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INFORMATION RELATING TO FORWARD-LOOKING STATEMENTS

Certain information included or incorporated byerehce in this Annual Report, in press releasa#iewrstatements or other documents filed
with or furnished to the SEC, or in our communicas and discussions through web casts, phone caiigrence calls and other
presentations and meetings , may be deemed t@mhedifd-looking statements” within the meaning af faderal securities laws. All
statements other than statements of historicaldiscstatements that could be deemed forward-lgatmtements, including statements
regarding: projections of revenue, margins, expernse provisions (or reversals of tax provisioes¥nings or losses from operations, cash
flows, pension and benefit obligations and fundieguirements, synergies or other financial itenfeng strategies and objectives of
management for future operations, including statémeelating to our stock repurchase program, piatesicquisitions and executive
compensation; developments, performance or indastngarket rankings relating to products or servji¢eture economic conditions or
performance; the outcome of outstanding claim&gall proceedings; assumptions underlying any ofdregoing; and any other statements
that address activities, events or developmentdianaher Corporation (“Danaher,” “we,” “us,” “oQrihtends, expects, projects, believes or
anticipates will or may occur in the future. Fordrdwoking statements may be characterized by tevtogy such as “believe,” “anticipate,”
“should,” “would,” “intend,” “plan,” “will,” “expects,” “estimates,” “projects,” “positioned,” “stragg,” and similar expressions. These
statements are based on assumptions and assessméptby our management in light of their expereaied perception of historical trends,
current conditions, expected future developmentsather factors they believe to be appropriate s€Herwardiooking statements are subj
to a number of risks and uncertainties, includingrmt limited to the risks and uncertainties setif under “ltem 1A. Risk Factors” in this
Annual Report.

” ou ”ow ” o« ”ou ” o

Any such forward-looking statements are not guaesbf future performance and actual results, dpweénts and business decisions may
differ materially from those envisaged by such faré+looking statements. These forward-looking statets speak only as of the date of the
report, press release, statement, document, welorcasal discussion in which they are made. Wadintend to update any forwataeking
statement, all of which are expressly qualifiedhsy foregoing.

PART |
ITEM 1. BUSINESS
General

We derive our sales from the design, manufactudenaarketing of professional, medical, industriadl @onsumer products, which are
typically characterized by strong brand names, fetgry technology and major market positions. Business consists of four segments:
Professional Instrumentation, Medical Technologiedustrial Technologies, and Tools & Components.

We strive to create shareholder value through:

» delivering sales growth, excluding the impact afuiced businesses, in excess of the overall marostth for our products and
services

» upper quartile financial performance when compagainst peer companies; &
» upper quartile cash flow generation from operatiwhen compared against peer compar

To accomplish these goals, we use a set of toalpasctesses, known as the DANAHER BUSINESS SYSTHMBE”), which are designed
to continuously improve business performance iticaliareas of quality, delivery, cost and innowatiWe also acquire businesses that we
believe can help us achieve the objectives destabeve. We will acquire businesses when theyegjredlly fit with existing operations or
when they are of such a nature and size as tolisstabnew strategic line of business. The extemthich appropriate acquisitions are made
and effectively integrated can affect our overativgth and operating results.

Danaher Corporation, originally DMG, Inc., was argad in 1969 as a Massachusetts real estate ingastrust. In 1978 it was reorganized
as a Florida corporation under the name Diversfifiedtgage Investors, Inc. (“DMI”) which in a secorebrganization in 1980 became a
subsidiary of a newly created holding company naDkif5, Inc. We adopted the name Danaher in 1984veeré reincorporated as a
Delaware corporation following the 1986 annual rimepbf our shareholders.

Operating Segments

Effective as of the date of this Annual Report,ive&e adopted a reporting structure of four segmemtfessional Instrumentation, Medical
Technologies, Industrial Technologies, and Tool€@mponents, rather than the three segments préyiosisd. All prior periods have been
adjusted to reflect these four segments.

The table below describes the percentage of oak aohual revenues attributable to each of the satgrover each of the last three fiscal
years:
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For the Years Ended December 31

Segment 2006 2005 2004
Professional Instrumentatic 30% 32% 33%
Medical Technologie 23% 15% 10%
Industrial Technologie 33% 37% 38%
Tools & Component 14% 16% 19%

Sales in 2006 by geographic destination were: drftiates, 51%; Europe, 30%; Asia, 12%; and otlgtons, 7%. For additional information
regarding our segments and sales by geographysepteéer to Note 15 in the Consolidated Finandiateésnents included in this Annual
Report.

PROFESSIONAL INSTRUMENTATION

Businesses in our Professional Instrumentation segwifer professional and technical customersousrproducts and services for use in the
performance of their work. Professional Instrumgataencompasses two strategic lines of businesdramental and electronic test. Sales
for this segment in 2006 by geographic destinatiere: United States, 47%; Europe, 30%; Asia, 143d;@ther regions, 9%.

Environmental The environmental businesses serve two main rtsank@ter quality and retail/commercial petroleMife entered the water
quality sector in 1996 through the acquisition ehéican Sigma and have enhanced our geographieatame and product and service
breadth through subsequent acquisitions, incluBind.ange in 1998, Hach Company in 1999, Viridosttnmentation in 2002 and Trojan
Technologies Inc. in 2004. Today, we are a worléw&hder in the water quality instrumentation markeir water quality operations provi
a wide range of analytical instruments, relatedscomables, and associated services that detect easume chemical, physical, and
microbiological parameters in drinking water, wasdéer, groundwater, and ultrapure water. We alsigte manufacture, and market
ultraviolet disinfection systems. Typical usergtadse products include municipal drinking water anradtewater treatment plants, industrial
process water and wastewater treatment facilidied,third-party testing laboratories. Customerthis industry choose suppliers based on a
number of factors including the customer’s existuogplier relationships, product performance arsed ed use, and the comprehensiveness of
the supplier’s product offering. Our water qualitysiness provides products under a variety of watwn brands, including HACH, DR.
LANGE, HACH ULTRA ANALYTICS, and TROJAN TECHNOLOGIE. Manufacturing facilities are located in the @ditStates, Canada,
Europe, and Asia. Sales are generally made througlirect sales personnel, independent represezgaindependent distributors and e-
commerce.

We have participated in the retail/commercial getrm market since the mid-1980s through our Ve&imt business, and have enhanced
our geographic coverage and product and servigdtréhrough various acquisitions including Redkéam 2001 and Gilbarco (formerly
known as Marconi Commerce Systems) in 2002. Todayare a leading worldwide provider of products aedvices for the
retail/commercial petroleum market. Through theb&ito Veeder-Root business, we design, manufactndemarket a wide range of
retail/commercial petroleum products and servisesduding:

e monitoring and leak detection syster

*  vapor recovery equipmer

» fuel dispensers

» point-of-sale and merchandising systel
» submersible turbine pumps; a

e remote monitoring and outsourced fuel managememwicss, including compliance services, fuel systaaintenance, and
inventory planning and supply chain supp

Typical users of these products include independedtcompany-owned retail petroleum stations, Wglkme retailers, convenience stores,
and commercial vehicle fleets. Customers in thigigtry choose suppliers based on a number of fagtoluding product features,
performance and functionality and the suppliersggaphical coverage. We market our retail/commépaé&roleum products under a variety
of brands, including GILBARCO, VEEDER-ROOT, and RERCKET. Manufacturing facilities are located iretbinited States, Europe,
Asia and South America. Sales are generally mageigh independent distributors and our direct sadesonnel.

Electronic Test Our electronic test business was created in #@@8igh the acquisition of Fluke Corporation, aag kince been
supplemented by the acquisitions of a number oftiaddl electronic test businesses. These busisetessign, manufacture, and market a
variety of compact professional test tools, as agltalibration equipment, for electrical, indwdirelectronic, and calibration applications.
These test products measure voltage, currenttamses power quality, frequency, pressure, temperatnd air quality. Typical users of these
products include electrical engineers, electrigiatesctronic technicians, medical technicians, iaddstrial maintenance professionals. In
addition, our Fluke Networks business providesvgare and hardware products used for the

4
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testing, monitoring, and analysis of local and wédea (“enterprise”) networks and the fiber andpawpnfrastructure of those networks. In
2006, Fluke Networks expanded its offerings inahea of network monitoring and application perfoncemanagement solutions through
acquisition of Visual Networks, Inc. Typical usefshese products include computer network engserd technicians. Competition in the
electronic test industry is based on a numberaibfa, including the performance, ruggedness, efisse, ergonomics and aesthetics of the
product.

Our electronic test products are marketed undariety of brands, including FLUKE, FLUKE NETWORKS|SUAL NETWORKS,
RAYTEK, and FLUKE BIOMEDICAL. Manufacturing facilies are located in the United States, Europe, aid. Sales are generally made
through our direct sales personnel and indeperdistitbutors. Both Fluke and Fluke Networks aralkra in their served market segments.

MEDICAL TECHNOLOGIES

Our Medical Technologies segment offers dentigtserodoctors and hospital, research and sciemtififessionals various products and
services that are used in connection with the perdoce of their work. Sales for this segment in6069 geographic destination were: United
States, 34%; Europe, 42%; Asia, 16%; and otheprsgi8%.

We entered the medical technologies line of busime2004 through the acquisitions of Kaltenbackdgt GmbH & Co KG (KaVo), the
Gendex business of Dentsply International Inc., Radiometer A/S. We have subsequently added tm#uécal technologies business
through various acquisitions, most notably the &itions of Leica Microsystems in 2005 and Sybranil Specialties and Vision Systems
Limited in 2006. The medical technologies businss®zve three main markets: dental products, akitiare diagnostics, and life sciences
instrumentation.

Dental ProductsWe are a leading worldwide provider of dentalduats. Through our dental products businesses sigrmenanufacture ar
market a variety of dental products including:

e air and electric handpiece

* treatment units

« digital imaging and other visualization and magafion systems
e impression, bonding and restorative materi

» orthodontic alignment brackets and syste

» endodontic systems and related consumables

» infection control products

Typical users of these products include dentistbodontists, endodontists, oral surgeons, deetdirticians, and other oral health
professionals. Dental professionals choose dentaluets based on a number of factors, includinglpcoperformance and the product’s
capacity to enhance productivity. Our dental praslace marketed primarily under the KAVO, GENDEXLH ON & CRANE, DEXIS,
ORMCO, KERR and TOTAL CARE brands. Manufacturingifities are located in Europe, the United Stasesl South America. Sales are
generally made through independent distributort tie exception of orthodontic products which geeerally sold direct.

Critical Care DiagnosticsOur critical care diagnostics business was cdeiat@004 through the acquisition of Radiometer has since been
supplemented by two additional acquisitions. Otticall care diagnostics business is a leading wadd provider of blood gas analysis
instruments and related consumables and servio&buSder the RADIOMETER brand, these instrumentgsused to measure blood gases
and related critical care parameters. Typical usERadiometer products include hospital centrabtatories, intensive care units, hospital
operating rooms, and hospital emergency rooms.otests in this industry select products based amnaber of factors, including the
accuracy and speed of the product, the scopetsfttest can be performed and the product’s alititgnhance productivity. Manufacturing
facilities are located in Europe and the Unitededaand sales are made primarily through our ti#@les personnel and through distributors
in some countries.

Life Sciences InstrumentatiorOur life sciences instrumentation business waated in 2005 through the acquisition of Leica Méystems
and was expanded in 2006 with the acquisition sfdfi Systems Limited. Our Leica business is a leadlobal provider of professional
microscopes designed to manipulate, preserve gridresimages of, and enhance the seisualization of, microscopic structures. Ourda
and Vision businesses are also a leading glob&igepof pathology instrumentation and associatatsamables, providing a complete line
of instruments used in the preparation of tissuepsas for examination by medical and research padgfigis. Our life sciences products
include:

» optical and laser scanning microscog

» surgical and other stereo microscoy

e automated specimen preparation instruments antdelaagents; ar
» pathology diagnostic tests, including cancer diagos.
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Typical users of our products include research,ioa¢dnd surgical professionals operating in reseand pathology laboratories, academic
settings and surgical theaters. Customers in tlgigstry select products based on a number of &dtwluding product performance and
ergonomics, the produstcapacity to enhance productivity and the compreilreness of the related reagent portfolio. Martufang facilities
are located in Europe, Australia, Asia and the éthbtates. We market our products under the LEIGRA\ASION BIOSYSTEMS brands,

and sales are made to customers through a conmtmirattour direct sales personnel, independent septatives and independent distributors.

INDUSTRIAL TECHNOLOGIES

Businesses in our Industrial Technologies segmamufacture products and sub-systems that are tiypicaorporated by customers and
systems integrators into production and packagdiresland by original equipment manufacturers (OEiks) various end-products and
systems. Many of the businesses also provide ssrwicsupport these products, including helpingoensrs install and service the products.
As of December 31, 2006, our Industrial Technolsgiegment encompassed two strategic lines of lssim®tion and product identificatic
and three focused niche businesses, aerospacefamse, sensors & controls and power quality. Salethis segment in 2006 by geographic
destination were: United States, 52%; Europe, 388, 10%; and other regions, 5%.

Motion . We entered the motion control industry through dlequisition of Pacific Scientific Company in 1988d have subsequently
expanded our product and geographic breadth wilitiadal acquisitions, including American Precisimaustries, Kollmorgen Corporation
and the motion businesses of Warner Electric CompaB000, and Thomson Industries in 2002. We areently one of the leading
worldwide providers of precision motion control geent. Our businesses provide a wide range ofymsdncluding:

» standard and custom moto
e drives;
e controls; anc

* mechanical components (such as ball screws, lineaings, clutches/brakes, and linear actuatorgfwdonvert rotational motion
to linear motion)’

These products are sold in various precision matiarkets such as packaging equipment, medical eearip robotics, circuit board assem
equipment, elevators, and electric vehicles (sudiftarucks). Customers are typically systemggrators who use our products in production
and packaging lines and OEMs that integrate outlymts into their machines and systems. Custometssiindustry choose suppliers based
on a number of factors, including price, produafqenance, the comprehensiveness of the supplieoduct offering and the geographical
coverage offered by the supplier. Our motion preslace marketed under a variety of brands, incéi®LLMORGEN, THOMSON,

DOVER, PORTESCAP and PACIFIC SCIENTIFIC. Manufagtgrfacilities are located in the United States;dpe, Latin America, and

Asia. Sales are generally made through our dirdesgpersonnel and through independent distributors

Product Identification We entered the product identification market tigto the acquisition of Videojet (formerly knownMsrconi Data
Systems) in 2002, and have expanded our producgeographic coverage through various subsequentsiions, including the acquisitions
of Willett International Limited and Accu-Sort Sgsts Inc. in 2003 and Linx Printing Technologies AhQanuary 2005. We are a leader in
our served product identification market segments. businesses design, manufacture, and marketeiwaf equipment used to print and
read bar codes, date codes, lot codes, and offoemiation on primary and secondary packaging. @adycts are also used in certain high-
speed printing applications. Typical users of theselucts include food and beverage manufactupbiemaceutical manufacturers, retailers,
package and parcel delivery companies, the UnitattSPostal Service and commercial printing aniingaoperations. Customers in this
industry choose suppliers based on a number afaahcluding printer speed and accuracy, easeaifitenance and service coverage. Our
product identification products are marketed uradeariety of brands, including VIDEOJET, ACCU-SORVILLETT, ZIPHER, ALLTEC
and LINX. Manufacturing facilities are located hetUnited States, Europe, South America, and Asites are generally made through our
direct sales personnel and independent distributors

Aerospace and Defens®©ur aerospace and defense business designs,anames, and markets a variety of aircraft andrdefeequipment,
including:

» smoke detection and fire suppression systt
* energetic material systen

» electronic security system

» linear actuators

» electrical power generation systems; .

e submarine periscopes and related sen
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These product lines came principally from the asitjons of Pacific Scientific in 1998 and Kollmorga 2000 and have been supplemented
by several subsequent acquisitions. Typical uskttsese products include commercial and businessadti manufacturers as well as defense
systems integrators and prime contractors. Cus®imehis industry choose suppliers based on a euwifactors, including the supplier’s
experience with the particular technology or agilan in the aerospace and defense industry, ardlipt reliability. Our aerospace and
defense products are marketed under a varietyanfdsr;, including the PACIFIC SCIENTIFIC, SUNBANK, SHRAPLANE,

KOLLMORGEN ELECTRO-OPTICAL, ARTUS, CALZONI and OECBrands. Sales are generally made through ourtdiedes personnel.

Sensors & ControlsOur sensors & controls products include instruts@mat measure and control discrete manufactwanigbles such as
temperature, position, quantity, level, flow, aimdd. Users of these products span a wide varietgasfufacturing markets. These products
marketed under a variety of brands, including DYM&? HENGSTLER, PARTLOW, PREDYNE, WEST, NAMCO, GEMBEENSORS, an
SETRA. Sales are generally made through our d#@ets personnel and independent distributors.

Power Quality. Our power quality business serves both the comialesegment and the electric utility segmenthié ¢commercial segment,
we provide products such as transfer switches, pdwséribution units, and surge suppressors. Sotttuthe CYBEREX, CURRENT
TECHNOLOGY, JOSLYN and UNITED POWER brands, thesgdpcts are typically incorporated into systemsduseensure high-quality,
reliable power in commercial and industrial envirents. In the electric utility segment, our bussassprovide high voltage vacuum
components and transformer monitoring instrumeraseted under the JOSLYN HI-VOLTAGE, JOSLYN, QUAIRDL, JENNINGS, and
HATHAWAY brands. Electric utilities use these pratis primarily to monitor the status of their transsion and distribution systems. Sales
are generally made through our direct sales pespimuependent representatives, and independstnioditors.

Manufacturing facilities of our Industrial Techngies focused niche businesses are located in tiiedJatates, Latin America, Europe, and
Asia.

TOOLS & COMPONENTS

As of December 31, 2006, our Tools & Componentsreeg encompassed one strategic line of busineshanis’ hand tools, and four
focused niche businesses: Delta Consolidated IndsisHennessy Industries, Jacobs Chuck Manufacfi@ompany and Jacobs Vehicle
Systems. Sales for this segment in 2006 by geograstination were: United States, 86%; Europe, 88ta, 6%; and other regions, 5%.

Mechanics Hand Tools. The mechanics’ hand tools business consistsvefraecompanies that do business as the DanahéiGFoap
(“DTG"), and Matco Tools (“Matco”). DTG is one dfi¢ largest worldwide producers of general purposehanics’ hand tools, primarily
ratchets, sockets, and wrenches, and specializethative service tools for the professional and-itdgourself” markets. DTG has been the
principal manufacturer of Sears Holdings CorporascCraftsmar? line of mechanics’ hand tools for over 60 yearstddananufactures and
distributes professional tools, toolboxes and awotidra equipment, through independent mobile distabs, who sell primarily to professior
mechanics under the MATCO brand. Professional ani-gourself mechanics typically select tools lshee price, ergonomics, aesthetics
and ruggedness.

We market tool products under our own brand namdsa#so private-label products for certain custam&he hand tools that we sell into the
industrial and consumer markets are branded uhédeARMSTRONG, ALLEN, GEARWRENCH and SATA names, {ghservice tools for
the automotive markets are branded under the K-DO®name. Typical users of DTG products includdgssional automotive and
industrial mechanics as well as “do-it-yourselfheamers. Manufacturing facilities are located i thmited States and Asia. Sales are
generally made through independent distributorsratailers.

Delta Consolidated Industrie®elta is a leading manufacturer of automotivekhoxes and industrial gang boxes, which it selder the
DELTA and JOBOX brands. These products are useabbly commercial users, such as contractors, anddugl consumers. Sales are
generally made through independent distributorsratailers.

Hennessy IndustriesHennessy is a leading North American full-lineeghservice equipment manufacturer, providing bitaktees, vehicle
lifts, tire changers, wheel balancers, and whedgte under the AMMCO, BADA, and COATS brands. Togliusers of these products are
automotive tire and repair shops. Sales are gdpenalde through our direct sales personnel, indépeindistributors, retailers, and original
equipment manufacturers.

Jacobs Chuck Manufacturing Comparnjacobs designs, manufactures, and markets chadkgrecision tool and workholders, primarily for
the portable power tool industry, under the JACGB&hd. Founded by the inventor of the thjae-drill chuck, Jacobs maintains a worldw
leadership position in drill chucks. Customers@imarily major manufacturers of portable powerl$pand sales are typically made through
our direct sales personnel.

Jacobs Vehicle SystemSI{/S’) . JVS is a leading worldwide supplier of supplemehbtaking systems for commercial vehicles, selliAgE
BRAKE brand engine retarders for class 6 througklicles and bleeder and exhaust brakes for cl#s®agh 7
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vehicles. Customers are primarily major manufactioé class 2 through class 8 vehicles, and satetypically made through our direct sales
personnel.

Manufacturing facilities of our Tools & Componeffit€used niche businesses are located in the USiimes and Asia.

*% * *k%k * *% *

The following discussions daw Materials, Intellectual Property, Competitic®@geasonal Nature of Business, Backlog, Employedi®eda
Research and Development, Government Contractsjl&egy Matters, International Operations, Major StemersandOther Matters
include information common to all of our segments.

Raw Materials

Our manufacturing operations employ a wide vargdtyaw materials, including steel, copper, castjreectronic components, aluminum,
plastics and other petroleum-based products. Wehpse raw materials from a large number of indepetsburces around the world. There
have been no raw materials shortages that hava haterial adverse impact on our business, althouayket forces during the past two ye
have caused significant increases in the costteef and petroleum-based products, and with red¢pebe past year, non-ferrous metals as
well. While non-ferrous metals and to a lessermxtertain types of steel remain subject to supplystraints, we believe that we will
generally be able to obtain adequate supplies gdrmnaw material requirements or reasonable sulisstat reasonable costs.

Intellectual Property

We own numerous patents, trademarks, copyrigladetsecrets and licenses to intellectual propevtyed by others. Although in aggregate
our intellectual property is important to our ogeras, we do not consider any single patent oretnzark to be of material importance to any
segment or to the business as a whole. From tirtim&g however, we do engage in litigation to pepvteur intellectual property. For a
discussion of risks related to our intellectualpgaay, please refer to “Iltem 1A. Risk Factors.” Adpitalized brands and product names
throughout this document are trademarks owned blcensed to, Danaher or its subsidiaries.

Competition

Although our businesses generally operate in highippetitive markets, our competitive position aatrime determined accurately in the
aggregate or by segment since our competitors tloffer all of the same product lines or serveollhe same markets as we do. Because of
the diversity of products sold and the variety @frkets served, we encounter a wide variety of ctitmpg, including wellestablished region

or specialized competitors, as well as larger carigsaor divisions of larger companies that havaigmesales, marketing, research, and
financial resources than we do. The number of cditope varies by product line. Our management ebethat we have a market leadership
position in many of the markets served. Key contipetifactors typically include the specific factorsted above with respect to each
particular business, as well as price, qualityivéey speed, service and support, innovation, ithistion network, and brand name.

Seasonal Nature of Business

General economic conditions have an impact on asiness and financial results, and certain of asirtesses experience seasonal and othel
trends related to the industries and end-marketsthiey serve. For example, European sales ane wiaker in the summer months, medical
and capital equipment sales are often strongdreiridurth calendar quarter, sales to original emeipt manufacturers are often stronger
immediately preceding and following the launch eiwproducts, and sales to the United States goverhare often stronger in the third
calendar quarter. However, as a whole, we areufyjest to material seasonality.

Backlog

Backlog is generally not considered a significaatdr in our businesses as relatively short deliperiods and rapid inventory turnover are
characteristic of most of our products.

Employee Relations

At December 31, 2006, we employed approximatel@@® persons, of which approximately 21,000 wereleysal in the United States. Of
these United States employees, approximately 2y&08 hourly-rated unionized employees. We also lgawernment-mandated collective
bargaining arrangements or union contracts in atbantries. Though we consider our labor relatitonise satisfactory, we are subject to
potential union campaigns, work stoppages, unigotigtions and other potential labor disputes.

8
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Research and Development
The table below describes our research and developexpenditures over each of the last three figeals, by segment and in the aggregate:

For the Years Ended December 31

($ in millions)
Segment 2006 2005 2004
Professional Instrumentatic $ 174 $ 157 $ 13C
Medical Technologie 12: 75 43
Industrial Technologie 13¢ 13t 112
Tools & Component 10 12 9
Total $ 44¢€ $ 37¢ $ 294

We conduct research and development activitiethidpurpose of developing new products and senandimproving existing products and
services. In particular, we emphasize the developmwienew products that are compatible with, anitidbwpon, our manufacturing and
marketing capabilities.

Government Contracts

We have agreements relating to the sale of prodagisvernment entities, primarily involving prodsiin the aerospace and defense, product
identification, water quality and motion businesges a result, we are subject to various statutesragulations that apply to companies d«
business with the government. The laws governinggonent contracts differ from the laws governimgate contracts. For example, many
government contracts contain pricing and other seamd conditions that are not applicable to pricatetracts. Our agreements relating to the
sale of products to government entities may beestildp termination, reduction or modification iretevent of changes in government
requirements, reductions in federal spending ahdrdactors. We are also subject to investigatiwh &udit for compliance with the
requirements governing government contracts, inetjidequirements related to procurement integegport control, employment practices,
the accuracy of records and the recording of c@us failure to comply with these requirements nhigdsult in suspension of these contracts,
criminal or civil sanctions, administrative penadtior suspension or debarment from governmentaadirtg or subcontracting for a period of
time. For a further discussion of risks relate@dmpliance with government contracting requiremgpitsase refer to “ltem 1A. Risk Factors.”

Regulatory Matters

Environmental, Health & Safety

Certain of our operations are subject to envirortaldaws and regulations in the jurisdictions inigththey operate, which impose limitations
on the discharge of pollutants into the groundaail water and establish standards for the geoardteatment, use, storage and disposal of
solid and hazardous wastes. We must also complywaitious health and safety regulations in bothithiged States and abroad in connec
with our operations. Compliance with these laws @giilations has not had and, based on curreniiafiton and the applicable laws and
regulations currently in effect, is not expectedhdwe a material adverse effect on our capital ediperes, earnings or competitive position.
For a discussion of risks related to compliancéwitvironmental and health and safety laws, plesfee to “Item 1A. Risk Factors.”

In addition to environmental compliance costs, wearftime to time incur costs related to allegedimmmental damage associated with past
or current waste disposal practices or other hazerdhaterials handling practices. For example, ggoies of hazardous substances found in
disposal sites at which environmental problemsa#iegied to exist, as well as the owners of tho®s sind certain other classes of persons, ar
subject to claims brought by state and federalleggrty agencies pursuant to statutory authority.Wafee received notification from the U.S.
Environmental Protection Agency, and from state iamiglU.S. environmental agencies, that conditidresraumber of sites where we and
others disposed of hazardous wastes require cleama other possible remedial action, includingssiwhere we have been identified as a
potentially responsible party under federal antestavironmental laws and regulations. We havesptsjunderway at several current and
former manufacturing facilities, in both the UnitBthtes and abroad, to investigate and remediatmamental contamination resulting from
past operations. We are also from time to timeyparpersonal injury or other claims brought bywpte parties alleging injury due to the
presence of or exposure to hazardous substances.

We have made a provision for environmental remeiaind environmental-related personal injury ciiiWe generally make an assessment
of the costs involved for our remediation efforésed on environmental studies as well as our prperience with
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similar sites. If we determine that we have potngémediation liability for properties currentlywoed or previously sold, we accrue the total
estimated costs, including investigation and rewru#ah costs, associated with the site. We alsonesé our exposure for environmental-
related personal injury claims and accrue for éisismated liability as such claims become knownilgdlve actively pursue appropriate
insurance recoveries as well as appropriate rems/dom other potentially responsible parties,dgenot recognize any insurance recoveries
for environmental liability claims until realizatids deemed probable. The ultimate cost of sitertle is difficult to predict given the
uncertainties of our involvement in certain sit@scertainties regarding the extent of the requitednup, the availability of alternative
cleanup methods, variations in the interpretatibapplicable laws and regulations, the possibiitynsurance recoveries with respect to
certain sites and the fact that imposition of j@nt several liability with right of contributios possible under the Comprehensive
Environmental Response, Compensation and Lial#lilyof 1980 and other environmental laws and retipia. As such, we cannot assure
that our estimates of environmental liabilitieslwibt change.

In view of our financial position and reserves éowironmental matters and based on current infoomaind the applicable laws and
regulations currently in effect, we believe that bability related to past or current waste disggsractices and other hazardous materials
handling practices will not have a material adveffect on our results of operations, financialdition or cash flow. For a discussion of ri:
related to past or future releases of, or exposordsazardous substances, please refer to “ltenRigk Factors.”

Medical Devices

Certain of our products are medical devices thatsabject to regulation by the United States Fomtrug Administration (the “FDA”) and
by the counterpart agencies of the non-U.S. caemtkinere our products are sold. Some of the regylatéquirements of these foreign
countries are different than those applicable entinited States.

Pursuant to the Federal Food, Drug, and Cosmeti¢the “FDCA”), the FDA regulates virtually all pkes of the manufacture, sale, and
distribution of medical devices, including theitrimduction into interstate commerce, manufactuleedising, labeling, packaging, marketi
distribution and record keeping. Pursuant to th€Axnd FDA regulations, certain facilities of oyrawating subsidiaries are registered with
the FDA as medical device manufacturing establisttmd@he FDA, as well as our ISO Notified Bodieyularly inspect our registered ant
certified facilities.

We sell both Class | and Class Il medical devidesedical device, whether exempt from, or clearetspant to, the premarket notification
requirements of the FDCA, or cleared pursuantpgeeanarket approval application, is subject to ongaegulatory oversight by the FDA to
ensure compliance with regulatory requirementduding, but not limited to, product labeling recerinents and limitations, including those
related to promotion and marketing efforts, curgmid manufacturing practices and quality systegmirements, record keeping, and mec
device (adverse event) reporting. For a discussiaisks related to our regulation by the FDA andimterpart agencies of other countries,
please refer to “ltem 1A. Risk Factors.”

In addition, certain of our products utilize raditige material. We are subject to federal, statélapal regulations governing the
management, storage, handling and disposal of thaserials.

Export Compliance
We are required to comply with various export cohéind economic sanctions laws, including:

» the International Traffic in Arms Regulations adistared by the U.S. Department of State, DirectocdtDefense Trade Controls,
which, among other things, imposes license requergmon the export from the United States of defemtcles and defense
services (which are items specifically designeddapted for a military application and/or listedtba United States Munitions
List);

» the Export Administration Regulations administebgdhe U.S. Department of Commerce, Bureau of Itriglnd Security, whicl
among other things, impose licensing requirementthe export or re-export of certain dual-use gotetshnology and software
(which are items that potentially have both comnati@nd military applications); ar

» the regulations administered by the U.S. Departroéiiteasury, Office of Foreign Assets Control, ethimplement economic
sanctions imposed against designated countriegrgments and persons based on United States fquelgny and national
security consideration

Non-United States governments have also implementaitbsiexport control regulations, which may affear operations or transactions
subject to their jurisdictions. For a discussiomisks related to export control and economic sanstlaws, please refer to “ltem 1A. Risk
Factors.”

International Operations

The table below describes annual net revenue bgrgpbic destination outside the U.S. as a percergitptal annual net revenue for each of
the last three fiscal years, by segment and irmgjggegate:
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Year Ended December 31

Segment 2006 2005 2004

Professional Instrumentatic 53% 53% 52%
Medical Technologie 66% 73% 78%
Industrial Technologie 48% 47% 44%
Tools & Component 14% 14% 14%
Total 49% 47% 45%

Our principal markets outside the United Statesrakeurope and Asia.

The table below describes long-lived assets locat#side the United States as a percentage ofltoigilived assets in each of the last three
fiscal years, by segment and in the aggregate:

Year Ended December 31

Segment 2006 2005 2004

Professional Instrumentatic 43% 41% 42%
Medical Technologie 55% 87% 91%
Industrial Technologie 23% 18% 10%
Tools & Component 6% 6% 5%
Total 42% 42% 37%

For additional information related to revenues lmd)-lived assets by country, please refer to Né&t¢o the Consolidated Financial
Statements.

Most of our sales in non-U.S. markets are madeunyhon-U.S. sales subsidiaries or from manufacgueintities located outside the United
States, though we also make sales outside thetfwdiigh various representatives and distributodsaso sell into non-U.S. markets directly
from the U.S. In countries with low sales volum&s,generally make sales through representativesliatributors.

Financial information about our international opinas is contained in Note 15 of the Consolidatethficial Statements included in “ltem 8.
Financial Statements and Supplementary Data,” afiodmation about the possible effects of foreigrrency fluctuations on our business is
set forth in “ltem 7. Management's Discussion amal#sis of Financial Condition and Results of Ofieres.” For a discussion of risks rela
to our non-US operations and foreign currency emgbaplease refer to “Item 1A. Risk Factors.”

Major Customers
We have no customers that accounted for more th&ndf consolidated sales in 2006, 2005 or 2004.

Other Matters

Our businesses maintain sufficient levels of wogkiapital to support customer requirements. Owwssahd payment terms are generally
similar to those of our competitors.

Available Information

We maintain an internet website at www.danaher.dbdi®m make available free of charge on the websiteanaual reports on Form 10-K,
quarterly reports on Form 10-Q and current repantgorm 8-K and amendments to those reports, €itddrnished pursuant to Section 13(a)
or 15(d) of the Exchange Act, as soon as reasonmhbbticable after filing such material electrotiicavith, or furnishing such material to, the
SEC. Our Internet site and the information contaioe or connected to that site are not incorporhterkference into this Form 10-K.

Corporate Governance Guidelines and Committee Chaers

We have adopted Corporate Governance Guidelingshvaine available in the “Investors” section of etgbsite at www.danaher.com. The
charters of each of the Audit Committee, the Comspgan Committee and the Nominating and Govern&uramittee of the Board of
Directors are also available in the “Investors"tgectof our website at www.danaher.com. Stockhadeay request a free copy of these
committee charters and the Corporate Governancaeugs from:
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Danaher Corporation

Attention: Corporate Secretary
2099 Pennsylvania Avenue, N.W,
12" Floor

Washington, DC 20006

Certifications

We have filed certifications under Rule 13a-14(ajer the Exchange Act as exhibits to this Annualdreon Form 10-K. In addition, our
President and CEO submitted an annual CEO Cettidit#o the New York Stock Exchange on May 2, 200&ccordance with the NYSE
listing standards.

ITEM 1A. RISK FACTORS

You should carefully consider the risks and undatis described below, together with the inforratincluded elsewhere in this Annual
Report on Form 1-K and other documents we file with the SEC. Télesrand uncertainties described below are thosewiieehave identified
as material, but are not the only risks and uncettas facing us. Our business is also subjecteioggal risks and uncertainties that affect
many other companies, such as overall U.S. anduh&-economic and industry conditions, a globalneenic slowdown, geopolitical events,
changes in laws or accounting rules, fluctuatiomsniterest rates, terrorism, international confcimajor health concerns, natural disasters
or other disruptions of expected economic or bussreonditions. Additional risks and uncertainties currently known to us or that we
currently believe are immaterial also may impair dwsiness, including our results of operationguldity and financial condition.

We face intense competition and if we are unablectimpete effectively, we may face decreased demamice reductions for our
products.

Our businesses operate in industries that aresalgcompetitive. Because of the diversity of prtdwe sell and the variety of markets we
serve, we encounter a wide variety of competitorerder to compete effectively, we must retaingstanding relationships with major
customers, establish relationships with new custepm®ntinually develop new products and serviessghed to maintain our leadership
position in various product categories and penetnatv markets. Our failure to compete effectiveymeduce our revenues, profitability and
cash flow, and pricing pressures may adversely aingar profitability.

Technologies, product offerings and customer recgrinents in many of our markets change rapidly. If vial to keep up with these
changes, we may not be able to meet our customaesds and demand for our products may decline. & pursue technologies that do not
become commercially accepted, customers may notdurnyproducts or use our services.

Rapid technological change and frequent introdastiof new products and services characterize matheanarkets we serve. Changes in
regulations can also impact demand for new produoatsir markets. Our failure to successfully embrand respond to these changes and
developments may reduce our revenues and caslafidvadversely affect our profitability. Even if weccessfully embrace and respond to
these changes and developments, we may incur stibs@osts in doing so, and our profitability msyffer. In addition, if customers do not
adopt the technologies that we develop or if teshnologies ultimately prove not to be viable, mwenues, cash flow and profitability may
suffer.

Our acquisition of businesses could negatively inspaur profitability and return on invested capitaConversely, any inability to
consummate acquisitions at our prior rate could regtyely impact our growth rate.

As part of our business strategy we acquire bus@gem the ordinary course, some of which may bieniah During 2006 we acquired eleven
businesses for an aggregate purchase price obappately $2.7 billion (including transaction cosisd net of cash acquired); during 2005 we
acquired 13 businesses for an aggregate purchiasegbiapproximately $885 million (including tramsian costs and net of cash acquired);
and during 2004 we acquired 13 businesses for greggte purchase price of approximately $1.6 bil{iacluding transaction costs and net
of cash acquired). Our acquisitions involve a nundfeisks and financial, managerial and operatiehallenges, including the following, a

of which could cause significant operating ineffiecies and adversely affect our growth and prafitpb

* Any acquired business, technology, service or prbdauld under-perform relative to our expectatiand the price that we paid
for it.

* Acquisitior-related earnings charges could adversely impachtipg results

» Acquisitions could place unanticipated demandswmranagement, operational resources and finaacdlnternal control
systems

» We could experience difficulty in integrating pemsel, operations and financial and other systt
 We may be unable to achieve cost savings antiagateonnection with the integration of an acquibeginess
* We may assume by acquisition unknown liabilitiesp\wn contingent liabilities that become realizenipwn
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liabilities that prove greater than anticipatedinernal control deficiencies. The realizatioraofy of these liabilities or
deficiencies may increase our expenses and adyafett our financial positior

Conversely, we may not be able to consummate atiqusat similar rates to the past, which couldezdely impact our growth rate. Our
ability to achieve our growth goals depends in ppdn our ability to identify and successfully azguand integrate companies and busine
at appropriate prices and realize anticipated sagngs. In addition, changes in accounting or leggty requirements could also adversely
impact our ability to consummate acquisitions.

The indemnification provisions of acquisition agreents by which we have acquired companies may o8y fprotect us and may result in
unexpected liabilities.

Certain of the acquisition agreements by which aeehacquired companies require the former ownergigmnify us against certain
liabilities related to the operation of each ofitl®mpanies before we acquired it. In most of ¢hegreements, however, the liability of the
former owners is limited and certain former ownai@y not be able to meet their indemnification reslailities. We cannot assure that these
indemnification provisions will fully protect usnd as a result we may face unexpected liabiliies adversely affect our profitability and
financial position.

The resolution of contingent liabilities from busesses that we have sold could adversely affectresults of operations and financial
condition.

We have retained responsibility for some of theviim@nd unknown contingent liabilities related towanber of businesses we have sold,
as lawsuits, product liability claims and enviromtas matters, and agreed to indemnify the purclsasithese businesses for certain known
and unknown contingent liabilities. The resolutmfrthese contingencies has not had a material adweffect on our results of operations or
financial condition but we can not be certain tiég favorable pattern will continue.

Our success depends on our ability to maintain gobtect our intellectual property and avoid claine$ infringement or misuse of third
party intellectual property

We own numerous patents, trademarks, copyrigladetsecrets and licenses to intellectual propevtyed by others, which in aggregate are
important to our operations. The steps we haventékenaintain and protect our intellectual propenigy not prevent it from being
challenged, invalidated or circumvented. Unauthestinse of our intellectual property rights coulderdely impact our competitive position
and results of operations. In addition, from timeite in the usual course of business, we reaadtiees from third parties regarding
intellectual property infringement or misappropnat In the event of a successful claim againstwescould lose our rights to needed
technology or be required to pay substantial damagéicense fees with respect to the infringetitdsgany of which could adversely impact
our revenues, profitability and cash flows. Everevehwe successfully defend against claims of igBiment or misappropriation, we may
incur significant costs which could adversely afffegr profitability and cash flows.

We are subject to a variety of litigation in the wse of our business that could adversely affect oesults of operations and financial
condition.

We are subject to a variety of litigation inciddritaour business, including claims for damagesimagi out of the use of our products, claims
relating to intellectual property matters and claimvolving employment matters, commercial dispuégwironmental matters and acquisition-
related matters. Some of these lawsuits includensldor punitive and consequential as well as camptry damages. The defense of these
lawsuits may divert our managemendttention, we may incur significant expensesafedding these lawsuits, and we may be requirgay
damage awards or settlements or become subjeqtitable remedies that could adversely affect marfcial condition, operations and
results of operations. Moreover, any insurancedemnification rights that we may have may be ifisight or unavailable to protect us
against potential loss exposures.

Our operations expose us to the risk of environmedrtabilities, costs, litigation and violations #t could adversely affect our financial
condition, results of operations and reputation.

