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PRESENTATION
Operator
Good day, everyone and welcome to the conference call for Technip third quarter 2005 results. This conference is being recorded.
At this time, all participants are in a listen-only mode. Later there will be a question and answer session. If anyone has difficulty
hearing the conference, please press star, zero on your touch-tone telephone or activate the DTMS button for operator assistance.
I would like to turn the call over the conference to Christopher Welton, Vice President of Investor Relations, please go ahead,
sir.

Christopher Welton - Technip - VP, IR
Thank you. Good day ladies and gentlemen and thank you for participating in today's conference call. Our third quarter end
nine months accounts as well as their 2004 comparisons restated can be found in today's earnings press release and associated
slide presentation, which are both available on our website, Technip.com. Mr. Daniel Valot, Technip's Chairman and CEO is
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hosting today's call. He is joined by the group's CFO, Olivier Dubois as well as the other members of Technip's executive
committee. I would like to remind participants that statements in today's press release and slide presentation as well as those
made during this conference call, which are not historical fact, are forward looking statements within the meaning of the Private
Securities Litigation Reform Act of 1995. Readers and listeners are strongly encouraged to refer to the disclaimers which are
integral parts of today's earnings, press release, and slide presentation. You may want to note that a replay of today's call will
be available on our website approximately two hours after the end of this call. I would now like to turn the call over to Mr. Daniel
Valot, Chairman and CEO of Technip.

Daniel Valot - Technip - Chairman, CEO
Thank you, Chris. Good day all of you. I just make very quick comments on our numbers. I guess you've got our press release as
well as the presentation we put on our website, so I just give summary of the main numbers and characteristics of this third
quarter. So it has been a very solid third quarter with revenues up 12%, operating income up 21% and earnings per share up
20%. I put the emphasis on earnings per share rather than earnings because since the -- we have some additional noncash
charges on the collectible bonds created by the new accounting standards, it's more relevant today to look at the EPS rather
than earnings. Because at the EPS level, those noncash charges are restated. So anyway, the earnings were up to about 10%,
earnings per share 20%, and I believe this 20% is more relevant. Operating income margin was 5.8% during the third quarter,
so that comes mainly from the rebound in the surf margin above 11% and also from the fact that our industries division is now
back in the black. After we disposed of a Technip biofarm in New Jersey. Now for the full year 2005, we said that our revenues
will be now around 5.4 billion euros. Last revision for guidance was in September. At this time, we thought it would be 5.2, but
our revenues are getting bigger because of the large order intake this year.
Additionally, it's boosted also by the stronger dollar compared to the euro. In terms of the rest of the guidance, operating income
margin, we still believe we can make better than last year, so we can achieve higher than 4.8%. As a reminder, we are today at
the end of the third quarter at 5% for the full first nine months, so we are rather confident that we should achieve higher than
4.8 for the full year. Net income, we confirm it will be higher than what it was during the full year 2004. You probably notice
also the strong progress made by the company in terms of cash generation. Four years ago after the acquisition of [indescernable],
we had a net debt of about 40% of our equity. Today and for the first time in four years, this debt has been repaid and we are
showing a net cash position, which is not a small one, about 350 million euros. Which shows the cash machine at Technip is
running pretty well. The most important feature of this first nine months, however, remains the strength of the backlog and
the quality of the backlog.
We have today backlog which is both 11 billion euros, showing a progress of 90% compared to one year ago, which is quite
extraordinary. But, what is even more important in my view, is that this backlog is made up of contracts signed at very good
conditions, so that both well for the development of our earnings in the next two years. In addition to that, we are still in front
of a very strong market and we're expecting major [indescernable] towards the end of this year in the year 2006, especially in
the business segments in which we have strong positions, such as L&G, offshore development, refining, which is going to be
rebound next year, I believe, in most of the areas in which we operate. And petro chems which we still have in front of us very
large [indescernable] to be awarded, especially in the Middle East. So we feel good about this year 2005 and we feel extremely
good about the near future, the next two years, thanks to this very high and high quality backlog. We have been able to get
during this past year. That's an extent of my comments and I would like us now to proceed with the Q&As.

