
Forward-Looking Information 
We, or our executive officers and directors on our behalf, may from time to time make “forward-looking 
statements” within the meaning of the federal securities laws. Forward-looking statements include 
statements preceded by, followed by or that include the words “believes,” “expects,” “anticipates,” “plans,” 
“estimates,” or similar expressions. These statements may be contained in reports and other documents that 
we file with the SEC or may be oral statements made by our executive officers and directors to the press, 
potential investors, securities analysts and others. These forward-looking statements could involve, among 
other things, statements regarding any of the following: our results of operations, financial condition, cash 
flows, liquidity or capital resources, including expectations regarding sales growth, our production 
capacities, our ability to achieve operating efficiencies, and our ability to fund our capital expenditures, 
interest payments, estimated tax payments, stock repurchases, dividends, working capital needs, and 
repayments of debt; the consummation of acquisitions and financial transactions, the effect of these 
transactions on our business and the valuation of assets acquired in these transactions; our competitive 
position and competitive conditions; our ability to obtain adequate replacement supplies of raw materials or 
energy; our relationships with our customers; our relationships with our employees; our plans and 
objectives for future operations and expansion; amounts and timing of capital expenditures and the impact 
of such capital expenditures on our results of operations, financial condition, or cash flows; our compliance 
obligations with respect to health and safety laws and environmental laws, the cost of such compliance, the 
timing of such costs, or the impact of any liability under such laws on our results of operations, financial 
condition or cash flows, and our right to indemnification with respect to any such cost or liability; the 
impact of any gain or loss of a customer’s business; the impact of announced price increases; the scope, 
costs, timing and impact of any restructuring of our operations and corporate and tax structure; the scope 
and timing of any litigation or other dispute resolutions and the impact of any such litigation or other 
dispute resolutions on our results of operations, financial condition or cash flows; factors considered in 
connection with any impairment analysis, the outcome of any such analysis and the anticipated impact of 
any such analysis on our results of operations, financial condition or cash flows; pension and retirement 
plan obligations, contributions, the factors used to evaluate and estimate such obligations and expenses, 
the impact of amendments to our pension and retirement plans, the impact of governmental regulations on 
our results of operations, financial condition or cash flows; and pension and retirement plan asset 
investment strategies; the financial condition of our insurers and the impact on our results of operations, 
financial condition or cash flows in the event of an insurer’s default on their obligations; the impact of any 
market risks, such as interest rate risk, pension plan risk, foreign currency risk, commodity price risks, 
energy price risk, rates of return, the risk of investments in derivative instruments, and the risk of 
counterparty nonperformance, and factors affecting those risks; the amount of contractual obligations based 
on variable price provisions and variable timing and the effect of contractual obligations on liquidity and 
cash flow in future periods; the implementation of accounting standards and the impact of these standards 
once implemented; factors used to calculate the fair value of options, including expected term and stock 
price volatility; our assumptions and expectations regarding critical accounting policies and estimates; the 
adequacy of our system of internal controls over financial reporting; and the effectiveness of any actions 
we may take with respect to our system of internal controls over financial reporting.   
 
Any forward-looking statements are based on our current expectations and beliefs at the time of the 
statements and would be subject to risks and uncertainties that could cause actual results of operations, 
financial condition, acquisitions, financing transactions, operations, expansion and other events to differ 
materially from those expressed or implied in these forward-looking statements. With respect to these 
statements, we make a number of assumptions regarding, among other things, expected economic, 
competitive and market conditions generally; expected volumes and price levels of purchases by customers; 
competitive conditions in our businesses; possible adverse actions of our customers, our competitors and 
suppliers; labor costs; the amount and timing of expected capital expenditures, including installation costs, 
project development and implementation costs, severance and other shutdown costs; restructuring costs; the 
expected utilization of real property that is subject to the restructurings due to realizable values from the 
sale of that property; anticipated earnings that will be available for offset against net operating loss carry-
forwards; expected credit availability; raw material and energy costs; replacement energy supply 
alternatives and related capital expenditures; and expected year-end inventory levels and costs. These 
assumptions also could be affected by changes in management’s plans, such as delays or changes in 
anticipated capital expenditures or changes in our operations. We believe that our assumptions are 



reasonable; however, undue reliance should not be placed on these assumptions, which are based on current 
expectations. These forward-looking statements are subject to certain risks including, among others, that 
our assumptions will prove to be inaccurate. There are many factors that impact these forward-looking 
statements that we cannot predict accurately.  Actual results may vary materially from current expectations, 
in part because we manufacture most of our products against customer orders with short lead times and 
small backlogs, while our earnings are dependent on volume due to price levels and our generally high 
fixed operating costs. Forward-looking statements speak only as of the date they are made, and we, and our 
executive officers and directors, have no duty under the federal securities laws and undertake no obligation 
to update any such information as future events unfold.   
 
Further, our business is subject to a number of general risks that would affect any forward-looking 
statements, including the risks discussed under “Item 1A.— Risk Factors.” 
 
Item 1A. RISK FACTORS 
 
• We May Face Increased Costs and Reduced Supply of Raw Materials 
Historically, the cost of recovered paper and virgin paperboard, our principal externally sourced raw 
materials, have fluctuated significantly due to market and industry conditions. Increasing demand for 
products packaged in 100% recycled paper and the shift by virgin paperboard, tissue, newsprint and 
corrugated packaging manufacturers to the production of products with some recycled paper content have 
and may continue to increase demand for recovered paper. Furthermore, there has been a substantial 
increase in demand for U.S. sourced recovered paper by Asian countries. These increasing demands may 
result in cost increases. In recent years, the cost of natural gas, which we use in many of our manufacturing 
operations, including most of our paperboard mills, and other energy costs (including energy generated by 
burning natural gas) have also fluctuated significantly. There can be no assurance that we will be able to 
recoup any past or future increases in the cost of recovered paper or other raw materials or of natural gas or 
other energy through price increases for our products. Further, a reduction in supply of recovered paper, 
virgin paperboard or other raw materials due to increased demand or other factors could have an adverse 
effect on our results of operations and financial condition. 
 