Certain of our operations are subject to envirortaldaws and regulations in the jurisdictions inigththey operate, which impose limitations
on the discharge of pollutants into the groundaail water and establish standards for the geoardteatment, use, storage and disposal of
solid and hazardous wastes. We must also complywaitious health and safety regulations in the drf. abroad in connection with our
operations. We cannot assure you that we havedregill be at all times in substantial compliancghaenvironmental and health and safety
laws. Failure to comply with any of these laws cordsult in civil and criminal, monetary and nonetary penalties and damage to our
reputation. In addition, we cannot provide assueahat our costs of complying with current or fet@environmental protection and health .
safety laws will not exceed our estimates or adagraffect our financial condition and results peoations.

In addition, we may incur costs related to remeeifdrts or alleged environmental damage associatddpast or current waste disposal
practices or other hazardous materials handlingtioes. We are also from time to time party to pead injury or other claims brought by
private parties alleging injury due to the presewicer exposure to hazardous substances. For addiinformation regarding these risks,
please refer to “Item 1. Business — Regulatory &tatt We cannot assure you that our liabilitiesiag from past or future releases of, or
exposures to, hazardous substances will not exagreelstimates or adversely affect our
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financial condition, results of operations and tegion or that we will not be subject to additiosdims for personal injury or cleanup in the
future based on our past, present or future busiaetyvities.

Our businesses are subject to extensive governmaegulation; failure to comply with those regulaihs could adversely affect our results
of operations, financial condition and reputation.

In addition to the environmental regulations nadbdve, our businesses are subject to extensivéateguby U.S. and nok).S. government:
entities at the federal, state and local levelduuing the following:

» We are required to comply with various import laavel export control and economic sanctions lawsclvhiay affect our
transactions with certain customers, business @and other persons, including in certain casalirys with or between our
employees and subsidiaries. In certain circumst&regort control and economic sanctions regulatioay prohibit the export of
certain products, services and technologies, aathi@er circumstances we may be required to obtaiexport license before
exporting the controlled item. Compliance with ttegious import laws that apply to our businessesreatrict our access to, and
increase the cost of obtaining, certain productsarimes can interrupt our supply of importedeintory.

» Certain of our products are medical devices andrgthoducts that are subject to regulation by thé Foy counterpart agencies
other countries and by regulations governing theagament, storage, handling and disposal of harardioradioactive materials.
Violations of these regulations, efficacy or safetyicerns or trends of adverse events with red¢pemir products can lead to
warning letters, declining sales, recalls, seizurganctions, administrative detentions, refugalpermit importations, suspension
or withdrawal of approvals and |-market notification rescission

* We also have agreements relating to the sale dfugts to government entities and are subject towarstatutes and regulations
that apply to companies doing business with theeguwent. Our agreements relating to the sale afymts to government entities
may be subject to termination, reduction or modiiizn in the event of changes in government requéirgs, reductions in federal
spending and other factors. We are also subjdaotstigation and audit for compliance with theuiegments governing
government contracts, including requirements rdl&eprocurement integrity, export control, empl@nhpractices, the accuracy
of records and the recording of costs. A failureamply with these requirements might result inpgumsion of these contracts and
suspension or debarment from government contractirsgibcontracting

In addition, failure to comply with any of theseyuéations could result in civil and criminal, moast and normonetary penalties, disruptio
to our business, limitations on our ability to innpand export products and services, and damagertceputation.

Our reputation and our ability to do business mag bnpaired by improper conduct by any of our empdesg, agents or business partners.

We cannot provide assurance that our internal otmivill always protect us from reckless or crinlinats committed by our employees,
agents or business partners that would violate &h8/or non-U.S. laws, including the laws govermiagments to government officials,
competition, money laundering and data privacy. Angh improper actions could subject us to civitidminal investigations in the U.S. and
in other jurisdictions, could lead to substantiallor criminal, monetary and non-monetary peredtagainst us or our subsidiaries, and could
damage our reputation.

Adverse changes in our relationships with, or thadncial condition or performance of, key distribats, resellers and other chann
partners could adversely affect our results of optons.

Certain of our businesses sell a significant amofitteir products to key distributors, resellensl ather channel partners that have valuable
relationships with customers and end-users. Sortteese distributors and other partners also selcompetitors’ products, and if they favor
our competitors’ products for any reason they nadlytdé market our products effectively. Adversempes in our relationships with these
distributors and other partners, or adverse devedmps in their financial condition or performanceuld adversely affect our results of
operations and cash flows.

Any inability to hire, train and retain a sufficiehnumber of skilled officers and other employeesutshimpede our ability to compe!
successfully

If we cannot hire, train and retain a sufficientmher of qualified employees, we may not be ableffiectively integrate acquired businesses
and realize anticipated performance results framsetbusinesses, effectively implement the DanahsinBss System throughout our
organization and achieve the cost savings and bthefits that the effective implementation of Brenaher Business System can achieve
otherwise profitably grow our business. Even ifdeehire and retain a sufficient number of employées expense necessary to attract and
motivate these officers and employees may adveedédygt our results of operations.
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Cyclical economic conditions have affected and ntayntinue to adversely affect our financial conditicand results of operations.

Certain of our businesses operate in industrigshidnge historically experienced periodic downtusmbich have adversely impacted demand
for the equipment and services that we manufaemdemarket. Any downturn or competitive pricinggseres in these industries could
adversely affect our financial condition and reswolt operations in any given period.

Changes in governmental regulations may reduce dehéor our products or increase our expenses.

We compete in markets in which we or our customaust comply with federal, state, local and foreiggulations, such as environmental,
health and safety, and food and drug regulatiors dé¥elop, configure and market our products totrmestomer needs created by these
regulations. In addition, certain of our custonreieive reimbursement from government insurancgrpros for some of the costs of the
products that they purchase from us. Any significdrange in any of these regulations or reimburs¢megrams could reduce demand for
our products or increase our costs of producingahpoducts.

Foreign currency exchange rates and commodity peaeay adversely affect our results of operationgldimancial condition.

We are exposed to a variety of market risks, inoladhe effects of changes in foreign currency exge rates and commodity prices.
Changes in currency exchange rates and commodiitgspmay have an adverse effect on our resultpafations and financial condition.

If we cannot obtain sufficient quantities of matexis, components and equipment required for our mdacturing activities at competitiv
prices and quality and on a timely basis, or if omranufacturing capacity does not meet demand, ousimess and financial results wi
suffer.

We purchase materials, components and equipmenttfiiod parties for use in our manufacturing operst. If we cannot obtain sufficient
guantities of these items at competitive pricesgurality and on a timely basis, we may not be &bleroduce sufficient quantities of product
to satisfy market demand, product shipments mayeleeyed or our material or manufacturing costs inesease. For example, although there
have been no recent raw materials shortages thathe a material adverse impact on our businesdsanforces during the past two years
have caused significant increases in the costef and petroleum-based products, and with respebe past year, non-ferrous metals as
well.

In addition, because we cannot always immediat@ptaour cost structures to changing market canitiour manufacturing capacity may
times exceed our production requirements or falltsbf our production requirements. Any or all bése problems could result in the loss of
customers, provide an opportunity for competingdpigis to gain market acceptance and otherwise selyeaiffect our business and financial
results.

Work stoppages, union and works council campaiglehor disputes and other matters associated with t@bor force could adversely
impact our results of operations and cause us tounincremental costs.

We have a number of domestic collective bargaiminigs and various non-U.S. collective labor arrangets. While we generally have
experienced satisfactory relations at our variogations, we are subject to potential work stoppageion and works council campaigns and
potential labor disputes, any of which could adeBrémpact our results of operations and cause uscur incremental costs.

International economic, political, legal and busise factors could negatively affect our results gfevations, cash flows and financie
condition.

In 2006, approximately 49% of our sales were derivatside the U.S. and we continue to increaseales outside the U.S. In addition, m
of our manufacturing operations and suppliers @cated outside the U.S. Our international busirsesabject to risks that are customarily
encountered in non-U.S. operations and could negjgitaffect our results of operations, cash flofirmncial condition and overall growth,

including:

* interruption in the transportation of materialsitoand finished goods to our custom
» changes in a specific coun’s or regior's political or economic condition

« trade protection measure

e import or export licensing requiremen

* unexpected changes in laws or licensing and regylagquirements

» difficulty in staffing and managing widespread ag@mns;
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» differing labor regulations
» differing protection of intellectual property; a
» terrorist activities and the U.S. and internatiomsiponse theret

Audits by tax authorities could result in additiohax payments for prior periods

The amount of income taxes we pay is subject tmimggaudits by U.S. federal, state and local takarities and by non-U.S. tax authorities.
If these audits result in assessments differemh foar reserves, our future results may includevorible adjustments to our tax liabilities.

Our defined benefit pension plans are subject todncial market risks that could adversely affectrooperating results.

Our defined benefit pension plan obligations afecéd by changes in market interest rates anchtjerity of plan assets are invested in
publicly traded debt and equity securities, whioh @ffected by market risks. Significant changesarket interest rates, decreases in the fair
value of plan assets and investment losses onggleets may adversely impact our future operatisiglte

ITEM 1B. UNRESOLVED STAFF COMMENTS

NONE

ITEM 2. PROPERTIES

Our corporate headquarters are located in Washn@eC. At December 31, 2006, we had 218 significaanufacturing and distribution
locations worldwide, comprising approximately 2dlion square feet, of which approximately 12 mitlisquare feet are owned and
approximately 8 million square feet are leasedth®$e manufacturing and distribution locations, feEilities are located in the United States
and 101 are located outside the United States gpitiyrin Europe and to a lesser extent in Asia,rébst of North America, Latin America and
Australia. The number of manufacturing and distiitiulocations by business segment are:

» Professional Instrumentation, £
» Medical Technologies, 4!

» Industrial Technologies, 78; al
* Tools & Components, 3’

We consider our facilities suitable and adequatéhfe purposes for which they are used and domtatipate difficulty in renewing existing
leases as they expire or in finding alternativéliteess. Please refer to Note 10 in the ConsolidéEeancial Statements included in this Anr
Report for additional information with respect tar eease commitments.

ITEM 3. LEGAL PROCEEDINGS

As previously reported, the California Departmeitoxic Substances Control (“DTSC") has informedlya Sunbank Company LLC
(“Joslyn Sunbank™a subsidiary of the Company, that its Paso Roklasfornia facility allegedly violated certain prgions of the Californi
Hazardous Waste Control Law (“HWCL") and relatedulations. The DTSC alleges certain deficienci¢sted to recordkeeping and
reporting matters, training and preventive measaneshazardous waste storage and handling praclibeDTSC has acknowledged that
Joslyn Sunbank is no longer in violation of the HW@& related regulations and that Joslyn Sunbasktéleen appropriate corrective actior
response to the alleged violations. The DTSC astyd&unbank have reached an agreement in pringipéeeby all of Joslyn Sunbank's
alleged violations of the HWCL and related regaliasi would be settled for $495,000. The settlemgreeanent would also include certain
injunctive relief under which Joslyn Sunbank woafgtee to follow specified procedures relating tordkeeping and reporting, training and
preventive measures and hazardous waste storadeadting. The parties expect to reflect the teofrthe agreement in principle in a
settlement agreement that is being negotiated Cdmpany does not believe that the final resolutibtihis matter will have a material
adverse effect on the Company’s results of oparaticash flow or financial condition.

In addition to the litigation noted under “ltemBusiness — Regulatory Matters — Environmental, thefalSafety”, we are, from time to time,
subject to a variety of litigation incidental tordausiness. These lawsuits primarily involve clafimsdamages arising out of the use of our
products, claims relating to intellectual propartgtters and claims involving employment matters @dmercial disputes. We may also
become subject to lawsuits as a result of pasitaré acquisitions. Some of these lawsuits incltldens for punitive and consequential as
well as compensatory damages. While we maintairk@rsrcompensation, property, cargo, automobileyeriiduciary, product, general
liability, and directors’ and officers’ liabilitynsurance (and have acquired rights under similécips in connection with certain acquisitions)
that we believe covers a portion of these clailms,ihsurance may be insufficient or unavailableratect us against potential loss exposures.
In addition, while we believe we are entitled tdémnification from third
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parties for some of these claims, these rights afsy be insufficient or unavailable to protect gaiast potential loss exposures. We believe
that the results of these litigation matters afopending legal proceedings will not have a nidtgradverse effect on our cash flows or
financial condition, even before taking into accoany related insurance or indemnification recari

We maintain third party insurance policies up tdaie limits to cover liability costs in excessmdetermined retained amounts. We carry
significant deductibles and self-insured retentionder our insurance policies, and our managenedigves that we maintain adequate
accruals to cover the retained liability. Our magragnt determines our accrual for self-insurandslifip based on claims filed and an
estimate of claims incurred but not yet reported.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS

No matterswere submitted to a vote of security holders dutiregfourth quarter of 2006.

Executive Officers of the Registrant

Set forth below are the names, ages, positiongapedrience of our executive officers. All of oueentive officers hold office at the pleasure
of our Board of Directors.

Officer
Name Age Position Since
Steven M. Rale 55 Chairman of the Boar 198¢
Mitchell P. Rales 5C Chairman of the Executive Committ 198¢
H. Lawrence Culp, J 43 Chief Executive Officer and Preside 199t
Daniel L. Coma: 43 Executive Vice President and Chief Financial Offi 199¢
Philip W. Knisely 52 Executive Vice Presidel 200(
Steven E. Simm 51 Executive Vice Presidel 199¢
James A. Licc 41 Executive Vice Presidel 200z
Thomas P. Joyce, « 46 Executive Vice Presidel 200z
James H. Ditkof 6C Senior Vice Preside- Finance and Ta 1991
Jonathan P. Graha 46 Senior Vice Presidel- General Counst 200¢
Robert S. Lut: 49 Vice Presiden- Chief Accounting Officel 200z
Daniel A. Raska 40 Vice Presiden— Corporate Developmel 200¢

Steven M. Rales has served as Chairman of the Biracd January 1984. In addition, during the pastyears, he has been a principal in a
number of private business entities with inter@stmanufacturing companies and publicly traded stes. Mr. Rales is a brother of Mitchell
P. Rales.

Mitchell P. Rales has served as Chairman of the@ke Committee since 1990. In addition, during prast five years, he has been a
principal in a number of private business entitiéth interests in manufacturing companies and plptraded securities. Mr. Rales is a
brother of Steven M. Rales.

H. Lawrence Culp, Jr. was appointed President dndf@&xecutive Officer in 2001.

Daniel L. Comas was appointed Executive Vice Peagidnd Chief Financial Officer in April 2005. Herged as Vice President-Corporate
Development from 1996 to April 2004 and as Senime\President-Finance and Corporate Development fpril 2004 to April 2005.

Philip W. Knisely has served as Executive Vice lest since he joined Danaher in June 2000.
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Steven E. Simms was appointed Executive Vice Peesith November 2000.

James A. Lico was appointed Executive Vice PregioeS8eptember 2005. He has served in a varieggenéral management positions since
joining Danaher in 1996, including most recentlyPassident of Fluke Corporation from July 2000 lugéptember 2005, as Vice Presid

and Group Executive of Danaher Corporation fromddelmer 2002 until September 2005, and as Vice RmesidDanaher Business Systems
Office from September 2004 until September 2005.

Thomas P. Joyce, Jr. was appointed Executive Miesident in May 2006. He has served in a varietyasferal management positions since
joining Danaher in 1990, including most recentlyPassident of Hach Company from May 2001 until Deler 2002, and as Vice Presid
and Group Executive of Danaher Corporation fromddaoer 2002 until May 2006.

James H. Ditkoff served as Vice President-FinameeTax from January 1991 to December 2002 anddrasd as Senior Vice President-
Finance and Tax since December 2002.

Jonathan P. Graham joined Danaher as Senior Vesdent-General Counsel in July 2006. Prior toijmrthe company, he served as Vice
President, Litigation and Legal Policy for Gendetdctric Corporation, a diversified industrial coamy, from October 2004 until June 2006.
He practiced with the law firm of Williams & ConnpILLP, a law firm based in Washington, D.C., frd®88 until September 2004, most
recently as partner from 1996 to October 2004.

Robert S. Lutz joined Danaher as Vice Presidentit#famt Reporting in July 2002 and was appointece\Reesident-Chief Accounting
Officer in March 2003. Prior to joining Danaher, $&rved in various positions at Arthur Andersen LaR accounting firm, from 1979 until
2002, most recently as partner from 1991 to Ju§220

Daniel A. Raskas was appointed Vice President p@ate Development in November 2004. Prior to jujniDanaher, he worked for Thayer
Capital Partners, a private equity investment fiftmm 1998 through October 2004, most recently andging Director from 2001 through
October 2004.

PART Il

ITEM5. MARKET FOR THE REGISTRANT'S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER
PURCHASES OF EQUITY SECURITIES

Our common stock is traded on the New York Stoc&hiaxge under the symbol DHR. As of February 16720tkere were approximately
3,300 holders of record of our common stock. Thyhleind low common stock prices per share as raportehe New York Stock Exchange,
and the dividends paid per share, in each cagbdqueriods described below, were as follows:

2006 2005

Dividends Dividends

High Low Per Share High Low Per Share

First quartel $65.42 $54.0¢ $ .02 $56.2¢ $52.6( $ .01ft
Second quarte $68.47 $60.61 $ .02 $55.7¢ $48.5¢ $ .01t
Third quartel $69.0¢ $59.7: $ .02 $56.6¢ $51.7¢ $ .02
Fourth quarte $75.2¢ $66.87 $ .02 $58.07 $49.9:¢ $ .02

Our payment of dividends in the future will be detaned by our Board of Directors and will dependbarsiness conditions, our earnings and
other factors.

Issuer Purchase of Equity Securities

On April 21, 2005, we announced that on April 2002, our Board of Directors authorized the repusehaf up to 10 million shares of our
common stock from time to time on the open markeén @rivately negotiated transactions. We repuselgano shares during the year ended
December 31, 2006, and 4,996,000 shares remaitableafor repurchase under the program. There isxpiration date for our repurchase
program. Our management will determine the timind amount of any shares repurchased based oretradiration of market conditions and
other factors. We may suspend or discontinue therobhase program at any time. Any repurchased shélebe available for use in
connection with our 1998 Stock Option Plan (or angcessor plan) or Executive Deferred IncentivggRmm and for other corporate
purposes. We expect to fund the repurchase progsamg our available cash balances or existing lofesedit.
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ITEM 6. SELECTED FINANCIAL DATA
(in thousands, except per share information)

Sales

Operating Profi

Net earnings before effect of accounting change
reduction of income tax reserves related to preshou
discontinued operatia

Net earning:

Earnings per share before accounting change andtied of
income tax reserves related to previously discoetin
operatior

Basic
Diluted
Earnings per shal
Basic
Diluted

Dividends per shar

Total asset

Total debt

2006 2005 2004 2003 2002
$ 9,596,40. $7,984,70. $6,889,30. $5,293,871  $4,577,23
1,517,99: 1,264,661 1,105,13  84599a)  701,12(b)
1,122,020 897,80 746,000  536,83(a)  434,141(b)(c)
1,122,020 897,80 746,000  536,83(a)  290,391(b)(c)
3.64 2.91 2.41 1.75@) 1.45(b)(c)
3.4¢ 2.7€ 2.3( 1.6¢(a) 1.3¢(b)(c)
3.64 2.91 2.41 1.75@a) 0.97(b)
3.4¢ 2.7€ 2.3( 1.6¢(a) 0.94(b)
0.0¢ 0.07 0.05¢ 0.0¢ 0.04¢
12,864,15  9,163,10' 8,493,890,  6,890,05 6,029,14'
2,433,711 1,041,72, 1,350,29:  1,298,88. 1,309,96.

(@) Includes a benefit of $22.5 million ($14.6 moill after-tax or $0.05 per diluted share) from agm curtailment of the Company’s Cash
Balance Pension Plan recorded in the fourth quaft2003.

(b) Includes a benefit of $6.3 million ($4.1 miltiafter-tax or $0.01 per diluted share) from theereal of unutilized restructuring accruals

recorded in the fourth quarter of 20(

(¢) In 2002, the Company recorded an after-taxgdhéor $173.8 million ($0.58 per basic share an&%@er diluted share) related to
impairment of goodwill resulting from the adoptiohSFAS No. 142. In addition, the Company recordedfter-tax benefit of $30
million ($0.10 per basic and diluted share) dueethuction of tax reserves established relatedpi@@iously discontinued operatic
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ITEM7. MANAGEME NT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AN D RESULTS OF OPERATIONS

The following discussion and analysis of the Conypafinancial condition and results of operatiohsusld be read in conjunction with its
audited consolidated financial statements.

OVERVIEW
Danaher Corporation strives to create shareholaleevthrough:

» delivering sales growth, excluding the impact afuiced businesses, in excess of the overall mamostth for its products and
services

» upper quartile financial performance when compagainst peer companies; &
» upper quartile cash flow generation from operatiwhen compared against peer compar

To accomplish these goals, the Company uses d s®&ile and processes, known as the DANAHER BUSISEBYSTEM (“DBS”), which

are designed to continuously improve business pedace in critical areas of quality, delivery, castl innovation. The Company also
acquires businesses that it believes can helfieae the objectives described above. The Compalhpequire businesses when they
strategically fit with existing operations or whirey are of such a nature and size as to establighw strategic line of business. The extent to
which appropriate acquisitions are made and intedrean significantly affect the Company’s ovegatiwth and operating results.

Danaher is a multinational corporation with globpkrations. In 2006, approximately 49% of Danahsailes were derived outside the United
States. As a global business, Danaher’s operatienaffected by worldwide, regional and industrgremmic and political factors. However,
Danaher’s geographic and industry diversity, ad agthe diversity of its product sales and sesjit@s helped limit the impact of any one
industry or the economy of any single country am¢bnsolidated operating results. Given the braade of products manufactured and
geographies served, management does not use aogsradher than general economic trends to préicbutiook for the Company. The
Company’s individual businesses monitor key conpesiand customers, including to the extent posshmir sales, to gauge relative
performance and the outlook for the future. In iddj the Company’s order rates are highly indieatf the Company’s future revenue and
thus a key measure of anticipated performancéidse industry segments where the Company is aatagjtipment provider, revenues
depend on the capital expenditure budgets and spepdtterns of the Company’s customers, who mégyde accelerate purchases in
reaction to changes in their businesses and indbromy.

The Company continues to operate in a highly coitipetbusiness environment in the markets and gauiges served. The Company’s
performance will be impacted by its ability to aglsi a variety of challenges and opportunitiesémtlarkets and geographies it serves,
including trends toward increased utilization af tilobal labor force, consolidation of competitdhg expansion of market opportunities in
Asia, increasing significance of technology aneliectual property in the businesses in which thenffany operates and recent increases in
raw material costs. The Company will continue teegs market needs with the objective of positiofisejf to provide superior products and
services to its customers in a cost efficient mankth the acquisition of Sybron Dental Speciatitnc. (Sybron Dental) and Vision Syste
Limited (Vision), Company management and otherqamsl| are devoting significant attention to thecassful integration of these busines
into Danaher.

The Company has significantly expanded its medaainologies segment since it acquired its firstliced technologies businesses in 2004.
In May 2006, the Company acquired all of the outdilag shares of Sybron Dental. Sybron Dental eaglihg manufacturer of a broad range
of products for the dental professional and hadiahrevenues of approximately $650 million in iteshrecent completed fiscal year.
Danaher paid total consideration of approximat@y#lion for the Sybron Dental shares, includingnsaction costs and net of $94 million of
cash acquired, and assumed approximately $182mibf debt. Sybron Dental is expected to providditaahal sales and earnings growth
opportunities for the Comparg/dental business both through the growth of exdgroducts and services and through the poteattiglisitior

of complementary businesses.

In addition, in the last quarter of 2006 and faatrter of 2007, the Company acquired all of thistanding shares of Vision for an aggregate
price of approximately $520 million, including tsaction costs and net of $122 million of cash asgliénd assumed $1.5 million of debt.
Vision, based in Australia, manufactures and marketomated instruments, antibodies and biochemgaglents used for biopsy-based
detection of cancer and infectious diseases, adaeheenues of approximately $86 million in its lasmpleted fiscal year. Management
believes that the pairing of Vision with the Comparexisting life science instrumentation busindssca, will significantly broaden the
Company’s product offerings in the growing anatahfathology market and expand the sales and gropgbrtunities for both the Leica
and Vision businesses. The Company believes teatdfring of Leica and Vision will also create adder base for the acquisition of
complementary businesses in the life sciences tndus

Danaher financed the acquisitions of Sybron Deamtall Vision primarily with proceeds from the issuaié commercial paper and to a lesser
extent from available cash. Under the global contmépaper program which the Company establishéday 2006, the Company, or an
indirect wholly-owned financing subsidiary of thei@pany, may issue and sell unsecured, short-teomipsory
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notes in aggregate principal amount not to exc@e® Billion. The credit facilities provide creditigport for the commercial paper program
and have the practical effect of reducing the maxinamount of commercial paper that the Companyissare under the commercial paper
program from $2.2 billion to $1.5 billion.

On July 21, 2006, a financing subsidiary of the @any issued approximately $630 million (€500 mill@f 4.5% guaranteed notes due
July 22, 2013 with a fixed re-offer price of 99.683 private placement outside the U.S. (the “Boral Notes”). Payment obligations under
these Eurobond Notes are guaranteed by the Comphayiet proceeds of the offering, after the dadoatf underwriting commissions but
prior to the deduction of other issuance costsev@96 million and were used to repay a portiothefCompany’s outstanding commercial
paper issued to acquire Sybron Dental and for géerporate purposes.

Effective January 1, 2006, the Company adoptec®iant of Financial Accounting Standards No. 128igexl 2004), “Share-Based
Payment” (SFAS No. 123R) which requires the Compargxpense stock-based compensation. The Comgangdopted SFAS No. 123R
using the modified prospective application methbddoption, which requires the Company to reconshgensation cost related to unvested
stock awards as of December 31, 2005 by recognthimginamortized grant date fair value of theserdsvaver the remaining service periods
of those awards with no change in historical regmbgarnings.

Although the Company has a U.S. Dollar functionatency for reporting purposes, a substantial portf its sales and profits are derived
from foreign countries. Sales and profits of sulasids operating outside of the United States ramestated using exchange rates effective
during the respective period. Therefore, reportddssand profits are affected by changes in cuyrestes, which are outside of the control of
management. The Company has generally acceptekpiosure to exchange rate movements relative forigggn operations without using
derivative financial instruments to manage thik.riherefore, both positive and negative movemantsirrency exchange rates against the
U.S. Dollar will continue to affect the reported @mt of sales and profit in the Company’s constéiddinancial statements. The borrowings
under the Eurobond Notes, as well as the Europeapaonent of the commercial paper program, providataral hedge to a portion of the
Company’s European net asset position. On an d\msis, the U.S. Dollar weakened against otheon@jrrencies in 2006 and closed the
year at exchange rate levels weaker than the egehate levels as of the end of 20

While differences exist among the Company’s busieesthe Company generally experienced broad-tszdes growth in 2006. Revenue
growth rates for each of the quarters of 2006 edeggrowth rates for each of the comparable quaaie2005. Management believes that
revenue growth reflects the impact of strong glaszainomic conditions, the continued shift of ther(pany’s operations into higher growth
sectors of the economy, the Company’s investmengsawing new markets and products, comparisonmsigaore modest sales growth
periods in 2005 and generally higher prices forGaenpany’s products in 2006 compared to 2005.

RESULTS OF OPERATIONS

Consolidated sales for the year ended Decemb&(BB increased approximately 20% over the companadriod of 2005. Sales from
existing businesses (references to “sales frontiegibusinesses” in this report include sales femmuired businesses starting from and after
the first anniversary of the acquisition, but exidwcurrency effect) contributed 6.5% growth. Acdigas accounted for approximately 13%
growth. The impact of currency translation on sales/iided approximately 0.5% growth as the weakoéslse U.S. dollar against other
major currencies in the second half of 2006 moaa thffset the strengthening of the U.S. dollar elgmeed in the first quarter of 2006. Price
increases contributed approximately 1.5% growtla gear-over-year basis, and are included in thee@se in sales from existing businesses.

The growth in sales from acquisitions in the yeatesl December 31, 2006 primarily related to actiorss in the Company’s medical
technologies business. During 2005, the Companyieamjfour medical technologies businesses, thgerbeing the acquisition of Leica
Microsystems AG in August 2005. The 2006 acquisgiof Sybron Dental in May 2006 and to a lessegrex¥¥ision have also contributed to
this revenue growth.

Operating profit margins for the Company were 15i8%e year ended December 31, 2006 essentialgdime as in 2005. Following are
key factors impacting the year-over-year comparisooperating profit margins:

e Asrequired by SFAS 123R, beginning in the firsaidar of 2006 the Company began recording compiemsabst related to stock
option awards which decreased 2006 operating frgfépproximately $55 million and reduced operapngfit margins by 60
basis points on a year over year be

» Operating profit margin improvements in the Comparexisting operations were offset by the lower apjieg margins of acquirt
businesses, primarily Leica and Vision, which resti2006 operating margins by 60 basis points ogea gver year basis. These
results include the expensing of approximately $6ilion of in-process research and developmenmbinnection with the
acquisition of Vision
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* Gains related to the sale of a business and thectioh of a previously reserved note receivablthensecond quarter of 2005
contributed approximately 10 basis points to 20p&rating profit margins impacting the operating girucomparisons for the
year ended December 31, 2006 compared with Z

» Afirst quarter 2005 $5.3 million gain on the safeeal estate benefited 2005 operating marginagproximately 5 basis points
impacting the operating margin comparisons foryts@ ended December 31, 2006 compared with Z

e A gain on the sale of the Compasynvestment in First Technology plc in the secqudrter of 2006 contributed approximately
basis points to 2006 operating profit margins intipgcthe operating margin comparisons for the ygated December 31, 2006
compared with 200¢

* Aloss related to the settlement of patent infringet litigation in the fourth quarter of 2005 redd®perating profit margins by
approximately 25 basis points for the year endeceber 31, 2005 impacting comparisons with opegatiargins for the year
ended December 31, 20(

Operating profit margins for the year ended Deceamltie 2006 also benefited from on-going cost reidadnitiatives including application of
the Danaher Business System and low-cost regiortisguand production initiatives and the additiolealerage created from sales growth
compared with the prior year period. The ongoingliaption of the Danaher Business System in eacduobusinesses, and the Company’s
low-cost region sourcing and production initiativase both expected to further improve operatirgfipmargins at both existing and newly
acquired businesses, including Leica, Sybron DertdlVision.

The Company'’s effective income tax rate of 22.4%ile year ended December 31, 2006 reflects bereftociated with reductions in
valuation allowances related to foreign tax crediryforwards that are now expected to be real@atifavorable resolution of examinations
of certain previously filed returns which resuliadhe reduction of previously provided tax reserda addition, the Company’s tax provision
was reduced as a result of a change in Germamwawhich entitles the Company to cash paymentgindf previously held unrecognized
tax credits. The Company expects the tax rate@6720 be approximately 27%.

The following table summarizes sales by businegmsat for each of the periods indicated:

For the Years Ended December 31

($ in millions)
2006 2005 2004
Professional Instrumentatic $2,906.8 $2,600.¢ $2,290.¢
Medical Technologie 2,219.¢ 1,181! 672.¢
Industrial Technologie 3,119.. 2,908.. 2,619.
Tools & Component 1,350.6 1,294.! 1,306.:
Total $9,5696.« $7,984." $6,889.

PROFESSIONAL INSTRUMENTATION
The Professional Instrumentation segment encompasgestrategic businesses: environmental andrel@cttest.

Professional Instrumentation Selected Financial Dat

For the Years Ended December 31

($ in millions)
2006 2005 2004
Sales $2,906.! $2,600.¢ $2,290.¢
Operating Profi 625.€ 538.: 478.:
Operating profit as a % of sal 21.5% 20.7% 20.9%
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Components of Sales Growth

2006 vs. 200 2005 vs. 200
Existing businesse 7.5% 5.C%
Acquisitions 4.(% 8.C%
Currency exchange rat 0.5% 0.5%
Total 12.(% 13.5%

2006 COMPARED TO 2005

As detailed in the table above, segment salesaserk12% for 2006 compared to 2005. Price increadgsh are included in sales from
existing businesses, contributed approximately lt&%verall sales growth compared to 2005. Salas fexisting businesses increased in
both of the Company's strategic lines of business.

Operating profit margins for the segment were 21152006 compared to 20.7% for 2005. Operatingipn@rgin improvements in the
segment’s existing operations were offset by theetooperating margins of acquired businesses wigidhced segment operating margins by
approximately 40 basis points in 2006 compared@b2 In addition, the implementation of SFAS 128Ruced operating profit for the
segment by approximately $14.7 million and contiloito a 50 basis point reduction in operatingiproérgins in 2006 compared to 2005.

Operating profit margins from existing businessesdfited from on-going cost reduction initiativesaugh application of the Danaher
Business System, low-cost region sourcing and ptiatuinitiatives and the additional leverage ceelarom sales growth compared with the
prior year period. The ongoing application of thenBher Business System in each of our businesstsh@ Company’s low-cost region
sourcing and production initiatives are both expédb further improve operating profit margins.

Overview of Businesses within Professional Instrunrgation Segment

Environmental Sales from the Company’s environmental businesspsgsenting approximately 63% of segment sale2d06, increased
approximately 10.5% in 2006 compared to 2005. Sates existing businesses accounted for approxiipn&8 growth. Acquisitions
accounted for approximately 2% growth and the inhpé&currency translation accounted for approxinyafe5% growth.

The Company’s water quality businesses reportedsinigle digit sales growth for 2006. This growthsymimarily the result of strength in
Hach/Lange’s laboratory and process instrumentatioducts in both the North American and Europeankets. Sales in Asia grew over
20% in 2006 reflecting continued penetration okthearkets. The Company’s Hach Ultra Analytics ihesss reported midingle digit growtt
in 2006. Sales growth in North America and Eur@sewell as the impact of new product introductiahisye the improvements. Lower sales
in Asia reflecting in part a difficult comparablalas period in 2005 due to certain large projeots@peating in 2006, partially offset these
improvements. These businesses continue to focgsawing markets in developing countries such d@&land China to enhance their
growth prospects. Sales growth from acquired bgse® primarily reflects the impact of three smallsquisitions completed in 2005 and
2006.

The Gilbarco Veeder-Root retail petroleum produntt service business reported high-single digitssgtewth in 2006 compared to low
single-digit sales growth in 2005. This growth wigiven by extensive refurbishment activity in Eueggnd regulatory incentives in Mexico
that encouraged dispensers to be embedded witretgongof capability. The businesses’ newly introellidispensing equipment and its
recently introduced point of sale equipment wexeifably received which also contributed to thisvgtto

Electronic TestSales from the Company'’s electronic test businesspgesenting approximately 37% of segment sale2G06, grew 14.5%
compared to 2005. Sales from existing businessesuated for 7.0% growth. Acquisitions accounted@&@% growth and currency
translation had a negligible impact.

Sales growth from existing businesses in 2006 naetl the strong growth experienced throughout 2088 .business experienced higihgle
digit growth in traditional industrial channelsali major geographic regions with particular strtnig the Asian and Latin American marke
Demand for the businesses’ thermography and nevepquality test products contributed significarttly
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this overall growth. The Company’s network-testibess reported mid-single digit sales growth fod@@ompared to 2005. Sales growth
slowed in North America and Europe in 2006 compaoe2D05 since 2005 benefited from several newyebhunches. The network-test
business experienced somewhat stronger sales gno@thina and Latin America in 2006 compared to3200

2005 COMPARED TO 2004

Sales of the Professional Instrumentation segnmenéased 13.5% for 2005 compared to 2004. Priceases, which are included in sales
from existing businesses, contributed less thand &verall sales growth compared to 2004. Sales &gisting businesses increased in both
of the Company’s strategic lines of business withhiighest growth resulting from the electroni¢ segl environmental water quality
businesses. Sales in the Company’s environmendatedail petroleum automation business were updogle digits for the year.

Operating profit margins for the segment were 2072005 compared to 20.9% for 2004. Operatingipneargins in the segment for 2005
compared with 2004 were adversely impacted by iluéice impact of acquisitions. These recent acitjoiss operate at lower overall
operating profit margins than the segment’s ongbinginesses. Operating profit margins for 2005 vaése impacted by higher expense
levels to support strategic growth initiatives @rtain businesses. On-going cost reduction iniatithrough the application of the Danaher
Business System, low-cost region sourcing and ptiaiuinitiatives and the additional leverage ceelarom sales growth compared with the
prior year period, partially offset these adverspacts.

Overview of Businesses within Professional Instrunrgation Segment

Environmental Sales from the Company’s environmental businesspsgsenting approximately 64% of segment sale2d0b, increased
approximately 12.5% in 2005 compared to 2004. Sates existing businesses accounted for approxiip&t®% growth. Acquisitions
accounted for approximately 7.5% growth. The immgdaurrency translation was negligible for 2005npared to 2004.

The Company’s Hach/Lange water quality businessgsrted high-single digit growth in 2005 primarilsiven by mid-single digit growth in
laboratory sales and low-double digit growth ingess instrumentation sales in both the United State European markets. New product
launches in 2005 positively impacted process insémtation sales. The business’ sales in Chinagusw over 35% in 2005 on a year-over-
year basis. The Compge’s Hach Ultra Analytics business reported mid-séngigit growth in 2005, driven primarily by highagile digit

growth in the U.S. partially offset by slowing saie electronics end-markets and in Europe. Sat@sth from acquired businesses primarily
reflects the impact of the acquisition of Trojarchieologies in November 2004 and two smaller watedity businesses during 2005.

The Gilbarco Veeder-Root environmental and retaiitgdeum automation business reported low-singié dales growth for 2005 compared
to 2004. The business experienced growth in sdlesvaronmental equipment in Asia and Latin Ameri8ales in Europe were down
compared to 2004, due in part to the fact that 220ds included the impact of a large shipmenesSial the U.S. were flat compared to 2004.

Electronic TestSales from the Company'’s electronic test businesspgesenting approximately 36% of segment sale2G05, grew 16.0%
compared to 2004. Sales from existing businessasuated for 6.5% growth. Acquisitions accountedd@% growth and favorable currency
translation accounted for 1.0% growth.

Sales growth from existing businesses for 2005 builstrong performance experienced by this busitte®ughout 2004. Key contributors to
the 2005 growth included strength in the U.S. antbpean industrial and electrical channels, in ezdg® driven by strong demand for
recently introduced product offerings. Sales inff@lalso showed strong growth during 2005. The Caoryipanetwork-test business reported
flat sales growth for 2005 compared to a very g2004. The business2004 results benefited from delivery of a largpment in the fourt
guarter of 2004 for test equipment to service ec@inmunication customer.

MEDICAL TECHNOLOGIES

The Medical Technologies segment consists of basggwhich offer dentists, other doctors and halspitd research professionals various
products and services that are used in connectitbntiae performance of their work.
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Medical Technologies Selected Financial Data

For the years ended December 31

($ in millions)

2006 2005 2004
Sales $2,219.¢ $1,181.! $672.¢
Operating Profi 261.¢ 138.% 76.1
Operating profit as a % of sal 11.8% 11.7% 11.2%
Components of Sales Growth

2006 vs. 200 2005 vs. 200
Existing businesse 8.5% 2.5%
Acquisitions 78.(% 75.(%
Currency exchange rat 1.5% (2.0%
Total 88.(% 75.5%

2006 COMPARED TO 2005

As detailed in the table above, segment salesaser88% for 2006 compared to 2005. Price increadash are included in sales from
existing businesses, contributed approximately d%verall sales growth compared to 2005.

The Company’s dental technology businesses expeariehighsingle digit growth in 2006 compared to 2005. Giowt the dental technolog
businesses was driven by continued strength im8teument product lines as well as strong salésafjing product lines in North America
and Asia driven by new product introductions. Tiepany completed two acquisitions subsequent te@eer 31, 2006 which will further
enhance its imaging product offerings. Sybron Dies#perienced low-double digit sales growth in 20@6wever, all Sybron Dental sales are
reported as a component of acquisition growth duestMay 2006 acquisition.

Radiometer’s critical care diagnostics busineseggpced mid-single digit growth in 2006 compare@®05. Radiometes’sales improved |
all major geographic regions with particular strgnig sales of consumables in Europe resulting fbomoad based diagnostic instrument
placements in the first half of 2006.

Leica’s life science instrumentation business epeed high-single digit growth in 2006 compare@@®5. Strength from the sale of stereo
microscopes and specimen preparation equipmenedymwth in Europe and Asia, and to a lesser eenth America. Leica’s sales have
been included as a component of sales from exibtisinesses since the first anniversary of theiaitigun and were reported as a component
of acquisition growth prior to that anniversaryalafision has been consolidated with the segmeesslts as of the date the Company gained
control of Vision in November 2006 and its sales also included as a component of acquisition growt

Operating profit margins for the segment were 11i82006 compared to 11.7% for 2005. Operatingipmérgin improvements in the
segment’s existing operations, largely as a refuttargin improvements within the dental technolbgginesses, were offset by the lower
operating margins of acquired businesses, primaglga and the expensing of in-process researcldanelopment in connection with the
acquisition of Vision which reduced operating prafiargins for the year ended December 31, 2006ppyoximately 45 basis points
compared to 2005. In addition, the implementatib8EAS 123R resulted in approximately $6 millionstdéck option compensation expense
and reduced operating profit margins for the yealeel December 31, 2006 by approximately 30 basiggpoompared to 2005. The Comp
also recorded a $4.5 million charge in the firsarger of 2006 for impairment of a minority inter@st medical technologies company, which
reduced 2006 operating profit margins by approxatya20 basis points compared to 2005.