QUESTIONS AND ANSWERS
Operator
Thank you. Ladies and gentlemen, at this time, we will be begin the question and answer session. If you have a question, please
press the star followed by one on your touch-tone phone. If you wish the withdraw your question, please press the star followed
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by the two. Your questions will be answered in the order they are received. If you are using speaker equipment today, please
lift the handset before making your selections. One moment please for the first question. The first question comes from Jean
Luc Romain of CM-CIC Securities. Please go ahead with your question.

Daniel Valot - Technip - Chairman, CEO
Jean Luc, if I could ask you to speak in English?

Jean Luc Romain - CM-CIC Securities - Analyst
Two questions, could you please put a number on the review of contracts you expect to get in the next six to twelve months?
The one question, and biopharm was created quite recently at the end of 2004, I guess. What led to closing it or what didn't
work and led to the closure? And what was the cost of biopharm, please?

Daniel Valot - Technip - Chairman, CEO
Okay. What do we expect to get during the next six to twelve months is anybody's guess, but on our revenue stream, the things
we are following amount to about 18 billion euros so what we would need if we wanted to stabilize our backlog during next
year would be probably something around 6.5 billion euros, so as you can see there are still plenty of opportunities for us so
stay at very high level of backlog we have today. Now coming to Technip, new information is not correct. Technip biofarm was
created two and a half years ago now beginning, huh? Mid 2003. The decision was taken early 2003, the company was created
mid 2003 and it started with the business plan which we thought at the time was realistic and while we realize that we took
two years was probably over optimistic. The company did not reach its goal, so it was putting the financial drain on our finance
division. After two years we decided it was time to stop this experience, which has been a disappointing experience. The market
did not react as we anticipated and so, we thought it was wiser to shut down this and to get a fresh look at the world market
to see how we can develop our life science business in the future.

Jean Luc Romain - CM-CIC Securities - Analyst
Thank you.

Daniel Valot - Technip - Chairman, CEO
Sure.

Operator
Katharine Tonks of CSFB, please go ahead with your question.

Katherine Tonks - CSFB - Analyst
Good afternoon. You mentioned the quality of the backlog has increased. I wondered if you just could give us a bit more color
on maybe the average margin of say an onshore contract now compared to a year ago, not necessarily an absolute number,
but maybe relative to last year, how much has it increased?
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Daniel Valot - Technip - Chairman, CEO
Well, I would say, in this area, we need to be extremely careful because there are two things. The margin you get on the day
you sign the contract and the margin you achieved at the end of the contract three years later. But I would say generally speaking
on most of the business we are signing today, the level of margin we got, once again at signing time, is something like 30-50%
higher than what it was two or three years ago.

Katherine Tonks - CSFB - Analyst
Okay. And just looking at the surf division, you normally have a seasonal peak in terms of margins in Q3, but the backlog for Q4
seems even higher than Q3. So should we expect margins to be maintained at this level? Thank you.

Daniel Valot - Technip - Chairman, CEO
I'm sorry. I didn't get the question. Can you repeat that?

Christopher Welton - Technip - VP, IR
Katharine, you want to know if the margin in surf in Q4 would be similar to the margin in surf in Q3?

Katherine Tonks - CSFB - Analyst
Exactly.

Daniel Valot - Technip - Chairman, CEO
Generally we still have the seasonal effect we've been experiencing for many, many years and you know I believe pretty well
which is a big chunk of those margins are the ones generated by our business in the North Sea and given the kind of weather
you get in the North Sea from September until April, usually the last quarter and the first quarter of the year show lower margins
in the business. So obviously, it's not an absolute rule, but the trend is this one. You should expect normally to have a little bit
weaker margins in Q4 than in Q3.

