
Linux Reference Architecture, 
Managed Services

Integrity, BladeSystem, ProLiant, 
StorageWorks, OpenView, 
Open Source/Linux, Virtual Server 
Environment, Systems Insight Mgr

Consolidation

Business Continuity & Availability, 
Mission Critical, Linux Reference 
Architecture, Managed Services

Integrity, Integrity NonStop, 
BladeSystem, ProLiant, StorageWorks, 
OpenView, Open Source/LinuxContinuity

HP servicesHP products

Adaptive Enterprise infrastructure offerings

Customer 
pain point



Next-generation data center 
architecture

Current state Future state

Key enablers

High-cost
IT islands

Low-cost
pooled IT
assets

Automated 24x7 
lights-out 
computing

IT Systems 
& Services

• Scalable industry 
standards

• IT consulting

Mgmt SW

• Storage mgmt
• Systems 

monitoring
• SLA mgmt

Security

• Proactive, end-to-
end security

• Identity mgmt

Virtualization
• Provisioning of IT 

resources across 
physical 
boundaries

Automation
• Dynamic 

deployment & 
provisioning of 
applications and 
resources

Advancing the Adaptive Enterprise



HP is uniquely positioned to deliver 
the next-generation data center
• Software will enable it

− Management software leadership with HP OpenView
− Investing in security, automation and virtualization
− Extending the portfolio through acquisitions

• Services will deliver it
− Sourcing flexibility
− Integrated portfolio
− Global delivery

• Storage systems will support it
− HP StorageWorks solid results and execution

• Scalable servers will power it
− Strength in value and volume
− HP BladeSystem thought leadership

• R&D innovations will drive it
• HP IT will use it



Software will enable the next 
generation

CodeArts
(vm, blade mgmt)

Peregrine1 (asset mgmt, service request mgmt)

Talking Blocks
(SOA mgmt)

Novadigm
(configuration mgmt)

Consera
(configuration mgmt)

TruLogica
(identity user mgmt)

Select Access
(identity access mgmt)

AppIQ
(storage resouce

mgmt)

Trustgenix
(federated ID mgmt)

1. Acquisition pending



Services will deliver the next 
generation

Fulfillment

Management

Enablement

“Supply me with 
industry leading 
products…
…so I can 
implement and 
manage my IT 
services myself”

“Help me design 
and implement an 
IT environment…
…so I can manage
my IT services”

“Manage these 
specific IT services 
for me.”

“Take full ownership 
of people, assets, 
and delivery of IT 
services for my 
enterprise.”

Ranges from

To strategic

Technology Support Consulting
& Integration IT Outsourcing



Storage systems will support the 
next generation

XP Family

MSA Family

• Simplest to operate with 
virtualization

• Affordable expansion

• Never-stop availability & 
unsurpassed performance

• Integrated tiered storage 
reaches PBs of capacity

• Affordable
• Intelligent

Scalability
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EVA family

Storage Software
• Unified storage resource management
• Information lifecycle management
• Infrastructure services



HP StorageWorks:
Solid results and execution
Sales
• FY05 growth in 

revenue and margin
• Increasing strength in 

value business
• Continued focus on 

sales specialists
• Strong progress in 

server attach
• Efforts paying off, but 

still work to do

Based on current ytd results.  Excludes Internal Disk / Jbods.      
Market mix based on HP analysis.  CAGR 04-07.

0%

100%

HP Market
Ext Raid + Infra Software
NAS Nearline

Products
• Midrange share 

gain and growth
• Successful product 

launches in May 
(product refresh) 
and September 
(data protection 
and archiving) 

• AppIQ acquisition 
completed

Mix



Scalable servers will power the 
next generation
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($Billions)

1. HP analysis, 2. IDC 3CQ05 server tracker, Unix server revenue, Linux server revenue/units, Windows server revenue/units

• 1 out of every 3 
servers shipped

• Most servers shipped 
14 consecutive qtrs

• #1 in Unix, Linux, 
Windows1

• #1 in x86, x86-64, 
Opteron, Itanium

• FY05 Blades revenue 
up 72% Y/Y



HP ProLiant: Strength in volume
• Ongoing technology leadership
• Increasing AUPs and margins
• Balanced approach to profitability and growth
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Source: IDC WW Server Tracker 3Q05, 11/22/05



HP BladeSystem: A simplified and 
modular architecture

Compute

Network Power

Storage

Consolidate and 
integrate

Virtualize and
share

Automate connection 
between supply and 

demand

o

Reduces time & cost for 
systems integration

No captive or idle 
resources

A value play with a volume cost structure



HP Integrity: Strength in value
• FY05 Integrity revenue

up 81% Y/Y
• Integrity now 25% 

of BCS revenue
• Strong growth across 

all operating systems
• 50+ of Global 100 

in production
• 5,700 applications now 

available
• $3B Integrity investment(1)

targeted to win in ~$20B 
RISC replacement market(2)

1. 12/16/04 HP press release.  2005-2007 investment includes research and development, server and system software design, partner-led application solutions, and sales and marketing
2. 2004 RISC market.  Source: IDC WW Server Tracker Q305, 11/22/05 

HP Integrity applications



R&D innovations will drive the 
next generation
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R&D reallocated 
to next generation

PA-RISC

Alpha

MIPS Itanium®

x86



Leveraging our assets for leadership 
in the next-generation data center

• Software
• Services
• Storage
• Servers
• HP Labs
• HP IT

Are 
leveraged 
across

Industry standard
products and 

services

Differentiated 
technologies
Virtualization

Automation

Management



Conclusion
The Technology Solutions Group:
• Is well positioned to take advantage of market trends

• Will grow the current portfolio and broaden sales 
coverage

• Will continue to reduce costs and increase efficiency

• Will leverage HP’s portfolio as a competitive advantage