Operating profit margins from existing businessesdfited from on-going cost reduction initiativesaugh application of the Danaher
Business System, low-cost region sourcing and priatuinitiatives and the additional leverage ceglefrom sales growth compared with the
prior year period. The ongoing application of thenBher Business System in each of our businesstsh@ Company’s low-cost region
sourcing and production initiatives are both expédb further improve operating profit marginstie segment at both existing and newly
acquired businesses, including Leica, Sybron DexrtdlVision.
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2005 COMPARED TO 2004

Sales of the Medical Technologies segment incredSeido for 2005 compared to 2004. Price increagkgh are included in sales from
existing businesses, were negligible in 2005 coegéw 2004.

Radiometer’s business experienced mid-single digitvth for 2005 over the comparable period of 20U#s performance was primarily the
result of growth in North America and Japan, dribgrplacements of recently introduced productsratated accessory sales, offset by
weaker performance in Europe. Sales from existigirtesses in the Company’s dental businesses erped mid-single digit growth in
fourth quarter of 2005 compared to the fourth qeraot 2004. For the full year 2005, the dental besgses sales growth was flat for the period
of ownership, but would have reported mid-singlgitdjrowth on a full year pro forma basis had thegn included for a full year in both
2005 and 2004. Sales for 2005 were negatively itepialsy changes in German reimbursement regulasisneell as the reduction in
promotional activity in 2005 while the businesstmestured certain German operations which occuimgtle third and fourth quarters of 20l
Sales for 2005 benefited from strong growth expeéel with the introduction of a new digital imagimgduct offering in the second half of
2005. The business also experienced sales growetiodihe third quarter launch of a sensor line wighdistribution as well as strong sales
growth at Pelton & Crane, a 2005 dental acquisition

The results of Leica have been reflected in the Qamg’s results of operations since its acquisition irgdst 2005. Leica had annual reven
from continuing operations of approximately $54@®iom in 2004 (excluding approximately $120 milliafi revenue attributable to the
semiconductor equipment business that was divestedly after acquisition). Leica’s gross margipp@ximated the Company’s overall
gross margins and did not had a dilutive impacgimss margins in 2005. However, Leica’s operatirafipmargins are below the Company
and segment average and were dilutive to the seigamenoverall Company operating margins.

Operating profit margins for the segment were 1172005 compared to 11.3% for 2004. Operatingipnoérgins in the segment for 2005
compared with 2004 were adversely impacted by e impact of acquisitions, principally Leicaé KaVo. In addition, 2005 operating
profit margins for the segment reflect additionasts associated with restructuring actions withandental business, which generally
commenced in the third quarter of 2005. Operatimditpmargins for 2005 were also impacted by higkepense levels to support strategic
growth initiatives in certain businesses. On-gaingt reduction initiatives through the applicatadrthe Danaher Business System, low-cost
region sourcing and production initiatives anddldeitional leverage created from sales growth cagtpwith the prior year period, partially
offset these adverse impacts.

INDUSTRIAL TECHNOLOGIES

The Industrial Technologies segment encompassesttategic businesses, motion and product ideatiio, and three focused niche
businesses, aerospace and defense, sensors &lsamttgpower quality.

Industrial Technologies Segment Selected Financidlata

For the Years Ended December 31,

($ in millions)
2006 2005 2004
Operating Performance
Sales $ 3,119. $ 2,908.: $2,619.!
Operating profit 485.k 426.4 383.1
Operating profit as a % of sal 15.€% 14.7% 14.€%
2006 vs. 200 2005 vs. 200
Components of Sales Growth
Existing businesse 6.C% 5.C%
Acquisitions 1.C% 6.C%
Currency exchange rat 0.5% 0.C%
Total 7.5% 11.(%
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2006 COMPARED TO 2005

Sales growth from existing businesses was due pitima sales growth in the motion, aerospace asfénse and sensor and controls
businesses. Price increases, which are includaccamponent of sales from existing businessesyibated approximately 1.5% to overall
sales growth compared to 2005. Several small aitiguis in 2005 and the first quarter of 2006 acdedrfor 1% growth.

Operating profit margins for the segment were 15162006 compared to 14.7% in 2005. The overallrmapment in operating profit
margins was driven primarily by additional leverdgem sales growth, on-going cost reductions asdediwith Danaher Business System
initiatives completed during 2005 and 2006, andgimaimprovements in businesses acquired in priargiewhich typically have higher cost
structures than the Company'’s existing operatiBegently acquired businesses had no dilutive impactverall operating profit margins for
2006. The improvements to operating profit margwese partially offset by the implementation of SFAZ3R which required the Company
to record approximately $14.5 million of stock @pticompensation costs and reduced operating jpnafigjins by 45 basis points in 2006
compared with 2005. Operating profit margin comgams for 2006 compared to 2005 are also negativgigcted by 35 basis points related
to gains on sale of a business and the collecfi@npoeviously reserved note receivable during 2808 were positively impacted by 65 basis
points related to a fourth quarter 2005 loss fromdettlement of patent infringement litigation.

The ongoing application of the Danaher Busines$eBy#n each of the segment’s businesses, and ¢imeesd’s low-cost region sourcing and
production initiatives, are both expected to furtingprove operating margins at both existing andipecquired businesses in the segment in
future periods.

Overview of Businesses within Industrial Technologis Segment

Motion. Sales in the Company’s motion businesses, repiiageapproximately 33% of segment sales in 2006¢e@®ed approximately 6%
over 2005. Sales from existing businesses accodioteé®o growth; acquisitions accounted for appraadety 0.5% growth and currency
translation contributed growth of 0.5%.

Sales from existing businesses increased from BO@%s due primarily to broad based growth acrbesstandard and custom motor, drive
and controls lines. This growth was somewhat offgesoftness in certain technology end markets.bilginess also experienced continued
growth in sales of its linear products during 2006.

Product IdentificationThe product identification businesses accounte@gpgroximately 27% of segment sales in 2006. Sedas the
Company'’s product identification businesses in@d&5% in 2006 compared to 2005. Existing busgsepsovided 2.5% growth. Favorable
currency impacts accounted for approximately 1%wino Acquisitions had a negligible impact on grovidh 2006.

The increase in sales is due primarily to the iaseein sales of laser and thermal transfer ovexdaypment as well as sales of consumables
and services in North America and Europe. These@ges in sales were offset by the completiona#rsé large United States Postal Service
(“USPS") projects in the first half of 2006 at batlscuSort and Videojet.

Focused Niche Business@$ie segment’s niche businesses in the aggregateedhbl.5% sales growth in 2006 compared to 2006. Th
growth was primarily driven by strong sales groftim existing businesses in the Compansénsors and controls and aerospace and de
businesses, and to a lesser extent in the Comppawer quality businesses.

2005 COMPARED TO 2004

Sales of the Industrial Technologies segment irse@d 1.0% in 2005 over 2004. Sales from existirginasses increased due primarily to
sales growth in the product identification and apexe and defense businesses. Sales from existiimebses for the Company’s motion
businesses were flat during 2005 compared to 20fde increases, which are included as a compaiesaties from existing businesses,
contributed less than 1% to overall sales growthgared to 2004. The first quarter 2005 acquisitibhinx Printing Technologies PLC
together with several other smaller acquisition2005 accounted for a 6.0% increase in segmerd.sehe impact of currency translation in
the year was negligible.

Operating profit margins for the segment were 1472005 including the effect of a $15.5 millionazhe (0.5%) to settle litigation
associated with activities of a business that aeclprior to the Company’s ownership of the busineésder U.S. generally

27



Table of Contents

accepted accounting principles, the impact of $kislement is required to be accounted for in 20068e the settlement occurred after
December 31, 2005 but before the release of the #@8ncial statements. Operating profit marginsen®4.6% in 2004. The improvement:
operating profit margins for the year reflect audliail leverage from sales growth; on-going costictidns associated with our Danaher
Business System initiatives completed during 208 2005, primarily within the Comparsymotion businesses; and margin improvemer
businesses acquired in prior years, which typidadlye higher cost structures than the Company&iegi operations. Operating margin also
benefited from a $4.6 million pre-tax gain on tladesof a small business which occurred in the secprarter of 2005. These positive impacts
were partly offset by a $5 million impairment chamgcorded in the third quarter of 2005 related minority investment; the dilutive effects
of operating margins from businesses recently aeduand higher expense levels to support stragrgieth and restructuring initiatives,
primarily in the product identification and motibnsinesses.

Overview of Businesses within Industrial Technologis Segment

Motion. Sales in the Company’s motion businesses, repiiageproximately 34% of segment sales in 2005e@m®ed approximately 2.5%
compared to the same period of 2004. Sales frostiegibusinesses were flat compared with prior yezels; acquisitions accounted for
approximately 2.5% growth in sales and the imp&cuorency translation was negligible.

Sales from existing businesses slowed from str@tg 2evels. The business continued to experiemeagth in its electric vehicle product
line, although at lower growth rates than experghin 2004, as well as growth in the aviation aefédse market. In addition, the elevator
end-market showed continued strength in 2005. Hewekie business experienced softness in the teagynand electronic assembly end
markets in 2005.

Product IdentificationThe product identification businesses accounte@dpgroximately 28% of segment sales in 2005. Sedes the
Company’s product identification businesses inada6.0% in 2005 compared to 2004. Existing busiggrovided 9.5% growth.
Acquisitions accounted for 16.0% growth, and fabtgacurrency impacts accounted for approximated@y®growth.

Sales of marking systems equipment and relatedcgenithin the Videojet business for 2005 increaaenhid-single digit rates over 2004.
This marking systems growth primarily resulted fretrength in the North American, China and Latingkiman markets. The Company also
continued to see growth in both its laser prodtfgrimgs and thermal transfer overlay product dffgs. The Company’s increased sales and
marketing efforts implemented earlier in 2005 aleatributed to this growth. In addition, growthdales from existing operations for 2005
were driven by strong systems installation sald¢kiwithe Accu-Sort scanning business, particulaales to the United States Postal Service
(USPS).

Focused Niche Business@$ie segment’s niche businesses in the aggregateedh0.0% sales growth in 2005 compared to 200dwebrin
the existing businesses was primarily driven bgsagrowth from the Company’s aerospace and defarsinesses, principally the electro-
optical and safety product lines as well as stteingthe Company’s power quality businesses. Timapeovements were partially offset by
slight declines in the Company’s sensors and ctnkesiness due to a slowing technology marketaock difficult comparisons with the
business’ 2004 results which were strong by hisabstandards. 2005 sales were negatively impdutedd0% due to the sale of a small
business in June 2005 for which previously repostdds have not been restated.

TOOLS & COMPONENTS

The Tools & Components segment consists of ongegiialine of business, mechanics hand tools, andfbcused niche businesses: Delta
Consolidated Industries, Hennessy Industries, JaGbluck Manufacturing Company and Jacobs Vehiciteays.

Tools & Components Selected Financial Data

For the Years Ended December 31,

($ in millions)
2006 2005 2004
Sales $1,350.¢ $1,294.! $1,306.:
Operating profit 194.1 199.: 198.:
Operating profit as a % of sal 14.4% 15.4% 15.2%
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Components of Sales Growth

2006 vs. 200 2005 vs. 200
Existing businesse 4.5% 4.C%
Divestiture 0.C% (5.C%)
Currency exchange rat 0.C% 0.C%

Total 4.5% (1.C%)

2006 COMPARED TO 2005

Sales from existing businesses contributed subatigrdll of the growth for the segment in 2006cluding approximately 1.5% growth due
price increases that the Company implemented ha@gh result of cost increases in steel and attramodities.

Mechanics hand tools sales, representing approglynad% of segment sales, grew 5% in 2006 compar2005. The sales growth was
driven primarily by the group’s Matco business whachieved higlsingle digit growth during 2006 driven by increageboth the number «
distributors and their average purchase levels.rétal mechanics’ hand tools business also grethérsecond half of 2006 compared to the
second half of 2005 as sell-through at Sears, ameastomer of the segment, improved from prioryegels. The business continues to
experience growth with its other retail customersvall as expanding markets for the business’ prtsdin China. The segment’s niche
businesses experienced mid-single digit sales gréavt2006 compared to 2005 as strength in thekthox and engine retarder businesses
was partially offset by weakness in the chuck bessin

Operating profit margins for the segment were 14id%006 compared to 15.4% in 2005. Implementabb8FAS 123R in the first quarter
2006 reduced segment operating profit by approxméi6 million in 2006 as compared to 2005, negdyivmpacting year-over-year
operating margins by 45 basis points. The Compésyyiacurred costs associated with exiting a spratiuct line during the second half of
2006 which reduced 2006 operating profit margingpgroximately 30 basis points. Operating profitgies also declined during 2006 dur
lower margin products accounting for a larger prtipa of sales within the segment as well as duggber overall freight costs. Finally,
yearover-year operating margin comparisons were negigtimpacted by approximately 40 basis points eessalt of a $5.3 million ($3.9
million after taxes) gain on the sale of real estat2005. The adverse impacts on operating madgasribed above were offset somewhat by
the impact of leverage from higher sales levelduising the pricing actions implemented in 2006wad as the benefit of restructuring
actions taken in 2005.

The ongoing application of the Danaher Busines$eBy$n each of the segment’s businesses and the&wois low-cost region sourcing and
production initiatives are all expected to furtiraprove segment operating margins in future peri@gstain regulatory requirements
affecting the end markets served by the Compamgdie retarder business accelerated customer masha 2006 which will adversely
impact segment sales volumes in 2007.

2005 COMPARED TO 2004

Sales in the Tools & Components segment decreadétlih 2005 compared to 2004. The 2005 period sedge negatively impacted by

5.0% on a year-over-year basis due to the salesofal business in late 2004 for which previouslgarted sales have not been restated. Sale
from existing businesses contributed approximatedyo growth for the segment in 2005, including agpnately 2.0% growth due to price
increases that the Company implemented as a k#stdist increases in steel and other commoditieerd were no acquisitions in this
segment during 2004 or 2005 and currency impactsatas were negligible in both periods.

Mechanics’ Hand Tools sales, representing appraginawo-thirds of segment sales in 2005, grew apionately 4.0% in 2005, compared
with 2004. The sales growth was driven primarilysayes growth in the group’s high-end mobile tastribution business which experienced
low-double digit growth during the year driven Iogieases in both the number of distributors anil #werage purchase levels. Mechanics’
Hand Tools also experienced significant growth@0%2in the China market. The business’ retail meidsahand tools business declined at
low-single digit levels during 2005 compared withD2. The integration of Sears and Kmart, a majstaruer of the segment, tempered the
business’ 2005 sales growth. The segment’s nickmbsses also experienced maidgle digit growth during 2005 due primarily toestgth in
the truck box and engine retarder businesses.

Operating profit margins for the segment were 15i4%005 compared to 15.2% in 2004. The improverirenperating profit margins for
2005 primarily relates to the pricing initiativesplemented to offset a portion of the steel an@otommodity cost increases experienced
beginning in 2004; the impact of higher sales Isweeld the impact of Danaher Business System absttien programs implemented in 2004
and 2005; and the impact of a gain recorded osdleof real estate totaling $5.3 million ($3.9lioil after taxes) during the first quarter of
2005. These improvements more than offset the inen¢al costs associated with
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closing one of the segment’s manufacturing faesitiThe Company incurred approximately $11 millloposts associated with this plant
closure in 2005, which provided minimal benefibfgerating margins in 2005.

GROSS PROFIT

For the Years Ended December 31,

($ in millions)
2006 2005 2004
Sales $9,596.¢ $7,984." $6,889.!
Cost of sale: 5,353.( 4,539." 3,996.¢
Gross profit 4,243. $3,445.( $2,892.°
Gross profit margit 44.2% 43.1% 42.(%

Gross profit margins for the year ended DecembeRB@6 benefited from leverage on increased salkesne, the on-going cost
improvements in existing business units driven by @anaher Business System processes and lowegpstirinitiatives, generally higher
gross profit margins in businesses recently acduaad cost reductions in recently acquired busineds. Increases in selling prices to offset
some of the increases in cost and surchargesaedtasteel and other commodity purchases alsoiboied to gross profit improvement.
These improvements were partially offset by a cleangnix to certain lower margin businesses incigdhe Gilbarco Veeder-Root business
and sales to the United States Postal Serviceeipribduct identification business. In addition, @@mpany recorded a loss on a product
development venture in the first quarter of 2008 Ecurred higher initial product costs associatéti the Sybron Dental acquisition in the
second quarter of 2006, which further reduced gneegins for the year ended December 31, 2006.e4igdw material costs or any
significant slowdown in the economy could adversdfect gross profit margins in future periods.

Gross profit margins for 2005 improved 110 basigisao 43.1% from 42.0% in 2004. This improvemessulted primarily from generally
higher gross profit margins in businesses recextttjuired, leverage on increased sales volume, Drr@ost improvements in existing
business units driven by our DBS processes anctlstiregion initiatives, and cost reductions irerdty acquired business units. Partly
offsetting these improvements were the costs aat@ativith closing a manufacturing facility in thedls & Components segment.

OPERATING EXPENSES

For the Years Ended December 31,

($ in millions)
2006 2005 2004
Sales $9,596.+ $7,984.° $6,889.:
Selling, general and administrative exper 2,741.¢ 2,175.¢ 1,795,
SG&A as a % of sale 28.6% 27.2% 26.1%

The year-over-year increase in selling, generalamdinistrative expenses is due primarily to insesain selling, general and administrative
expenses associated with recently acquired busiaépsncipally Leica, Sybron Dental and Visionjlaheir higher relative operating expe
structures, additional spending to fund growth appaties throughout the Company, and the impleugm of SFAS 123R. Implementation
of SFAS 123R in 2006 increased operating expens&sb million in 2006 and contributed a 60 basispmcrease in selling, general and
administrative expenses as a percentage of sag0/ compared to 2005. In addition, in 2006 thenffany expensed approximately $6.5
million of in-process research and developmenteel¢o the Vision acquisition. The Company als@rded a $4.5 million impairment of a
minority interest in a medical technologies compamthe first quarter of 2006, which increased 288bing, general and administrative
expenses as a percentage of sales by approxindalelgis points compared to 2005. These items watilly offset by increased leverage
from higher sales levels in 2006.

30



Table of Contents

INTEREST COSTS AND FINANCING TRANSACTIONS

For a description of the Company’s outstanding lnteléness, please refer to “~Liquidity and Capitas®urces — Financing Activities and
Indebtedness” below.

Interest expense of $79.8 million in 2006 was apinately $34.9 million higher than 2005. The in@ean interest expense in 2006 is
primarily due to higher debt levels during the ygaimarily due to borrowings incurred to fund theguisitions of Sybron Dental and Vision.
Interest expense for 2005 was lower than the gear by approximately $10.1 million. The decreasmierest expense in 2005 compared to
2004 was due primarily to lower debt levels durihg year as a result of the repayment of the Cogip&125% Eurobond notes and to a
lesser extent, lower borrowing rates on new bomgwiduring the period.

Interest income of $8.0 million, $14.7 million a$i@.6 million was recognized in 2006, 2005 and 208dpectively. Average invested cash
balances decreased during 2006 compared to 200® dueploying cash balances to complete severaiisitiqns in 2005 and 2006, to
finance repurchases of the Company’s outstandingman stock in the second half of 2005 and to reépaypreviously outstanding
Eurobonds in July 2005. In addition, 2005 inteiresbme reflects the collection of $4.6 million atérest on a note receivable which had not
previously been recorded due to collection rislke (Sete 2 to the Consolidated Financial Statememtadditional information).

INCOME TAXES

The Company'’s effective tax rate of 22.4% for 20 4.9 percentage points lower than the effettiveate for 2005. The Company’s
effective income tax rate for 2006 benefited by $@Bion, or $0.21 per diluted share, as a resfithe reduction of valuation allowances
related to foreign tax credit carryforwards tha aow expected to be realized, the favorable résolof examinations of certain previously
filed returns which resulted in the reduction ofyipusly provided tax reserves and the impactafange in German tax law which entitles
the Company to cash payments in lieu of previohshd unrecognized tax credits. These positive ingpaere partially mitigated by a higher
effective tax rate applicable to the second qua®&6 gain on the sale of shares of First Technolplg (see Note 2 to the Notes to
Consolidated Financial Statements) which increéiseaverall provision by $1.5 million compared tbat would have been incurred using
the Company'’s overall effective tax rate. The dffectax rate for 2007 is expected to be approxatya?7%.

The 2005 effective tax rate of 27.3% was 2.2 pdeggnpoints lower than the 2004 effective rate nigadue to the effect of a higher
proportion of foreign earnings in 2005 compare@@64. The Company also resolved examinations ¢dicepreviously filed U.S. and
international tax returns and provided additiomslerves for other matters arising during the thurdrter of 2005. Resolution of these matters
resulted in a small benefit from the reversal @vously provided tax reserves.

The Company'’s effective tax rate can be affectedianges in the mix of earnings in countries wiffedng statutory tax rates (including as
a result of business acquisitions and dispositiatgnges in the valuation of deferred tax asstdiabilities, the results of audits and
examinations of previously filed tax returns (ascdissed below) and changes in tax laws. The taxtadf significant unusual items or
changes in tax regulations is reflected in thequeim which they occur. The Company’s effective tate for 2006 differs from the United
States federal statutory rate of 35% primarily assalt of lower effective tax rates on certaim@ags from operations outside of the United
States. No provisions for United States incomeddra/e been made with respect to earnings th@l@meed to be reinvested indefinitely
outside the United States. The amount of UniteteStacome taxes that may be applicable to suctiregr is not readily determinable given
the various tax planning alternatives the Companyccemploy should it decide to repatriate thesaings. As of December 31, 2006, the
total amount of earnings planned to be reinvestddfinitely outside the United States was approxétye$3.4 billion.

The amount of income taxes the Company pays i®suty) ongoing audits by federal, state and for¢gagrauthorities, which often result in
proposed assessments. Management performs a campiahreview of its global tax positions on a ¢erdy basis and accrues amounts for
potential tax contingencies. Based on these revawisthe result of discussions and resolutionsaiters with certain tax authorities and the
closure of tax years subject to tax audit, reseavesadjusted as necessary. However, future rasalfsinclude favorable or unfavorable
adjustments to the Company’s estimated tax lidddliin the period the assessments are determinedared. Additionally, the jurisdictions
in which the Company’s earnings and/or deductiorg@alized may differ from current estimates.

In July 2006, the FASB issued FASB Interpretatiam K8 (“FIN 48) “Accounting for Uncertainty in Inooe Taxes — an interpretation of
FASB Statement No. 109", to clarify certain asp&ftaccounting for uncertain tax positions, inchglissues related to the recognition and
measurement of those tax positions. This interpicetds effective for fiscal years beginning affa@cember 15, 2006. The Company adopted
FIN 48 as of January 1, 2007, as required. WhieG@bmpany is continuing to evaluate the impachisf tnterpretation and guidance on its
application, the Company currently estimates theptdn of FIN 48 will reduce the amount recordedliay Company for uncertain tax
positions by approximately $60 to $80 million. Thisluction will be recorded as an increase to ogeretained earnings as of January 1,
2007.
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INFLATION

Inflation did not significantly impact the Compasydverall results of operations in either 2006 @% The Company has experienced cost
increases during the past two years in the costteef and petroleum-based products, and with ce$péhe past year, non-ferrous metals as
well. The Company is passing along certain of tloest increases to customers.

FINANCIAL INSTRUMENTS AND RISK MANAGEMENT

The Company is exposed to market risk from chanmgegerest rates, foreign currency exchange raeiscredit risk, which could impact its
results of operations and financial condition. Thempany addresses its exposure to these risksgfiitainormal operating and financing
activities. In addition, the Company’s broad-babasdiness activities help to reduce the impact\bbitility in any particular area or related
areas may have on its operating earnings as a whole

Interest Rate Risk

The fair value of the Company’s fixed-rate longatedebt is sensitive to changes in interest ratessiBvity analysis is one technique used to
evaluate this potential impact. Based on a hypmhleimmediate 100 basis-point increase in intera@®s at December 31, 2006, the fair
value of the Company'’s fixed-rate long-term debtildadecrease by approximately $35 million. This moeiblogy has certain limitations, and
these hypothetical gains or losses would not Heatefd in the Compang’results of operations or financial condition uncl&rrent accountin
principles. In January 2002, the Company enter&dtimo interest rate swap agreements for the tdrineo$250 million aggregate principal
amount of 6.1% notes due 2008 having an aggregaignal principal amount of $100 million wherebetaffective interest rate on $100
million of these notes is the six month LIBOR rptes approximately 0.425%. In accordance with SIS 133, “Accounting for Derivative
Instruments and Hedging Activities”, as amended,Gompany accounts for these swap agreements agslfiaé hedges. These instruments
qualify as “effective” or “perfect” hedges. Othéian the above noted swap arrangements, there waraterial derivative financial
instrument transactions during any of the periagsented. Additionally, the Company does not hayeificant commodity contracts or oth
derivatives.

Exchange Rate Risk

The Company has a number of manufacturing sitesitfirout the world and sells its products globally.a result, it is exposed to moveme
in the exchange rates of various currencies agtirdt/nited States Dollar and against the currenzi@ther countries in which it
manufactures and sells products and services.rticplar, the Company has more sales in Europeamiecies than it has expenses in those
currencies. Therefore, when European currenciesgtinen or weaken against the U.S. Dollar, opagatinfits are increased or decreased,
respectively. The Eurobond Notes described belswell as the European component of the commepejaér program which as of
December 31, 2006, had outstanding borrowings edgrit to $1,446.9 million, provides a natural hetiga portion of the Company’s
European net asset position.

Credit Risk

Financial instruments that potentially subject @@mpany to significant concentrations of credik isnsist of cash and temporary
investments, interest rate swap agreements anel agmbunts receivable. The Company is exposecethtdosses in the event of
nonperformance by counter parties to its finanicisiruments. The Company anticipates, however,dbanter parties will be able to fully
satisfy their obligations under these instrumenfkte Company places cash and temporary investmedtigsainterest rate swap agreements
with various high-quality financial institutionsrttughout the world, and exposure is limited at ang institution. Although the Company
does not obtain collateral or other security topgupthese financial instruments, it does periddicavaluate the credit standing of the counter
party financial institutions. In addition, conceattons of credit risk arising from trade accourisaivable are limited due to the diversity of
the Company’s customers. The Company performs oggmiedit evaluations of its customers’ financiahditions and obtains collateral or
other security when appropriate.
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LIQUIDITY AND CAPITAL RESOURCES
Overview of Cash Flows and Liquidity

For the Years Ended, December 31,

($ in millions)
2006 2005 2004

Total operating cash flow $1547.0 $1,203.& $1,033.:
Purchases of property, plant and equipn (137.%) (121.9) (115.9
Cash paid for acquisitior (2,656.() (885.) (1,591.)
Other source 24.C 40.¢ 74.C
Net cash used in investing activiti (2,769.9) (965.9 (1,633.9)
Proceeds from the issuance of common s 98.4 59.¢ 45.¢
Proceeds (repayments) of borrowings, 1,145.( (292.9) (66.3)
Dividends paic (24.€) (21.6€ (17.79)
Purchase of treasury sto — (257.9) —

Net cash used in financing activiti 1,218.¢ (511.6) (38.7)

Operating cash flow, a key source of the Compaliytgdity, increased $343.5 million, or approximigt28.5% as compared to
2005. Earnings growth contributed $224.2 milliorthe increase in operating cash flow in 2006 corgb&n 2005, and non-cash
stock compensation expense and increases in dapoecand amortization also positively impactedhc#iew. Non-cash
reductions of previously provided tax reserves tpady impacted net earnings but adversely impathedcomparison of operatit
cash flow as a percentage of net earnings. Opgratimking capital was a net source of cash flo®006 despite higher sales
levels as overall operating working capital tunmpioved from the levels experienced during 2(

As of December 31, 2006, the Company held $317l8mbf cash and cash equivaler

Acquisitions constituted the most significant ueash in all periods presented. The Company aeduif. companies and product
lines during 2006 for total consideration of $2,8bfillion in cash, including transaction costs aed of cash acquire

Danaher financed the 2006 acquisitions of Sybront&lend Vision primarily with proceeds from theuance of commercial
paper and to a lesser extent from available castof ®ecember 31, 2006, the Company had approxiynd866.8 million in
borrowings outstanding under the commercial papegnam of which $80 million was denominated in WiSllars and $786.8
million was denominated in Eurc€596 million).

During the second quarter of 2006, the Companyredtato an unsecured $1.5 billion multicurrencyalging credit facility and
separate, unsecured $700 million multicurrency Irérg credit facility, both of which were available backstop the Company’s
commercial paper program. The Company terminate&#®0 million facility on October 11, 2006, whilsas the practical effect
of reducing from $2.2 billion to $1.5 billion theaximum amount of commercial paper that the Comgamyissue under the
commercial paper prograt

On July 21, 2006, a financing subsidiary of the @any issued ®0 million ($630 million) of 4.5%, guaranteed rotie July 2:
2013, with a fixed re-offer price of 99.623 (theuti@bond Notes”) in a private placement outsideUt®. Payment obligations
under these Eurobond Notes are guaranteed by tmp&ty. The net proceeds of the offering, afterdésduction of underwriting
commissions but prior to the deduction of othenasge costs, were approximately €496 million ($6@fion) and were used to
pay down a portion of the Company’s outstanding mantial paper used to finance the Sybron Dentaliaitipn and for general
corporate purpose

Operating Activities

The Company continues to generate substantialfcashoperating activities and remains in a strangricial position, with resources
available for reinvestment in existing businesseategic acquisitions and managing its capitalcstire on a short and long-term basis. Cash
flows from operating activities can fluctuate sfigantly from period to period as working capitaets, the timing of payments for items <
as income taxes, pension funding decisions and d#mas impact reported cash flows.
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Operating cash flow, a key source of the Compaliytgdity, was approximately $1.5 billion for 200&n increase of $343.5 million, or
approximately 28.5% as compared to 2005. Earningsth contributed $224.2 million to the increaseperating cash flow in 2006
compared to 2005. Included in earnings growthrisi@cash benefit of approximately $69 million froime reduction of tax reserves and a
change in German tax law which entitles the Comparoash payments in lieu of previously held ungeiped tax credits. Because this is a
non-cash benefit to net earnings, it adversely impomparison of operating cash flow as a pergenté net earnings. The Company ¢
recorded increased stock option expense of $5%milh 2006 as required by SFAS 123R — Share BRsgthents. Because this expense
adversely impacts net earnings but does not retfugrese of cash, it positively impacts the congmariof operating cash flow as a percentage
of net earnings. Operating cash flows during 2066 benefited from increases in non-cash depreciatnd amortization charges of
approximately $40 million compared to 2005. Theseeéases in depreciation and amortization primaelsted to recent acquisitions.
Operating working capital, which the Company dedias accounts receivable plus inventory less ats@ayable, also contributed favorably
to 2006 operating cash flow but at lower levelsithrathe comparable 2005 period, due primarilyegslcash flow generation from accounts
payable in 2006 compared to 2005.

In connection with its acquisitions, the Compangorels appropriate accruals for the costs of clodimglicate facilities, severing redundant
personnel and integrating the acquired businessexisting Company operations. Cash flows froraraping activities are reduced by the
amounts expended against the various accrualdisb&bin connection with each acquisition.

Investing Activities

Cash flows relating to investing activities congigtnarily of cash used for acquisitions, capitgbenditures and cash flows from divestitures
of businesses or assets. Net cash used in investtivities was $2,769 million in 2006 compare@pproximately $965 million in 2005.
Gross capital spending increased $16.5 million0@&from 2005 levels to $137.7 million, due prirhato capital spending relating to new
acquisitions, and increased spending related testmvents in the Company’s low-cost region souraiit@gtives, new products and other
growth opportunities. Capital expenditures are nadtaarily to support product development, for easing capacity, replacement of
equipment and improving information technology eyss.

Net cash used in investing activities was $965iamlin 2005 compared to approximately $1.6 billior2004. Capital spending increased
million in 2005 from 2004 levels to $121 milliom 007, the Company expects capital spending afoappately $175 to $200 million.
Disposals of fixed assets yielded approximately $llon and $19 million of cash proceeds for 2G081 2005, respectively.

As discussed below, the Company completed sevasihéss acquisitions and divestitures during 22065 and 2004. All of the acquisitio
during this period have resulted in the recognitbgoodwill in the Company’s financial statemerfhkis goodwill typically arises because
the purchase prices for these businesses reflecutimpetitive nature of the process by which th&rtmsses are acquired and the
complementary strategic fit and resulting synertfiese businesses are expected to bring to exisfiegations. For a discussion of other
factors resulting in the recognition of goodwilesidotes 2 and 5 to the accompanying ConsolidateahEial Statements.

2006 Acquisitions

In May 2006, the Company acquired all of the oudilag shares of Sybron Dental for total consideratf approximately $2 billion,
including transaction costs and net of $94 milladrcash acquired, and assumed approximately $1B2mof debt. Substantially all of the
assumed debt was subsequently repaid or refingraadcto December 31, 2006. Danaher financed tlygiaition of shares and the
refinancing of the assumed debt primarily with geds from the issuance of commercial paper, asshisd under “Financing Activities and
Indebtedness” below, and to a lesser extent froaiable cash.

In addition, in the last quarter of 2006 and faatrter of 2007, the Company acquired all of thistanding shares of Vision for an aggregate
price of approximately $520 million, including tigarction costs and net of approximately $122 milbboash acquired and assumed $1.5
million of debt. The Company financed the transactthrough a combination of available cash andsbance of commercial paper. Vision,
based in Australia, manufactures and markets autmhiastruments, antibodies and biochemical reagesed for biopsy-based detection of
cancer and infectious diseases, and had revenuggpoiximately $86 million in its last completeddal year. Management believes that the
pairing of Vision with the Company’s existing lifeience instrumentation business, Leica, will digantly broaden the Company’s product
offerings in the growing anatomical pathology mawked expand the sales and growth opportunitiebdtr the Leica and Vision businesses.

Total consideration for the other nine businessegsiged during 2006 was approximately $213 milliortash, including transaction costs and
net of cash acquired. In general, each companyriaraufacturer and assembler of environmental ingntation, medical equipment or
industrial products, in the market segments oftededc test, critical care diagnostics, water dyalproduct identification and sensors and
controls. These companies were all acquired to ¢emgnt existing units of either the Professional
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Instrumentation, Medical Technologies or Industfiathnologies segments. The aggregate annualcfalesse nine acquired businesses
approximately $140 million at the dates of thespective acquisitions.

In the first half of 2006, the Company purchased subsequently sold shares of First Technologygld.K. - based public company, in
connection with the Company’s unsuccessful bidcguae First Technology. First Technology also paiel Company a break-up fee of
approximately $3 million. During the second quade2006 the Company recorded a pre-tax gain ofa@mately $14 million ($8.9 million
after-tax, or approximately $0.03 per diluted shameonnection with these matters, net of relatadsaction costs, which is included in
“other expense (income), net” in the accompanyingglidated Condensed Statement of Earnings.

Disposals of fixed assets and land yielded appratelg $10 million of cash proceeds during 2006 tuthe sale of three parcels of real es
and miscellaneous equipment. Disposals of fixedtagselded approximately $19 million of cash prete during 2005,primarily related to a
sale of a building which generated a pre-tax g&i $nillion in 2005 which was included as a compurad “other expense (income), net” in
the accompanying Consolidated Statements of Easning

2005 Acquisitions

In the first quarter of 2005 the Company acquikdfahe outstanding shares of Linx Printing Teolugies PLC, a publicly-held U.K based
coding and marking business, for $171 million islgancluding transaction costs and net of cashised of $2 million. Linx complements
the Company’s product identification businessestattiannual revenue of approximately $93 millio2094.

In August 2005, the Company acquired all of thestautding shares of Germaased Leica Microsystems AG, for an aggregate mseipric
of €210 million in cash, including transaction coahd net of cash acquired of €12 million and gsumption and repayment at closing of
€125 million outstanding Leica debt ($429 millionaggregate as of the date of the acquisition).Jbmpany funded this acquisition and the
repayment of debt assumed using available caskhaodgh borrowings under uncommitted lines of drémtaling $222 million, which have
subsequently been repaid. Leica complements thep@oy's medical technologies business and had amevahues of approximately $540
million in 2004 (excluding the approximately $12@lion of revenue attributable to the semicondudiosiness that has been divested, as
described below).

In September 2005, the Company also completedatleen$ Leica’s semiconductor equipment busineslwviias held for sale at the time of
the acquisition. This business had historicallyraped at a loss. Proceeds from the sale have lflented as a reduction in the purchase price
for Leica in the accompanying Consolidated Stataroé@ash Flows. Operating losses for this busif@sthe period from acquisition to
disposition totaled approximately $1.3 million aar@ reflected in “Other expense (income), nethim accompanying Consolidated Statement
of Earnings.

In addition to Linx and Leica, the Company acquitddsmaller companies and product lines during Z60%otal consideration of $285
million in cash, including transaction costs antlafecash acquired. In general, each company is@ufacturer and assembler of
environmental or instrumentation products, in megleeich as medical technologies, electronic tessas and controls, environmental,
product identification, aerospace and defense asttbm These companies were all acquired to com@igraxisting units of either the
Professional Instrumentation, Medical Technologiekdustrial Technologies segments. The aggregatedal sales of these 11 acquired
businesses at the time of their respective acepnsitvere approximately $260 million.

In June 2005, the Company divested one insignifibasiness that was reported as a continuing aparafthin the Industrial Technologies
segment for aggregate proceeds of $12.1 milliczesh net of related transaction expenses. Sakgedeb this business included in the
Company'’s results for 2005 were $7.5 million. Thentpany recorded a pre-tax gain of $4.6 million ko divestiture which is reported as a
component of “Other expense (income), net” in tbeompanying Consolidated Statement of Earnings.chigh proceeds received on the sale
are included in “Proceeds from Divestitures” in #iompanying Consolidated Statement of Cash Flows.

In June 2005, the Company collected $14.6 milliofull payment of a retained interest that washim form of a $10 million note receivable
and an equity interest arising from the sale ofiarfpusiness. The Company had recorded this rettefrapplicable allowances and had not
previously recognized interest income on the notd uncertainties associated with collectiorhefprincipal balance of the note and the
related interest. As a result of the collectior, @ompany recorded $4.6 million of interest incarlated to the cumulative interest received
on this note in the second quarter of 2005. Intaatdithe Company recorded a pre-tax gain of $5IBam related to collection of the note
balance in the second quarter of 2005 which has Emrded as a component of “Other expense (inzamé€ in the accompanying
Consolidated Statement of Earnings. Cash proceedsthe collection of the principal balance of $aillion are included in “Proceeds from
Divestitures” in the accompanying Consolidated Staint of Cash Flows.
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2004 Acquisitions

In January 2004, the Company acquired all of tteeeshapital of Radiometer S/A for $684 million ast (net of $77 million in acquired
cash), including transaction costs. In additioe, @ompany assumed $66 million of debt in conneatiith the acquisition. Radiometer had
total annual sales of approximately $300 milliothet time of acquisition.

In May 2004, the Company acquired all of the oudiiag shares of Kaltenbach & Voight Gmbh (KaVo) €350 million ($412 million) in
cash, including transaction costs and net of $4bomin acquired cash. KaVo, headquartered in Babh, Germany, with 2003 revenues of
approximately $450 million, is a worldwide leaderthe design, manufacture and sale of dental tdegppincluding hand pieces, treatment
units and diagnostic systems and laboratory equipme

In November 2004, the Company acquired all of thistanding shares of Trojan Technologies, Incaffgregate consideration of $185
million in cash, including transaction costs antdafes23 million in acquired cash. In addition, tBempany assumed $4 million of debt in
connection with the acquisition. Trojan is a leaidethe ultraviolet disinfection market for drinijrand wastewater applications and had
annual revenues of approximately $115 million attime of acquisition.

In addition to Radiometer, KaVo and Trojan, the @amy acquired ten smaller companies and produgs kituring 2004 for total
consideration of $311 million in cash, includingrisaction costs and net of cash acquired. In gemaeh company is a manufacturer and
assembler of instrumentation products, in markaeth &is medical technologies, electronic test, mpgoavironmental, product identification,
sensors and controls, and aerospace and deferese tbmpanies were all acquired to complementiegibtisinesses within the Professic
Instrumentation segment, or in connection withdgbtablishment of the Medical Technologies segniérg.aggregate annual sales of these
acquired businesses as of the respective datesgjoisition were approximately $280 million.

In addition, the Company sold a business that waisgh the Tools & Components segment during 200ds business was insignificant to
reported sales and earnings. Proceeds from tlashsak been included in proceeds from divestitiréise accompanying Consolidated
Statements of Cash Flows. The pre-tax gain ondleedas $1.5 million ($1.1 million after tax) is ihled in “Other expense (income), net” in
the accompanying Consolidated Statements of Eagning

Recent Acquisition Developments

Subsequent to December 31, 2006, the Company ctedplee acquisition of five smaller companies aratlpct lines for total consideration
of $206 million in cash, including transaction cahd net of cash acquired. These companies weregalired to complement existing
businesses. Two of the businesses are manufactfréestal imaging products and will be part of @@mpany’s Medical Technologies
segment. The other businesses complement the Cgrspdectronic test and environmental businesséisarProfessional Instrumentation
segment. The aggregate annual sales of these edduisinesses as of the respective dates of aiouisiere approximately $91 million.