Katherine Tonks - CSFB - Analyst
Normally I think your revenues also decline in Q4, so you get a peak in activity in Q3 based in revenue terms and in margin, but
it looks like the backlog remaining for 2005 is even higher, so it actually looks like you've got more activity in Q4 than in Q3.
This year.

Daniel Valot - Technip - Chairman, CEO
Oh, okay. In terms of revenues, that's slightly. That's what comes from the numbers we have released and the way the backlog
is going to be translated in revenues in the rest of this year and the following years. In terms of margins, I would not be surprised
if the margin ratio would be lower during the fourth quarter during than the third quarter.

Katherine Tonks - CSFB - Analyst
Okay. Thank you.
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Operator
Mr. James Hubbard of UBS, please go ahead with your question.

James Hubbard - UBS Warburg - Analyst
Good afternoon. Your exposure to the Middle East in terms of your backlog has increased dramatically over the last year I think
from about 21% to 43%. I'm just wondering, have you made any changes or could you take us through the changes you've
made to how you are going the manage the risk of execution on these contracts over the next couple years. So it seems to me
that there's no real risk on the demand side or new action coming in, so one large main risk is execution of these Middle East
contracts, as far as I can see it.

Daniel Valot - Technip - Chairman, CEO
Well, we are of course extremely careful about project execution, especially in countries in which the political context is a bit
shaky, which is the reason why in some countries or Middle East as well, we've decided not to pursue any business. Now, for
the business taking place in the Middle East, I would like to say two things. First, we have taken an initiate in terms of safety.
We hired a specialist of safety -- security, security, sorry. It's a bit confusing because in French we say Surute and in English it
would be security. So we have now a division inside Technip in charge of the security of the persons and buildings and information
in this company and I think it's important. It showed all its importance during the last two years when we had some real threats
of terrorist attacks, especially in Saudi Arabia. That is one concern which we are trying to address. The other thing I would like
to mention in this area is that we will have a big concentration of projects in one single, tiny place, which is Ras Laffan in Khatar.
We are very conscious of this situation. There are many, many projects taking place in Khatar in the next two to three years and
so it will be a real challenge to properly execute those projects. I think we are taking an extra care of that and we want to make
sure in spite of this heavy concentration of projects in one single place, we will be able to manage those projects in an efficient
way.

James Hubbard - UBS Warburg - Analyst
Okay. I assume you're using the same subcontracts you've used in past, or has there been any kind of operational change in the
way you're going to execute these projects compared to if you were just doing a quarter of the amount of work there?

Daniel Valot - Technip - Chairman, CEO
The difference is that probably for those last projects, it's more or less the same trend as to what you can see in terms of
engineering companies. When we are talking about very large projects, the old companies tend to rely on relatively large
contractors to achieve those -- to complete those projects. In a sense, it's a little bit the same for us. In order to actually build
the facilities, we tend to rely on the largest and most reliable construction companies. So for this type of jobs, you wouldn't go
ask for a competitive bid from dozens of small construction companies. You carefully select among the large construction
companies, the ones which seem to be the most suitable for this type of jobs. That's the way we proceed.

James Hubbard - UBS Warburg - Analyst
Okay. Could I ask one more question, please?
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Daniel Valot - Technip - Chairman, CEO
Please. Sure.

James Hubbard - UBS Warburg - Analyst
You mentioned the outlook for next year on onshore large orders appears to you to be very strong in refining petrochemicals.
But the way I understood it was if you were to be successful, for example, targa three plus four, then you would be close to full
capacity for several months. In the event you did win that contract, for example, is it right to think that for the next six months,
you're pretty much at full capacity, or do you have plenty of scope to take on more large contracts next year?