• We May Experience Pricing Variability 
The paperboard and converted products industries historically have experienced significant fluctuations in 
selling prices. If we are unable to maintain the selling prices of products within these industries, that 
inability may have a material adverse effect on our results of operations and financial condition. We are not 
able to predict with certainty market conditions or the selling prices for our products. 
 
• Our Earnings are Highly Dependent on Volumes 
Our operations generally have high fixed operating cost components and therefore our earnings are highly 
dependent on volumes, which tend to fluctuate. These fluctuations make it difficult to predict our results 
with any degree of certainty. 
 
• We Face Intense Competition 
Our businesses are in industries that are highly competitive, and no single company dominates an industry. 
Our competitors include large, vertically integrated packaging products and paperboard companies and 
numerous nonintegrated smaller companies. We generally compete with companies operating in North 
America. Competition from foreign manufacturers in the future could negatively impact our sales volumes 
and pricing. Because all of our businesses operate in highly competitive industry segments, we regularly 
bid for sales opportunities to customers for new business or for renewal of existing business. The loss of 
business from our larger customers may have a significant impact on our results of operations. Further, 
competitive conditions may prevent us from fully recovering increased costs and may continue to inhibit 
our ability to pass on cost increases to our customers.  Our paperboard segment’s sales volumes may be 
directly impacted by changes in demand for our packaging products and our laminated paperboard 
products. See “Business—Competition.” in our Annual Report on Form 10-K for fiscal 2006. 
 
• We Have Been Dependent on Certain Customers 



Each of our segments has certain large customers, the loss of which could have a material adverse effect on 
the segment’s sales and, depending on the significance of the loss, our results of operations, financial 
condition or cash flows. 
 
• We May Incur Business Disruptions 
The occurrence of a natural disaster, such as a hurricane, tropical storm, earthquake, tornado, flood, fire, or 
other unanticipated problems could cause operational disruptions or short term rises in raw material or 
energy costs that could materially adversely affect our earnings. Any losses due to these events may not be 
covered by our existing insurance policies or be subject to certain deductibles. 
 
• We May be Unable to Complete and Finance Acquisitions 
We have completed several acquisitions in recent years and may seek additional acquisition opportunities. 
There can be no assurance that we will successfully be able to identify suitable acquisition candidates, 
complete and finance acquisitions, integrate acquired operations into our existing operations or expand into 
new markets. There can also be no assurance that future acquisitions will not have an adverse effect upon 
our operating results. Acquired operations may not achieve levels of revenues, profitability or productivity 
comparable with those our existing operations achieve, or otherwise perform as expected. In addition, it is 
possible that, in connection with acquisitions, our capital expenditures could be higher than we anticipated 
and that we may not realize the expected benefits of such capital expenditures. 
 
• We are Subject to Extensive Environmental and Other Governmental Regulation 
We are subject to various federal, state, local and foreign environmental laws and regulations, including 
those regulating the discharge, storage, handling and disposal of a variety of substances, as well as other 
financial and non-financial regulations.   
 
We regularly make capital expenditures to maintain compliance with applicable environmental laws and 
regulations. However, environmental laws and regulations are becoming increasingly stringent. 
Consequently, our compliance and remediation costs could increase materially. In addition, we cannot 
currently assess the impact that the future emissions standards and enforcement practices will have on our 
operations or capital expenditure requirements. Further, we have been identified as a potentially responsible 
party at various “superfund” sites pursuant to CERCLA or comparable state statutes. See “Note 18. 
Commitments and Contingencies” of the Notes to Consolidated Financial Statements in our Annual 
Report on Form 10-K for fiscal 2006.  There can be no assurance that any liability we may incur in 
connection with these superfund sites or other governmental regulation will not be material to our results of 
operations, financial condition or cash flows. 
 
• We May Incur Additional Restructuring Costs 
We have restructured portions of our operations from time to time in recent years and it is possible that we 
may engage in additional restructuring opportunities. Because we are not able to predict with certainty 
market conditions, the loss of large customers, or the selling prices for our products, we also may not be 
able to predict with certainty when it will be appropriate to undertake restructurings. It is also possible, in 
connection with these restructuring efforts, that our costs could be higher than we anticipate and that we 
may not realize the expected benefits. 
 
• We May Incur Increased Transportation Costs 
We distribute our products primarily by truck and rail. Reduced availability of truck or rail carriers could 
negatively impact our ability to ship our products in a timely manner. There can be no assurance that we 
will be able to recoup any past or future increases in transportation rates or fuel surcharges through price 
increases for our products. 
  
• We May Incur Increased Employee Benefit Costs 
Our pension and health care benefits are dependent upon multiple factors resulting from actual plan 
experience and assumptions of future experience. Our pension plan assets are primarily made up of equity 
and fixed income investments. Fluctuations in market performance and changes in interest rates may result 
in increased or decreased pension costs in future periods. Changes in assumptions regarding expected long-
term rate of return on plan assets, changes in our discount rate or expected compensation levels could also 



increase or decrease pension costs. Future pension funding requirements, and the timing of funding 
payments, may be subject to changes in legislation.  
 
 
 