Financing Activities and Indebtedness

Financing cash flows consist primarily of borrowsrgnd repayments of indebtedness, repurchasesmofco stock and payments of
dividends to shareholders. Financing activities/ated cash of $1,219 million during 2006 compar@®%12 million of cash used during the
comparable period of 2005. The increase in caskrgérd from financing activities was primarily doecommercial paper borrowings use:
finance the acquisition of Sybron Dental and Visiand the issuance of $627 million (€496 millionpte placement Eurobond Notes, net of
debt repayments and dividends paid during 200&d®ms from the Eurobond Notes were used to pay péfition of the outstanding
commercial paper and for other general corporatpqaes.

Total debt was $2,434 million at December 31, 200®pared to $1,042 million at December 31, 200% Chmpany’s debt financing as of
December 31, 2006 was comprised primarily of:

»  $787 million of outstanding Euro denominated comrizqgaper;

*  $80 million of outstanding U.S. dollar denominatesirenercial papel

*  $660 million €500 million) 4.5% guaranteed Eurobond Notes dug 22] 2013

*  $594 million of zero coupon Liquid Yield Option Netelue 2021“LYONs");

»  $250 million of 6.1% notes due 2008 (subject toittierest rate swaps described above);
»  $63 million of other borrowings

The Company primarily satisfies its short-term ldjty needs through issuances of U.S. dollar andEommercial paper. Under the
Company’s U.S. and Euro commercial paper progrémesCompany or its subsidiary may issue and sskcured, short-term promissory
notes in aggregate principal amount not to exced Killion. The Company issued $2 billion of conmial paper in May 2006 and used the
proceeds principally to fund its acquisition of Syt Dental. Subsequent to May 2006, the Companybed available cash flow and the
proceeds from the Eurobond Note offering (see betoweduce outstanding borrowings under the comialegpaper programs. In November
and December 2006, the Company again utilizedbitsnsercial paper program to fund the acquisitioNigfon. As of December 31, 2006,
$80 million remained outstanding under the U.Sladalommercial paper program with an average istaae of 5.34% and an average
maturity of 3 days and $787 million remained outdiag under the Euro-denominated commercial papegram (€596 million) with an
average interest rate of 3.87% and an average tyatfi64 days
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Credit support for the commercial paper progranmavided by an unsecured $1.5 billion multicurnenevolving credit facility (the “Credit
Facility”) which the Company entered into in Ap2006 to replace two existing $500 million creditiféies. The Credit Facility expires on
April 25, 2011, subject to a one-year extensiornoopat the request of Danaher and with the conskttite lenders. The Credit Facility can
also be used for working capital and other gensglorate purposes. Interest is based on either (IBOR-based formula, (2) a formula
based on the lender’s prime rate or on the Fefiendbk rate, or (3) the rate of interest bid by gipalar lender for a particular loan under the
Credit Facility. In May 2006 the Company and certai its subsidiaries entered into an unsecured® $7ilion multicurrency revolving credit
facility (the “Secondary Credit Facility”) on termssibstantially similar to those under the Creditilitg that was also available to provide
credit support for the Comparsytcommercial paper and for working capital and otfemeral corporate purposes. The Company ternurihé
Secondary Credit Facility on October 11, 2006, Wvlies the practical effect of reducing from $218dn to $1.5 billion the maximum
amount of commercial paper that the Company careissader the commercial paper program. The Comfmnyinated the Secondary Credit
Facility because Company management believeshibai1.5 billion facility provides sufficient backgtfor amounts that the Company
believes will be issued under the commercial pépality in the foreseeable future, that additioneddit would be available if the Company
were to decide to issue more than $1.5 billionashmercial paper or otherwise need additional crediid that termination of the $700 milli
facility eliminates unnecessary fees. There werbaroowings under either the Credit Facility or 8econdary Credit Facility, or either of the
terminated credit facilities, during 2006.

On July 21, 2006, a financing subsidiary of the @any issued the Eurobond Notes in a private planeméside the U.S. Payment
obligations under these Eurobond Notes are guardiie the Company. The net proceeds of the offesftgr the deduction of underwriting
commissions but prior to the deduction of othendgsee costs, were €496 million ($627 million) aaddnbeen used to pay down a portion of
the Company'’s outstanding commercial paper anddaeral corporate purposes.

In 2001, the Company issued $830 million (valumaturity) in LYONs. The net proceeds to the Compamye $505 million, of which
approximately $100 million was used to pay downtdeta the balance was used for general corporapmges, including acquisitions. The
LYONs carry a yield to maturity of 2.375% (with dorgent interest payable as described below). Heldéthe LYONs may convert each of
their LYONSs into 14.5352 shares of Danaher commooks(in the aggregate for all LYONs, approximat&®0 million shares of Danaher
common stock) at any time on or before the matutitie of January 22, 2021. As of December 31, 2B@6accreted value of the outstanding
LYONSs was $49 per share, which, at that date, wagt than the traded market value of the underlgmmmon stock issuable upon
conversion. The Company may offer to redeem adl portion of the LYONSs for cash at any time. Ho&leray require the Company to
purchase all or a portion of the notes for casii@n@ompany common stock, at the Company’s option]January 22, 2011. The holders had
a similar option to require the Company to purchelser a portion of the notes as of January 2B42hich resulted in notes with an
accreted value of $1.1 million being redeemed leyGompany for cash.

Under the terms of the LYONSs, the Company will gaptingent interest to the holders of LYONs duramy six month period commencing
after January 22, 2004 if the average market migeLYON for a measurement period preceding sixcim®nth period equals 120% or mc
of the sum of the issue price and accrued origgzale discount for such LYON. The amount of corgimgnterest to be paid is equal to the
higher of either 0.0315% percent of the bonds’ reaivialue measured by its five day trading average preceeding the record date or the
equivalent common stock dividend. Contingent irgecé approximately $0.5 million is payable for #ig month period from July 1, 2006 to
December 31, 2006. Except for the contingent isteslescribed above, the Company will not pay irsteoe the LYONSs prior to maturity.

During the first quarter of 2006, the Company baed $120 million under uncommitted lines of creéditonnection with the investment in
the shares of First Technology noted above and otlagters. These borrowings, along with all borrmys incurred in 2005 under
uncommitted lines of credit associated with thechase of Leica, which totaled $177 million as otBmber 31, 2005, were fully repaid in
the first quarter of 2006.

The $250 million of 6.1% notes due 2008 were issngdctober 1998 at an interest cost of 6.1%. Hievialue of the 2008 notes, after taking
into account the interest rate swaps discusseadvh&@a@pproximately $252 million at December 310&0In January 2002, the Company
entered into two interest rate swap agreementdhéoterm of the notes having an aggregate notipratipal amount of $100 million where
the effective net interest rate on $100 millioriteg Notes is the six-month LIBOR rate plus appratisly 0.425%. Rates are reset twice per
year. At December 31, 2006, the net interest rat$1®0 million of the notes was 5.8% after givirifiget to the interest rate swap agreem

In accordance with SFAS No. 133 (“Accounting forDative Instruments and Hedging Activities”, aserded), the Company accounts for
these swap agreements as fair value hedges. Tistaeients qualify as “effective” or “perfect” hesig

On April 21, 2005, the Company’s Board of Directartghorized the repurchase of up to 10 million ekaf the Company’s common stock
from time to time on the open market or in privatetgotiated transactions. There is no expiratate for the Company’s repurchase
program. The timing and amount of any shares réyased will be determined by the Company’s managebssed on its evaluation of
market conditions and other factors. The repurcpasgram may be suspended or discontinued at arey; thny repurchased shares will be
available for use in connection with the Compary988 Stock Option Plan (or any successor planfandther corporate purposes.
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During 2005, the Company repurchased approxim&ehjllion shares of Company common stock in operketaransactions at an
aggregate cost of $257.7 million. The repurchasa®\iunded from available cash and from borrowimgger uncommitted lines of credit.
There were no share repurchases under this pragra@06 and at December 31, 2006, the Company pibeimately 5 million shares
remaining for stock repurchases under the exifioard authorization. The Company expects to fundfarther repurchases using the
Company’s available cash balances or existing lofesedit.

The Company does not have any rating downgradgetrigthat would accelerate the maturity of a matternount of outstanding debt.
However, a downgrade in the Company’s credit ratwogld increase the cost of borrowings under thenany’s commercial paper program
and credit facilities, and could limit, or in thase of a significant downgrade, preclude the Coryipability to issue commercial paper. The
Company’s outstanding indentures and comparabtaumgnts contain customary covenants includingef@mple limits on the incurrence of
secured debt and sale/leaseback transactions. dadhese covenants are considered restrictiveg@impany’s operations and as of
December 31, 2006, the Company was in complianttealli of its debt covenants.

To benefit from the SEC Securities Offering Refattes applicable to well-known seasoned issueesCitbmpany filed a shelf registration
statement on Form S-3 with the SEC in July 2006¢ckwbecame effective automatically, to registeirateterminate amount of debt

securities, common stock, preferred stock, warral@positary shares, purchase contracts and wnifatiire issuance. No securities have |
issued off this shelf registration statement. Tew negistration statement replaced the Compapyibr, $1 billion shelf registration stateme

The Company declared a regular quarterly divider®0d2 per share payable on January 26, 2007Iteersof record on December 29,
2006. Aggregate cash payments for dividends d@ap were $24.6 million.

Cash and Cash Requirements

As of December 31, 2006, the Company held $318anibf cash and cash equivalents that were invéstbihly liquid investment grade
debt instruments with a maturity of 90 days or less

The Company will continue to have cash requiremenguipport working capital needs and capital egjgares and acquisitions, to pay
interest and service debt, fund its pension planmgquired, pay dividends to shareholders and cbjase shares of the Company’s common
stock. The Company generally intends to use availedssh and internally generated funds to meeetbash requirements, using borrowings
under existing commercial paper programs or cffaditities or by accessing the capital marketseeded for liquidity. The Company
believes that it has sufficient liquidity to sayidfoth short-term and long-term requirements.

The Company’s cash balances are generated anéhhaldherous locations throughout the world, inahgdsubstantial amounts held outside
the United States. The Company utilizes a variétgoplanning and financing strategies in an éfforensure that its worldwide cash is
available in the locations in which it is needechékever possible, cash management is centralizi:éhter-company financing is used to
provide working capital to our operations. Mostloé cash balances held outside the United Statéd be repatriated to the United States,
but, under current law, would potentially be subjecUnited States federal income taxes, less egiplé foreign tax credits. Repatriation of
some foreign balances is restricted by local laiisere local restrictions prevent an efficient intempany transfer of funds, the Company’s
intent is that cash balances would remain in theidm country and it would meet United States liifyi needs through ongoing cash flows,
external borrowings, or both.

Pension and Other Post Retirement & Employee BenéfPlans

Due to previous equity market declines the faiueadf the Company’s pension fund assets has dextd&ssow the accumulated benefit
obligation due to the participants in the U.S. planaddition, certain non-U.S. plans are not fdillpded. As a result, in accordance with
SFAS No. 158, “Employers’ Accounting for Definedrigdit Pension and Other Postretirement Plans, aensiment of FASB Statements
No. 87, 88, 106 and 132(", the Company has recorded unrecognized losseprmdservice costs of $151.9 million ($99.2 nailiinet of tax
benefits) cumulatively through December 31, 200& Tinrecognized losses and prior service costsisnedlculated as the difference
between the actuarially determined accumulatedfiieridigation and the value of the plan asseteféSeptember 30, 2006. This adjustment
results in a direct reduction of stockholders’ ¢égaind does not immediately impact net earnings.

In September 2006, the FASB issued SFAS No.,15Bmployers’ Accounting for Defined Benefit Pensiordather Postretirement Plans,
an amendment of FASB Statements No. 87, 88, 1@6138(R)" (“SFAS 158"). For a summary of the madégrovisions of SFAS No. 158,
see “New Accounting Standards.” The applicatioffr A5 158 in 2006 decreased the Company’s minimunsipariability by $13.0 million
($9.1 million net of tax benefits) due to the reaibign of previously unrecognized, over-funded fiosis in certain of the Company’s non-US
pension plans. The Company also recorded other apsive income of $10 million ($6.5 million néttax benefits) due to the recognition
of actuarially determined prior service creditsoasasted with the Company’s U.S. based retiree bigpefgram.

Calculations of the amount of pension and othetrpirement benefits costs and obligations depenthe assumptions used in such
calculations. These assumptions include discodesyaxpected return on plan assets, rate of salergases, health care cost trend
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rates, mortality rates, and other factors. Whike @ompany believes that the assumptions useddnlatihg its pension and other
postretirement benefits costs and obligations ppeapriate, differences in actual experience ongea in the assumptions may affect the
Company’s financial position or results of operasioFor the United States plan, the Company ug&ed=#6 discount rate in computing the
amount of the minimum pension liability to be resed at December 31, 2006, which represents anaseref 0.25% in the discount rate fr
December 31, 2005. For non-U.S. plans, rates apiptedor each plan are determined based on inagtgrade instruments with maturities
approximately equal to the average expected bepefibut under the plan. A further 25 basis poidtintion in the discount rate used for the
plans would have increased the minimum pensiorlitia$20 million ($13 million on an after tax bajifrom the amount recorded in the
financial statements at December 31, 2006.

For 2006, the expected long-term rate of returnragsion applicable to assets held in the UnitedeStplan was estimated at 8.0% which is
the same as the rate used in 2005. This expedtedfreeturn reflects the asset allocation of tlae @nd the expected long-term returns on
equity and debt investments included in plan as3éts U.S. plan invests between 60% to 70% ofstees in equity portfolios which are
invested in funds that are expected to mirror broadket returns for equity securities. The balawidde asset portfolio is invested in
corporate bonds and bond index funds. Pension eggen the U.S. plan for the year ended Decembg2@16 was $17 million (or $11
million on an after-tax basis), compared with $8llion (or $5.9 million on an after-tax basis) fitis plan in 2005. If the expected lotegm
rate of return on plan assets was reduced by q8%sion expense for 2006 would have increasedrillién (or $1.0 million on an after-tax
basis). The Company made no contributions to ti& plan in 2006 and is not statutorily requiredni@ke contributions to the plan in

2007. The Company’s non-U.S. plan assets are cegthdf various insurance contracts, equity and sistiirities as determined by the
administrator of each plan. The estimated long-texta of return for the non-U.S. plans was deteeaiion a plan by plan basis based on the
nature of the plan assets and ranged from 2.5%58& 6or 2006.

The U.S. Pension Protection Act of 2006 was ena&teglist 17, 2006. While the Act will have some effen specific plan provisions in our
retirement program, its primary effect will be foamge the minimum funding requirements for plarryéeginning in 2008. Based on initial
projections, the Act is expected to slightly inaedhe amount of our required contributions.

CONTRACTUAL OBLIGATIONS

The following table sets forth, by period due oaryef expected expiration, as applicable, a sumrohatlye Companyg contractual obligatior
as of December 31, 2006 under (1) long-term deligations, (2) leases, (3) purchase obligations @ather long-term liabilities reflected
on the Company’s balance sheet under GAAP.

Less Than More Than
Total One Year 1-3 Years 3-5 Years 5 Years
($ in millions)

Debt & Leases:

Long-Term Debt Obligations (a)(t $2,419.0 $ 8.2 $258.. $ 880.1 $1,272.

Capital Lease Obligations ( 14.4 2.1 5.€ 6.1 —
Total Lon¢-Term Debit 2,433 10.¢ 263.7 886.6  1,272.
Interest Payments on Lo-Term Debt and Capital Lease Obligatic 614.7 82.C 144.¢ 106.¢ 281.(

Operating Lease Obligations 290.¢ 77.2 115.: 56.C 42.1
Other:

Purchase Obligations ( 244.¢ 238.¢ 6.3 — —
Other Liabilities Reflected on the Compi's Balance Sheet Under GAAP 2,833t 1496.« = 255.: 180.( 901.¢
Total $6,417.« $1,905..  $785.« $1,229. $2,497.

(&) As described in Note 7 to the Consolidated Findrgtatement:

(b) Amounts do not include interest payments. bgepn long-term debt and capital lease obligatismsflected in a separate line in the
table.
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(c) As described in Note 10 to the Consolidated Firerfsiatement

(d) Consist of agreements to purchase goods oicesrthat are enforceable and legally binding enGbmpany and that specify all
significant terms, including fixed or minimum quiets to be purchased; fixed, minimum or variabiegprovisions; and the
approximate timing of the transactic

(e) Primarily consist of obligations under prodsetvice and warranty policies and allowances, perdmce and operating cost guarantees,
estimated environmental remediation costs, selfrarsce and litigation claims, post-retirement bigsgefertain pension obligations,
deferred tax liabilities and deferred compensatibligations. The timing of cash flows associatethwhese obligations are based upon
managemer's estimates over the terms of these agreements ardrgely based upon historical experier

OFF-BALANCE SHEET ARRANGEMENTS

The following table sets forth, by period due oaref expected expiration, as applicable, a sumrohoff-balance sheet commercial
commitments of the Company.

Amount of Commitment Expiration per Period

Total

Amounts Less Thar More Than
Committed One Year 1-3 Years 3-5 Years 5 Years
($ in millions)
Standby Letters of Credit and Performance Bc $ 165t $ 82t $ 372 $ 304 $ 154
Guarantee 497 38.7 2.9 0.3 7.8
Obligations for Vision Systems shares not yet aegliat December 31, 20 720 720 — — —
Contingent Acquisition Considerati 41.€ 5.1 36.¢ — —
Total $ 329.¢ $ 199.( $ 76.C $ 30.7 $ 23.2

Standby letters of credit and performance bondganerally issued to secure the Company’s obligatimder short-term contracts to
purchase raw materials and components for manuéaatd for performance under specific manufactusigigeements. Guarantees are
generally issued in connection with certain tratisas with vendors, suppliers and financing entitie

In connection with three past acquisitions, the @any has entered into agreements with the respesgilers to pay certain amounts in the
future as additional purchase price. The Compamtgreiinto these types of arrangements to help eritifierences of opinion that the
Company and the sellers may have over the appteprédue of the acquired business. The Companydguay nothing in the aggregate over
the next three years pursuant to these agreenmergsnaximum of up to $41.9 million over the néxiee years depending on the future
performance of the respective businesses. In ctionewith acquisitions completed subsequent to bdmsr 31, 2006, the Company entered
into similar agreements with the respective selieqsay additional purchase price of up to $2.4iomlover the next 2 years if certain
performance criteria are achieved.

The Company has from time to time divested ceibéits businesses and assets. In connection wathetdivestitures, the Company often
provides representations, warranties and/or indéesrtio cover various risks and unknown liabilitissch as claims for damages arising out
of the use of products or relating to intellectpidperty matters, commercial disputes, environmengdters or tax matters. The Company
cannot estimate the potential liability from suepresentations, warranties and indemnities bedhegeelate to unknown

conditions. However, the Company does not belibaethe liabilities relating to these representetjavarranties and indemnities will have a
material adverse effect on the Company’s finarmaalition, results of operations or liquidity.

Due to the Company’s downsizing of certain operaipursuant to acquisitions, restructuring planstierwise, certain properties leased by
the Company have been sublet to third partiehéretvent any of these third parties vacates atlyese premises, the Company would be
legally obligated under master lease arrangem&htes Company believes that the financial risk ofdéifby such sub-lessors is individually
and in the aggregate not material to the Compdimasicial position, results of operations or ligityd
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Except as described above, as of December 31, tR@0Bompany has not entered into any off-balaneetdinancing arrangements and has
no unconsolidated special purpose entities.

Legal Proceedings

Please refer to Notes 11 to the Consolidated FiahStatements included in this Annual Report fdoimation regarding certain outstanding
litigation matters.

In addition to the litigation noted under “ltemBusiness — Regulatory Matters — Environmental, theflSafety”,the Company is, from tirr
to time, subject to a variety of litigation incidahto its business. These lawsuits primarily imeotlaims for damages arising out of the use of
the Company’s products, claims relating to intellat property matters and claims involving emploptrmaatters and commercial disputes.
The Company may also become subject to lawsuissrasult of past or future acquisitions. Some eséhlawsuits include claims for punitive
and consequential as well as compensatory dam@feke the Company maintains workers compensaticopgrty, cargo, automobile, crin
fiduciary, product, general liability, and directband officers’ liability insurance (and has agqdirights under similar policies in connection
with certain acquisitions) that it believes covegraation of these claims, this insurance may baffident or unavailable to protect the
Company against potential loss exposures. In axiditvhile the Company believes it is entitled tdemnification from third parties for some
of these claims, these rights may also be insefficor unavailable to protect the Company agaiatmiial loss exposures. The Company
believes that the results of these litigation mratéd other pending legal proceedings will notehawnaterially adverse effect on its cash
flows or financial condition, even before takingarmccount any related insurance or indemnificatemoveries.

The Company maintains third party insurance pdicip to certain limits to cover liability costsercess of predetermined retained amounts.
The Company carries significant deductibles anflisslired retentions under our insurance polickesl management believes that the
Company maintains adequate accruals to cover thmeel liability. Management determines the Compaagcrual for self-insurance

liability based on claims filed and an estimatelaims incurred but not yet reported.

The Company’s Certificate of Incorporation requiited® indemnify to the full extent authorized agrmitted by law any person made, or
threatened to be made a party to any action oreeiding by reason of his or her service as a directofficer of the Company, or by reason
of serving at the request of the Company as atdirec officer of any other entity, subject to lbed exceptions. While the Company
maintains insurance for this type of liability, igraficant deductible applies to this coverage ang such liability could exceed the amount of
the insurance coverage.

For a discussion of additional risks related tstng and potential legal proceedings, please tefdtem 1A. Risk Factors.”

CRITICAL ACCOUNTING POLICIES

Management’s discussion and analysis of the Compdimancial condition and results of operations based upon the Company’s
Consolidated Financial Statements, which have pegpared in accordance with accounting principkssegally accepted in the United Sta
The preparation of these financial statements regunanagement to make estimates and judgmentafthet the reported amounts of assets,
liabilities, revenues and expenses, and relatazlodisre of contingent assets and liabilities. TlhenBany bases these estimates on historical
experience and on various other assumptions tedialieved to be reasonable under the circumstatieesesults of which form the basis for
making judgments about the carrying values of asmed liabilities that are not readily apparentrfrather sources. Actual results may differ
from these estimates.

The Company believes the following critical accangtpolicies affect management's more significadgments and estimates used in the
preparation of the Consolidated Financial Statemdtur a detailed discussion on the applicatioth@$e and other accounting policies, see
Note 1 in the Compar's Consolidated Financial Statements.

Accounts receivableThe Company maintains allowances for doubtfubaats for estimated losses resulting from the litglof the
Company’s customers to make required paymentsChimepany estimates its anticipated losses from digidtcounts based on historical
collection history as well as by specifically rasgeg for known doubtful accounts. Estimating losgesn doubtful accounts is inherently
uncertain because the amount of such losses depehsfantially on the financial condition of ther@many’s customers, and the Company
typically has limited visibility as to the specifimancial state of its customers. If the finan@ahdition of the Company’s customers were to
deteriorate beyond estimates, resulting in an impet of their ability to make payments, the Conypawould be required to write off
additional accounts receivable balances, whichccadl’ersely impact the Company’s net earnings gxash€ial condition.

Inventories. The Company records inventory at the lower of cosnarket. The Company estimates the market vaits inventory based ¢
assumptions for future demand and related pridistimating the market value of inventory is inhélsenncertain because levels of demand,
technological advances and pricing competition anynof the Company’s markets can fluctuate sigaiftty from period to period due to
circumstances beyond the Company’s control. Asaltesuch fluctuations can be difficult to predi¢tactual market conditions are less
favorable than those projected by management, dmep@ny would be required to reduce the value ahitentory, which would adversely
impact the Company’s net earnings and financiatliton.
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Acquired intangibles The Company'’s business acquisitions typicallyitds goodwill and other intangible assets, whidfect the amount of
future period amortization expense and possiblaimgent expense that the Company will incur. ThenBany follows Statement of
Financial Accounting Standards (“SFAS”) No. 142 #@itcounting standard for goodwill, which requitest the Company, on an annual
basis, calculate the fair value of the reportingsutihat contain the goodwill and compare that¢arrying value of the reporting unit to
determine if impairment exists. Impairment testingst take place more often if circumstances or ®vieidicate a change in the impairment
status. In calculating the fair value of the refmgyrunits, management relies on a number of fadgtmiading operating results, business plans,
economic projections, anticipated future cash floavel transactions and market place data. Thenalaesnt uncertainties related to these
factors and management’s judgment in applying tteethe analysis of goodwill impairment. If actualrfvalue is less than the Company’s
estimates, goodwill and other intangible assets beagverstated on the balance sheet and a chargd meed to be taken against net
earnings.

The Company’s annual goodwill impairment analysisich was performed during the fourth quarter s€él 2006, did not result in an
impairment charge. The excess of fair value ovelyoay value for each of the Company'’s reportingtisias of September 30, 2006, the
annual testing date, ranged from approximately $fgomto approximately $1.7 billion. In order tov@uate the sensitivity of the fair value
calculations on the goodwill impairment test, tren@pany applied a hypothetical 10% decrease toahedlues of each reporting unit. This
hypothetical 10% decrease would result in excasv#ééue over carrying value ranging from approxieta $1 million to approximately $1.5
billion for each of the Company’s reporting units.

Longlived assets The Company reviews its long-lived assets foraimpent whenever events or changes in circumstandesate the
carrying amount of an asset may not be recover®geoverability of assets to be held and used ssored by a comparison of the carrying
amount of the assets to the future net cash floyweaed to be generated by the assets. If suctsasseconsidered to be impaired, the
impairment to be recognized is measured by the aitrmuwhich the carrying amount of the assets edsdeir fair value. Judgments made
by the Company relate to the expected useful bfdsng-lived assets and its ability to realize amgiscounted cash flows in excess of the
carrying amounts of such assets and are affectéalchyrs such as the ongoing maintenance and irprents of the assets, changes in the
expected use of the assets, changes in econonddioos, changes in operating performance and ipatied future cash flows. Since
judgment is involved in determining the fair valofdong-lived assets, there is risk that the carrying galfithe Company’s long-lived assets
may require adjustment in future periods. If acfaalvalue is less than the Company’s estimateygived assets may be overstated on the
balance sheet and a charge would need to be tglémsanet earnings.

Purchase accountindn connection with its acquisitions, the Compémynulates a plan related to the future integratibthe acquired entit
In accordance with Emerging Issues Task Force ISeu®5-3, “Recognition of Liabilities in Conneatiavith a Purchase Business
Combination”, the Company accrues estimates fdateof the integration costs anticipated at thie @d acquisition, including personnel
reductions and facility closures or restructurilggjustments to these estimates are made up tooh2h® from the acquisition date as plans
are finalized. The Company establishes these dedpaged on information obtained during the duigelilce process, the Company’s
experience in acquiring other companies, and inédion obtained after the closing about the acquiadpany’s business, assets and
liabilities. The accruals established by the Conypare inherently uncertain because they are basdichided information on the fair value of
the assets and liabilities of the acquired busiasssell as the uncertainty of the cost to exethgentegration plans for the business. If the
accruals established by the Company are insuffi¢@eaccount for all of the activities requiredintegrate the acquired entity, the Company
would be required to incur an expense, which waualdersely affect the Company’s results of operatidio the extent these accruals are not
utilized for the intended purpose, the excessdended as a reduction of the purchase price, tipibg reducing recorded goodwill balances.

Risk Insurance The Company carries significant deductibles atidisgsured retentions with respect to various basmrisks. The business
risk areas involving the most significant accougtastimates are workers’ compensation and prodalatity. For domestic workers’
compensation and product liability risk, the Compgenerally purchases outside insurance coveragdamsevere losses (“stop loss”
insurance) and must establish and maintain reseritksespect to amounts within the self-insure@méon. These reserves are comprised of
specific reserves for individual claims and addaiibamounts expected for development of these slasnwell as for incurred but not yet
reported claims. The specific reserves for indigidknown claims are quantified by third party adistirator specialists for workers’
compensation and by outside risk insurance exfar{zroduct liability. In addition, outside risk p&rts recommend reserves for incurred but
not yet reported claims by evaluating the Compasgtcific loss history, actual claims reported, auilistry trends among statistical and
other factors. The Company believes the liabil@garded for such risk insurance reserves as ofrbleee31, 2006 is adequate, but due to
judgments inherent in the reserve process it isiptesthe ultimate costs will differ from this estite.

EnvironmentalThe Company has made a provision for environmeatakdiation and environmental-related personalynjlaims with
respect to sites owned or formerly owned by the @amy and its subsidiaries. The Company generalkesian assessment of the costs
involved for its remediation efforts based on eonimental studies as well as its prior experiendh similar sites. If the Company determii
that it has potential remediation liability for perties currently owned or previously sold, it ags the total estimated costs, including
investigation and remediation costs, associateld thi site. The Company also estimates its expdeuenvironmental-related personal
injury claims and accrues for this estimated ligpts such claims become known. While the Compattively pursues appropriate insurance
recoveries as well as appropriate recoveries frisrargotentially responsible
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parties, it does not recognize any insurance re@s/ér environmental liability claims until reaéid. The ultimate cost of site cleanup is
difficult to predict given the uncertainties of tB®mpany’s involvement in certain sites, uncertagitegarding the extent of the required
cleanup, the availability of alternative cleanuptimogls, variations in the interpretation of appliealaws and regulations, the possibility of
insurance recoveries with respect to certain sitesthe fact that imposition of joint and seveiaility with right of contribution is possible
under the Comprehensive Environmental Response p€osation and Liability Act of 1980 and other enmimental laws and regulations. As
such, there can be no assurance that the Compeastirisates of environmental liabilities will not eitge. Refer to Note 11 of the Notes to the
Consolidated Financial Statements for additionfarimation.

Contingent LiabilitiesThe Company is, from time to time, subject to nogtiitigation incidental to its business. Thesedaits primarily
involve claims for damages arising out of the usthe Company’s products, allegations of patenttaademark infringement and trade secret
misappropriation, and litigation and administratpreceedings involving employment matters and cororakdisputes. The Company may
also become subject to lawsuits as a result ofgrdsiture acquisitions. Some of these lawsuitfuite claims for punitive as well as
compensatory damages. The Company recognizesilgyi&dr any contingency that is probable of ocamnce and reasonably estimable. The
Company periodically assesses the likelihood okasky judgments or outcomes for these matters, hasvpotential amounts or ranges of
probable losses, and if appropriate recognizeahdlity for these contingencies with the assistaofdegal counsel and, if applicable, other
experts. These assessments require judgments norgeratters such as the anticipated outcome aftispns, the number and cost of
pending and future claims, and the impact of evtideynrequirements. Because most contingencieseamved over long periods of time,
liabilities may change in the future due to newalepments or changes in the Company’s settlemeategly. For a discussion of these
contingencies, including management’s judgmentiagph the recognition and measurement of speli#filities, refer to Note 11 of the
Notes to Consolidated Financial Stateme

NEW ACCOUNTING STANDARDS

In September 2006, the FASB issued SFAS No. 158plByers’ Accounting for Defined Benefit Pensiordddther Postretirement Plans—
an amendment of FASB Statements No. 87, 88, 104.3&(R).” This statement requires a company togedgnize in its statement of
financial position an asset for a plan’s over fuhdtatus or a liability for a plan’s under fundealtss (b) measure a plan’s assets and its
obligations that determine its funded status ab@#&nd of the employer’s fiscal year, and (c) gaire changes in the funded status of a
defined postretirement plan in the year in whiah ¢hanges occur (reported in comprehensive incohie) requirement to recognize the
funded status of a benefit plan and the disclosegiairements are effective as of the end of treafigear ending after December 15, 2006.
The requirement to measure the plan assets anditbav@gations as of the date of the employer&éil year—end statement of financial
position is effective for fiscal years ending af@cember 15, 2008. The adoption of this standeddaed the amount of pension and other
post-retirement liabilities recorded by approxinia®&23 million as of December 31, 2006 due to #ognition of previously unrecognized,
over-funded positions in certain of the Companys+US pension plans and due to the recognitiorcfaaially determined prior service
credits associated with the Company’s U.S. basi@eebenefit program. The Company expects to chésgension plan measurement date
to December 31 effective in 2008. See “Pension@iier Post Retirement & Employee Benefit Plans’vaband Notes 8 and 9 to the
Consolidated Financial Statements for additionfarimation.

In November 2004, the FASB issued Statement ofrigiiah Accounting Standards (“SFAS”) No. 151, “Intery Costs, an amendment of
ARB No. 43, Chapter 4.” SFAS No. 151 amends AcciognResearch Bulletin (“ARB”) No. 43, Chapter 4 darify that abnormal amounts
of idle facility expense, freight, handling costelavasted materials (spoilage) should be recograzexuirrent-period charges. In addition,
SFAS No. 151 requires that allocation of fixed proiibn overhead to inventory be based on the nocaygécity of the production facilities.
SFAS No. 151 was effective in the Company’s finsader of 2006. The adoption of SFAS No. 151 ditdhave a significant impact on the
Company’s results of operations, financial positortash flows.

Effective January 1, 2006, the Company adoptedrstants of financial accounting standards No. 188iged 2004), Share Based Payment
(“SFAS 123 R"), which requires the company to meashe cost of employee services received in exghdor all equity awards. See Note
14 for further discussion.

In July 2006, the FASB issued FASB Interpretatian K8 (“FIN 48) “Accounting for Uncertainty in Inote Taxes — an interpretation of
FASB Statement No. 109", to clarify certain asp&ftaccounting for uncertain tax positions, inchglissues related to the recognition and
measurement of those tax positions. This interficetas effective for fiscal years beginning affzgcember 15, 2006. The Company adopted
FIN 48 as of January 1, 2007, as required. WhieeGbmpany is continuing to evaluate the impachisf Interpretation and guidance on its
application, the Company currently estimates treptdn of FIN 48 will reduce the amount recordedty Company for uncertain tax
positions by approximately $60 to $80 million. Thisluction will be recorded as an adjustment tooperetained earnings as of January 1,
2007.
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARK  ET RISK

The information required by this item is includetder “ltem 7. Management’s Discussion and Analg§iBinancial Condition and Results of
Operations.”
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ITEM 8.  FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA
Report of Management on Danaher Corporation’s Intenal Control Over Financial Reporting

The management of the Company is responsible fabkshing and maintaining internal control overaincial reporting. Internal control over
financial reporting is defined in Rules 13a-15¢fipal5d-15(f) promulgated under the Securities ErghaAct of 1934. Because of its inherent
limitations, internal control over financial repo may not prevent or detect misstatements. Ptiojecof any evaluation of effectiveness to
future periods are subject to the risk that costrohy become inadequate because of changes irtioosdor that the degree of compliance
with the policies or procedures may deteriorate.

The Company’s management assessed the effectivehdes Companys internal control over financial reporting as afd@mber 31, 2006.
making this assessment, the Companganagement used the criteria set forth by therittiee of Sponsoring Organizations of the Tread
Commission (COSO) in “Internal Control-Integrate@fework”. Based on this assessment, managemeciuded that, as of December 31,
2006, the Company'’s internal control over financggdorting is effective based on those criteria.

The Company’s independent auditors have issuedidib r@port on management’s assessment of thetisffeess of the Company’s internal
control over financial reporting. This report dateebruary 21, 2007 appears on page 46 of this BOrNK.
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Report of Independent Registered Public Accountingrirm on Internal Control Over Financial Reporting
To the Board of Directors and Shareholders of Dan&lorporation:

We have audited management’s assessment, inclonded accompanying Report of Management on Dar@bggoration’s Internal Control
Over Financial Reporting, that Danaher Corporati@intained effective internal control over finaheiporting as of December 31, 2006,
based on criteria established in Internal Contraltegrated Framework issued by the Committee of Smimg Organizations of the
Treadway Commission (the COSO criteria). Danahep@mation’s management is responsible for maintgim@ffective internal control over
financial reporting and for its assessment of fifirecéiveness of internal control over financial oefing. Our responsibility is to express an
opinion on management’s assessment and an opinitimeceffectiveness of the Company’s internal edraver financial reporting based on
our audit.

We conducted our audit in accordance with the stadwdof the Public Company Accounting OversightriBq@nited States). Those stande
require that we plan and perform the audit to ebtagsonable assurance about whether effectivenaiteontrol over financial reporting was
maintained in all material respects. Our auditudeld obtaining an understanding of internal cordver financial reporting, evaluating
management’s assessment, testing and evaluatirpiign and operating effectiveness of internatrobrand performing such other
procedures as we considered necessary in the @tanoes. We believe that our audit provides a redde basis for our opinion.

A company'’s internal control over financial repogiis a process designed to provide reasonablessesuregarding the reliability of
financial reporting and the preparation of finahstatements for external purposes in accordantiegeinerally accepted accounting
principles. A company'’s internal control over fircgal reporting includes those policies and proceduhat (1) pertain to the maintenance of
records that, in reasonable detail, accuratelyfainly reflect the transactions and dispositionshaf assets of the company; (2) provide
reasonable assurance that transactions are recasdegtessary to permit preparation of financakestents in accordance with generally
accepted accounting principles, and that receipdsexpenditures of the company are being madeinrdgcordance with authorizations of
management and directors of the company; and @jge reasonable assurance regarding preventibmely detection of unauthorized
acquisition, use, or disposition of the companysats that could have a material effect on thenGiizd statements.

Because of its inherent limitations, internal cohtver financial reporting may not prevent or @¢tmisstatements. Also, projections of any
evaluation of effectiveness to future periods afgexct to the risk that controls may become inadégbecause of changes in conditions, or
that the degree of compliance with the policieprocedures may deteriorate.

In our opinion, management’s assessment that Dai@rporation maintained effective internal contaér financial reporting as of
December 31, 2006, is fairly stated, in all mategapects, based on the COSO criteria. Also, mopinion, Danaher Corporation maintain
in all material respects, effective internal cohtreer financial reporting as of December 31, 20@sed on the COSO critetia

We also have audited, in accordance with the stasdi the Public Company Accounting Oversight Bo@/nited States), the consolidated
balance sheets of Danaher Corporation and sulisslias of December 31, 2006 and 2005, and thedetainsolidated statements of earni
stockholders’ equity and cash flows for each ofttiree years in the period ended December 31, 208®ur report dated February 21, 2007
expressed an unqualified opinion thereon.

/sl Ernst & Young LLP

Baltimore, Maryland
February 21, 2007
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Report of Independent Registered Public Accountingrirm on Consolidated Financial Statements
To the Board of Directors and Shareholders of Dan&lorporation:

We have audited the accompanying consolidated balsineets of Danaher Corporation and subsidiasie$ Becember 31, 2006 and 2005,
and the related consolidated statements of earnstgskholders’ equity and cash flows for eachhefthree years in the period ended
December 31, 2006. These financial statementdareesponsibility of the Company’s management. i@sponsibility is to express an
opinion on these financial statements based omodits.

We conducted our audits in accordance with thedstals of the Public Company Accounting OversighafBioUnited States). Those
standards require that we plan and perform thet amdbtain reasonable assurance about whethdindmecial statements are free of material
misstatement. An audit includes examining, on flasis, evidence supporting the amounts and digids in the financial statements. An
audit also includes assessing the accounting ptegused and significant estimates made by maregeas well as evaluating the overall
financial statement presentation. We believe thataodits provide a reasonable basis for our opinio

In our opinion, the financial statements refer@alove present fairly, in all material respedts, ¢onsolidated financial position of Danaher
Corporation and subsidiaries at December 31, 26862805 and the consolidated results of their dmgraand their cash flows for each of
the three years in the period ended December 3B, 20 conformity with U.S. generally accepted aguing principles.

As discussed in Note 1 of the notes to the conatdiifinancial statements, in 2006 the Company teddptatement of Financial Accounting
Standards No. 123R, Share Based Payment, and ddsatiement of Financial Accounting Standards N8, Employers’ Accounting for
Defined Benefit Pension and Other Post RetirembamtsR- an amendment of FASB Statements Nos. 87,088,and 132R.

We have also audited, in accordance with the stasd# the Public Company Accounting Oversight Bo@nited States), the effectiveness
of Danaher Corporation’s internal control over fin&l reporting as of December 31, 2006, basedhemrtiteria established in Internal
Control—Integrated Framework issued by the CommitteSponsoring Organizations of the Treadway Cassion and our report dated
February 21, 2007 expressed an unqualified opitfiereon.