Daniel Valot - Technip - Chairman, CEO
I would say that's something on which we concentrate a lot of our attention. It's obvious that it would be foolish to take projects
which would come in excess of our capacities. So for the coming year 2006, I would say that we will be extremely careful and
selective during the first half of the year, but, believe it or not, we will need to take additional, very large projects as soon as the
second half of 2006, because the projects which were taken one year ago, even if they are going to be executed over a period
of three to four years, in terms of manpower, engineering manpower, those projects go down very quickly. The peak in terms
of engineering manpower takes place during the first 13, 15 months of a project. Afterwards, the most of the people put on the
project are free. So you need to get them busy on another project. So in a nutshell, the first half 2006 we'll be extremely picky.
The second half 2006, we will need to grab more business in order to keep the machine running.

James Hubbard - UBS Warburg - Analyst
Okay. Great. Thank you.

Operator
Nate Leussen [ph] from Carnagie, please go ahead with your question.

Nate Leussen - Carnagie - Analyst
Good afternoon, gentleman. I have three questions, please. First one is, I follow up on the capacity issue. Do you find it a problem
these days in college and all, the upcycles to get new-skilled people into your organization? I guess the competition also from
oil companies is quite high. Secondly, you mentioned price increases. I guess it was mostly for your offshore facility and onshore
division, but could you please give us some indication for price increases for surf and what kind of EBIT margin expansion can
we expect for 2006? Thirdly, on your capital structure, you are now in a net cash position and you will most likely, based on your
own comments, earn a lot of cash flow going forward. What do you think about your capital structure now and going forward?

Daniel Valot - Technip - Chairman, CEO
Okay, we hear the same story that everybody hears about the fact that the main challenge in front of the oil and gas industry
and the oil and gas in general industry is resources. Everybody is crying about the lack of appropriate resources. So in this area,
I would say that we are relatively blessed compared to many of our competitors, because our main areas of operations are
places like Paris and Rome in which we have very, very, very low turnover. So contrary to most of our competitors which are
based primarily in places like Aberdeen or Houston where the turnover is high. We tend to keep our same people many, many
years. In fact, most of the time, during their whole career, so we are not in the same shortage position that some of our competitors
may face. That's one part of the answer. The other part of the answer is that we do not need to increase the number of people
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inside the company at the same base as the increase in the backlog. You know, it's not at all proportional. When you look at it,
our backlog has increased by 70% in the past three years, while we had to increase our workforce worldwide by about 10%.
That shows you that going to larger contracts means that we have our requirement in terms of working people inside the
company.
It doesn't grow in the same proportion by far. By far. We have been increasing our workforce in the recent past at a much smaller
pace than increasing the backlog. And we didn't face so far any difficulty to find the right people we need to staff our projects
and once again, that comes from a different effect that we are blessed to have a very low turnover in our main centers. To give
you an example, in Paris and Rome, which are still our main engineering centers, our turnover rate is below 2%. While in Houston,
the turnover rate might very well be somewhere between 15 and 20%. We are in that sense rather lucky compared to many of
our competitors. Your second question was about the margins in the surf business, so we say that the type of margins we're
expecting in this business should be normally around 10%, year in, year out. I would that say in the current market conditions,
what we are expecting is a bit higher. So we are shooting for something higher than 10. If we can achieve 11, 12%, we would
be happy and we are of course trying to do even better than that. Your third question was about our net cash position. Okay,
so we are now in a net cash position. I don't have the feeling that it's a desperate position. We shouldn't be desperate with our
net cash position.
In fact, we believe that in our type of business, having some real cash in the bank is quite, is quite comfortable. This being said,
this net cash position allows us to look in -- to look again at the window and to start thinking about external growth for this
company. Last time we did some significant external growth was 2001. In the last four years, we've paid back the debt raised
for these acquisitions. Now that it's paid back, we can look at possible acquisitions and in addition to that, I'd like to remind you
we still have also additional needs in terms of capital expenditures. In order to modernize our fleets and our plants in front of
a growing demand. We expect our CapEx budget to be in 2006 and 2007 something like 50% bigger than during the past years.
So being in a net cash position, will also allow us to look at this increase in capital spending in a more comfortable way, so to
speak.

Nate Leussen - Carnagie - Analyst
All right. Thank you very much for your answers.

Daniel Valot - Technip - Chairman, CEO
Thank you.

Operator
Mr. Stephane Bensoussan of Exane, please go ahead with your question.

Stephane Bensoussan - Exane - Analyst
Good afternoon. I don't feel very good when you say that, can you comfortably say that margin on your contract were 30-50%
higher than two years ago, it's 30-50?

Daniel Valot - Technip - Chairman, CEO
Yes. I said that on the onshore business, in which we were targeting this past year's margins of something like 4-5%. We are
now shooting for margins which are 30-50% higher -- 30 meaning 3-0 and 50 meaning 5-0.
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Stephane Bensoussan - Exane - Analyst
I just wanted to check. One question on [indescernable], could you say overage of this contract remains to be booked for the
coming new quarter or months?

Daniel Valot - Technip - Chairman, CEO
Yes, as you know, it's a contract which started. It's a very interesting concept, in fact. It's so-called open book, so we started on
an open-book business and after once the engineering is enough advanced, once the procurement is so advance that we know
pretty well the cost of the equipment. The books will be closed and we will start under a lump sum turn key contract, but a
lump sum key contract in which the risks will be, of course, much lower than on the traditional lump sum turn key jobs. So we
started with the kind of service contract or [indescernable] contract and for this service contract, we booked something like 50
million euros backlog. Once the contract is converted into a lump sum turn key, the value for our share will be probably between
7 and 800 million euros.

Stephane Bensoussan - Exane - Analyst
You know when -- you have an idea? I think you have an idea.

Daniel Valot - Technip - Chairman, CEO
It should take place either towards the end of this year or very early next year. It's right on the end of this 2005 year.

Stephane Bensoussan - Exane - Analyst
Okay. Also, when you mentioned acquisitions, you are still looking for an acquisition in the industry division or you're now
looking also in the oil and gas business?

Daniel Valot - Technip - Chairman, CEO
In strategy terms, we want to -- we want to focus our efforts on this non oil and gas business. So we are still pursuing the same
policy and I'm perfectly conscious of the fact that most of the people in the financial community don't share the same view,
but nevertheless, it's my opinion. At a time when the oil and gas business is booming, it's the right time to look outside and
prepare for the next phase of the cycle, because the oil and gas business goes through up and down cycles. So from a strategic
standpoint, our priority will be to select opportunities outside of the oil and gas business. Now, we -- it doesn't mean that we
we won't look at opportunities which might arise also in the oil and gas business, but that will come second.

Stephane Bensoussan - Exane - Analyst
Okay. And just if I may, two quick questions on two projects you target in the next twelve months. On the Great White spa, the
spa concept has already been chosen and you are in competition with McDermott, if you can recite that. And on the GTS project,
to my knowledge, J.J.C. has already won the core of the project, is that true?
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Daniel Valot - Technip - Chairman, CEO
The core of the project has been awarded with contractor under an APCM contract. It's an engineering project construction,
management contract. So this thing has been awarded. The rest of the project has to be awarded and it will be several large
packages. So this first package in my understanding in that value it's relatively small because it's in fact pure engineering services,
which are paid by share. What remains to be awarded will be much larger in value than the portion which has been awarded
so far. As far as Great White is concerned, my recollection, but I'm not 100% sure is that the client has not yet made a decision
regarding the type of platform they want. But I'm not 100% sure on that, so we'll make a note on your question and somebody
will call you back to give you the answer, if my answer is not correct.

Stephane Bensoussan - Exane - Analyst
Thank you.

Operator
Mr. Allar Jetsag [ph] of KMP, please go ahead with your question.

Allar Jetsag - KMP - Analyst
Good afternoon. I have a question regarding the dollar project. According to some original subcontractors involved in that
project, there have been some problems with the progress and one of them have been first to take provisions. I've also heard
you have removed some people in your product managements team. Could you please comment on the progress in the area
and whether you have take provisions in this quarter?