/sl Ernst & Young LLF

Baltimore, Marylanc
February 21, 200
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED S TATEMENTS OF EARNINGS

Year Ended December 31 (in thousands) 2006 2005 2004
Sales $9,596,40. $7,984,70. $6,889,30.
Cost of sale: 5,353,02. 4,539,68! 3,996,63!
Selling, general and administrative exper 2,741,76! 2,175,75: 1,795,67.
Other (income) expense, r (16,379 4,59¢ (8,147
Total operating expens 8,078,41. 6,720,033 5,784,16
Operating profit 1,517,99 1,264,66! 1,105,13
Interest expens (79,829 (44,93)) (54,989
Interest incomt 8,00¢ 14,707 7,56¢
Earnings before income tax 1,446,17. 1,234,44. 1,057,71
Income taxe: 324,14. 336,64 311,71
Net earnings $1,122,02¢ $ 897,80( $ 746,00(
Earnings Per Shar

Basic net earnings per sh: $ 364 §$ 291 $ 2.41

Diluted net earnings per she $ 348§ 27¢  $ 2.3C
Average common stock and common equivalent shartssamding

Basic 307,98 308,90! 308,96:¢

Diluted 325,25: 327,98 327,70:

See the accompanying Notes to the ConsolidatedhEimleStatements.
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED B ALANCE SHEETS

As of December 31 (in thousands)

ASSETS

Current assets:

Cash and equivalen

Trade accounts receivable, less allowance for doludtcounts

of $103,201 and $91,115, respectiv

Inventories

Prepaid expenses and other current a:
Total current asse

Property, plant and equipment, |

Other asset

Goodwill

Other intangible assets, r

LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:
Notes payable and current portion of I-term debt
Trade accounts payak
Accrued expense
Total current liabilities
Other liabilities
Long-term debt
Stockholder' equity:

Common stock, one cent par value; 500,000 shatbszed; 341,223 and 338,547 issued; 308,242 and

305,571 outstandin
Additional paic-in capital
Accumulated other comprehensive income (li
Retained earning

Total stockholder equity

See the accompanying Notes to the ConsolidatedhEimleStatements.
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2006 2005
$ 317,81 $ 31555
1,674,97  1,407,85
1,005,361 825,26
396,76. 396,34
3,394,90:  2,945,01
874,36( 748,17
300,43  160,78(
6,596,12;  4,474,99
1,698,32 834,14
$12,864,15 $9,163,10!
$ 10,85¢ $ 183,95
952,33 782,85
1,496,36 1,301,78
245955  2,268,58
1,337,072 956,40:
2,422.86. 857,77
3,41z 3,38¢
1,027,45 861,87
191,98 (109,279
5,421,80  4,324,36
6,644,66/ 5,080,35!
$12,864,15 $9,163,10!
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED S TATEMENTS OF CASH FLOWS

Year Ended December 31(in thousands)

Cash flows from operating activities:
Net earnings from operatiol
Depreciation expens
Amortization expens
Stock compensation exper
Change in deferred income ta>
Change in trade accounts receivable,
Change in inventorie
Change in accounts payal
Change in accrued expenses and other liabi
Change in prepaid expenses and other a
Net cash provided from operating activit
Cash flows from investing activities:
Payments for additions to property, plant and eneipt
Proceeds from disposals of property, plant andgqgent
Cash paid for acquisitior
Cash paid for investment in acquisition tar
Proceeds from sale of investment in acquisitiogetand other divestitur
Net cash used in investing activiti
Cash flows from financing activities:
Proceeds from issuance of common sl
Dividends paic
Purchase of treasury sto
Net increase in borrowings (maturities of 90 daykess)
Proceeds from debt borrowings (maturities longant@0 days
Debt repayment
Net cash provided from (used in) financing actes
Effect of exchange rate changes on ¢
Net change in cash and equivale
Beginning balance of cash and equivale
Ending balance of cash and equivale

2006 2005 2004
$1,122,020 $ 897,80( $ 746,00(
153,01 140,97 129,48
64,17 35,99¢ 26,64
67,19 7,50z 8,10z
24,15 102,91( 176,05¢
(50,849) (66,617 (110,00)
3,36¢ (22,47 65,52t
80,75¢ 138,14 65,31
98,27( 8,19: (48,54)
(14,86 (38,63) (25,364
1,547,25  1,203,80. 1,033,210
(137,700 (121,200 (115,90¢)
9,98¢ 18,78: 30,89
(2,656,03)  (885,08)  (1,591,71)
(84,107 — —
98,48t 22,10( 43,10(
(2,769,37) (965,400  (1,633,63)
98,41 59,931 45,95
(24,58 (21,55 (17,73)
— (257,691) —
846,89 — —
757,49 355,741 130,00
(459,37)  (647,98) (196,28)
1,218,84 (511,56) (38,059
5,537 (20,399 17,42¢
2,25¢ (293,569) (621,04)
315,55: 609,11 1,230,15!
$ 317,81( $ 31555. $ 609,11

See the accompanying Notes to the ConsolidatedhEimlaStatements.
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED S TATEMENTS OF STOCKHOLDERS’ EQUITY

(in thousands)

Common Stock

Accumulated
Other

Additional Comprehensive  Comprehensive
Paid-in Retained
Shares Amount Capital Earnings Income (Loss) Income
Balance, January 1, 200: 167,69: 1,67 999,78t  2,719,85: (74,607
Net earnings for the ye — — — 746,00( — $ 746,00(
Dividends declare — — — (17,73) — —
Common stock issued for options exercised andictsdr
stock grant: 1,03¢ 10 54,05( — — —
Stock dividenc 168,21 1,68 (1,682) — — —
Increase from translation of foreign financial staents — — — — 183,75« 183,75«
Minimum pension liability (net of tax expense of, $80) — — — — 6,89( 6,89(
Balance, December 31, 2004 336,94t 3,36¢ 1,052,15. 3,448,12. 116,03° $ 936,64
Net earnings for the ye. — — — 897,80( — $ 897,80(
Dividends declare — — — (21,557 — —
Common stock issued for options exercised andicesdr
stock grant: 1,601 16 67,41 — — —
Treasury stock purchase (5 million shal — — (257,699 — — —
Decrease from translation of foreign financial estag¢nts — — — — (216,44 (216,44
Minimum pension liability (net of tax benefit of E¥9) — — — — (8,869 (8,869
Balance, December 31, 20C 338,547 $3,38t $ 861,87 $4,324,360 $ (109,279 $ 672,48«
Net earnings for the ye. $
— — — 1,122,02! — 1,122,02!
Dividends declare — — — (24,589 — —
Common stock issued for options exercised andicesdr
stock grant: 2,67¢ 27 165,57¢ — — —
Increase from translation of foreign financial staents — — — — 284,41 284,41
Adjustment for adoption of SFAS No. 158 (net of éapense
of $7,414 ) 15,62¢ —
Minimum pension liability (net of tax expense of,$39) — — — — 1,227 1,222
Balance, December 31, 20C 341,220 $3,41. $1,027,45 $5,421,800 $ 191,98' $ 1,407,66

See the accompanying Notes to the ConsolidatedhEimleStatements.
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(1) BUSINESS AND SUMMARY OF SIGNIFICANT ACCOUNTING POLI CIES:

Business—Danaher Corporation designs, manufactures andetsapkofessional, medical, industrial and consuymneducts which are
typically characterized by strong brand names, petgry technology and major market positions iarfousiness segments: Professional
Instrumentation, Medical Technologies, Industriatfinologies and Tools & Components. BusinessdiPtofessional Instrumentation
segment offer professional and technical custoweatisus products and services that are used inesiom with the performance of their
work. As of December 31, 2006, the Professionatimsentation segment encompassed two strategiodssas - environmental and
electronic test. These businesses produce andmseflact, professional electronic test tools anibiion equipment; water quality
instrumentation and consumables and ultraviolénhféistion systems; and retail/commercial petrolqanoducts and services, including
underground storage tank leak detection and vagmmvery systems. The Medical Technologies segmehtdes businesses that design and
manufacture critical care diagnostic instrumenigh+precision optical systems for the analysis afrostructures and a wide range of
products used by dental professionals. Businesstegilndustrial Technologies segment manufactidyrts and sub-systems that are
typically incorporated by customers and systenegirators into production and packaging lines andriinal equipment manufacturers
(OEMSs) into various end-products and systems. M#rthe businesses also provide services to supipgirtproducts, including helping
customers integrate and install the products atmirgeensure product uptime. The Industrial Tecbg@s segment encompassed two
strategic businesses, motion and product identifinaand three focused niche businesses, aerogapacgefense, sensors & controls, and
power quality. These businesses produce and sellpt identification equipment and consumablesjonoposition, speed, temperature, and
level instruments and sensing devices; power segemnd controls; power protection products; lilod/ and quality measuring devices;
aerospace safety devices and defense articleslactionic and mechanical counting and controliegices. The Tools & Components
segment is one of the largest domestic produceatsistributors of general purpose and specialtyhaeics’ hand tools. Other products
manufactured by the businesses in this segmentdadbolboxes and storage devices; diesel engiaslers; wheel service equipment; and
drill chucks.

Accounting Principles—The consolidated financial statements includesit@unts of the Company and its subsidiaries. igHliEcant
intercompany balances and transactions have beeimaled upon consolidation.

Use of Estimates—The preparation of financial statements in confbrwith accounting principles generally acceptedtie United States
requires management to make estimates and assas et affect the reported amounts of assetsiahbitities and the disclosure of
contingent assets and liabilities at the date effittencial statements as well as the reported atsmf revenue and expenses during the
reporting period. Actual results could differ frahose estimates.

Inventory Valuation—Inventories include the costs of material, labed averhead. Depending on the business, domesgatories are
stated at either the lower of cost or market usiigglast-in, first-out method (LIFO) or the lowdramst or market using the first-in, first-out
(FIFO) method. Inventories held outside the Unib¢ates are primarily stated at the lower of cosharket using the FIFO method.

Property, Plant and EquipmentProperty, plant and equipment are carried at ddst.provision for depreciation has been computed
principally by the straight-line method based oa éistimated useful lives (3 to 35 years) of thaegpble assets.

Other Assets—Other assets include principally noncurrent trageivables, other investments, and capitalizeds@asstociated with obtainit
financings which are amortized over the term ofrélated debt.

Fair Value of Financial InstrumentsFor cash and equivalents, the carrying amountéasonable estimate of fair value. For long-teehtd
where quoted market prices are not available, matagable for debt with similar terms and remagnimaturities are used to estimate the fair
value of existing debt.

Goodwill and Other Intangible AssetsGoodwill and other intangible assets result frove €ompany’s acquisition of existing businesses. In
accordance with Statement of Financial Accountitep®&ard (SFAS) No. 142, amortization of recordeddyall balances ceased effective
January 1, 2002. However, amortization of certdéntifiable intangible assets continues over ttienased useful lives of the identified asset.
Amortization expense for all other intangible assetcluding a charge of $6.5 million in 2006 ret&to acquired in-process research and
development at an acquired business, was $64.0bmi$36.0 million and $26.6 million, for the yeamnsded December 31, 2006, 2005, and
2004, respectively. See Notes 2 and 5 for additiorfiermation.

Shipping and Handling—Shipping and handling costs are included as a oomt of cost of sales. Shipping and handling doiitsd to
customers are included in sales.

Revenue Recognition-As described above, the Company derives revenummsiply from the sale of professional, industriadedical and
consumer products and services. For revenue reiai@groduct or service to qualify for recognititimere must be persuasive evidence of a
sale, delivery must have occurred or the servicest imave been rendered, the price to the custorast lme fixed and determinable and
collectibility of the balance must be reasonablyuaed. The Company’s standard terms of sale are $l@¥ping Point and, as such, the
Company principally records revenue for produce sgdon shipment. If any significant obligationghe customer with respect to such sale
remain to be fulfilled following shipment, typicglinvolving obligations relating to installation én
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acceptance by the buyer, revenue recognition irdef until such obligations have been fulfilledodRict returns consist of estimated returns
for products sold and are recorded as a reduatioedorted revenues at the time of sale as reqbiye®FAS No. 48. Customer allowances
rebates, consisting primarily of volume discountd ather short-term incentive programs, are reabedea reduction in reported revenues at
the time of sale because these allowances reflegtiection in the purchase price for the produatgipased in accordance with EITF 01-9.
Product returns, customer allowances and rebatesstimated based on historical experience and kiiemds. Revenue related to
maintenance agreements is recognized as revenu¢hevierm of the agreement as required by FASBifiieal Bulletin 90-1.

Research and DevelopmenfThe Company conducts research and developmenttigstifor the purpose of developing new productd a
services and improving existing products and sessiResearch and development costs are expenseaiaed and totaled $446 million,
$379 million, and $294 million in the years endegcBmber 31, 2006, 2005, and 2004, respectively.

Foreign Currency Translatier-Exchange adjustments resulting from foreign curyanansactions are recognized in net earningsreese
adjustments resulting from the translation of ficiahstatements are reflected as a component ohawlated other comprehensive income
within stockholders’ equity. Net foreign currencgirisaction gains or losses are not material incditlye years presented.

Cash and Equivalents-The Company considers all highly liquid investnsenith a maturity of three months or less at the @é purchase to
be cash equivalents.

Income Taxes—The Company accounts for income taxes in accoedaith SFAS No. 109, “Accounting for Income Taxes.”

Accumulated Other Comprehensive Income (Les3he components of accumulated other comprehensieene (loss) are summarized
below. Foreign currency translation adjustmentggareerally not adjusted for income taxes as thieye¢o indefinite investments in non-US
subsidiaries.

Foreign Unrecognizec Total
Currency Minimum Accumulated
Translation Pension Losses and Comprehensive
Liability Prior Service

Adjustment Adjustment Costs, net Income (Loss)
Balance at January 1, 20 $ 394 $ (114.0 $ — $ (74.€)
Curren-period chang: 183.¢ 6.€ — 190.€
Balance, December 31, 20 223.2 (207.2) — 116.C
Curren-period chang: (216.5) (8.9 — (225.9)
Balance, December 31, 20 6.7 (116.0 — (209.9
Curren-period chang: 284.t 1.2 — 285.7
Adoption of SFAS No. 15 — 114.¢ (99.2) 15.€
Balance, December 31, 20 $ 291.C $ — $  (99.9) $ 192.(

See Notes 8 and 9 for additional information.

Accounting for Stock Options-As described in Note 14, effective January 1, 2006 Company adopted Statement of Financial Acthogin
Standards No. 123 (revised 2004), Share-Based Rayhs#-AS 123R"), which requires the Company to swa the cost of employee
services received in exchange for all equity awagrasted, including stock options and restrictedlstunits (RSUs), based on the fair market
value of the award as of the grant date. SFAS 128RRrsedes Statement of Financial Accounting Stdaddo. 123, Accounting for Stock-
Based Compensation and Accounting Principles B@goiciion No. 25, Accounting for Stock Issued to Eaygles (“APB 25").The Compan
has adopted SFAS 123R using the modified prospeefiplication method of adoption which requires@oapany to record compensation
cost related to unvested stock awards as of DeaeBih005 by recognizing the unamortized grang diait value of these awards over the
remaining service periods of those awards withhmange in historical reported earnings. Awards gaiafter December 31, 2005 are valued
at fair value in accordance with the provisionS6AS 123R and recognized as an expense on a stliaiglhasis over the service periods of
each award. The Company estimated forfeiture fate2006 based on its historical experience. Stoaged compensation for 2006 of $67.2
million has been recognized as a component ofsgliieneral and administrative expenses in thenaganying Consolidated Financial
Statements as payroll costs of the employees aoeded in selling, general and administrative espsn

Prior to 2006, the Company accounted for stock-dhasepensation in accordance with APB 25 usingrttisic value method, which did
not require that compensation cost be recognizethébCompany'’s stock options provided the optixereise price was established at 100%
of the common stock fair market value on the déigrant. Under APB 25, the Company was requirettord expense over the vesting
period for the value of RSUs granted. Compensatigense related to RSU awards is calculated bas#teanarket prices of Company
common stock on the date of the grant. Prior td62@8@e Company provided pro forma disclosure
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amounts in accordance with SFAS No. 148, “Accounfor Stock-Based Compensation-Transition and D&ale” (SFAS No. 148), as if the
fair value method defined by SFAS No. 123 had tmmpiied to its stock-based compensation.

The estimated fair value of the options grantedndu2006, 2005, and 2004 was calculated using ekBitholes Merton option pricing mot
(Black-Scholes) and assuming risk-free interegtsrhetween 4.0% to 5.1%, an option life rangingnfib0 to 9.5 years, expected volatility
ranging from 22% to 25% and dividends at the cura@mual rate.

The following table illustrates the pro forma etfea net earnings and earnings per share if thevéie based method had been applied to all
outstanding and unvested awards in each year (#muls, except per share amounts):

2006 2005 2004
Net earning- as reportes $1,122,02¢ $897,80(  $746,00(
Add: Stocl-based compensation programs recorded as expensé tae 46,85« 4,87¢ 5,261
Deduct: Total stoc-based employee compensation expense, net (46,859 (34,377 (33,759
Pro forma net earning $1,122,02¢ $868,29¢ $717,51:
Earnings per shar
Basic— as reportel $ 36¢ $ 291 $ 241
Basic- pro forma $ 36¢ $ 281 $ 232
Diluted - as reportet $ 34¢ $ 27¢ $ 23C
Diluted - pro forma $ 34¢ $ 261 $ 22

Pension & Post Retirement Benefit Plar©n September 29, 2006, SFAS No. 158, “Employersdinting for Defined Benefit Pension and
Other Postretirement Plans” was issued. SFAS N®.r&§uires, among other things, the recognitiotheffunded status of each defined
benefit pension plan, retiree health care and gibstretirement benefit plans and post-employmengefit plans on the balance sheet. The
Company adopted SFAS 158 as of December 31, 2@@6n&es 8 & 9 for additional information.

New Accounting Pronouncemer—See Note 17.

(2) ACQUISITIONS AND DIVESTITURES:

The Company has completed numerous acquisitiobsisihesses during the years ended December 31, 2006 and 2004. These
acquisitions have either been completed becauttenfstrategic fit with an existing Company busis@r because they are of such a nature
and size as to establish a new strategic line siflegs for growth for the Company. All of the aaifions during this time period have been
accounted for as purchases and have resulted ne¢bgnition of goodwill in the Company’s financg&htements. This goodwill arises
because the purchase prices for these busines$lses senumber of factors including the future éags and cash flow potential of these
businesses; the multiple to earnings, cash flowather factors at which similar businesses have Ipeechased by other acquirers; the
competitive nature of the process by which the Camypacquired the business; and because of the eamptary strategic fit and resulting
synergies these businesses bring to existing apesat

The Company makes an initial allocation of the pase price at the date of acquisition based ugamitierstanding of the fair market value
of the acquired assets and liabilities. The Compabigins this information during due diligence dmebugh other sources. In the months ¢
closing, as the Company obtains additional inforamébout these assets and liabilities and leaore mbout the newly acquired business, it
is able to refine the estimates of fair market gadnd more accurately allocate the purchase f#icmples of factors and information that
Company uses to refine the allocations includegitda and intangible asset appraisals; cost détedkto redundant facilities;
employee/personnel data related to redundant fumtiproduct line integration and rationalizatinformation; management capabilities; and
information systems compatibilities. The only itecomsidered for subsequent adjustment are itenmsifidel as of the acquisition date. The
Company’s acquisitions in 2004 and 2005 did notehavwy significant pre-acquisition contingenciesdastemplated by SFAS No. 38,
“Accounting for Preacquisition Contingencies of €hased Enterprises”) which were expected to hasigrificant effect on the purchase
price allocation. The Company is continuing to eaté certain pracquisition contingencies associated with ongoaitigation associated wi
its 2006 acquisitions,
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primarily Sybron Dental and Vision, and will makepaopriate adjustments to the purchase price altmtarior to the ongrear anniversary
the acquisition, as required.

The Company also periodically disposes of existipgrations that are not deemed to strategicallyitt its ongoing operations or are not
achieving the desired return on investment. Thiefiohg briefly describes the Company’s acquisitaord divestiture activity for the above-
noted periods.

In May 2006, the Company acquired all of the oudiiag shares of Sybron Dental for total consideratf approximately $2 billion,
including transaction costs and net of approxinya®&4 million of cash acquired, and assumed apprately $182 million of debt.
Substantially all of the assumed debt was subsélyuepaid or refinanced prior to December 31, 2ad&naher financed the acquisition of
shares and the refinancing of the assumed debaglymvith proceeds from the issuance of commerngéger and to a lesser extent from
available cash. The Sybron acquisition resultethiénrecognition of a preliminary estimate of godtiefi approximately $1.5 billion primarily
related to Sybron’s future earnings and cash flotemptial and the world-wide leadership positiorsgbron in many of its served markets.
Sybron has been included in the Company’s CondelitiGtatement of Earnings since May 19, 2006.

In addition, in the last quarter of 2006 and fagearter of 2007, the Company acquired all of thistanding shares of Vision for an aggregate
price of approximately $520 million, including tigaction costs and net of approximately $122 milbboash acquired, and assumed $1.5
million of debt. The Company financed the transactthrough a combination of available cash andsbance of commercial paper. Vision,
based in Australia, manufactures and markets autmhiastruments, antibodies and biochemical reagesed for biopsy-based detection of
cancer and infectious diseases, and had revenaspoiximately $86 million in its last completeddal year. The Vision acquisition resulted
in the recognition of a preliminary estimate of dwadll of approximately $357 million, primarily refed to Visions future revenue growth a
earnings potential. Vision's results of operatibase been included in the Company’s ConsolidatateBtent of Earnings since

November 30, 2006 and were not material to repaédels. The Company incurred a-tax charge of $6.5 million for acquired in-process
research and development in connection with thigiis¢tion which was recorded in the fourth quaae2006.

In addition to Sybron Dental and Vision, the Companquired nine other companies and product lin€00D6 for total consideration of
approximately $213 million in cash, including transon costs, net of cash acquired. In generah eampany is a manufacturer and
assembler of environmental instrumentation, medigaipment or industrial products, in markets saglkelectronic test, critical care
diagnostics, water quality, product identificatiamd sensors and controls. These companies weaecalired to complement existing units of
the Professional Instrumentation, Medical Techni@egr Industrial Technologies segments. The Compacorded an aggregate of $130
million of goodwill related to these acquired besees. The aggregated annual sales of these wjnieegitbusinesses at the dates of their
respective acquisitions were approximately $140ionil

In the first half of 2006, the Company purchased subsequently sold shares of First Technologyald.K - based public company, in
connection with the Company’s unsuccessful bidctuae First Technology. First Technology also phiel Company a break-up fee of
approximately $3 million. During the second quade2006 the Company recorded a pre-tax gain ofa@mately $14 million ($8.9 million
after-tax, or approximately $0.03 per diluted shameeonnection with these matters, net of relatadsaction costs, which is included in
“Other expense (income), net” in the accompanyingsolidated Statements of Earnings.

Disposals of fixed assets and land yielded appratetg $10 million of cash proceeds during 2006 fittwn sale of three parcels of real estate
and miscellaneous equipment. Disposals of fixedtagselded approximately $19 million of cash predte during 2005 primarily related to a
sale of a building which generated a pre-tax g&ii3 $nillion in 2005 which was included as a compur# “Other expense (income), net” in
the accompanying Consolidated Statements of Eagning

Subsequent to December 31, 2006, the Company ctedplee acquisition of five smaller companies aratipct lines for total consideration
of $206 million in cash, including transaction cahd net of cash acquired. These companies weregalired to complement existing
businesses. Two of the businesses are manufactirdesital imaging products and will be part of @@mpany’s Medical Technologies
segment. The other businesses complement the Cgrapectronic test and environmental businesséisarProfessional Instrumentation
segment. The aggregate annual sales of these edduisinesses as of the respective dates of aiouisiere approximately $91 million.

In the first quarter of 2005 the Company acquikdfahe outstanding shares of Linx Printing Teolugies PLC, a publicly-held U.K. based
coding and marking business, for $171 million islgancluding transaction costs and net of cashised of $2 million. Linx complements
the Company’s product identification businessestattiannual revenue of approximately $93 millio2@®4. This acquisition resulted in the
recognition of goodwill of $96 million, primarilyetated to the future earnings and cash flow paéofiLinx and its synergies with the
Company’s existing operations. Linx has been inetlish the Company’s Consolidated Statement of Bgesince January 3, 2005.

In August 2005, the Company acquired all of thestautding shares of Germéiased Leica Microsystems AG, for an aggregate @seipric
of €210 million in cash, including transaction sahd net of cash acquired of €12 million and gsumption and repayment at closing of
€125 million outstanding Leica debt ($429 millionaggregate as of the date of the acquisition). Gtwapany funded this acquisition and the
repayment of debt assumed using available castthaodgh borrowings under uncommitted
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lines of credit totaling $222 million, which havebsequently been repaid. Leica complements the @oy'wm medical technologies business
and had annual revenues of approximately $540amillh 2004 (excluding the approximately $120 miiliaf revenue attributable to the
semiconductor business that has been divestedsasiloed below). The Leica acquisition resultethmrecognition of goodwill of $332
million primarily related to Leica’s future earnim@nd cash flow potential and world-wide leadergtugition of Leica in its served markets.
Leica has been included in the Company’s Consddi&tatements of Earnings since August 31, 2005.

In September 2005, the Company also completedatleeo$ Leica’s semiconductor equipment busineslwhias held for sale at the time of
the acquisition. This business had historicallyrafed at a loss. Proceeds from the sale have lflented as a reduction in the purchase price
for Leica in the accompanying Consolidated Stataroé@ash Flows. Operating losses for this busif@sthe period from acquisition to
disposition totaled approximately $1.3 million aar@ reflected in “Other expense (income), nethiem a&ccompanying Consolidated
Statements of Earnings.

In addition to Linx and Leica, the Company acquitddsmaller companies and product lines during Z60%otal consideration of $285
million in cash, including transaction costs antlafecash acquired. In general, each company is@ufacturer and assembler of
environmental or instrumentation products, in meglgeich as medical technologies, electronic testiom, environmental, product
identification, sensors and controls and aerospadadefense. These companies were all acquirezhtplement existing units of the
Professional Instrumentation, Medical Technologiebdustrial Technologies segments. The Compaogrded an aggregate of $222 mill
of goodwill related to these acquired businesshke.dggregate annual sales of these 11 acquireddsssis at the time of their respective
acquisitions were approximately $260 million.

In June 2005, the Company divested one insignifibarsiness that was reported as a continuing aparadthin the Industrial Technologies
segment for aggregate proceeds of $12.1 milliczesh net of related transaction expenses. Sabgedeb this divested business included in
the Company’s results for 2005 were $7.5 millioheTCompany recorded a pre-tax gain of $4.6 miltiorthe divestiture which is reported as
a component of “Other expense (income), net” inabeompanying Consolidated Statements of EarnMgiscash proceeds received on the
sale are included in “Proceeds from Divestituresthie accompanying Consolidated Statements of Elasts.

In June 2005, the Company collected $14.6 milliofull payment of a retained interest that washie form of a $10 million note receivable
and an equity interest arising from the sale ofiarfpusiness. The Company had recorded this rettefrapplicable allowances and had not
previously recognized interest income on the nogtd uncertainties associated with collectiorhefprincipal balance of the note and the
related interest. As a result of the collectiorrimiy the second quarter of 2005 the Company reco$des million of interest income related
the cumulative interest received on this note.dditon, during the second quarter of 2005 the Camyprecorded a pre-tax gain of $5.3
million related to collection of the note balanckieh has been recorded as a component of “Otharmsep(income), net” in the
accompanying Consolidated Statements of Earningsh @roceeds from the collection of the princigabbce of $10 million are included in
“Proceeds from Divestitures” in the accompanyingn&iidated Statements of Cash Flows.

In January 2004, the Company acquired all of ttegeshapital of Radiometer S/A for $684 million ast (net of $77 million in acquired
cash), including transaction costs. In additioe, @ompany assumed $66 million of debt in conneatith the acquisition. Radiometer
designs, manufactures, and markets a variety afdbyas diagnostic instrumentation, primarily inghited applications. Radiometer also
provides consumables and services for its instrasndinis acquisition resulted in the recognitiorgobdwill of $445 million primarily relate
to the anticipated future earnings and cash flotemttal and worldwide leadership position of Radater in critical care diagnostic
instrumentation. Radiometer is a worldwide leaddts served segments, and had total annual shgsppooximately $300 million at the time
of acquisition. The results of Radiometer have hireluded in the Company’s Consolidated StatemehEarnings since January 22, 2004.

In May 2004, the Company acquired all of the outdilag shares of Kaltenbach & Voigt GmbH (KaVo) €850 million ($412 million) in
cash, including transaction costs and net of $4bomiin acquired cash. KaVo, headquartered in Bibh, Germany, with 2003 revenues of
approximately $450 million, is a worldwide leadertihe design, manufacture and sale of dental tdogpoincluding hand pieces, treatment
units and diagnostic systems and laboratory equipridis acquisition resulted in the recognitiorgobdwill of $82 million primarily relate
to the anticipated future earnings of KaVo ande&lership position in dental instrumentation. Tdmults of KaVo have been included in the
Company'’s Consolidated Statements of Earnings $¥ee28, 2004.

In November 2004, the Company acquired all of thistanding shares of Trojan Technologies, Incafgregate consideration of $185
million in cash, including transaction costs antdafeb23 million in acquired cash. In addition, tBempany assumed $4 million of debt in
connection with the acquisition. This acquisiti@sulted in the recognition of goodwill of $117 nafi primarily related to the anticipated
future earnings. The acquisition is being includethe Company’s Professional Instrumentation sedrimethe environmental business.
Trojan is a leader in the ultraviolet disinfectiorarket for drinking and wastewater applications had annual revenues of approximately
$115 million at the time of acquisition. The resudf Trojan have been included in the Company’sdbbdated Statements of Earnings since
November 8, 200«
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In addition to Radiometer, KaVo, and Trojan, thexpany acquired ten smaller companies and produes kluring 2004 for total
consideration of $311 million in cash, includingrisaction costs and net of cash acquired. In gemach company is a manufacturer and
assembler of instrumentation products, in markaeth &is medical technologies, electronic test, mpgoavironmental, product identification,
sensors and controls and aerospace and defense @tmpanies were all acquired to complement bss@sewithin the Professional
Instrumentation segment or in connection with tsalelishment of the Medical Technologies segmeme. Company recorded an aggrega
$182 million of goodwill related to these acquitagsinesses. The aggregate annual sales of thesieeachusinesses as of the respective
of acquisition were approximately $280 million.

In addition, the Company sold a business that vaaisgl the Tools & Components segment during 2@d4pproximately $43 million in cash
and the proceeds have been included in “ProceedsMivestitures” in the accompanying Consolidateate3nents of Cash Flows. A gain of
approximately $1.5 million ($1.1 million net of fewas recognized and has been included in “Othpemse (income), net” in the
accompanying Consolidated Statements of Earnings.

The following table summarizes the estimated falugs of the assets acquired and liabilities asduahthe date of acquisition for all
acquisitions consummated during 2006, 2005, and 20@ the individually significant acquisitions alissed above (in thousands):

Overall
2006 2005 2004
Accounts receivabl $ 143,44: $17197¢ $ 232,69
Inventory 136,85! 138,62t 224,70:
Property, plant and equipme 116,38t 77,08¢ 224,68!
Goodwill 2,009,82i 650,26 825,86
Other intangible assets, primarily customer retediops, trade names and pate 871,94¢ 172,36:. 466,90:
Accounts payabl (50,057 (65,70¢) (67,449
Other assets and liabilities, r (389,20()  (245,16) (245,826
Assumed dek (183,16 (14,364 (69,86¢)
Net cash consideratic $2,656,03! $885,08. $1,591,71
Significant 2006 Acquisitions
2006
Sybron Denta Vision All Others Total

Accounts receivabl $ 103,33 $ 24,16¢ $ 15941 $ 143,44
Inventory 108,77 24,70¢ 3,36¢ 136,85!
Property, plant and equipme 91,76¢ 20,70: 3,91¢ 116,38t
Goodwill 1,523,34i 356,96 129,51:  2,009,82
Other intangible assets, primarily customer retediops, trade names and pate 686,90( 108,50: 76,54¢ 871,94¢
Accounts payabl (31,749 (8,816 (9,497 (50,057
Other assets and liabilities, r (286,09) (96,189 (6,92]) (389,200
Assumed dek (181,67) (1,496 — (183,167
Net cash consideratic $2,014,62. $428,54t $212,86¢ $2,656,03!
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Significant 2005 Acquisitions

2005
Leica Linx All Others Total
Accounts receivabl $123,06:0 $ 17,09¢ $ 31,82( $171,97¢
Inventory 105,45: 8,431 24,73¢ 138,62¢
Property, plant and equipme 56,23¢ 8,49¢ 12,35 77,08¢
Goodwill 331,80t 96,48( 221,97! 650,26
Other intangible assets, primarily customer refetfops, trade names and pate 85,59: 47,18¢ 39,58: 172,36:
Accounts payabl (40,359 (7,430 (17,919 (65,70¢)
Other assets and liabilities, r (226,919 60C (18,85() (245,16
Assumed dek (5,509 — (8,86)) (14,369
Net cash consideratic $429,38: $170,86° $284,83: $885,08:
Significant 2004 Acquisitions
2004
Radiometer KaVo Trojan All Others Total

Accounts receivabl $ 66,17 $ 98,53¢ $ 35,26¢ $ 32,72 $ 232,69¢
Inventory 40,991 131,15( 10,17¢ 42,38: 224,702
Property, plant and equipme 86,13¢ 96,56¢ 15,247 26,73 224,68!
Goodwill 445,14. 81,85¢ 117,17 181,69: 825,86¢
Other intangible assets, primarily customer refetfops, trade names and

patents 207,17( 132,59 62,617 64,52( 466,90:
Accounts payabl (21,12) (10,999 (16,069  (19,26)) (67,449
Other assets and liabilities, r (74,75  (117,92) (35,107 (18,04) (245,826
Assumed dek (65,927) — (3,949 — (69,86¢)
Net cash consideratic $683,82. $411,79: $185,367 $310,73¢ $1,591,71

The unaudited pro forma information for the perisdsforth below gives effect to the above notegligsitions as if they had occurred at the
beginning of the period. The pro forma informatisipresented for informational purposes only anwbisnecessarily indicative of the results
of operations that actually would have been achiehax the acquisitions been consummated as ofithatunaudited, in thousands except
per share amounts):

2006 2005
Net sales $10,041,63 $9,372,99
Net earning: $ 1,089,341 $ 867,24
Diluted earnings per sha $ 3.3t $ 2.6¢€

In connection with its acquisitions, the Compangeagses and formulates a plan related to the firttegration of the acquired entity. This
process begins during the due diligence processsacahcluded within 12 months of the acquisitibhe Company accrues estimates for
certain costs, related primarily to personnel réidns and facility closures or restructurings, eiptited at the date of acquisition, in
accordance with Emerging Issues Task Force (EI3$)d No. 95-3, “Recognition of Liabilities in Comtien with a Purchase Business
Combination.” Adjustments to these estimates aréemug to 12 months from the acquisition date asspéae finalized. To the extent these
accruals are not utilized for the intended purptse excess is recorded as a reduction of the paecprice, reducing recorded goodwiill
balances. Costs incurred in excess of the recaadedials are expensed as incurred. The Compatiyf fnalizing its restructuring plans wit
respect to certain of its 2006 acquisitions, inglgdSybron Dental and Vision, and will adjust cumtraccrual levels to reflect such
restructuring plans as such plans are finalized.
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Accrued liabilities associated with these exit\tigs include the following (in thousands, excepadcount):

Planned Headcount Reduction

Balance January 1, 20!

Headcount related to 2004 acquisitic

Headcount reductions in 20!

Adjustments to previously provided headcount ests
Balance December 31, 20

Headcount related to 2005 acquisitic

Adjustments to previously provided headcount ests
Headcount reductions in 20t

Balance December 31, 20

Headcount related to 2006 acquisitic

Adjustments to previously provided headcount ests
Headcount reductions in 20t

Balance December 31, 20

Involuntary Employee Termination Benefits:
Balance January 1, 20!

Accrual related to 2004 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2005 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2006 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser

Balance December 31, 20

Facility Closure and Restructuring Costs:
Balance January 1, 20!

Accrual related to 2004 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2005 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2006 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser

Balance December 31, 20

KaVo Leica All Others Total
— — 391 391
32t — 317 64z
— — (601) (601)
— — 131 131
32t — 23¢ 568
— 284 53€ 82C
22¢ — (24) 204
(494) — (397) (891)

59 284 35:& 69€

— — 201 201

— (125) (25) (150)

(10) (8) (264) (282)

49 151 26E 46E

$ — $ — $16,79¢  $ 16,79¢

21,66¢ — 12,35¢ 34,02
— — (17,939 (17,939
— — 2,22¢ 2,22¢

21,66 — 13,44( 35,10¢
— 9,14« 15,20: 24,34¢

(15,47Y — (11,589 (27,058
(1,516) - (2,989 (4,505)
4,67¢ 9,14« 14,07( 27,88¢
— — 14,82 14,82

(1,419 (319  (15,49H (17,229
- (1,307 234 (1,069

$ 3,258  $7527 $1363. $2441
$ — $ — $ 19,877 $ 19,877

16,21: — 6,14: 22,35¢
— — (11,009 (11,009
— — 2,38¢ 2,38¢

16,21: — 17,39 33,60¢
— 8,421 5,92( 14,34:

(5,337 — (12,63) (17,969

(4,04)) - (3,36¢) (7,407

6,837 8,421 7,32(C 22,57¢
— — 6,82( 6,82(

(1,087 (567) (6,667 (8,309
— 773 85 85¢

$ 5,75¢ $ 8,631 $ 7,562 $ 21,94¢
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In 2004, the adjustments to previously provideemess related to the establishment of severancéaailiy closure reserves for acquisitions
which occurred in late 2003 and for which plansifidegrating the businesses were not finalized @604. The 2005 adjustments to
previously provided reserves for KaVo reflect fimation of the restructuring plans for this bussasd include costs and headcount
reductions associated with the planned sale ohicetiperations in lieu of closure. All adjustmetttshe previously provided reserves resulted
in adjustments to Goodwill in accordance with EF3-3. Involuntary employee termination benefits presented as a component of the
Company’s compensation and benefits accrual indil@ccrued expenses in the accompanying baldress. Facility closure and
restructuring costs are reflected in other acceigiEnses (See Note 6).

(3) INVENTORY:
The major classes of inventory are summarized lasife ($ in thousands):

December 31, 20C December 31, 200
Finished good $ 427,75¢ $ 314,77:
Work in proces: 186,20! 178,63(
Raw materia 391,39° 331,86:
$ 1,005,36I $ 825,26

If the first-in, first-out (FIFO) method had beesed for inventories valued at LIFO cost, such inegas would have been $11.4 million and
$9.4 million higher at December 31, 2006 and 2088pectively.

(4) PROPERTY, PLANT AND EQUIPMENT:
The major classes of property, plant and equipraensummarized as follows ($ in thousands):

December 31, 20C December 31, 20C

Land and improvemen $ 73,93: $ 66,67:
Buildings 549,12: 474,36!
Machinery and equipme 1,531,33 1,337,911
2,154,39i 1,878,95.

Less accumulated depreciati (1,280,02) (1,130,779

(5) GOODWILL:

As discussed in Note 2, goodwill arises from theess of the purchase price for acquired businesseseding the fair value of tangible and
intangible assets acquired. Management assessdwigjdor impairment for each of its reporting usiat least annually at the beginning of
fourth quarter or as “triggering” events occurniaking its assessment of goodwill impairment, managnt relies on a number of factors
including operating results, business plans, ecanpnojections, anticipated future cash flows, &nashsactions and market place data. The
Company'’s annual impairment test was performetiéfourth quarters of 2006, 2005 and 2004 and pairment was identified. There are
inherent uncertainties related to these factorsnaadagement’s judgment in applying them to theyamabf goodwill impairment which may
affect the carrying value of goodwill.

The following table shows the rollforward of goodlwéflected in the financial statements resultirgn the Company’s acquisition activities
for 2004, 2005, and 2006 ($ in millions).
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Balance January 1, 20l $3,064
Attributable to 2004 acquisitior 82¢
Adjustments due to finalization of purchase prillecations 2
Attributable to 2004 dispositic (18)
Effect of foreign currency translatic 10C

Balance December 31, 20 $3,97(
Attributable to 2005 acquisitior 65C
Adjustments due to finalization of purchase prillecations (1)
Attributable to 2005 dispositic (5)
Effect of foreign currency translatic (139

Balance December 31, 20 $4,47¢
Attributable to 2006 acquisitior 2,01C
Adjustments due to finalization of purchase prillecations (38)
Effect of foreign currency translatic 14¢

Balance December 31, 20 $6,59¢

The Company recorded a net decrease in goodwalD@6 primarily attributable to deferred taxes aggted with the finalization of purchase
price allocations associated with 2005 acquisitidie carrying value of goodwill at December 310&®or the Tools & Components
segment, Medical Technologies segment, Professioalimentation segment and Industrial Technokbgagment were approximately $!
million, $2,924 million $1,455 million and $2,023llion, respectively. The carrying value of goodvat December 31, 2005 for the Tools &
Components segment, Medical Technologies segmesfed3ional Instrumentation segment and Industieghnologies segment was
approximately $194 million, $960 million, $1,348lkain and $1,973 million, respectively. The carnyimalue of goodwill at December 31,
2004 for the Tools & Components segment, Medicahfielogies segment, Professional Instrumentatigmsat and Industrial Technologies
segment was approximately $194 million, $624 mil]i$1,224 million and $1,928 million, respectively.