Daniel Valot - Technip - Chairman, CEO
I hate to make specific comments on specific projects. Because that's part of the confidential relations we have with our customers.
Anyway, I can tell you that the rumors you have heard are probably not foundered. The Dalya project is progressing very smoothly
according to schedule. So, I don't know where those rumors come from, but as far as Technip is concerned, they are not accurate.

Allar Jetsag - KMP - Analyst
Okay. Thank you.

Operator
Mr. Jeffrey Stern of Cheuvreux, please go ahead with your question.

Jeffrey Stern - Cheuvreux - Analyst
Yes. Good afternoon. You mention at the beginning of the call that in fact you will need something like 6.5 billion in terms of
new contracts to stabilize your backlog. Can we concluded from this that your targets for next year in terms of revenues will be
6.5 billion euros?
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Daniel Valot - Technip - Chairman, CEO
That's a smart deduction. No, frankly speaking, we don't know yet because we are not yet at the end of our budget for 2006,
but when you look at the past years, usually the revenues during any year is something like 60-70% of the backlog at the end
of the previous year. Since we've got backlog which is to the 11, which will be at the end of this year, I don't know what, probably
close to this number, take about 60% and you'll be not very far away from what could be the revenues in 2006. I would say in
2005, we will end up at 5.4 or perhaps a little bit more bit in revenues. My guess is that 2006 we'll make one billion more, about.

Jeffrey Stern - Cheuvreux - Analyst
Okay, okay, thank you.

Operator
Mr. Christyan Malek of Deutsche Bank, please go ahead with your question.

Christyan Malek - Deutsche Bank - Analyst
Good afternoon, gentleman. You mentioned prioritizing secondly acquisitions externally with oil and gas after the industries
division. Now in the event that there are no opportunities in the industries division, how would you prioritize your strategy
bearing in mind that some of the opportunity that exist are firstly consolidation with [indescernable] European competitors are
bidding for the same projects. When secondly, exposure, great exposure to deep water. So how would you sort of prioritize, in
the event you didn't find the industries? Thank you.

Daniel Valot - Technip - Chairman, CEO
Sorry. You said -- I'm not sure. The sound was not very good, but my understanding is that you are asking what will we do if we
don't find the right target in the non oil and gas business?

Christyan Malek - Deutsche Bank - Analyst
Absolutely.

Daniel Valot - Technip - Chairman, CEO
Okay, so we'll sit down and think about this new situation. It's obvious that we won't make an acquisition just because we are
in the net cash position. We can leave -- we can survive for quite some time with a net cash position. So once again, as I said,
our first priority is outside of oil and gas in terms of strategy for the group. Now certain priority is to look at what -- the kind of
opportunities we can find in oil and gas and it can be in any one of the business segments in which we are present today. It can
be in surf, it can be in offshore capacities, it can be an onshore downstream.
If we can find -- and I would say in this area, it would probably not -- we are not looking at acquiring a major competitor in order
to reduce competition or to acquire market share, because at the level at which we are today, that would be probably a mistake.
We are too big today anyway. And our clients wouldn't allow us to grow much more than that in terms of market share by just
chasing a competitor. If we get into the oil and gas business again in terms of acquisition, that would be probably to acquire a
technology we don't have or a stronger position in a country in which we are not. So something additional to our mainstream
rather than anything else. I don't know if that answers your question.
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Christyan Malek - Deutsche Bank - Analyst
No, it does. Thank you.

Operator
Mr. Allejandro Dimikovitz [ph] of Merrill Lynch, please go ahead with your question.

Allejandro Dimikovitz - Merrill Lynch - Analyst
Good afternoon. Two small questions. The first one is if you can give us an indication of the size of the acquisitions you're looking
at, at the moment, and the second question is the convertible bond is due to expire in late 2006. And given your net cash
position I was wondering if cancelling that bond would be one of the choices you have?