(6) ACCRUED EXPENSES AND OTHER LIABILITIES:
Accrued expenses and other liabilities includefttiewing ($ in thousands):

December 31, 2006 December 31, 2005

Current Non-Current Current Non-Current
Compensation and benef $ 46553¢ $ 498,24t $ 352,68. $ 378,30!
Claims, including se-insurance and litigatio 82,42( 66,15¢ 83,02¢ 71,77
Postretirement benefi 10,50( 99,50( 9,00( 97,60(
Environmental and regulatory compliar 46,33( 74,81 45,01¢ 76,23(
Taxes, income and oth 437,58: 564,37( 412,07! 297,61¢
Sales and product allowanc 163,83: — 135,78 —
Warranty 84,49 14,50( 79,48’ 13,65(
Other, individually less than 5% of current or tdi@bilities 205,66 19,48¢ 184,70t 21,22¢

$1,496,36: $1,337,07- $1,301,78. $ 956,40:

Approximately $166 million of accrued expenses atir liabilities were guaranteed by standby Istteércredit and performance bonds as of
December 31, 2006. The increase in non-current easgtion and benefit accruals primarily relatgseision obligations assumed for
businesses acquired in 2006, primarily Sybron Odntéer to Note 8 fomdditional information). Refer to Note 12 for fugthdiscussion of th
Company’s income tax obligations.

(7) FINANCING:
Financing as of December 31, 2006 consisted ofdft@ving ($ in thousands):

December 31, 20C December 31, 200

Notes payable due 20l $ 250,00 $ 250,00(

Zerc-coupon convertible senior notes due 2021 (LYC 594,24: 580,37!
Commercial pape 866,73 —
Notes payable due 2013 (Eurobond No 660,15( —

Other 62,58 211,34

2,433,71i 1,041,72:

Less— currently payablt 10,85¢ 183,95:

$ 2,422,86. $ 857,77:
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The Notes due 2008 were issued in October 1998 emt@rest cost of 6.1%. The fair value of the 20ftes, after taking into account the
interest rate swaps discussed below, is approxiynd®52 million at December 31, 2006. In Januar@2Ghe Company entered into two
interest rate swap agreements for the term of 2% $nillion aggregate principal amount of 6.1% salee 2008 having an aggregate noti
principal amount of $100 million whereby the effeetnet interest rate on $100 million of the Natethe six-month LIBOR rate plus
approximately 0.425%. Rates are reset twice pear. yadDecember 31, 2006, the net interest rate 03illion of the Notes was 5.8% after
giving effect to the interest rate swap agreemardccordance with SFAS No. 133 (“Accounting forrative Instruments and Hedging
Activities”, as amended), the Company accountdtfese swap agreements as fair value hedges. Tiistagments qualify as “effective” or
“perfect” hedges.

In 2001, the Company issued $830 million (valumaturity) in LYONSs. The net proceeds to the Comparye $505 million, of which
approximately $100 million was used to pay downtdeta the balance was used for general corporapmges, including acquisitions. The
LYONs carry a yield to maturity of 2.375% (with dorgent interest payable as described below). Hseldéthe LYONs may convert each of
their LYONSs into 14.5352 shares of Danaher commooks(in the aggregate for all LYONs, approximat&R0 million shares of Danaher
common stock) at any time on or before the matutitie of January 22, 2021. As of December 31, 2B@6accreted value of the outstanding
LYONSs was $49 per share, which, at that date, wagt than the traded market value of the underlgmmmon stock issuable upon
conversion. The Company may offer to redeem adl portion of the LYONSs for cash at any time. Hokleray require the Company to
purchase all or a portion of the notes for casli@n@ompany common stock, at the Company’s option]January 22, 2011. The holders had
a similar option to require the Company to purchelser a portion of the notes as of January 2B42hich resulted in notes with an
accreted value of $1.1 million being redeemed leyGbompany for cash.

The Company will pay contingent interest to thedeos of LYONSs during any six-month period commegdifiter January 22, 2004 if the
average market price of a LYON for a measuremenbggreceding such simonth period equals 120% or more of the sum ofdtee price
and accrued original issue discount for such LY®he amount of contingent interest to be paid isasétputhe higher of either 0.0315%
percent of the bonds’ market value measured byigsday trading average price preceeding the gedate or the equivalent common stock
dividend. Contingent interest payable for the sbnih period from July 1, 2006 to December 31, 2i80pproximately $0.5 million. Except
for the contingent interest described above, the@my will not pay interest on the LYONSs prior t@aturity.

The Company primarily satisfies its short-term ldijty needs through issuances of U.S. dollar andEommercial paper. Under the
Company’s U.S. and Euro commercial paper progrémesCompany or its subsidiary may issue and sskcured, short-term promissory
notes in aggregate principal amount not to exced Killion. The Company issued $2 billion of contmial paper in May 2006 and used the
proceeds principally to fund its acquisition of Syt Dental. Subsequent to May 2006, the Companybed available cash flow and the
proceeds from the Eurobond Note offering (see betoweduce outstanding borrowings under the comialgpaper programs. In November
and December 2006, the Company again utilizedbitsnsercial paper program to fund the acquisitioNigfon. As of December 31, 2006,
$80 million remained outstanding under the U.Slad@ommercial paper program with an average isteae of 5.34% and an average
maturity of 3 days and $787 million remained outdiag under the Euro-denominated commercial papegram (€596 million) with an
average interest rate of 3.87% and an average ityadfi64 days.

Credit support for the commercial paper programpavided by an unsecured $1.5 billion multicurnenevolving credit facility (the “Credit
Facility”) which the Company entered into in Ap2006 to replace two existing $500 million creditiféies. The Credit Facility expires on
April 25, 2011, subject to a one-year extensiornoopat the request of Danaher and with the consktite lenders. The Credit Facility can
also be used for working capital and other gensvglorate purposes. Interest is based on eithex (IBOR-based formula, (2) a formula
based on the lender’s prime rate or on the Fefiendbk rate, or (3) the rate of interest bid by gipalar lender for a particular loan under the
Credit Facility. In May 2006 the Company and certai its subsidiaries entered into an unsecured $7illion multicurrency revolving credit
facility (the “Secondary Credit Facility”) on ternssibstantially similar to those under the Creditilg that was also available to provide
credit support for the Comparsycommercial paper and for working capital and otfemeral corporate purposes. The Company ternarihé
Secondary Credit Facility on October 11, 2006, Wvlias the practical effect of reducing from $218dw to $1.5 billion the maximum
amount of commercial paper that the Company carigsder the commercial paper program. There we@®rmrowings under either the
Credit Facility or the Secondary Credit Facility,either of the terminated credit facilities, duyi006.

The Company has classified $867 million of borraygunder the commercial paper program as long-emmowings in the accompanying
Consolidated Balance Sheet as the Company hasttre and ability, as supported by availability enthe above mentioned Credit Facility,
to refinance these borrowings for at least one frean the balance sheet date.

During the first quarter of 2006, the Company baed $120 million under uncommitted lines of creditonnection with the investment in
the shares of First Technology noted above and otlagters. These borrowings, along with all borrmys incurred in 2005 under
uncommitted lines of credit associated with thechase of Leica, which totaled $177 million as otBrmber 31, 2005, were fully repaid in
the first quarter of 2006.

On July 21, 2006, a financing subsidiary of the @any issued €500 million ($630 million) of 4.5% galsteed notes due July 22, 2013, with
a fixed re-offer price of 99.623 (the “Eurobond Bl in a private placement outside the U.S. Paymbkligations under
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these Eurobond Notes are guaranteed by the Comphayfair value of the Eurobond notes is approxelya$659 million at December 31,
2006. The net proceeds of the offering, after t@udtion of underwriting commissions but prior e deduction of other issuance costs, \
€496 million ($627 million) and were used to pay doavportion of the Company’s outstanding commergégler and for general corporate
purposes. The Eurobond notes, as well as the Eamogpamponent of the commercial paper program wiaishaf December 31, 2006, had
outstanding borrowings equivalent to $1,446.9 wnilliprovides a natural hedge to a portion of thmm@any’s European net asset position.

The Company does not have any rating downgradgetrigthat would accelerate the maturity of a matternount of outstanding debt.
However, a downgrade in the Company’s credit ratwogld increase the cost of borrowings under thenany’s commercial paper program
and credit facilities and could limit, or in thesesof a significant downgrade, preclude the Comisaalyility to issue commercial paper. The
Company’s outstanding indentures and comparabtaumgnts contain customary covenants includingef@mple limits on the incurrence of
secured debt and sale/leaseback transactions. dadhese covenants are considered restrictiveg@impany’s operations and as of
December 31, 2006, the Company was in complianttealli of its debt covenants.

The minimum principal payments during the next fpears are as follows: 2007 - $11 million; 200858 million; 2009 - $5 million; 2010 -
$9 million, 2011 - $878 million and $1,272 millithereafter.

The Company made interest payments of $48 mila3, million and, $46 million in 2006, 2005 and 206&kspectively.

(8) PENSION BENEFIT PLANS:

On December 31, 2006, the Company adopted the méemgand disclosure provisions of SFAS No. 13Bptployers’ Accounting for
Defined Benefit Pension and Other Postretiremesmi$2-an amendment of FASB Statements No. 87, 88ai@8.32(R).” SFAS No. 158
requires the Company to recognize the funded statuisthe difference between the fair value @fnphssets and the projected benefit
obligations) of its pension and other postretirenpans in the December 31, 2006 statement of &i@uposition, with a corresponding
adjustment to accumulated other comprehensive iacoet of tax. The adjustment to accumulated atbeprehensive income at adoption
represents the net unrecognized actuarial losses¢agnized prior service costs, and unrecogniaatition obligation remaining from the
initial adoption of SFAS No. 87, all of which wepeeviously netted against the plan’s funded statiie Company’s statement of financial
position pursuant to the provisions of SFAS No.BTese amounts will be subsequently recognizeefpeariodic pension cost pursuant to
the Company’s historical accounting policy for atimng such amounts. Further, actuarial gains asdds that arise in subsequent periods
and are not recognized as net periodic pensionirttise same periods will be recognized as a compioof other comprehensive income.
Those amounts will be subsequently recognizedcasrgponent of net periodic pension cost on the dzemé&s as the amounts recognized in
accumulated other comprehensive income at adopfi@rAS No. 158.

The incremental effects of adopting the provisiohSFAS No. 158 on the Company’s statement of firgrposition at December 31, 2006
are presented in the following table for pensiondii plans (see Note 9 regarding Other Post-Regrg Employee Benefit Plans). The
adoption of SFAS No. 158 had no effect on the Camjsaconsolidated statement of earnings for the gaded December 31, 2006, or for
any prior period presented, and it will not affde Company’s operating results in future peridétisd the Company not been required to
adopt SFAS No. 158 at December 31, 2006, it woalkkhecognized an additional minimum pension ligbgdursuant to the provisions of
SFAS No. 87. The effect of recognizing the addaiominimum liability is included in the table belawthe column labeled “Prior to
Adopting SFAS No. 158.”
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As of December 31, 2006

($ in millions)
Prior to Effect of
Adopting SFAS Adopting
158 SFAS 15¢ As Reportec
US Pension Benefit:
Pension liability $ (114.9) — $ (114.)
Accumulated other comprehensive loss (income)r aftmme tax effec 98.¢ — 98.¢
Non-US Pension Benefit:
Pension liability $ (2229 13.C $ (209.9
Accumulated other comprehensive loss (income)r aftmme tax effec 15.¢ (9.2 6.8
Total Pension Benefits
Pension liability $ (337.29) 13.C $ (324.0)
Accumulated other comprehensive loss (income)r aftmme tax effec 114.¢ 9.0 105.%

Included in accumulated other comprehensive incahigecember 31, 2006 are the following amountshhsaé not yet been recognized in
periodic pension cost: unrecognized prior servieglits of $2.4 million ($1.7 million, net of taxjd unrecognized actuarial losses of $164.3
million ($107.4 million, net of tax). The prior séce credits and actuarial loss included in accatad comprehensive income and expectt
be recognized in net periodic pension costs dutieg/ear ending December 31, 2007 is $0.2 mill&h X million, net of tax) and $1.3 millic
($0.9 million, net of tax), respectively. No plassats are expected to be returned to the Compamgdte year ending December 31, 2007.

Due to previous equity market declines, the falugaf the Company’s pension fund assets has demildzelow the accumulated benefit
obligation due to the participants in the U.S. planaddition, certain non-U.S. plans are not fdillpded. As a result, in accordance with
SFAS No. 158, “Employers’ Accounting for Definedrigdit Pension and Other Postretirement Plans, aardment of FASB Statements

No. 87, 88, 106 and 132(", the Company has recorded unrecognized losseprmidservice costs of $161.9 million ($105.7 ioifi net of

tax benefits) cumulatively through December 31,&20the unrecognized losses and prior service costsis calculated as the difference
between the actuarially determined projected bepbfigation and the value of the plan assetsdessued pension costs as of September 30,
2006. This adjustment results in a direct reductibstockholders’ equity and does not immediataipact net earnings.

The Company has noncontributory defined benefisfmenplans which cover certain of its domestic empks. Benefit accruals under mos
these plans have ceased. It is the Company’s paifiynd, at a minimum, amounts required by thernmil Revenue Service. The Company
acquired Leica Microsystems in August 2005, inahgdis pension plans. The Company acquired Sybrmtdd in May 2006, including its
pension plans. The following sets forth the fundtdus of the U.S. and non-U.S. plans as of thé reaent actuarial valuations using a
measurement date of September 30 ($ in millions):
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Non-U.S. Pension

U.S. Pension Benefits Benefits

2006 2005 2006 2005
Change in pension benefit obligatior
Benefit obligation at beginning of ye $629.6 $573.C $447.( $ 96.4
Service cos 4.7 2.1 10.¢ 4.2
Interest cos 36.€ 31.¢ 19.4 8.€
Employee contribution — — 2.1 —
Amendments and othi — — (9.7 —
Benefits paid and oth¢ (43.5) (41.9) (26.]) (3.6
Acquisition (transfer or divestitur 59.t 58.C 51.2 351.¢
Effect of plan combination — — 0.2 —
Actuarial loss (gain 8.2 6.€ (13.9 20.2
Foreign exchange rate imps — — 50.€ (30.5)
Benefit obligation at end of ye 695.¢ 629.¢ 532.c 447 .(
Change in plan asset
Fair value of plan assets at beginning of \ 509.7 474.¢ 235.¢ 48.4
Actual return on plan asse 44 4 36.1 18.4 14.C
Employer contribution: 11.2 0.8 21.c 4.2
Employee contribution — — 2.2 —
Plan settlement — — (4.0 —
Benefits paid and oth¢ (43.5) (41.¢) (26.]) (3.6
Acquisition (transfer or divestitur 59.4 39.7 39.¢ 189.(
Foreign exchange rate imp: — — 27.¢ (16.9
Fair value of plan assets at end of y 581.: 509.7 315.] 235.¢
Funded statu (114.9 (120.) (217.9) (2119
Accrued contributiot — 10.¢ 7.4 3.€
Unrecognized los — 190.1 — 21.¢
Prepaid (accrued) benefit c« $(114.7) $ 80.6 $(209.9 $(186.0)

The combined underfunded status of the U.S. andBl& pension plans of $324.2 million at Decemtier2D06 is recognized in the
accompanying statement of financial position ag{term accrued pension liability.

Weighted average assumptions used to determine bédin@bligations measured at September 30:

U. S. Plans Non-U.S. Plans
2006 2005 2006 2005
Discount rate 57%% 55% 4.35% 4.05%
Rate of compensation incree 400% 4.00% 2.9%%% 3.0(%
Non-U.S. Pension

U. S. Pension Benefits Benefits

2006 2005 2006 2005
Components of net periodic pension cost ($ in mitns)
Service cos $ 47 $ 21 $10& $4.2
Interest cos 36.¢ 31.¢ 19.4 8.€
Expected return on plan ass (41.5) (37.9) (12.9) (5.0
Amortization of prior service crec — — (0.2 —
Amortization of net (gain) los 16.€ 12.C 1.7 (0.7
Curtailment and settlement (gains) / losses rezegt — — (2.9 —
Net periodic pension co $ 17.C $ 81 ¢$16.C $7.7

Weighted average assumptions used to determine n@triodic pension cost measured at September 30:

U. S. Plans Non-U.S. Plans

2006 2005 2006 2005
Discount rate 55(% 5.7%% 4.0% 4.8(%
Expected lon-term return on plan asse 8.0(% 8.0(% 5.0(% 6.1(%
Rate of compensation incree 40% 4.0(% 2.95% 2.65%
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Selection of Expected Rate of Return on Assets

For 2006, 2005, and 2004, the Company used an &gpkmg-term rate of return assumption of 8.0%%8and, 8.5%, respectively, for the
Company’s U.S. defined benefit pension plan. Thenany intends on using an expected long-term fatetorn assumption of 8.0% for
2007 for its U.S. plan. The expected long-term oditesturn assumption for the non-U.S. plans wasrd@ned on a plan-by-plan basis based
on the composition of assets and ranged from 2666596 in 2006.

Investment Policy

The US plan’s goal is to maintain between 60% t& 40 its assets in equity portfolios, which aredsted in funds that are expected to mirror
broad market returns for equity securities. Assddihgs are periodically rebalanced when equitydhmgs are outside this range. The balance
of the asset portfolio is invested in corporatedsand bond index funds. Non-U.S. plan assetqaesied in various insurance contracts,
equity and debt securities as determined by thdrastmator of each plan.

Asset Information
% of measurement date assets by asset categories

U. S. Pension Benefits Non-U.S. Pension Benefits

2006 2005 2006 2005
Equity securitie: 64% 71% 31% 29%
Debt securitie: 36% 26% 36% 48%
Cash & Othe — 3% 33% 23%
Total 10C% 10C% 10C% 10C%

Expected Contributions

While not statutorily required to make contribusaio the plan for 2005 or 2006, the Company couteith $10 million to the U.S. plans in
December 2005. The Company made no contributiotfsetd).S. plans and $25 million to the non-U.Snplan 2006. The Company is not
required to and has no plans to make contributiorise U.S. plans in 2007. The Company expectsndribute approximately $22 million to
the non-U.S. plans in 2007.

The following table sets forth, in millions of datk, benefit payments, which reflect expected &utarvice, as appropriate, expected to be
paid in the periods indicated.

Non-

U.S. Pensio U.S. Pensio All Pension
($ in millions) Plans Plans Plans
2007 $ 41.¢ $ 21.7 $ 63L
2008 41.¢ 22.€ 64.7
2009 43.1 24.t 67.€
2010 44.C 25.2 69.:
2011 43.€ 27.C 70.€
2012-2016 233.t 130.7 364.2

Other Matters
Substantially all employees not covered by defibedefit plans are covered by defined contributitam®, which generally provide funding
based on a percentage of compensation.

Pension expense for all plans amounted to $88.1bmil$66.4 million and, $63.0 million for the ysagnded December 31, 2006, 2005 and
2004, respectively.

(9) OTHER POST RETIREMENT EMPLOYEE BENEFIT PLANS:

In addition to providing pension benefits, the Camyp provides certain health care and life insurdereefits for some of its retired
employees in the United States. Certain employesshbacome eligible for these benefits as they reacmal retirement age while working
for the Company. The following sets forth the fuddgatus of the domestic plans as of the most tex#uarial valuations using a
measurement date of September 30 ($ in millions):
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Post Retirement Medical

Benefits

2006 2005
Change in benefit obligation
Benefit obligation at beginning of ye $ 1058 $ 123¢
Service cos 0.¢ 0.7
Interest cos 5.8 6.3
Amendments and othi 3.3 (10.9
Actuarial loss (gain (7.0 (6.5)
Acquisition (transfer or divestitur 19.2 0.€
Retiree contribution 2.5 2.4
Benefits paic (11.9) (11.6)
Benefit obligation at end of ye 112.: 105.¢
Change in plan asset
Fair value of plan assets at beginning and enckaf — —
Funded statu (112.9) (105.9
Accrued contributiot 2.3 1.7
Unrecognized los — 46.C
Unrecognized prior service cre: — (48.9
Accrued benefit cos $ (110.00 $ (106.6

At December 31, 2006, $99.5 million of the totatlarfunded status of the plan was recognized astienmg accrued post retirement liability
since it is not expected to be funded within onaryBlo plan assets are expected to be returnde t6empany during the fiscal year-ending
December 31, 2007.

Weighted average assumptions used to determine béin@bligations measured at September 3C

2006 2005
Discount rate 5.7%% 5.5(%
Medical trend rat~ initial 9.0(% 10.0(%
Medical trend rat— grading perioc 5 year: 5 year

Medical trend rat~ ultimate 5.0(% 5.0(%

The medical trend rate used to determine the ptisement benefit obligation was 9% for 2006. Thte rdecreases gradually to an ultimate
rate of 5% in 2011, and remains at that level tféee. The trend is a significant factor in detering the amounts reported.

The following table sets forth, in million of dolls benefit payments, which reflect expected fusawvice, as appropriate, expected to be paic
in the periods indicated.

Amount

($ in millions)
2007 $ 10.5
2008 10.¢
2009 11.1
2010 11.C
2011 10.€
2012-2016 49.7
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Effect of a one-percentage-point change in assuméealth care cost trend rates ($ in millions)

1% Point Increase 1% Point Decreas:
Effect on the total of service and interest coshponents $ 0.5 $ (0.5)
Effect on post retirement medical benefit obligal 7.3 (6.6)

Post Retirement
Medical Benefits

2006 2005
Components of net periodic benefit cost ($ in mildins)
Service cos $ 0.¢ $ 0.7
Interest cos 5.8 6.3
Amortization of loss 4.1 3.C
Amortization of prior service crec (7.2 (4.7)
Net periodic bengfit cos $ 3.6 $ 5.3

The incremental effects of adopting the provisiohSFAS No. 158 on the Company's statement of Gizduposition at December 31, 2006
are presented in the following table for other pesirement employee benefit plans:

As of December 31, 2006

($ in millions)
Prior to Effect of
Adopting SFAS Adopting SFAS
158 158 As Reportec
Other Post Retirement Benéfits liabil $ (120.0 10.C $ (110.0
Accumulated other comprehensive loss (income)r aftmme tax effec — (6.5) (6.5)

Included in accumulated other comprehensive incani@ecember 31, 2006 are the following amountstihge not yet been recognized in
periodic pension cost: unrecognized prior servieelics of $45.0 million ($29.3 million, net of taahd unrecognized actuarial losses of $35.0
million ($22.8 million, net of tax). The prior séce cost and actuarial loss included in accumulatedprehensive income and expected to be
recognized in net periodic pension costs duringytrer ending December 31, 2007 is $7.2 million{$4illion, net of tax) and $3.4 million
($2.2 million, net of tax), respectively.

In accordance with SFAS No. 158, “Employers’ Acciing for Defined Benefit Pension and Other Pogteetient Plans, an Amendment of
FASB Statements No. 87, 88, 106 and 132(R)", thea@any has recorded unrecognized losses and priaceeredits of $10.0 million ($6.5
million net of tax benefits) cumulatively througle@ember 31, 2006. The unrecognized losses andganivice costs, net, is calculated as the
difference between the actuarially determined tejd benefit obligation and the value of the plasess less accrued pension costs as of
September 30, 2006. This adjustment results imexdieduction of stockholders’ equity and doesimmhediately impact net earnings.

Other Matters

In May 2004, the Financial Accounting Standardsr8assued Staff Position No. 106-2 (“FSP 106-2A¢ctounting and Disclosure
Requirements Related to the Medicare PrescriptieigDmprovement and Modernization Act of 2003"g(ttA\ct”). The Act introduces a
prescription drug benefit under Medicare (“MedicBaet D”) as well as a federal subsidy to sponebmost-retirement health care benefit
plans that provide a benefit that is at least adlia equivalent to Medicare Part D. FSP 106-2vides authoritative guidance on the
accounting for the federal subsidy and specifiesdisclosure requirements for employers who haepted FSP 106-2. FSP 106-2 was
effective for the Company’s third quarter of 200w avas reflected for all of 2005. Detailed finajuéations necessary to implement the Act
were issued in 2005, including those that spetiéyrhanner in which actuarial equivalency must lherdened, the evidence required to
demonstrate actuarial equivalency, and the docuatientrequirements necessary to be entitled tsthsidy based on an actuarial analysis
prepared in 2005. The Company has confirmed thé&tioebenefit options within its retiree medicahp$ provide benefits that are at least
actuarially equivalent to Medicare Part D. As auteshe accrued post-retirement benefit obligatieftects a reduction of $6 million at
December 31, 2006, the annual net periodic beoedit for the year ended December 31, 2006 was eeldue $1 million, and the accumula
postretirement benefit obligation as of December2BD6 was reduced by $10 million.
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(10) LEASES AND COMMITMENTS:

The Company’s leases extend for varying periodsmé up to 10 years and, in some cases, contagwadroptions. Future minimum rental
payments for all operating leases having initialeanaining non-cancelable lease terms in excesa®iear are $77 million in 2007, $56
million in 2008, $59 million in 2009, $32 milliomi2010, $24 million in 2011 and $42 million thetteaf Total rent expense charged to
income for all operating leases was $84 millior $illion and, $62 million, for the years ended Beber 31, 2006, 2005, and 2004,
respectively.

The Company generally accrues estimated warrarsts @ the time of sale. In general, manufacturedycts are warranted against defec
material and workmanship when properly used foir théended purpose, installed correctly, and appetely maintained. Warranty period
terms depend on the nature of the product and rage90 days up to the life of the product. Theoamt of the accrued warranty liability is
determined based on historical information suchast experience, product failure rates or numbends repaired, estimated cost of mate
and labor, and in certain instances estimated ptypdamage. The liability, shown in the followingple, is reviewed on a quarterly basis and
may be adjusted as additional information regar@xyected warranty costs becomes known.

In certain cases the Company will sell extendedavdy or maintenance agreements. The proceedstfrese agreements is deferred and
recognized as revenue over the term of the agreemen

The following is a rollforward of the Company’s wanty accrual for the years ended December 31, 2666005 ($ in 000's):

Balance December 31, 20 $ 80,10¢
Accruals for warranties issued during per 86,51¢
Settlements mac (84,809
Additions due to acquisitior 11,32(
Balance December 31, 20 93,13
Accruals for warranties issued during per 94,08:
Settlements mac (93,599
Additions due to acquisitior 5,361
Balance December 31, 20 $ 98,99:

(11) LITIGATION AND CONTINGENCIES:

Accu-Sort, Inc., a subsidiary of the Company, wagfendant in a suit filed by Federal Express Caion on May 16, 2001 and
subsequently removed to the United States Dighietrt for the Western District of Tennessee allgdireach of contract, misappropriatior
trade secrets, breach of fiduciary duty, unjusitolinnent and conversion. On March 9, 2006 Accu-Settled the case with Federal Express
for an amount which the Company believes is noenmltto its financial position. Pursuant to thétleement, the parties agreed to a release of
claims related to the litigation and on March 100 jointly dismissed the litigation with prejudicEhe settlement of this litigation was
reflected in the results of operations in 2005. phechase agreement pursuant to which the Compamnyirad Accu-Sort in 2003 provides
certain indemnification for the Company with regptecthis matter, and an arbitrator has ordereddhraer owners of Accu-Sort to pay the
Company a portion of the losses incurred by the @am in connection with this litigation. The Compgas pursuing collection of this

amount and the amount will be recorded as incomenvdollected.

The Company is, from time to time, subject to datgrof litigation incidental to its business. Tlkdawsuits primarily involve claims for
damages arising out of the use of the Company’dymts, claims relating to intellectual property taet and claims involving employment
matters and commercial disputes. The Company nsaylecome subject to lawsuits as a result of pdsiture acquisitions. Some of these
lawsuits include claims for punitive and conseqisis well as compensatory damages. While the @ospnmaintains workers
compensation, property, cargo, automobile, cringiciary, product, general liability, and directoasd officers’ liability insurance (and has
acquired rights under similar policies in connettiaith certain acquisitions) that it believes coagrortion of these claims, this insurance
be insufficient or unavailable to protect the Compagainst potential loss exposures. In additidnerthe Company believes it is entitled to
indemnification from third parties for some of thedaims, these rights may also be insufficientrmavailable to protect the Company against
potential loss exposures. The Company believeghieatesults of these litigation matters and opfeerding legal proceedings will not have a
materially adverse effect on its cash flows orfficial condition, even before taking into account ezlated insurance or indemnification
recoveries.

The Company maintains third party insurance pdiicip to certain limits to cover liability costsémcess of predetermined retained amounts.
The Company carries significant deductibles anflisslred retentions under its insurance policé® management believes that the
Company maintains adequate accruals to cover thmeel liability. Management determines the Compmagcrual for self-insurance

liability based on claims filed and an estimatelafms incurred but not yet reported.
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The Company’s Certificate of Incorporation requiited® indemnify to the full extent authorized cermitted by law any person made, or
threatened to be made a party to any action ording by reason of his or her service as a directofficer of the Company, or by reason
of serving at the request of the Company as atdirec officer of any other entity, subject to lbed exceptions. While the Company
maintains insurance for this type of liability, igréficant deductible applies to this coverage ang such liability could exceed the amount of
the insurance coverage.

In addition, certain of the Company’s operatiors suwbject to environmental laws and regulatiorthénjurisdictions in which they operate,
which impose limitations on the discharge of palhts into the ground, air and water and estabtestdsrds for the generation, treatment,
storage and disposal of solid and hazardous wagtesCompany must also comply with various heatith safety regulations in both the
United States and abroad in connection with itgafmns. Compliance with these laws and regulatlmsnot had and, based on current
information and the applicable laws and regulaticursently in effect, is not expected to have aanat adverse effect on the Company’s
capital expenditures, earnings or competitive pmsit

In addition to environmental compliance costs,@toenpany may incur costs related to alleged enviental damage associated with past or
current waste disposal practices or other hazardwmisrials handling practices. For example, geoesaif hazardous substances found in
disposal sites at which environmental problemsa#iegied to exist, as well as the owners of tho®s sind certain other classes of persons, ar
subject to claims brought by state and federalleggrty agencies pursuant to statutory authoritye Tompany has received notification from
the U.S. Environmental Protection Agency, and fsiate and non-U.S. environmental agencies, thatittons at a number of sites where the
Company and others disposed of hazardous wastese@tpan-up and other possible remedial actimeiuding sites where the Company has
been identified as a potentially responsible parger federal and state environmental laws anda&gns. The Company has projects
underway at several current and former manufaguUanilities, in both the United States and abraadnvestigate and remediate
environmental contamination resulting from pastrafiens. The Company is also from time to time y#&stpersonal injury or other claims
brought by private parties alleging injury duetie presence of or exposure to hazardous substances.

The Company has made a provision for environmeatakdiation and environmental-related personahynflaims. The Company generally
makes an assessment of the costs involved fagntediation efforts based on environmental studiesall as its prior experience with simi
sites. If the Company determines that it has p@kremediation liability for properties currentbyvned or previously sold, it accrues the total
estimated costs, including investigation and remguth costs, associated with the site. The Comppéstyestimates its exposure for
environmental-related personal injury claims anchaes for this estimated liability as such claimsdme known. While the Company
actively pursues appropriate insurance recovesegead as appropriate recoveries from other poddigtiesponsible parties, it does not
recognize any insurance recoveries for environnhdiatality claims until realization is deemed piattde. The ultimate cost of site cleanup is
difficult to predict given the uncertainties of tiempany’s involvement in certain sites, uncertagtegarding the extent of the required
cleanup, the availability of alternative cleanuptimogls, variations in the interpretation of appliealaws and regulations, the possibility of
insurance recoveries with respect to certain sitekthe fact that imposition of joint and seveiability with right of contribution is possible
under the Comprehensive Environmental Response p€asation and Liability Act of 1980 and other epwimental laws and regulations. As
such, there can be no assurance that the Compeastirisates of environmental liabilities will not citge.

In view of the Company's financial position andersgs for environmental matters and based on dumfarmation and the applicable laws
and regulations currently in effect, the Companlelbes that its liability, if any, related to pastcurrent waste disposal practices and other
hazardous materials handling practices will notehawnaterial adverse effect on its results of ders, financial condition or cash flow.

As of December 31, 2006, the Company had no knawhgble but inestimable exposures that are expéatedve a material effect on the
Company’s financial position and results of openadi

(12) INCOME TAXES:
The provision for income taxes for the years eridedember 31 consists of the following ($ in thowsn

2006 2005 2004
Current:
Federal U.S $145,59: $ 96,91¢ $ 18,90(
Other than U.S 133,82° 124,16( 106,94!
State and loce 20,57: 12,65¢ 9,81¢
Deferred:
Federal U.S 29,60 87,56. 179,67"
Other than U.S (12,987 9,90¢ (9,605)
State and Loce 7,532 5,44¢ 5,984
Income tax provisiol $324,14. $336,64: $311,71°
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Current deferred income tax assets are reflectpdeipaid expenses and other current assets. Lomgdieferred income tax liabilities are
included in other long-term liabilities in the acepanying balance sheets. Deferred income taxesstarfighe following ($ in thousands):

2006 2005

Bad debt allowanc $ 15,37: $ 10,20¢
Inventories 60,58 63,721
Property, plant and equipme (37,599 (49,220)
Pension and postretirement bene 102,47: 56,96¢
Insurance, including se- insurance (60,126 (29,660)
Basis difference in LYONs Note (82,87() (64,98)
Goodwill and other intangible (613,49) (299,329
Environmental and regulatory compliar 26,76¢ 29,94
Other accruals and prepayme 168,49 100,21°
Deferred service incorr (156,644) (145,65))
Stock compensation exper 16,77¢ —

Tax credit and loss carryforwar 126,11! 83,55¢
All other account: 331 (15,449
Net deferred tax liabilit $(433,81()  $(259,679)

Deferred taxes associated with temporary differemesulting from timing of recognition for inconextpurposes of fees paid for services
rendered between consolidated entities are reflexgadeferred service income in the above tables@lfees are fully eliminated in
consolidation and have no effect on reported reegemeome or reported income tax expense.

The effective income tax rate for the years endeddmber 31 varies from the statutory federal inctareate as follows:

Percentage of Pre-tax Earnings

2006 2005 2004
Statutory federal income tax re 35.(% 35.(% 35.(%
Increase (decrease) in tax rate resulting fr
Basis difference on sale of busin: — 0.1 0.€
State income taxes (net of Federal income tax ! 1.t 1.C 1.C
Taxes on foreign earning (8.9 (8.3 (6.6)
German tax cred (1.9 — —
Foreign tax credit valuation allowanc (2.9 — —
Research and experimentation credits and ¢ 1.4 (0.5 (0.9
Effective income tax rat 22.2% 27.2% 29.5%

The Company'’s effective income tax rate for 2006died from the reduction of valuation allowancelated to foreign tax credit
carryforwards that are now expected to be realittedifavorable resolution of examinations of ceraieviously filed returns which resulted
in the reduction of previously provided tax reseraad the impact of a change in German tax law hvéititles the Company to cash
payments in lieu of previously held unrecognizeddeedits .

The Company made income tax payments of $204 mjld.68 million and, $127 million in 2006, 2005da2004, respectively. The
Company recognized a tax benefit of $36 million5 $dillion, and $17 million in 2006, 2005 and 200dspectively, related to the exercise of
employee stock options, which vested prior to thenfany’s adoption of SFAS 123R and for which noemge was recognized. This benefit
has been recorded as an increase to additionaimpaapital.

Included in deferred income taxes as of DecembgP@06 are tax benefits for U.S. and rdrs. net operating loss carryforwards totaling
million (net of applicable valuation allowances&if24 million). Certain of the losses can be carfted/ard indefinitely and others can be
carried forward to various dates through 2026. reeegnition of any future benefit resulting frone tteduction of valuation allowance
established in purchase accounting will reduce galbdf the acquired business. In addition, the Qamy had general business and foreign
tax credit carryforwards of $61 million at DecemBér 2006.
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The Company provides income taxes for unremittediegs of foreign subsidiaries that are not congideermanently reinvested overseas.
As of December 31, 2006, the approximate amougtafings from foreign subsidiaries that the Compaomsiders permanently reinvested
and for which deferred taxes have not been prowekeslapproximately $3.4 billion. United States meotaxes have not been provided on
earnings that are planned to be reinvested indefinbutside the United States and the amount cif saxes that may be applicable is not
readily determinable given the various tax planratigrnatives the Company could employ should didketo repatriate these earnings.

The Companys legal and tax structure reflects both the nunobacquisitions and dispositions that have occuonegt the years as well as-
multi-jurisdictional nature of the Company’s busises. Management performs a comprehensive reviéw gibbal tax positions on a
quarterly basis and accrues amounts for potemtatdntingencies. Based on these reviews and $ludt iif discussions and resolutions of
matters with certain tax authorities and the clesafrtax years subject to tax audit, reserves djtessted as necessary. Reserves for these tax
matters are included in “Taxes, income and otheddcrued expenses as detailed in Note 6 in thengzanying financial statements.

(13) EARNINGS PER SHARE (EPS):

Basic EPS is calculated by dividing earnings byweéhted-average number of common shares outstarfdi the applicable period. Diluted
EPS is calculated after adjusting the numeratortb@dlenominator of the basic EPS calculationHereffect of all potential dilutive common
shares outstanding during the period. Informat&atedto the calculation of earnings per share of comstonk is summarized as follows
thousands, except per share amounts):

For the Year Ended December 31, 2006:

Per Share
Net Earnings Shares
(Numerator) (Denominator) Amount
Basic EPS $1,122,02! 307,98: $ 3.64
Adjustment for interest on convertible debentt 9,34: —
Incremental shares from assumed exercise of ddudptions and RSL — 5,22¢
Incremental shares from assumed conversion ofdheertible debenture — 12,03¢
Diluted EPS $1,131,37, 325,25. $ 3.4¢
For the Year Ended December 31, 2005:
Net Earnings Per Share
Shares
(Numerator) (Denominator) Amount
Basic EPS $ 897,80( 308,90! $ 2.91
Adjustment for interest on convertible debentt 8,80z —
Incremental shares from assumed exercise of ddudptions and RSL — 7,04(
Incremental shares from assumed conversion ofdheertible debenture — 12,03¢
Diluted EPS $ 906,60: 327,98: $ 2.7¢
For the Year Ended December 31, 2004:
Net Earnings Per Share
Shares
(Numerator) (Denominator) Amount
Basic EPS $ 746,00( 308,96: $ 241
Adjustment for interest on convertible debentt 8,59¢ —
Incremental shares from assumed exercise of ddudptions and RSL — 6,69¢
Incremental shares from assumed conversion ofdheestible debenture — 12,03¢
Diluted EPS $ 754,59¢ 327,70: $ 2.3C
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(14) STOCK TRANSACTIONS:

On April 21, 2005, the Company’s Board of Directarghorized the repurchase of up to 10 million skaf the Company’s common stock
from time to time on the open market or in privateégotiated transactions. There is no expiratate for the Company’s repurchase
program. The timing and amount of any shares réyased will be determined by the Company’s managehbssed on its evaluation of
market conditions and other factors. The repurchasgram may be suspended or discontinued at amg; thny repurchased shares will be
available for use in connection with the Compari@98 Stock Option Plan or successor plan and feratorporate purposes.

During 2005, the Company repurchased approxim&ehjllion shares of Company common stock in operketaransactions at an
aggregate cost of $258 million. The repurchaseg iterded from available cash and from borrowingsenuncommitted lines of credit. No
shares were repurchased under this program in Z2Q@ecember 31, 2006, the Company had approximatehillion shares remaining for
stock repurchases under the existing Board autitisiz. The Company expects to fund any further reipases using the Compasyvailabls
cash balances or existing lines of credit.

On April 22, 2004, the company’s Board of Directdeslared a two-for-one split of its common stobke split was effected in the form of a
stock dividend paid on May 20, 2004 to shareholdérgcord on May 6, 2004. All share and per sli@ficmation presented in this Form 10-
K has been retroactively restated to reflect tiiecenf this split.

Stock options and restricted stock units (RSUskHzeen issued to directors, officers and other gemeant employees under the Company’s
Amended and Restated 1998 Stock Option Plan. Tuk siptions generally vest over a five-year pedad terminate ten years from the
issuance date. Option exercise prices equal thenggrice on the NYSE of the common stock on tite @f grant. RSUs provide for the
issuance of a share of the Company’s common stiooé eost to the holder and vest over terms andwavgct to performance criteria
determined by the Compensation Committee of thedo&Directors. Prior to vesting, RSUs do not hdixédend equivalent rights, do not
have voting rights and the shares underlying the&&e not considered issued and outstanding. Shaedssued on the date the RSUs vest.

The options and RSUs generally vest only if the leyge is employed by the Company on the vesting datn other limited circumstances,
and unvested options and RSUs are forfeited upinemeent before age 65 unless the Compensation Giteenof the Board of Directors
determines otherwise. To cover the exercise ofdegptions and RSUs, the Company generally issemsshares from its authorized but
unissued share pool. At December 31, 2006, appriein 13 million shares of the Company’s commorrlstwere reserved for issuance
under this plan.