Daniel Valot - Technip - Chairman, CEO
Okay. I'll try to answer on your first question, the size of acquisition. Convertible bond I will ask Olivier Dubois to address your
question. The size of acquisitions we are looking at frankly speaking we don't have any specific targets right now. What we have
in mind is to grow our non oil and gas business to something like 5-10% of the total activity of Technip. We believe we can
achieve that by a mix of, I would say 50% internal growth, 50% external growth. From this, you can derive the type of object
we are looking for. It will be either relatively large acquisition if we can find a target which is exactly -- fits exactly with what we
wish. Or it can be a collection of much smaller acquisitions, which we could do and integrate one after the other. It won't be
anywhere as massive as contracts four years ago. It will be smaller than that. It can be relatively big or a collection of smaller
companies. Now on the convertible bonds? Olivier?

Olivier Dubois - Technip - CFO
The convertible bonds. Since 2002, the beginning of this year, we've bought back in the market and cancelled today, 23% of
the initial bond of the bond issue. Today we believe that the market price of the bond issue is too high to make additional
buyback profitable for Technip. That is the reason why we have decided in fact to buy share option of the market. In order to
enter the possible solution coming at the end of 2006 if the convertible bonds are in converted into new shares. Up to now, we
have in hand 10% of the amount of the convertible bond as share option. That means that if the stock price in one year from
now is below the conversion price, slightly requires the conversion into shares is and instead of this new shares, we will exercise
share options, buy shares of market and we will reduce the dilution. It will depend on the market condition in the coming
months. If we have some good opportunities to buy back both of the market which we use the buyback program. So far we
have no legal possibility accounting to the contract to cancel these bonds. We are on route to continue the buyback program,
but it depends on the market conditions.

Allejandro Dimikovitz - Merrill Lynch - Analyst
Okay. Thank you.

Operator
Ladies and gentlemen, if there are any additional questions, please press the star followed by the one on your touch-tone
telephone at this time. As a reminder, if you are using speaker equipment, please lift the handset before making your selection.
Mr. Thomas Martin of Citigroup, please go ahead with your question.
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Thomas Martin - Citigroup - Analyst
Just two questions. One follow up from the last point is that purchase of options treated as hedge under accountings or do you
have to market to market each quarter through the income statement or is it treated as hedge and then another question just
on the contracts, say, the L&G for instance, I wonder if you could -- can you give me a bit more detail on this structure of those
contracts? You're going to be subcontracting out on the construction side which is understandable. I was wondering if you
could give us an indication of to what degree you're exposed to any potential labor cost inflation over there, would your
subcontractors be working on a fixed basis or would they have the ability to push back any potential wage increases back to
yourself and subsequently also would you have any pushback if that were the case onto the contractors, the oil and gas, the
clients that you're working for?

Daniel Valot - Technip - Chairman, CEO
Okay. I try to address your second question on the L&G contracts and then we'll -- I go back to Olivier Dubois for your specific
question on the accounting for these options. On the L&G contracts, it's the same on most contracts of construction. We are
working with our subcontractors under contracts in which we take the risk of quantities, because we are the engineering
company, we are the ones who should know if there will be 50 kilometers of this or that, or 52 or 60. The risk on quantities is
ours, it's not theirs. Now, the commitment they take is a commitment on rates. So inflation on labor costs is for them, not for
us. That's the way the relationship works. Is it clear enough?

Thomas Martin - Citigroup - Analyst
That's perfect. Yea, thank you very much.

Daniel Valot - Technip - Chairman, CEO
Now, I hope Olivier will be as clear on the other question which is a very technical one.

Olivier Dubois - Technip - CFO
The solution we brought on the market in August, the cost of the solution has been today as dilution of the shareholder's equity.
It will be -- it could be subject to marked to market at the end of each closing period, but the impact will not translate to the
P&L, it will impact only the shareholders. When we will be at the end of 2006, if we decide to exercise this share option because
some of the bond holders want for the conversion, we will trade this cost of the share option as part of the acquisition cost of
the new shares that we will buy on the market.