Effective January 1, 2006, the Company adoptec®iant of Financial Accounting Standards No. 128igexl 2004), Share-Based Payment
(“SFAS 123R"), which requires the Company to meagbe cost of employee services received in exahéorall equity awards granted,
including stock options and RSUs, based on thenfiaitket value of the award as of the grant datASSE23R supersedes Statement of
Financial Accounting Standards No. 123, AccounforgStock-Based Compensation and Accounting PriasiBoard Opinion No. 25,
Accounting for Stock Issued to Employees (“APB 29He Company has adopted SFAS 123R using the raddifospective application
method of adoption which requires the Company tom compensation cost related to unvested stoekdsras of December 31, 2005 by
recognizing the unamortized grant date fair valihese awards over the remaining service peridtisose awards with no change in
historical reported earnings. Awards granted dtecember 31, 2005 are valued at fair value in ataoore with the provisions of SFAS 123R
and recognized as an expense on a straight-line tasr the service periods of each award. The Gmypstimated forfeiture rates for year
ended December 31, 2006 based on its historica@reqre. Stock based compensation for the yeardebddeember 31, 2006 of $67 million
has been recognized as a component of sellingralesned administrative expenses in the accompan@onsolidated Financial Statements as
payroll costs of the employees are recorded ifmsglgeneral and administrative expenses.

Prior to 2006, the Company accounted for stock-dasenpensation in accordance with APB 25 usingrttiansic value method, which did
not require that compensation cost be recognizethébCompany'’s stock options provided the optixereise price was established at 100%
of the common stock fair market value on the dagrant. Under APB 25, the Company was requirecttord expense over the vesting
period for the value of RSUs granted. Compensatigense related to RSU awards is calculated baséteanarket prices of Company
common stock on the date of the grant. Prior ta62€fe Company provided pro forma disclosure anwimaccordance with SFAS No. 148,
“Accounting for Stock-Based Compensation-Transitiml Disclosure” (SFAS No. 148), as if the fairueamethod defined by SFAS No. 123
had been applied to its stock-based compensation.

The estimated fair value of the options grantedndu2006 and prior years was calculated using alB&choles Merton option pricing model
(Black-Scholes). The following summarizes the agsiions used in the Black-Scholes models for thesieaded December 31, 2006, 2005
and 2004:

73



Table of Contents

Years Ended December 31,

2006 2005 2004
Risk-free interest rate 4.39 -

5.1% 43% 4.0%
Weighted average volatilit 22% 23% 25%
Dividend yield 0.1% 0.1% 0.1%
Expected years until exerci 7.5-9.5 7.0 7.0

The Black-Scholes model incorporates assumptionaltge stock-based awards. The rigde rate of interest for periods within the cootual
life of the option is based on a zero-coupon Udyegnment instrument over the expected term oéthety instrument. Expected volatility is
based on implied volatility from traded optionstbe Company’s stock and historical volatility oét@ompany’s stock. The Company
generally uses the midpoint between the end of#iséing period and the contractual life of the gtarestimate option exercise timing within
the valuation model. This methodology is not matéridifferent from the Company’s historical data @xercise timing. Separate groups of
employees that have similar behavior with regarddioling options for longer periods and differemtféiture rates are considered separately
for valuation and attribution purposes.

As a result of adopting SFAS 123R, net earningsHeryear ended December 31, 2006 was $39 miliehdf $16 million tax benefit) lower
than if the Company had continued to account fockst- based compensation under APB 25. The impabteic and diluted earnings per
share for the year ended December 31, 2006 wag $@dpectively, per share. Pro forma net earrisgéthe fair value based method had
been applied to all awards is as follows:

Years Ended December 31,

(In thousands, except for per share amounts) 2006 2005 2004
Net earnings as report $1,122,02 $897,80(  $746,00(
Add: Stocl-based compensation programs recorded as expensé tae 46,85« 4,87¢ 5,261
Deduct: Total stoc-based employee compensation expense, net (46,85¢) (34,377 (33,759
Pro forma net earning $1,122,02¢ $868,29¢ $717,51:
Earnings per shar
Basic- as reporte: $ 36¢ $ 291 $ 241
Basic- pro forma $ 36£ $ 281 $ 23z
Diluted - as reporte: $ 34¢ $ 27¢ $ 2.3C
Diluted - pro forma $ 34¢ $ 2671 $ 222

The following table summarizes the components ef@ompany's stock-based compensation program extasiexpense ($ in thousands):

Years Ended December 31,

2006 2005 2004
Restricted Stock Unit:

Pre-tax compensation expen $12,56: $7,50: $8,10:

Tax benefit (4,396 (2,626 (2,836
Restricted stock expense, net of $ 8,168 $4,87¢ $5,267
Stock Options

Pre-tax compensation expen $54,63( $ — $ —

Tax benefit (15,949 — —
Stock option expense, net of t $38,68 $ — $ —
Total Shar-Based Compensatio

Pre-tax compensation expen $67,19: $7,50: $8,10:

Tax benefit (20,337) (2,626 (2,83¢)
Total shar-based compensation expense, net o $46,85¢ $4,87¢ $5,26i

As of December 31, 2006, $55 million and $171 wiillof total unrecognized compensation cost reltdedstricted stock units and stock
options, respectively, is expected to be recognizeat a weighted-average period of approximatehedrs for RSUs and 2.5 years for stock
options.
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Option activity under the Company’s stock optioarpas of December 31, 2006 and changes duringptbe years ended December 31, 2006
were as follows (in 000’s; except exercise pricéd anmber of years):

Weighted
Average
Weighted Remaining
Contractual
Average Aggregate
Share Term (in Intrinsic
Shares Price Years) Value
Outstanding at January 1, 2004 21,75  $27.1¢
Grantec 3,70z $ 48.8¢
Exercisec (1,487 $21.1C
Cancellec (456) $32.4:
Outstanding at December 31, 200 23,50¢  $30.8C
Grantec 3,07¢ $ 56.6¢
Exercisec (1,607) $23.5¢
Cancellec (1,599  $39.0C
Outstanding at December 31, 200 23,39: $34.14
Grantec 4,057 $ 62.6(
Exercisec (2,67¢) $23.07
Cancellec (8149 $50.2
Outstanding at December 31, 200 23,95¢  $ 39.6¢ 6 $785,75:
Vested and Expected to Vest at December 31, 23,13( $ 39.0% 6 $771,87.
Exercisable at December 31, 2( 11,43¢ $ 28.6¢ 4  $500,31:
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Options outstanding at December 31, 2006 are suiretbbelow:

Outstanding Exercisable
Average
Average
Exercise Remaining
Shares Shares Average

Exercise Price (thousands Price Life (thousands Exercise Price
$10.41 to $13.5 444 $11.92 0.5 444 $ 11.92
$13.59 to $20.7 264 $16.5¢ 1.C 264 $ 16.5¢
$20.73 to $30.6. 7,82¢ $24.7¢ 4.C 7,36¢ $ 24.4C
$30.65 to $41.7. 6,11¢ $35.61 6.C 2,14¢ $ 35.0(
$41.75 to $57.1 5,44: $52.3¢ 8.C 1,18¢ $ 52.0¢
$57.15t0 $72.8 3,86¢ $62.91 9.C 28 $ 63.1°F

The aggregate intrinsic value in the table abopeasents the total pre-tax intrinsic value (théedénce between the Company’s closing stock

price on the last trading day of 2006 and the a@gengrice, multiplied by the number of in-the-moraptions) that would have been received
by the option holders had all option holders exsditheir options on December 31, 2006. The amafeggregate intrinsic value will chan

based on the fair market value of the Company’sksto

The aggregate intrinsic value of options exercidaiing the years ended December 31, 2006, 2002@04 was $109.7 million, $35.2
million and $45.9 million, respectively. Exerciskaptions during the years ended December 31, 20085 and 2004 resulted in cash rece
of $59.5 million, $38.1 million and $31.4 milliorespectively. The Company recognized a tax beoé&pproximately $35.6 million, $15.2

million, and $16.5 million in 2006, 2005 and 20@dspectively related to the exercise of employeekspptions, which has been recorded as

an increase to additional paid-in capital.

The following table summarizes information on urtedsestricted stock units outstanding as of Deear, 2006:

Unvested Restricted Stock Un
Unvested at January 1, 20
Forfeited

Vested

Granted

Unvested at December 31, 2C
Forfeited

Vested

Granted

Unvested at December 31, 2C
Forfeited

Vested

Granted

Unvested at December 31, 2C

Number of Weighted-Average

Shares Grant-Date Fair
(in thousands’ Value

777 $ 47.2¢

284 52.6(

1,061 48.7¢

(100) 52.6(

13C 63.1¢

1,091 49.9¢

(30) 56.7(

53€ 62.1:
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(15) SEGMENT DATA:

Beginning with this Annual Report on Form 10-K, Bempany realigned its segment reporting primatilg to significant acquisitions in
2006. The Company previously reported under thegenents: Professional Instrumentation, Industreahhologies and Tools &
Components. The Company currently reports undardegments: Professional Instrumentation, Mediezhhologies, Industrial
Technologies and Tools & Components. The IndusTieahnologies and Tools & Components segments rearaihanged between the
current year and prior year’s presentations. ThéeBsional Instrumentation segment has been realignder Professional Instrumentation,
comprising electronic test and environmental comgsand Medical Technologies, comprising the médez@nologies companies. All prior
year information has been recast to reflect traigament.

Operating profit represents total revenues lessabipg expenses, excluding other expense, intarestncome taxes. The identifiable assets
by segment are those used in each segment’s apesalinter-segment amounts are not significantaxaceliminated to arrive at consolidated
totals.

Detailed segment data for the years ended DeceBih@006, 2005 and 2004 is presented in the foligwable (in thousands):

2006 2005 2004
Total Sales
Professional Instrumentatic $ 2,906,46. $2,600,57! $2,290,62:
Medical Technologie 2,219,971 1,181,53. 672,92¢
Industrial Technologie 3,119,16! 2,908,14. 2,619,49!
Tools & Component 1,350,79I 1,294,45. 1,306,25
$ 9,596,40. $7,984,70. $6,889,30.
Operating Profit
Professional Instrumentatic $ 625570 $ 538,32 $ 478,33:
Medical Technologie 261,60 138,67 76,12(
Industrial Technologie 485,52( 426,39¢ 383,07¢
Tools & Component 194,06: 199,28 198,25:
Other (48,77 (38,019 (30,644
$ 1,517,99: $1,264,66! $1,105,13.
Identifiable Assets
Professional Instrumentatic $ 2,691,04! $2,589,02; $2,114,99
Medical Technologie 5,534,13! 2,408,57! 2,001,24!
Industrial Technologie 3,702,93 3,236,29 3,472,241
Tools & Component 824,40¢ 785,83: 768,65¢
Other 111,62: 143,38¢ 136,74«
$12,864,15 $9,163,10' $8,493,89.
Liabilities:
Professional Instrumentatic $ 784,19 $ 794,94t $ 635,86:
Medical Technologie 1,482,33: 855,22 456,59!
Industrial Technologie 859,93¢ 919,98 854,32:
Tools & Component 238,74( 240,90° 315,40t
Other 2,854,28! 1,271,69. 1,612,02
$ 6,219,49: $4,082,75! $3,874,21,
Depreciation and Amortizatiol
Professional Instrumentatic $ 48,83( $ 47,81¢ $ 41,15
Medical Technologie 84,28¢ 44,22¢ 25,23¢
Industrial Technologie 62,65¢ 62,17: 60,57¢
Tools & Component 21,42( 22,75¢ 29,16
$ 217,19 $ 176,97 $ 156,12¢
Capital Expenditures, Gro
Professional Instrumentatic $ 3447¢ $ 32337 $ 29,13¢
Medical Technologie 31,60¢ 16,14: 17,07¢
Industrial Technologie 46,00! 49,32( 51,10
Tools & Component 25,61¢ 23,40¢ 18,58¢
$ 137,70t $ 121,20t $ 115,90¢
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Operations in Geographical Areas
Year Ended December 31

Total Sales
United State:
Germany
United Kingdom
All other

Long-lived assets
United State:
Germany
United Kingdom
All other

Sales Originating outside the (
Professional Instrumentatic
Medical Technologie
Industrial Technologie
Tools & Component

Sales by Major Product Group:

(in thousands)

Analytical and physical instrumentati
Medical & dental product

Motion and industrial automation contre
Mechanics and related hand to
Product identificatior

Aerospace and defen

Power quality and reliabilit

All other

Total

(16) QUARTERLY DATA -UNAUDITED (in thousands, except per share data)

Net sales

Gross profit

Operating profit

Net earning:

Earnings per shar
Basic
Diluted

2006

2005

2004

$5,222,51° $4,592,991 $4,461,38!
1,460,19¢ 1,160,63 773,162
368,98 336,82: 250,62
2,544,70. 1,894,25! 1,404,12.
9,596,40. $7,984,70. $6,889,30.
$5,514,34. $3,618,62! $3,509,69!
1,494,13! 950,39° 545,02:
604,52. 410,08 256,31!
1,856,25. 1,238,97 1,264,17.
$9,469,24' $6,218,091 $5,575,20:
$1,542,371  $1,367,25. $1,201,39
1,465,32 864,19( 524,58(
1,483,82. 1,366,821 1,153,62I
182,99 181,22 182,87¢
$4,674,511 $3,779,49. $3,062,47.
2006 2005 2004
$2,917,801 $2,607,96. $2,384,46:
2,219,971 1,181,53. 672,92¢
1,483,85. 1,372,94( 1,239,69
935,57- 892,77t 856,18
854,03: 826,03: 655,24’
560,69: 502,85¢ 431,37
243,21( 226,47 284,58(
381,26: 374,12¢ 364,83
$9,596,40. $7,984,70. $6,889,30.
2006

1st Quarter 2nd Quarter 3rd Quarter 4th Quarter
$2,143,66. $2,349,76. $2,442,72. $2,660,25!
916,68¢ 1,032,121 1,101,77 1,192,801
297,07: 381,28: 392,32: 447,31¢
215,71¢ 314,52. 268,07: 323,71
$ 0.7C % 1.0z $ 087 $ 1.0t
$ 0.67 $ 0.9¢ $ 08: $ 1.0C
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2005
1st Quarter 2nd Quarter 3rd Quarter 4th Quarter

Net sales $1,825,94i $1,928,62° $1,966,37! $2,263,75
Gross profit 775,18: 849,60: 847,87 972,35
Operating profit 271,83 321,02: 319,68 352,12¢
Net earning: 188,25¢ 229,02( 228,82: 251,70:
Earnings per shar

Basic $ 0.61 $ 074 $ 074 % 0.8z

Diluted $ 0.5¢ % 0.7C $ 0.7C $ 0.7¢

(17) NEW ACCOUNTING PRONOUNCEMENTS:

In November 2004, the FASB issued Statement ofrigiiah Accounting Standards (“SFAS”) No. 151, “Intery Costs, an amendment of
ARB No. 43, Chapter 4.” SFAS No. 151 amends AccimgnResearch Bulletin (“ARB”) No. 43, Chapter 4,darify that abnormal amounts
of idle facility expense, freight, handling costelavasted materials (spoilage) should be recograzexuirrent-period charges. In addition,
SFAS No. 151 requires that allocation of fixed proiibn overhead to inventory be based on the nocaygécity of the production facilities.
SFAS No. 151 was effective in the Company'’s finsader of fiscal 2006. The adoption of SFAS No. @i not have a significant impact on
the Company'’s results of its operations, finanpi@gition or cash flows.

Effective January 1, 2006, the Company adoptec®iant of Financial Accounting Standards No. 128igexl 2004), Share-Based Payment
(“SFAS 123R"), which requires the Company to meaghe cost of employee services received in exahéorall equity awards. See Note
14 for further discussion.

In July 2006, the FASB issued FASB Interpretatian K8 (“FIN 48) “Accounting for Uncertainty in Inote Taxes — an interpretation of
FASB Statement No. 109", to clarify certain asp&ftaccounting for uncertain tax positions, inchglissues related to the recognition and
measurement of those tax positions. This interpicetds effective for fiscal years beginning affa@cember 15, 2006. The Company adopted
FIN 48 as of January 1, 2007, as required. WhieG@bmpany is continuing to evaluate the impachisf Interpretation and guidance on its
application, the Company currently estimates treptdn of FIN 48 will reduce the amount recordedty Company for uncertain tax
positions by approximately $60 to $80 million. Thésluction will be recorded as an adjustment t;moperetained earnings, as of January 1,
2007.

In September 2006, the FASB issued SFAS No. 158plByers’ Accounting for Defined Benefit Pensiordadther Postretirement Plans—
an amendment of FASB Statements No. 87, 88, 104.38¢(R).” SFAS No. 158 requires plan sponsors @ihdd benefit pension and other
post retirement benefit plans (collectively, “pesittement benefit plans”) to recognize the fundatius of their postretirement benefit plans in
the statement of financial position, measure tiveviue of plan assets and benefit obligationefake date of the fiscal yeanrd statement «
financial position, and provide additional disclosst On December 31, 2006, the Company adopteetiognition and disclosure provisions
of SFAS No. 158. See Notes 8 and Note 9 for furthigeussion of the effect of adopting SFAS No. d58he Company's consolidated
financial statements.
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ITEM9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTAN TS ON ACCOUNTING AND FINANCIAL
DISCLOSURE

NONE
ITEM 9A. CONTROLS AND PROCEDURES

Our management, with the participation of our Rtest and Chief Executive Officer, and Executivee/Rresident and Chief Financial
Officer, has evaluated the effectiveness of outldfire controls and procedures (as such ternfiisediein Rules 13a-15(e) and 15d-15(e)
under the Exchange Act) as of the end of the pariagred by this report. Based on such evaluationPresident and Chief Executive
Officer, and Executive Vice President and Chiefdficial Officer, have concluded that, as of the @nslich period, our disclosure controls
and procedures were effective.

Management’s annual report on our internal cordvelr financial reporting and the independent regést public accounting firm’s attestation
report are included in our financial statementsii@eryear ended December 31, 2006 included in &afithis Annual Report on Form 10-K,
under the headings “Report of Management on Dar@bggoration’s Internal Control Over Financial Rep®” and “Report of Independent
Registered Public Accounting Firm on Internal Coh@ver Financial Reporting”, respectively, and m@orporated herein by reference.

There have been no changes in our internal coowel financial reporting that occurred during owstrecent completed fiscal quarter that
have materially affected, or are reasonably likelynaterially affect, our internal control overdimcial reporting.

ITEM 9B. OTHER INFORMATION
None

PART IlI
Code of Ethics

We have adopted a code of business conduct arab dtinidirectors, officers (including Danaher’snmipal executive officer, principal
financial officer and principal accounting officemhd employees, known as the Standards of ContlnetStandards of Conduct are available
in the “Investors” section of our website at wwwndher.com. Stockholders may request a free coffyeobtandards of Conduct from:

Danaher Corporation

Attention: Investor Relations
2099 Pennsylvania Avenue, N.W.
12th Floor

Washington, D.C. 20006

We intend to disclose any amendment to the Stasd&#r@onduct that relates to any element of theeafckthics definition enumerated in
Item 406(b) of Regulation S-K, and any waiver framrovision of the Standards of Conduct grantezhtodirector, principal executive
officer, principal financial officer, principal aoanting officer, or any of our other executive offis, in the “Investors” section of our website,
at www.danaher.com, within four business days feihg the date of such amendment or waiver.

ITEMS 10 THROUGH 14.

The information required under Items 10 throughslihcorporated herein by references to such in&ion included in our Proxy Statement
for our 2007 annual meeting, and to the informatiader the caption “Executive Officers of the Régist” in Part |, Item 4 hereof.
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PART IV

ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES
a) The following documents are filed as part of tiepart.

(1) Financial Statements. The financial statemargsset forth under “Iltem 8. Financial Statements upplementary Data” of this report
on Form 1-K.

(2) Schedules. An index of Exhibits and Schedwdemi page 81of this report. Schedules other thasethsted below have been omitted
from this Annual Report because they are not reqliare not applicable or the required informaisimcluded in the financial
statements or the notes there

DANAHER CORPORATION
INDEX TO FINANCIAL STATEMENTS, SUPPLEMENTARY DATA A ND FINANCIAL STATEMENT SCHEDULES

Page Number ir
Form 10-K
Schedules
Report of Independent Registered Public Accounfingn on Schedul 86
Valuation and Qualifying Accoun 87

(3) Exhibits. The exhibits listed in the accompanyindnibit Index are filed or incorporated by referersepart of this repor
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DANAHER CORPORATION

EXHIBIT INDEX
Exhibit
Number Description
2.1 Agreement and Plan of Merger by and among Danaher Incorporated by reference from Exhibit 2.1 to Darah
Corporation, Smile Acquisition Corp. and Sybron Bén Corporation’s Current Report on Form 8-K filed witte
Specialties, Inc., dated as of April 12, 2( Commission on April 12, 200l
3.1 Articles of Incorporation of Danaher Corporatios,aanended  Incorporated by reference from Exhibit 3 to Danaher
Corporatior's Form 11-Q for the quarter ended June 28, 2!
3.2 Amended and Restated By-laws of Danaher Corporation Incorporated by reference from Exhibit 3.2 to Darah
Corporation’s Current Report on Form 8-K filed oadember
9, 2004
4.1 Indenture Agreement dated as of October 28, 19%hkly Incorporated by reference from Exhibit 4 to Danaher
between Danaher Corporation and The First NatiBaak of Corporation's Registration Statement on Form Sil8 (fo.
Chicago, as truste 333-63591) filed with the Commission on September BB8]
4.2 Indenture Agreement dated as of January 22, 20@hdy Incorporated by reference from Exhibit 4.1 to Dasrah
between Danaher Corporation and SunTrust Bankuatete Corporation's Registration Statement on Form Sil8 (fo.
333-56406) filed with the Commission on March 1, 2(
10.1 Amended and Restated Danaher Corporation 1998 Stock Incorporated by reference from Annex B to Danaher
Option Plan* Corporation’s 2004 Proxy Statement on Schedule filéd
with the Commission on March 29, 20
10.2 Amendment to Amended and Restated Danaher Corporati  Incorporated by reference from Appendix A to Damahe
1998 Stock Option Plan* Corporation’s 2005 Proxy Statement on Schedule filéd
with the Commission on March 25, 20
10.3 Form of Grant Acceptance Agreement under Amended an  Incorporated by reference from Exhibit 10.2 to Draara
Restated Danaher Corporation 1998 Stock Option*Plan Corporation's Form 10-K for the year ended Decerdtier
2004
10.4 Form of Restricted Stock Unit Award Statement (U.S. Incorporated by reference from Exhibit 10.7 to Diaera
Participants)* Corporation’s Quarterly Report on Form 10-Q for tjuarter
ended June 30, 200
10.5 Form of Restricted Stock Unit Award Statement (thS- Incorporated by reference from Exhibit 10.1 to Diaera
Participants)* Corporation’s Quarterly Report on Form 10-Q for thuarter
September 29, 200
10.6 Danaher Corporation 1987 Stock Option Plan* Incorporated by reference from Danaher Corporagion’
Registration Statement on Form S-8 (File No. 63869) filec
with the Commission on July 21, 19
10.7 Amended and Restated Danaher Corporation & Subsdia Incorporated by reference from Annex A to Danaher
Executive Deferred Incentive Program* Corporation’s 2003 Proxy Statement on Schedule filéd
with the Commission on April 1, 20(
10.8 Danaher Corporation 2003 Incentive Plan* Incorporated by reference from Annex B to Danaher
Corporation’s 2003 Proxy Statement on Schedule filé4
with the Commission on April 1, 20(
10.9 Employment Agreement dated as of July 18, 2000naly a Incorporated by reference from Exhibit 10(i) to Rher

between Danaher Corporation and H. Lawrence Culp, J
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10.1C

10.11

10.1zZ

10.1¢

10.14

10.1¢

10.1€

10.17

10.1¢

10.1¢

10.2C

10.21

10.2z

10.2¢

10.24

Amendment to Employment Agreement by and betweeraber

Incorporated by reference from Exhibit 10(k) to Bhar

Corporation and H. Lawrence Culp, Jr., dated dsaember 19, Corporation's Form 10-K for the year ended Decem3tie2001

2001*
Non-Qualified Stock Option Agreement dated as of M&26

2003 by and between Danaher Corporation and H. éaeer Culp,

Jr.*

Danaher Corporation Share Award Agreement dated karch
26, 2003 by and between Danaher Corporation andiirence

Culp, Jr.*

Offer letter dated as of May 4, 2000 by and betwanaher and

Philip W. Knisely*

Offer letter dated as of March 8, 1996 by and betwBanaher ar

Steven Simms

Form of Noncompetition Agreement for Executive ©dfis
(including schedule of parties

Description of compensation arrangements for aegaecutive

officers*

Description of compensation arrangements for nonagament

directors*

Credit Agreement, dated as of April 25, 2006, amitreglenders
referred to therein, Banc of America Securities Lar@l Citigroup

Global Markets Inc. as Joint Lead Arrangers andtd®ook

Managers, Bank of America, N.A., as Administrathgent and

h

Swing Line Lender, Citibank, N.A., as Syndicatiogeht, The

Bank of Tokyo-Mitsubishi UFJ, Ltd., New York Branch
JPMorgan Chase Bank, N.A. and Wachovia Bank, Natio
Association, as Documentation Age

Commercial Paper Dealer Agreement between Danaher

n

Corporation, as Issuer, and Goldman, Sachs & Gdealer,

dated May 5, 200

Commercial Paper Issuing and Paying Agent Agreergaind

between Danaher Corporation and Deutsche Bank Qasipany

Americas, dated May 5, 20(

Dealer Agreement between Danaher European FinaAceaS

Issuer, Danaher Corporation, as Guarantor, and bhalBnothers
International (Europe), as Dealer and Arrangerdiaiay 8, 200t

Issuing and Paying Agency Agreement among Danaheapan

Finance S.A., Danaher Corporation and Deutsche Bahk
London Branch dated May 8, 20

Consulting Agreement by and between Danaher Catiparand

Patrick W. Allender dated January 24, 2(

Management Agreement dated February 15, 2007 bpeiwken

FJ900, Inc. and Joust Capital, LLC.**
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Incorporated by reference from Exhibit 10.3 to Drara
Corporation's Form 10-Q for the quarter ended 3elpéz 26,
2003

Incorporated by reference from Annex C to Danaher
Corporation’s 2003 Proxy Statement on Schedule filéd with
the Commission on April 1, 20(

Incorporated by reference from Exhibit 10.8 to Drara
Corporation's Form -K for the year ended December 31, 2!

Incorporated by reference from Exhibit 10.9 to Drara
Corporation's Form -K for the year ended December 31, 2

Incorporated by reference from Exhibit 10.2 to Diaera
Corporation's Form -Q for the quarter ended July 2, 2C

Incorporated by reference from Exhibit 10.1 to Diaera
Corporation’s Current Report on Form 8-K filed opriA 26,
2006

Incorporated by reference from Exhibit 10.1 to Diaera
Corporation’s Current Report on Form 8-K filed omwil1,
2006.

Incorporated by reference from Exhibit 10.2 to Drara
Corporation’s Current Report on Form 8-K filed omymlL1,
2006.

Incorporated by reference from Exhibit 10.3 to Diaera
Corporation’s Current Report on Form 8-K filed omwl1,
2006.

Incorporated by reference from Exhibit 10.4 to Diara
Corporation’s Current Report on Form 8-K filed omylL1,
2006.

Incorporated by reference from Exhibit 10.1 to Diaera
Corporation’s Current Report on Form 8-K filed cgbFuary 16,
2007.
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10.28 Interchange Agreement dated February 15, 2007 dypatween Incorporated by reference from Exhibit 10.2 to Diesra
Danaher Corporation and Joust Capital, LLC.*** Corporation’s Current Report on Form 8-K filed cgbFuary 16,
2007.

12.1  Calculation of ratio of earnings to fixed chari
21.1 Subsidiaries of Registra
23.1 Consent of Independent Registered Public Accouriing

31.1 Certification of Chief Executive Officer Pursuantitem 601(b)
(31) of Regulation S-K, as adopted pursuant toi®e&02 of the
Sarbane-Oxley Act of 2002

31.2 Certification of Chief Financial Officer Pursuantitem 601(b)
(31) of Regulation S-K, as adopted pursuant toi&e@&02 of the
Sarbane-Oxley Act of 2002

32.1 Certification of Chief Executive Officer, Pursuaatl8 U.S.C.
Section 1350, As Adopted Pursuant to Section 9a6ef
Sarbane-Oxley Act of 200z

32.2  Certification of Chief Financial Officer, Pursuant18 U.S.C.
Section 1350, As Adopted Pursuant to Section 9G6ef
Sarbane-Oxley Act of 200z

*  Indicates management contract or compensatory ptariract or arrangemet

** |n accordance with Instruction 2 to Item 601@&)of Regulation S-K, FJ900, Inc. has entered antmanagement agreement that is
substantially identical in all material respectshe form of agreement attached as Exhibit 10.&¢epias to the name of the counterparty
(Joust Capital II, LLC)

*** |n accordance with Instruction 2 to ltem 601(4) of Regulation S-K, Danaher Corporation has reaténto an interchange agreement
that is substantially identical in all materialpests to the form of agreement attached as Exhib#t, except as to the name of the
counterparty (Joust Capital Il, LLC
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&f{(the Securities Exchange Act of 1934, the Resyigthas duly caused this report to be
signed on its behalf by the undersigned, thereduaty authorized.

DANAHER CORPORATION

By: /s/ H. LAWRENCE CULP, Jk

H. Lawrence Culp, J
President and Chief Executive Offic

Date: February 28, 2007

/s/ H. LAWRENCE CULP, JR. President, Chief Executive Officer and Director
H. Lawrence Culp, J

/s| STEVEN M. RALES Chairman of the Board

Steven M. Rale

/sl MITCHELL P. RALES Chairman of the Executive Committee
Mitchell P. Rales

/sl WALTER G. LOHR, JR. Director

Walter G. Lohr, Jr

/s/ DONALD J. EHRLICH Director

Donald J. Ehrlict

/sl MORTIMER M. CAPLIN Director

Mortimer M. Caplin

/s/ JOHN T. SCHWIETERS Director

John T. Schwieter

/s/ ALAN G. SPOON Director

Alan G. Spoor

/s A. EMMET STEPHENSON, JR. Director

A. Emmet Stephenson, .

/s/ LINDA P. HEFNER Director
Linda P. Hefne

/s/ DANIEL L. COMAS Executive Vice President and Chief Financial Office
Daniel L. Coma:

/sl ROBERT S. LUTZ Vice President and Chief Accounting Officer
Robert S. Lut:
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Report of Independent Registered Public Accountindrirm
To the Board of Directors and Shareholders of Dan&lorporation:

We have audited the consolidated financial statésngfiDanaher Corporation as of December 31, 20062805, and for each of the three
years in the period ended December 31, 2006 arelisamed our report thereon dated February 21, @ofluded elsewhere in this Form-
K). Our audits also included the financial statetrsaedule listed in Item 15 of this Form 10-K. §hthedule is the responsibility of the
Company’s management. Our responsibility is to egpran opinion based on our audits.

In our opinion, the financial statement scheduferred to above, when considered in relation tdddsic financial statements taken as a
whole, presents fairly in all material respectsitifermation set forth therein.

/sl Ernst & Young LLP

Baltimore, Maryland
February 21, 2007
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DANAHER CORPORATION AND SUBSIDIARIES
SCHEDULE [I—VALUATION AND QUALIFYING ACCOUNTS

Balance
at Write
Beginning  Charged Charged Offs,
to to Write Balance at
of Costs & other Downs & End of
Classification Period Expenses  Accounts Deductions Period
(In thousands)
Year Ended December 31, 20
Allowances deducted from asset acco
Allowance for doubtful account $91,11F $23,14: $ 6,72¢@) $ 17,78¢ $103,20:
Year Ended December 31, 20
Allowances deducted from asset acco!
Allowance for doubtful account $78,42; $20,53( $12,514a) $20,35: $ 91,11¢
Year Ended December 31, 20
Allowances deducted from asset accou
Allowance for doubtful account $64,34. $17,93. $10,95/(a) $14,80( $ 78,42

Notes: (a—Amounts related to businesses acquired, net ofiatsaelated to businesses disposed.
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Exhibit 10.1¢

Danaher Corporation
Description of Compensation Arrangements for Certain Executive Officers

In addition to the compensation arrangements ofiserset forth as exhibits to Danaher’s Annual Repor-orm 10-K for the year ended
December 31, 2006 (the “Annual Report”), followiisga description of the compensation arrangementséch of the Company’s named
executive officers and for each other executiviceffwho is also a member of the Company’s Boamiodctors (the “officers”).

Name and Position Base Salary
Steven M. Rales $ 395,00(
Chairman of the Boar

Mitchell P. Rales $ 395,00(
Chairman of the Executive Committ

H. Lawrence Culp, Jr. $1,100,00!
President and Chief Executive Offic

Daniel L. Comas $ 500,00(
Executive Vice President and Chief Financial Offi

Philip W. Knisely $ 635,00(
Executive Vice Presidel

Steven E. Simms $ 635,00(

Executive Vice Presidel
Mr. Patrick W. Allender, formerly Executive Viced&ident, retired effective February 28, 2007.

The officers are eligible to participate in the Gmany’s employee benefit plans, including the Comyfsagroup medical, dental, vision,
disability, accidental death and dismembermeng,ififurance and 401(k) plans. These plans are agnavailable to all salaried employees
and do not discriminate in favor of the officens.addition, the perquisites provided to the officeonsist primarily of term life insurance,
reimbursement for certain club dues and tax preipsrand financial planning services, parking, autbile allowance, relocation costs,
annual physical, and, with respect to Mr. Culpspeal use of the Company plane when not in usbusiness purposes. Not every officer
receives each of the perquisites listed abovedditian, Messrs. Steven Rales and Mitchell Ralesparmitted to make personal use of
designated Company office space and secretarkafd accounting services.

In addition, each officer (other than Messrs. SteRales and Mitchell Rales) participates in the @any’s Executive Deferred Incentive
Program, 2003 Incentive Plan and Amended and Res1£198 Stock Option Plan, each of which is attd@sean exhibit to the Annual
Report.



Exhibit 10.1°

Danaher Corporation
Description of NonManagement Director Compensation Arrangements

Following is a description of the compensation mgements for each of the Company’s non-manageni@ttars. Non-management
directors receive meeting attendance fees of $2)80®oard meeting (whether telephonically or irspa) and $1,000 per committee meeting
(whether telephonically or in person), plus an ahwash retainer of $40,000. In addition, the ntemagement directors are eligible for gre

of equity awards under the Amended and RestatealizarCorporation 1998 Stock Option Plan, whichtsched as Exhibit 10.1 and Exhibit
10.2 to Danaher’s Annual Report on Form 10-K fa ylear ended December 31, 2006.



Exhibit 10.23
CONSULTING AGREEMENT

This CONSULTING AGREEMENT (the “Consulting Agreent§rdated as of January 24, 2007, is hereby madanybetween
Danaher Corporation, a Delaware corporation (theigany”), and Patrick W. Allender (“Executive”).

WHEREAS, the Executive has given the Company ndkiaehe will retire from his position with the Cpany effective as of
February 28, 2007 (the “Effective Date”); and

WHEREAS, as a result of his employment the Exeeutias a substantial amount of knowledge regarti@dptisiness of the
Company that may be useful to the Company and dmep@ny desires to secure the Executive’s agreenmégtalia, to provide the
Company with consulting services from time to time.

NOW, THEREFORE, in consideration of the mutual agnents hereinafter set forth, Executive and the f@amy have agreed and do
hereby agree as follows:

1. Consulting PeriodThe term of this Consulting Agreement will comraeron April 1, 2007 and continue until terminatectie
Company or Executive (the “Consulting Period”) puanst to Section 8.

2. Duties. During the Consulting Period, Executive agreesaike himself available, as and when requestetidoCbmpany, to assist
the Company, its affiliates and its subsidiaribe (tAffiliated Group”) in the development of busgsestrategies and provide such other
assistance as is requested by the Company (thest@ong Services”).

3. CompensationDuring the Consulting Period, Executive shalleige a monthly retainer in an amount equal to $20,@hich shall
be paid to him on or about thettlay of each calendar month.

4. Expenses The Company will reimburse Executive for thosasanable and customary direct costs and expereearthincurred by
Executive in performing services under this CorisglAgreement, including reasonable and custonramet, food and lodging. The
Company will also provide to the Executive reasdmabsources necessary for performing the requé&xtedulting Services.

5. Release In consideration of the consulting arrangemenfa¢h above, Executive hereby fully, forevergwocably and
unconditionally releases, remises and discharge€tmpany, its officers, directors, stockholdeasporate affiliates, subsidiaries, parent
companies, agents and employees (each in theuidugil and corporate capacities) (hereinafter,'Released Parties”) from any and all
claims, charges, complaints, demands, actionsgsaafsaction, suits, rights, debts, sums of monegts, accounts, reckonings, covenants,
contracts, agreements, promises, doings, omissi@nsages, executions, obligations, liabilities, erdenses (including attorneys’ fees and
costs), of every kind and nature that Executive éagl or now has against the Released Partiesiessith of any wrongful act or omission by
any of the Releasees, either individually or cdiledy, prior to the date of this Agreement; proeil] however, that nothing in this agreement
prevents Executive from filing, cooperating with,participating in any proceeding before the EEQ@ etate Fair Employment Practices
Agency (except that Executive acknowledges thahhg not be able to recover any monetary benefitc®imection with any such claim,
charge or proceeding); and provided further thattie avoidance of doubt this release is not irgerio release any rights Executive may
otherwise have under the Company’s equity comp&msatetirement or benefit plans.
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6. Confidentiality. Executive agrees with the Company that he willat@any time during or after the Consulting Periextept in
performing the Consulting Services, directly oriiadtly, use, disclose, or publish, or knowinglyragligently permit others not so authori;
to use, disclose, or publish, any Confidential infation that Executive may learn or become awaie obnnection with or as a result of the
Consulting Services. “Confidential Information” lndes, without limitation, any matters protectedl@nthe Uniform Trade Secrets Act; any
information with respect to the business of the @any or of any of its affiliates that neither then@any nor any of its affiliates has
previously disclosed to the public; and confiddrdiad proprietary information and trade secrets tiiad parties entrust to the Company or
any of its affiliates in confidence. Executive ciomfs that all assets and properties of the Comjpayits affiliates, including without
limitation Confidential Information, is and mustmain the exclusive property of the Company or #levant affiliate thereof. All such assets
and property, including without limitation all of equipment (including computers) Executive rezeivom the Company or any affiliate
thereof in the course of the Consulting Servicabahbusiness records, business papers, and lsssiteeuments Executive keeps or creates,
whether on digital media or otherwise, in the cewbthe Consulting Services relating to the Comypamany affiliate thereof, must be and
remain the assets and property of the Companyeoreievant affiliate. Upon the termination of thenSulting Services or upon the
Company’s request at any time, Executive must pthynaeliver to the Company or to the relevant &f# all such assets and property.
Executive agrees that he will not retain any swsdets or property, including without limitation éeg excerpts, summaries, or compilations
of the foregoing information, records and documents

7. Independent ContractoExecutive and the Company understand and ackdgelthat Executive’s relationship with the Company
that of an independent contractor and nothingigmAlgreement is intended to or should be consttoeuleate a partnership, joint venture or
employment relationship between Executive on treettand and the Company on the other hand. Exedutitreer acknowledges that neither
he nor any individual employed by him or actinghas behalf will be treated or regarded as a Comgangloyee under the laws or
regulations of any government or governmental agerecutive will be the sole judge of the meananner and method by which he will
perform the Consulting Services, the times at withehConsulting Services will be performed (witttie deadlines and other parameters
reasonably established by the Company) and theeseguof performance of the Consulting Services.Gtapany does not have the
authority to supervise or control the actual woflErecutive. It is further agreed that the Compdiywill have no obligation to provide
Executive with any business registrations or liesn®quired to perform the Consulting Serviceydfies not pay Executive a salary or ho
rate; (iii) does not provide tools to Executivey) (@oes not dictate the time of performance ofGloasulting Services by Executive; and
(v) will not combine business operations with Exaa) but instead will keep the operations of Exteeuand the Company separate.
Executive acknowledges that he is solely respoaddyl the payment of all Federal, state, local attér taxes that may result with respect to
the payment of the consulting fees (including axes and penalties arising under Section 409Aefriternal Revenue Code of 1986) and
the Company shall not be in any way liable for angh taxes or penalties. The Executive also acletyeds that the retention of the
Executive to perform the Consulting Services wilt be considered an “immediate rehiring” of the &xese as an independent contractor
under the Company’s 1998 Stock Option Plan, as detkn

8. Termination The Company or the Executive may terminate tlisgDIlting Agreement, at any time (1) for any oreason, upon
thirty (30) days notice to the other party hereto(2) immediately upon a material breach of thee®gnent by the other party which breach
has not been remedied by the other party withiday® following such other party’s receipt of notifehe breach.

9. SuccessorsThis Consulting Agreement is personal to Exeautimd without the prior written consent of the Campshall not be
assignable by Executive. This Consulting Agreenséall inure to the benefit of and be binding upea €ompany and its successors and
assigns.
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10. Miscellaneous

(a) This Consulting Agreement shall be governediy construed in accordance with the laws of th&eSif Delaware, without
reference to principles of conflict of laws. Thetians of this Consulting Agreement are not patthefprovisions hereof and shall have no
force or effect. This Consulting Agreement may lb@tamended or modified other than by a written@gent executed by the parties hereto
or their respective successors and legal repraseada

(b) All notices and other communications hereurgledl be in writing and shall be given by hand sty to the other parties or
registered or certified mail, return receipt reqedspostage prepaid, addressed as follows:

If to Executive: Patrick W. Allende!
2733 Marie Antoinette Stre
Henderson, Nevada 890

If to the Company: Danaher Corporatio
2099 Pennsylvania Avenue, N
12th Floor
Washington, D.C. 200C
Attn: Senior Vice Presider— General Counst

or to such other address as any of the partiesisnat furnished to the others in writing in ac@rde herewith. Notice and communications
shall be effective when actually received by thdradsee.

(c) No breach of any provision hereof can be waiwelgss in writing. Waiver of any one breach of angvision hereof shall not
be deemed to be a waiver of any other breach cahee or any other provision hereof.

(d) The parties to this Consulting Agreement acKedge that such agreement is the result of godld fegotiations between the
parties through their respective counsel. Any $atu rule of construction that ambiguities aré¢oresolved against the drafting party shall
not be employed in the interpretation or enforcenoéthis Consulting Agreement.

(e) The invalidity or unenforceability of any preion of this Consulting Agreement shall not affise validity or enforceability of
any other provision of this Consulting AgreementyAletermination by a court of competent jurisaictthat any of provision of this
Consulting Agreement is wholly or partially unerdeable in any jurisdiction shall not be a bar tanoany way diminish the rights of the
Company to enforce any such covenant in any othiésdiiction.

(f) Executive hereby agrees to report any amouait$ @r benefits provided under this Consulting Asgnent for purposes of
Federal, state and local income, employment angexaxes in a manner consistent with the mannehinh the Company reports any such
amounts and benefits and that Executive shall cadpevith the Company in good faith in connectidthvany valuation of the restrictions
and obligations of this Consulting Agreement.

(9) As of the Effective Date, this Consulting Agmeent shall supersede any other agreement, writtena pertaining to the
subject matter of this Consulting Agreement.
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(h) The parties hereto, and each of them, furtberasent and declare that they have carefully tdadConsulting Agreement and
know the contents thereof and that they sign theesaeely and voluntarily.

(i) This Consulting Agreement may be executed iressl counterparts, each of which shall be deemeatiginal, and such
counterparts shall constitute but one and the sasteiment.

()) The parties hereto acknowledge that the Retr@nAgreement dated as of November 15, 2004 bybatween the Company
and the Executive remains in full force and effect.

IN WITNESS WHEREOF, and intending to be legally bdiby this Consulting Agreement, Executive has U@ set Executive’hant
and the Company has caused these presents to hdexke its name on its behalf.

DANAHER CORPORATION

By: /s/ Daniel L. Comas
Name: Daniel L. Coma:
Title: EVP, CFO

Date: 1/24/07

/s/ Patrick W. Allender
Name: Patrick W. Allende!

Date: 1/24/07
A-4



Danaher Corporation

Statement Regarding Computation of Ratio of Earning to Fixed Charges

(In Thousands, except ratio data)

Exhibit 12.1

Full Year
2002 2003 2004 2005 2006

Fixed charge:
Gross Interest Expen: $ 53,92¢ $59,04¢ $ 54,98: $ 4493: $ 79,82¢
Interest Element of Rental Exper 8,96( 9,46( 9,672 10,74 12,36¢
Total Fixed Charge $ 62,88t $6850¢ $ 64,65¢ $ 55677 $ 92,19¢
Earnings Available fo
Fixed Charges
Earnings before (a) income taxes, and (b) accogmtimnges and reductio

of income tax reserves related to previously diiooed operatior $657,46¢ $797,03! $1,057,71 $1,234,44; 1,446,17
Add fixed charge: 62,88¢ 68,50¢ 64,65¢ 55,67 92,19¢
Total Earnings available for fixed charc $720,35: $865,54: $1,122,37. $1,290,11! $1,538,37!
Ratio of earnings to fixed charg 11.5 12.€ 17.4 23.2 16.7




Danaher Corporation Subsidiaries

Company Name

Jurisdiction Organized

1218122 Ontario Inc

AB Qualitrol AKM

ABEK LLC

AC Intermediate Cc

ACC Motion GmbH

ACCU-Sort Asia Pacific PTE LTI
ACCU-SORT Europe Gmbl

ACCU-SORT Systems Australia PTY.LT
ACCU-SORT Systems, Int
ACME-Cleveland Corporatio

Advanced Motion Controls Al

Allesee Orthondontic Appliances, Ir

Alltec Angewandte Laserlicht Technologie Gm
Alltec Italia S.r.l.

Alltec UK Ltd.

American Precision Industries, Ir
Anderson Instrument Co., In
Anderson Instrument Company |
API Development Corporatic
API Harowe (St. Kitts) LTD

API Portescap Deutschland Gml
API Wisconsin Inc

Apogeum AB

ApS KBUS 38 nr. 201!

ApS KBUS38 nr. 201

Aquafine Corporatiol

Armstrong Tools, Inc

ARTUS Mistral SAS

ARTUS S.A.S.

ARTUS Vietnam Co., Ltd
Assembly Technologies LL!
Atlantis Components, In
Attachments International, In

Avesta Technologies PTE LTD (Singapo
Aviation Mobility Canada LF

Aviation Mobility, LLC

Ball Screws and Actuators Co., Ir

Beijing Chang Gl Service Station Equipment Co., L

Beijing Dianyan Electronic Instruments Co. L

Beijing Fluke Shilu Instruments Maintenance & SeevCo. Ltd.

Beijing Raytek Photoelectric Technology Co. L
Bobinas del Su

Ontario
Sweder
Delaware
Ohio
Germany
Singapore
Germany

Australia
Pennsylvani:
Ohio
Sweder
Wisconsin

Germany
Italy
England
Delaware
New York
Ontario
New York

St. Christopher/Nevi

Germany
Wisconsin
Sweder
Denmark
Denmark
California
Delaware
France
France
Vietnam
Delaware

California

Singapore
Ontario

Delaware
California

China
China
China

China
Mexico
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CAL Controls Inc.
CAL Controls Limited

Calzoni S.r.l.
Cambridge Instruments LT

Cambridge Marking Co. LTD (Shangh:
CH. BEHA GmbH

China Safu Machinery Hardware Co. |
Cleveland Precision Systems Gm

Codificadora y Etquetadora Willett LTD;

Comark Instruments In
Comark Limited

Communications Technology Mexico, S.A.de C

Crannog Software (UK) Limite
Crannog Software Limite
Cryla S.A.S.

Danaher (Shanghai) Industrial Instrumentation Tetdgies R&D Co.

Ltd

DANAHER AUSTRALIA FINANCE PTY LTD

Danaher Australia Holding PTY LT
Danaher Canada Partners |
Danaher Canadian Finance
Danaher Canadian Holdings |

Danaher Dental Technology Investments,
Danaher European Finance Company E

Danaher European Finance S
Danaher Evolution Gmbl
Danaher Finance AF
Danaher Finance Compa
Danaher Finance Company #

Danaher Finance Company Limit
Danaher Finance Company, LI
Danaher Foundatic

Danaher GbF

Danaher General Parther Company
Danaher Holding B.V

Danaher Holding Company Ag
Danaher Holding Gmbl

Danaher Hong Kong Limite

Danaher Iceland Finance Company L
Danaher ICG Japan Co. LT

lllinois
England

Italy
England

China
Germany

China
Germany

Chili
Delaware
England

Mexico
England
Ireland
France

China

Australia
Australia
Ontario
Ontario
Ontario

Delaware
Iceland

Luxembourg
Germany
Denmark
Delaware
Sweder

Cayman Island
Delaware
lllinois
Germany

Ontario
Netherland:
Denmark
Germany
Hong Kong

Iceland
Japar



Danaher Industrial Controls Gmt
Danaher Insurance Compa
Danaher Linear Gmbl

Danaher Luxembourg Sz

Danaher Motion (Hong Kong) Limite
Danaher Motion GmbH & Co. K
Danaher Motion i Flen Al

Danaher Motion Inc

Danaher Motion Israel Ltd. (Servotec
Danaher Motion Japan Co. Lt
Danaher Mation LLC

Danaher Motion S.A

Danaher Motion S.r.

Danaher Motion s.r.

Danaher Motion SARI

Danaher Motion Saro A

Danaher Motion Stockholm A
Danaher Motion Technology, LL
Danaher Motion UK Compar
Danaher Power Solutions, LL
Danaher Set-ICG (Tianjin) Co. Ltd.
Danaher Tax Administration Ap
Danaher Tool (Shanghai) Lt
Danaher Tool Grou

Danaher Tool Shandong Co. L
Danaher UK Finance In
Danaher UK Industries (2006) Lt
Danaher UK Industries Limite
Danaher UK Partnel

Danaher Verwaltungs Gmh

DANIZE COMERCIO DE MATERIAIS GFAFICOS LTDA
Data Recorders Incorporat
DATAPAQ GmbH

DATAPAQ Inc.

DATAPAQ Limited

DCI Consolidated Industries, In
Delta Consolidated Industries, Ir
Dental Equipment LLC

DEXIS LLC

DH Denmark Holding Aps¢

DH Holdings Corp

Diesel Engine Retarders, Ir

DJ ACQUISITION PTY LTD
DKK-Toa Corporatiot

DMG Partners

DMG Plastics, Inc

Dolar-Jenner Industries, In

Germany
Vermont
Germany
Luxembourg

Hong Kong
Germany
Sweder
Korea

Israel
Japar
Delaware
Switzerland
Italy

Czech Republi
France
Sweder
Sweder
Delaware
England
Delaware
China
Denmark
China
Canads

China
Delaware
England
England
Scotland
Germany

Brazil
Delaware
Germany
Massachusett
England
Delaware
Arkansas
Delaware
Delaware
Denmark
Delaware
Delaware
Australia
Japar
Delaware
Delaware
Massachusett



DOMS A/S

Dr. Bruno Lange AC

Dr. Bruno Lange Gesellschaft m.b
Dr. Lange Nederland B.\
Dynapar Corporatio

E D S C Research and Development Private Lirr
Easco Hand Tools In

Edelweiss Holdings Ap.
ELE International Gmbt
ELE International Limitec
ELE International LLC

Environmental Instrumentation Group L
EXE International Inc

Fisher Pierce Compat

FJ 900, Inc

Flow Measurement Corporati
Fluke (G.B.) LTD

Fluke Australia Holding Pty Lt
Fluke Australia PTY LTLC
Fluke Belgium N.V./S.A

Fluke Biomedical Europe A/
Fluke Biomedical France SAR
Fluke Biomedical Gmbt

Fluke Biomedical Holding Compar
Fluke Biomedical LLC

Fluke China Limitec

Fluke Corporatior

Fluke Denmark A/<

Fluke Deutschland Gmb
Fluke Do Brazil LTDA.

Fluke Electronics Canada |
Fluke Electronics Corporatic

Fluke Electronics Sdn. Bhd. (Malays
Fluke Europe B.V
Fluke Finance Company EF

Fluke Finance Company LT
Fluke Finland OY

Fluke France S.A.¢

Fluke Holding B.V.

Fluke Holding Company Al
Fluke Holding Company Limite
Fluke Iberica S.L

Fluke Industrial B.V

Fluke International Corporatic
Fluke International Holdings B.\
Fluke Italia S.r.l.

Fluke Japan K.K

Denmark
Switzerland
Austria
Netherland:
Illinois

India
Delaware

Denmark
Germany
England

Delaware

England
Delaware
California
Delaware
Delaware
England
Australia
Australia
Belgium
Norway
France
Germany
Delaware
Delaware
Hong Kong
Washingtor
Denmark
Germany
Brazil
Ontario
Delaware

Malaysia
Netherland:
Iceland

Cayman Island
Finland

France
Netherland:
Sweder
Cayman Island
Spain
Netherland:
Washingtor
Netherland:
Italy

Japar



Fluke Nederland B.V

Fluke Nederland C.V

Fluke Norge A/<

Fluke Precision Measurements L~
Fluke Shanghai Corporatic
Fluke South East Asia Pte. Li
Fluke Sverige AE

Fluke Switzerland Gmbl

Fluke U.K. LTD.

Fluke Vertriebsgesellschaft m.b.
G&L Motion Control Inc.

Gems Sensors Gmk

Gems Sensors In

Gems Sensors Limite

Gems Sensors Pension Trustees Lim
Gendex Corp

Gendex Dental Systems Gml
Gendex Dental Systems K
Gendex Dental Systems |
Gendex Dental Systems PTY L1
Gendex Dental Systems S.a.
Gendex Dental Systems s.

GID Acquisition Compan
Gilbarco (NZ) LTD

Gilbarco Australia Holding Pty Lt
Gilbarco Australia Pty Ltd

Gilbarco Canada Corporation / LaCorporation Gilbat@anadienn
Gilbarco GmbH & Co. KC

Gilbarco Hong Kong Ltd

Gilbarco Inc.

Gilbarco International, Inc

Gilbarco Latin America Andin
Gilbarco Latin America S.A
Gilbarco LTD (UK)

Gilbarco SpA

Gilbarco Verwaltungs Gmbl

Gilbert & Barker (NZ) PTY LTD
Gilbert & Barker Australia PTY LTL
GLI International Limitec

GP eta s.r.c

Hach Compan

Hach Lange AE

Hach Lange Ap!

Hach Lange Controle e Analise de Aguas L
Hach Lange d.o.0., Slover

Hach Lange EOOD (Bulgarii

Hach Lange France S.A.

Hach Lange Gmbt

Netherland:
Netherland:
Norway
England
China
Singapore
Sweder
Switzerland
England
Austria
Delaware
Germany
Delaware
England

England
Delaware
Germany
Japar
Ontario
Australia
France
Italy
Delaware
New Zealanc
Australia
Australia

Nova Scotie
Germany
Hong Kong
Delaware
Delaware
Chili
Argentina
England
Italy
Germany
New Zealanc
Australia

Czech Republi
Delaware
Sweder
Denmark

Portugal
Slovenia
Bulgaria
France
Germany



Hach Lange Kereskedelmi Kft. (Hungal
Hach Lange LDA

Hach Lange LTD (Irelanc

HACH LANGE Monoprosopi EPI
Hach Lange N.V

Hach Lange S.L

Hach Lange S.r.l. (Italy

Hach Lange s.r.l. (Romani

Hach Lange s.r.0. (Czech Repub
Hach Lange s.r.o. (Slovaki

Hach Lange Sp. z.o.

Hach Lange, Su Analiz Sistemleri Ltd. Sti (Turk
Hach S.A.S

Hach Sales & Service Canada L
Hach Ultra Analytics Gmbt

Hach Ultra Analytics GVE S.A
Hach Ultra Analytics Inc

Hach Ultra Analytics Japan K
Hach Ultra Analytics Neuchatel S
Hand Tool Design Corporatic
Hart Scientific, LLC

Hawe Neos Holding S./

Heat Transfer Guarantee Co., LI
Hecon Properties, Ini

Helen Acquisition Corpg

Helen Nova Scotia Unlimited Liability Compa
Hengstler Controle Numerique S.A
Hengstler Gmbt

Hengstler s.r.o. Kezmarc

Hennessy Canada LL

Hennessy Industries Canada, |

Hennessy Industries, In

Holo-Krome Compan

Hunfin Investment Company LT

Hunfin Kft. / Hunfin Asset Management Limited Lidibi Company

Hunfin Limited

ICG Holdings St
Imaging Sciences LL!
Industrial Fasteners, In
Industrial Sensors, In
Infrared Solutions, Inc
Innodent PTY LTD
Innotrac Diagnostics O
Innova Corporatiol
Innova LifeSciences Corporatic
Innova U.K. Limited
Interdent Holding S.A

Hungary
Portugal
Ireland
Greece
Belgium
Spain
Italy
Romanis
Czech Republi
Slovakia
Poland

Turkey
France
Canade
Germany
Switzerland
California
Japar
Switzerland
Delaware
Delaware
Switzerland
Delaware
New Jerse)
Delaware

Nova Scotie
France
Germany
Slovakia
Delaware
Ontario
Delaware
Delaware
Cayman Island

Hungary
Ireland
Italy
Delaware
Delaware
Delaware
Minnesota
Australia
Finland
Ontario
Ontario
England
Switzerland



Intervest S.A

Invetech (R&D) PTY LTD
Invetech Investments Pty L
Invetech PTY LTC
Invetech Services Pty L1

Invetech Technology Consulting PTY LT
Invetech, Inc

IPL (USA) Trading Inc
IPL International PTY LTC

Ireland Meter Electronics (Hong Kong) Li

Ireland Meter Electronics Zhuhai Co. L
Jacobs Chuck Ltd. (Hong Kon

Jacobs Chuck Manufacturing Compse
Jacobs Chuck MFG. Co. Ltd. (Suzh¢

Jacobs Chuck Trading Co. Ltd. (Shangl|
Jacobs Holding Compar

Jacobs Manufacturing Co. Lt

Jacobs Mexico, S.A.de C.’

Jacobs Vehicle Systems, It

Jennings Land C«

Jennings Technology Company, LI
Jessie & J Company Limite

Joslyn Canad

Joslyn Clark Controls, LL(

Joslyn Electronic Systems Company, L
Joslyn H-Voltage Company, LL(
Joslyn Holding Compan

Joslyn Industrie

Joslyn Manufacturing Company LL

Joslyn Nova Scotia Unlimited Liability Compa

Joslyn Sunbank Company, LL
JS Technology, Inc

Jung Feintechnik Gmb
KACO Elekrotechnik Gmbt
Kaltenbach & Voight Gmbt

KAVO Austria Dentalwarenhandelsgesellschaft ir

KAVO Benelux N.V.

KAVO CZ spol.s.r.o

KAVO Dental (India) PVT. LTD.
KAVO Dental Asi-Pacific PTE. LTD.
KAVO Dental Corporatior

KAVO Dental GmbH

KAVO Dental Ltd.

Argentina
Victoria
Victoria
Victoria
Victoria

Victoria
Delaware

Delaware
Victoria

Germany

China
Hong Kong

Delaware
China

China
England
England
Mexico
Delaware
Delaware
Delaware
Hong Kong
Ontario
Delaware

Delaware
Delaware
Delaware
Canade

Delaware

Nova Scotie
California
Delaware
Germany
Germany
Germany

Austria
Belgium

Czech Republi
India
Singapore
lllinois
Germany
England



KAVO Dental Manufacturing, Inc
KAVO Dental Russland 0.0.
KAVO Dental S.A.

KAVO Dental S.A.S

KAVO Dental S.L.

KAVO Dental Supply (Malaysia) SDN BHI
KAVO Dental Technologies, Int

KAVO do Brasil Industria e Comercio LTD/
KAVO ltalia S.r.l.

KAVO Nederland B.V.

KAVO Osaka K.K.

KAVO Polska Sp.Z.o.c

KAVO Promedi S.r.l

KAVO Scandinavia A.B

KB Instrumate

K-D Tools of Puerto Rico, Int
KDS Systems Compar

Kerr AG (Europe

Kerr Australia PTY Limitec
Kerr Australia Holding Pty Ltd
Kerr Corporatior

Kerr GmbH

Kerr Italia S.r.l.

Kerr U.K. Limited

KerrHawe S.A

KERRSPOFA LTD.

Kingsley Tools, Inc

Kollmorgen Asia Investment Compa
Kollmorgen Corporatiol

Kollmorgen Holding Company Al

Kollmorgen India Investment Compa
Kollmorgen International LLC

Kollmorgen Overseas Development Corpora

Kollmorgen S.A.S

Kollmorgen Securities Corporatic
Kollmorgen Servotronix Ltd
Launchchange Finance Limit

Launchchange Finance S
Launchchange Holding Compa
Launchchange Inc

Launchchange Instrumentation Limit
Launchchange Limite

Lea Way Hand Tool Corporatic
Leftfront Holdings Pty Ltc

Leftfront Pty Ltd

Leica Instruments (Singapore) Pte |

Delaware
Russis
Switzerland
France
Spain

Malaysia
New Brunswick (Canads

Brazil

Italy
Netherland:
Japar
Poland

Italy
Sweder
Sweder
Delaware
Delaware
Switzerland
Australia
Australia
Delaware
Germany
Italy

England
Switzerland
Cayman Island
Delaware
Delaware

New York
Sweder

Mauritius
Delaware

Delaware
France
Massachusett
Israel
England

Luxembourg
England
Delaware

England

England

Taiwan

New South Wale
Victoria
Singapore



Leica Instruments Ltd Shangt

Leica Microsistemas Instrumentos de Precisao Sadednipessoal,
Limitada

Leica Microsistemas S,

Leica Microsystems (Hong Kong) L

Leica Microsystems (SEA) Pte L

Leica Microsystems A/.

Leica Microsystems Al

Leica Microsystems AG (Schwei

Leica Microsystems Australia Holding Pty L
Leica Microsystems B\
Leica Microsystems Cambridge 2 L1

Leica Microsystems Cambridge Limiti
Leica Microsystems Canau

Leica Microsystems CMS Gmb

Leica Microsystems Gmb

Leica Microsystems Holdings Gmk
Leica Microsystems Holdings In
Leica Microsystems Inc

Leica Microsystems Inc. (Canada)/Leica Microsystetfi@ganada) Inc
Leica Microsystems IR Gmb

Leica Microsystems Kk

Leica Microsystems Limited (UK

Leica Microsystems Ltd Shangt

Leica Microsystems Nussloch Gmt

Leica Microsystems Pty Lt

Leica Microsystems S.A.¢

Leica Microsystems S.p./

Leica Microsystems Trading Ltd Shang!
Leica Mikrosysteme Gmb!

Leica Mikrosysteme Handelgesellschaft m
Leica Mikrosysteme Vertrieb Gmb
Leica Technology B.V

Leitz Vermogensverwaltungs und Beteiligungsgesked#tonbH
LEM BE SA

LEM HEME Ltd.

LEM Instruments & Meters Co. Lt
LEM NORMA GmbH

Light Controls Corp

Linear Motion LLC

Linx Acquisition Limited

Linx Asia Limited

Linx Printing Technologies Limite
Linx SARL

Linx Technologies Limite«

China

Portugal
Spain
Hong Kong
Singapore
Denmark
Sweder
Switzerlanc

Australia
Netherland:
England

England
Ontario
Germany
Germany
Germany
Delaware
Delaware

Nova Scotie
Germany
Japar
England
China
Germany
Australia
France

Italy

China
Austria

Austria
Germany
Netherland:

Germany
Brussels
England
China
Austria
Delaware
Delaware
England
Hong Kong
England
France
England



LLP Holdings PTY LTD
Logitron Asia Ltd (Thailand
Logitron International S.A
Mankeen Investment LTI
Maquiladora AC-MEX, S.A. de C.V.
Marley Pump Europe B.\
Marsh Interex Ltd

Marsh Label Technologies LL
Marst-McBirney, Inc.

Master Gears Cor|

Matco Tools Canad

Matco Tools Corporatio
McCormick Selph Holdings, Int
McCormick Selph, Inc
McCrometer, Inc

Mechanics Custom Tools Corporati
Metrex Research Corporatit
Metron US., Inc

MiFAM Teeth Sp. Z.0.0
Moonsilk Lmited

Motion Engineering Gmbk
Motion Engineering Incorporate
Motion Engineering K.K
Motion Engineering UK LTC
Namco Controls Corporatic
Namco Controls Gmbl

NEFF Antriesbstechnik Automation Gmt
Negele Messtechnik Gmb
Negele Verwaltungs Gmb

Newtown Manufacturing Company, Ir
NLL (UK) SUBCO LTD.

NLL Investments (UK) Ltd

NLL PTY LTD

NLL Subco PTY LTD

NMTC Holdings ULC

NMTC Partners Inc

NMTC, Inc.

Noglia Vermogensverwaltung Gmk
Norcim LLC

Novaoasta Laboratories LT
Novocasta Holdings LTI

OECO Holdings, LLC

OECO LLC

OOO SPOFADENTAL

Oraltronics Dental Implant Technology Gml
Orbilasers S.A

Orbisphere Gmbt

Orbisphere Limitec

Orbisphere LLC

Victoria
Thailand
Luxembourg
Mexico
Netherland:
Jamaice
Missouri
Maryland
Delaware
Ontario
New Jerse
Delaware
California
Delaware
Delaware
Wisconsin
Michigan
Poland
England
Germany
California
Japar
England
Ohio
Germany

Germany
Germany
Germany

Connecticu
England
England
Australia
Australia
Nova Scotie
Ontario
Delaware
Germany
New York
England
England
Delaware
Delaware
Russis

Germany
Switzerlanc
Germany
England
Delaware



Orbisphere Management Holdings S
Orbisphere South Africa Pty. Lt
Ormco Australia Holding Pty Lt
Ormco BV

Ormco Corporatiol

Ormco de Mexico, S.A. de C.
Ormco Europe AC

Ormco Europe B\

Ormco GmbH

Ormco Pty. Limitec

Ormex, S.A. de C.Vv

Ormodent Belgique S./
Ormodent LDA

ORMODENT LTD

Ormodent S.A.S

OTT France S.a.r.

OTT Hydrometria, S.L

OTT Hydrometrie A.G

OTT Hydrometry LTD

OTT Latinoamerica, C.A

OTT Messtechnik GmbH & Co. Ki
OTT Messtechnik Verwaltungs Gmtk
OTT Southern Africa PTY LTI
Pacific Scientific Compan

Pacific Scientific Energetic Materials Co. LL

Pacific Scientific Energetics Company, HollistevBion, LLC
Pacific Scientific GmbF

Pacific Scientific Ltd

Pacific Scientific Motion Control Ltc

PacSci Motion Control, Inc

Paris Nova Scotia Unlimited Liability Compa
Petroleum Industry Controls, In
Piccadilly Precision Engineering LT
Pinnacle Products In

Portescaj

Portescap Danaher Motion U.K. LT
Portescap Danaher Motion U.S. LI
Portescap France S/

Portescap India Private Limite
Portescap Internation

Portescap Malaysia SDN. BHI

Portescap Singapore PTE L™
Portescap U.S. In

Power Tool Holders Incorporatt
Power Transformer Controls Compa
Precision Gauges, In

Precision Specialties, In

Switzerland
South Africa
Australia
Netherland:
Delaware
Mexico
Switzerland
Netherland:
Germany
Australia
Mexico
Belgium
Portugal
Israel
France
France
Spain
Switzerland
England
Venezuele
Germany
Germany
South Africa
California

Delaware

Delaware
Germany
England
England
Massachusett

Nova Scotic
Delaware
United Kingdom
Wisconsin
Switzerland
England
Delaware
France
India
Switzerland
Malaysia

Singapore
New York
Delaware
Delaware
Delaware
Delaware



Prozes und Maschinen Automation Gm
Pureflow Ultraviolet, Inc
Qualitrol Company LLC
Qualitrol Finance Corf
Quialitrol GmbH

Qualitrol Holding Compan'
Qualitrol Holding Gmb}
Quialitrol Instruments Ltc
Quality Wire Processing, In
R. Jung Gmbt

Radiometer (UK) LTD
Radiometer A/¢

Radiometer America In
Radiometer Analytical S.A.<
Radiometer Australia Holding Pty L
Radiometer Basel A(
Radiometer Canada L
Radiometer Danmark A/
Radiometer Finans A/
Radiometer Gmbt
Radiometer Iberica S./
Radiometer Inc

Radiometer Ireland Ltc
Radiometer K.K
Radiometer Ltd
Radiometer Ltd
Radiometer Medical Ap

Radiometer Medical Equipment (Shanghai) Co.

Radiometer Medical Sales Pty. L

Radiometer Nederland B."
Radiometer Pacific Ltc
Radiometer Pacific Pty. Lt
Radiometer RSCH Gmb
Radiometer S.A.S

Radiometer Spolka z.o.
Radiometer Trading K.k
Raisefocus Limiter

Raytek Corporatiol

Raytek Do Brasil LTDA

Raytek Gmbl

Raytek Investments LTD (Mauritiu
Robin Electronics LTD

Royce Thompson Ltc

S.A. Aeronautique Systemes E
Saner Linx Beschriftungstechr
SDS de Mexico, S.A. de C.)
Securaplane Technologies, i
Sendx Medical Inc

Germany
Georgia
Delaware
Delaware
Germany
Delaware
Germany
England
Delaware
Germany
England
Denmark
Delaware
France
Australia
Switzerland
Ontario
Denmark
Denmark
Germany
Spain
Delaware
Ireland
Japar
England
England
Denmark

China
Australia

Netherland:
New Zealanc
Australia
Switzerland
France
Poland
Japar
England
California
Brazil
Germany
Mauritius
England
England
France
Switzerland
Mexico
Arizona
Delaware



Senstronics Holdings Limite
Senstronics Limite:

Service Station Products Compe
Setra Systems, In

Shanghai Safa Plating Co. L1
Shanghai Safe Plastic Cement Co. |

Shanghai Safu Machinery Hardware Co. |

Shanghai Sata Tools Machinery Manufacturing Co.
Shanghai Shilu Instrument Co. L
Shirokusa Dental Supply Worl
SMB s.r.0.

Societe Civile Immobilier:
Socodent S.A.S

Sonix Inc.

Sonix Technologies SDV.BHL
Spline Gauges Ltc

SpofaDental a.¢

Stampede Acquisition Limite
SunBank de Mexico, S.de RL de (
SunBank Family of Companies, LL
Superior Electric Holding Group LL
Swiss Precision Parts Col

SWL Management Gmb

Sybron Canada Funding Limited Partners

Sybron Canada General Partner Comg
Sybron Canada Holdings, Ir

Sybron Canada Limited Partner Compi

Sybron Canada Limited Sybron Canada Lim
Sybron Canada Lt

Sybron Dental Specialities, In

Sybron Dental Specialties Japan, |

System und Kompenentenwek Leutkirch GmbH & Co.

System und Komponentenwek Leutkirch Verwaltungs @r
TECNA Srl
Tenzen Limitec

Tfe Techniques et Fabrication Electroniques ¢

The Allen Manufacturing Company DBA Danaher Busin8gstem:

The Anglodent Compan
Thomson 60 Case LL
Thomson Barnstaple Limite
Thomson Bay Company LL

Thomson Industries S.de R.L. de C

England
England
Delaware
Massachuseti
China

China

China

China

China

Japar

Czech Republir
France

France
Virginia
Malaysia
England
Czech Republi
United Kingdom
Mexico
California
Delaware
Delaware
Germany

Nova Scotie

Nova Scotic
Delaware

Nova Scotie

Ontario
Ontario
Delaware
Japar

Germany

Germany
Italy
England

France

Delaware
England
Delaware
England
Delaware

Mexico



Thomson Industries, Ini
Thomson International Holdings LL
Thomson Micron LLC

Tianjin Danaher Motion Co. Lt

Tianjin Kollmorgen Industrial Drives Corp., Lt
Tollo Linear AB

Trebio Oy

Trojan Investment Company L

Trojan Technologies (general partnerst

Trojan Technologies Deutschland Gm
Trojan Technologies Espana S
Trojan Technologies UL(

Trojan US Holdings Inc

Trojan UV Holdings Corp
TrojanUV Technologies UK Limite
Truck Storage Incorporate

U.S. Peroxide LLC

Universal Technic SA!

Utica Holding Compan'

V4 Research PTY LTI

VBS International PTY LTLC
Veede-Root Compan)

Veede-Root Do Brasil LTDA
Veede-Root Environmental Systems, Li
Veede-Root Finance Compar
Veede-Root GmbH

Veede-Root Ltd.

Veede-Root Petroleum Shangh
Venture Measurement Company LI
Verigard LLC

VFS (UK) Trading LTD

VFS (USA) Trading Inc

VFS PTY LTD

VI Holdings PTY TLD

VIDA Employee Trust Limitec
VIDA Group Limited

VideoJet do Brazi

Videojet Guangzhou Packaging Equipment Co LTD L{i@xangzhou)

Packaging Equipment Co LT

Videojet K.K.

Videojet Technologies (2006) LT
Videojet Technologies B.\
Videojet Technologies Canada L

New York
Delaware
New York

Hong Kong

China

Sweder
Finland
Ontario

Ontario

Germany
Spain
Ontario
Delaware
Delaware
England
Delaware
Delaware
France
Delaware
Victoria
Victoria
Delaware

Brazil
England
England
Germany
England
China
Delaware
Delaware
England

Delaware
Victoria
Victoria
England
England

Brazil

China

Japar
England
Netherland:
Canade



Videojet Technologies Europe B. Netherland:

Videojet Technologies Gmb Germany
Videojet Technologies Ini Delaware
Videojet Technologies Kodlama ve Etiketleme Danishkave Ticaret

LTD.STI Turkey
Videojet Technologies LTI England
Videojet Technologies Pte Ltd (Asia H: Singapore
Videojet Technologies PTE. LTD. (Singapo Singapore
Videojet Technologies PTE. LTD. (Asia Ht Singapore
Videojet Technologies S./ France
Videojet Technologies S.I Spain
Videojet Technologies SP z.o0 Poland
Videojet Technologies Trading Co. Ltd. (Shang! China
Videojet Technologies Urun Kodlama ve EtiketlemenBmanlik ve

Tic. LTD. STI Turkey
Vision BioSystems (Europe) LT England
Vision BioSystems Inc Delaware
Vision BioSystems PTY LTI Victoria
Vision Finance Corporation PTY LT Victoria
Vision IP PTY LTD Victoria
Vision Properties PTY LTI Victoria
Vision Systems PTY LTL Victoria
Visual Networks Canadian Operations, | Ontario
Visual Networks lItalia S.r. Italy
Voluntary Employee Benefit Associatit
VSE Holdings PTY LTC Victoria
VSL (UK) Holdings United Kingdom
VSL Group Holdings PTY LTL Victoria
VSL Invest Subco 1 PTY LTI Victoria
VSL R&D Subco 2 PTY LTC Victoria
VSL R&D Subco 3 PTY LTC Victoria
Wermex Corporatiol Texas
West Instruments Ltc England
Western Pacific Industries, In Delaware
Wil N.V. Netherlands Antille:
Willett A.B. (Sweden’ Sweder
Willett A/O (Russia) Russia
Willett A/S (Norway) Norway
Willett America Inc. Texas
Willett ApS (Denmark’ Denmark
Willett GmbH Germany
Willett Holdings B.V. Netherland
Willett India PVT. LTD India



Willett Industriessysteme Handelgsges.r
Willett International Limitec

Willett Korea Co., Ltd

Willett Limited (Thailand)

Willett Magyarorszag Nyomtat—es Kodolastechnik:
Willett Overseas Limites

Willett S.A. (Uruguay)

Willett Srl

Willett Systeme AC

Zhuhai FTZ Videojet CIJ TEchnologies CO. L1

Zhuhai S.E.Z. Videojet Electronics Lt
Zipher Limited

Austria
England
Korea
Thailand

Hungary
England
Uruguay
Italy
Switzerlanc

China

China
England



Exhibit 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We consent to the incorporation by reference infélewing Registration Statements of Danaher Caaion of our reports dated
February 21, 2007, with respect to the consolidéitethcial statements of Danaher Corporation, Dan&lorporation management’s
assessment of the effectiveness of internal cootret financial reporting and the effectivenesstdrnal control over financial reporting of
Danaher Corporation, and our report with respethédinancial statement schedule of Danaher Catpr included in this Annual Report

(Form 10-K) for the year ended December 31, 2006.

Registration Statements on Form S-3

Registration Number

Date Filed

33E-135780
335-83186

Registration Statements on Form S-8

July 14, 200¢
February 22, 200

Name Registration Number Date Filed

Retirement and Savings Plan; Savings | 333-117678 July 27, 200¢

Retirement and Savings Plan; Savings | 333-107500 July 31, 200z

Amended and Restated Executive Deferred 333-105198 May 13, 2003
Incentive Prograr

1998 Stock Option Pla 333-59269 July 16, 199¢

/sl Ernst & Young LLP

Baltimore, Maryland
February 27, 2007



Exhibit 31.1

CERTIFICATION
I, H. Lawrence Culp, Jr., certify that:
1. I have reviewed this report on Form 10-K of DiaeraCorporation;

2. Based on my knowledge, this report does notaioriny untrue statement of a material fact or dmnéttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigtatdisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

4. The registrant’s other certifying officer andre responsible for establishing and maintainisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedaresiused such disclosure controls and procedoifes designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us by others
within those entities, particularly during the metin which this report is being prepared,;

b. Designed such internal control over financiglorting, or caused such internal control over feiahreporting to be designed under
our supervision, to provide reasonable assuramzgdang the reliability of financial reporting attie preparation of financial statements for
external purposes in accordance with generallygiedeaccounting principles;

c. Evaluated the effectiveness of the registragisslosure controls and procedures and presentiisineport our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psnt based on such evaluation; and

d. Disclosed in this report any change in the tegyis's internal control over financial reportirtgat occurred during the registramthos
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thathaterially affected, or is reasonably likely to
materially affect, the registrant’s internal cohmwwer financial reporting; and

5. The registrang other certifying officer and | have disclosedsdrhon our most recent evaluation of internal @bmtver financial reporting
to the registrant’s auditors and the audit commititthe registrant’s board of directors (or pessperforming the equivalent functions):

a. All significant deficiencies and material weagses in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the registeaability to record, process, summarize and refioancial information; and

b. Any fraud, whether or not material, that invawaanagement or other employees who have a signifiole in the registrant’s
internal control over financial reporting.

Date February 28, 2007 By: /s/ H. Lawrence Culp, J
Name: H. Lawrence Culp, <
Title: President and Chief Executive Offic




Exhibit 31.z
CERTIFICATION
I, Daniel L. Comas, certify that:
1. I have reviewed this report on Form 10-K of DiaeraCorporation;

2. Based on my knowledge, this report does notadoriny untrue statement of a material fact or dmnéttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nistadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

4. The registrant’s other certifying officer andrk responsible for establishing and maintainiisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedaresiused such disclosure controls and procedoifes designed under our
supervision, to ensure that material informatidatmeg to the registrant, including its consolidh&ubsidiaries, is made known to us by others
within those entities, particularly during the metin which this report is being prepared,;

b. Designed such internal control over financiglorting, or caused such internal control over feiahreporting to be designed under
our supervision, to provide reasonable assuramading the reliability of financial reporting attie preparation of financial statements for
external purposes in accordance with generally@edeaccounting principles;

c. Evaluated the effectiveness of the registragisslosure controls and procedures and presentiisineport our conclusions about the
effectiveness of the disclosure controls and proees] as of the end of the period covered by #psint based on such evaluation; and

d. Disclosed in this report any change in the tegig's internal control over financial reportirttat occurred during the registranthos
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thathaterially affected, or is reasonably likely to
materially affect, the registrant’s internal cohmwwer financial reporting; and

5. The registrang other certifying officer and | have disclosedsdhon our most recent evaluation of internal @miver financial reporting
to the registrant’s auditors and the audit commitibthe registrant’s board of directors (or pessperforming the equivalent functions):

a. All significant deficiencies and material weagses in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the registeaability to record, process, summarize and refioancial information; and

b. Any fraud, whether or not material, that invalvaeanagement or other employees who have a signifiole in the registrant’s
internal control over financial reporting.

Date February 28, 2007 By: /s/ Daniel L. Coma
Name Daniel L. Coma:
Title: Executive Vice President and Chief Financial Offi




Exhibit 32.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER PURSUANT T O
18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, H. Lawrence Culp, Jr., certify, pursuant to 18IlL. Section 1350, as adopted pursuant to Seafi6rof the Sarbanes-Oxley Act of 2002,
that to my knowledge, Danaher Corporation's Aniegport on Form 10-K for the fiscal year ended Dedoen31, 2006 fully complies with
the requirements of Section 13(a) or 15(d) of theusities Exchange Act of 1934 and that informationtained in such Annual Report on
Form 10-K fairly presents in all material respebis financial condition and results of operatioh®anaher Corporation.

Date February 28, 2007 By: /s/ H. Lawrence Culp, J
Name H. Lawrence Culp, J
Title: President and Chief Executive Offic

This certification accompanies the Annual ReporfForm 10-K pursuant to Section 906 of the Sarbahdey Act of 2002 and shall not be
deemed filed for purposes of Section 18 of the Brge Act, or otherwise subject to the liabilitytléit section. This certification shall not be
deemed to be incorporated by reference into amgfilnder the Securities Act or the Exchange Adatept to the extent that Danaher
Corporation specifically incorporates it by refezen



Exhibit 32.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER PURSUANTT O
18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Daniel L. Comas, certify, pursuant to 18 U.SSection 1350, as adopted pursuant to Section 9€&dBarbanes-Oxley Act of 2002, that to
my knowledge, Danaher Corporation's Annual Repoform 10-K for the fiscal year ended December2BD6 fully complies with the
requirements of Section 13(a) or 15(d) of the SdesrExchange Act of 1934 and that informationtagred in such Annual Report on Form
10-K fairly presents in all material respects timafcial condition and results of operations of &zar Corporation.

Date February 28, 2007 By: /s/ Daniel L. Coma
Name Daniel L. Coma
Title: Executive Vice President and Chief Financial Offi

This certification accompanies the Annual ReporfForm 10-K pursuant to Section 906 of the Sarbahdey Act of 2002 and shall not be
deemed filed for purposes of Section 18 of the Brge Act, or otherwise subject to the liabilitytléit section. This certification shall not be
deemed to be incorporated by reference into amgfilnder the Securities Act or the Exchange Adatept to the extent that Danaher
Corporation specifically incorporates it by refezer