Thomas Martin - Citigroup - Analyst
Okay. Perfect. I think I -- that certainly answers one of my questions and my accounting is probably not good enough to know
the rest of it. Could I just follow back on the L&G contracts with one final question then. The contract is take the wage inflation
if there is any wage inflation. Have those contracts been awarded to subcontractors today or have you had to take the large
contract with your client to execute the project and then you will factor in your estimate of how much the subcontractor is
going to charge you to pay and then will you then award that contract at a later date?
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Daniel Valot - Technip - Chairman, CEO
I believe I understand your question. For those projects, especially for the large projects. I'm not referring exclusively to a deal,
but for the large projects which we signed today. We tend to reduce as much as possible the uncertainty both on the coast of
equipment and cost of construction. So for these type of jobs, we don't -- we are not completely committed towards the client
as long as we have not reached free commitments with the suppliers of the main equipments and the precommitment of day
construction with a several contractors. It would be foolish to take the risk of signing a contract on a [indescernable] basis with
an odd company and then the following morning to get back on the market and find out that the estimate that we had for the
price of construction is 30% below the current market price. So that's something we don't do. And I can tell you that especially
on those very large projects, we have been extremely careful not to make to take these types of risks.

Thomas Martin - Citigroup - Analyst
That's great. Thanks very much to both of you for that.

Operator
Mr. Stephane Bensoussan of Exane, please go ahead with your question.

Stephane Bensoussan - Exane - Analyst
Yes. On the contracts you target, there is only one west African contract for offshore. I thought there was also some older
contracts on Nigeria offshore in 2006. Does that mean that you are not pursuing those contracts or that you've think the market
will be unlimited in west Africa?

Daniel Valot - Technip - Chairman, CEO
Well, as a reminder, what is listed on, in this presentation is the projects of both 200 million euros for Technip's share. In addition
to those projects there are of course dozens of other projects much of smaller size, especially in the North Sea, but some of
them also in west Africa. They are not on this list because they are below this threshold of 200 million euros. So anyway, we are
pursuing in west Africa next year, this [indescernable] business which is a surf business for ExxonMobil in Angola. We are also
pursuing some other project, especially in Nigeria for smaller size for our share. The fact of the matter is that in 2006, the there
will not be, as far as we know, anyway, any new elephant in west Africa. The last two ones were Acbamie and Acbode have been
awarded in 2005. 2003 was also a great year in terms of new large projects in west Africa. 2006 is a year in which there are smaller
projects in west Africa and we do believe that we will see again new elephants coming our direction in 2007 and the following
years. But 2006 will be a relatively dull year for west Africa. That will not be the same in Brazil. There will be many projects in
Brazil. There are still some attractive projects also in the far east and in the Gulf of Mexico. West Africa is more bumpy, you know.
There are years in which there are a number of large projects and years in which there are nothing. That's it.

Stephane Bensoussan - Exane - Analyst
Okay. On the [indescernable] three and four, is it still expected for December? And as you have won two months ago, can you
win this project? Will the clients give you this project?
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Daniel Valot - Technip - Chairman, CEO
My friend, wait and see. Just wait and see. You won't have to wait very long. It's supposed to be awarded before the end of this
year. Knowing that everything stops on the 20th of of December, all over the world, you might expect this project to be awarded
before the 20th of December and we do believe we have relatively good chances to get it.

Stephane Bensoussan - Exane - Analyst
Okay. Thank you.

Daniel Valot - Technip - Chairman, CEO
Thank you.

Operator
There are no further questions at this time. Please continue.

Christopher Welton - Technip - VP, IR
Great. Well, thank you very much. Perhaps Mr. Valot wants to make closing comments.

Daniel Valot - Technip - Chairman, CEO
No. I don't have any kind of closing comments. We are obvious very happy and I would say proud at Technip for being table to
achieve this performance so far this year so we will see you again in February -- what, 16th? 15th? Mid-February and we will
give you at this time of course the full year results and also a more precise view about our targets for 2006. Thank you very much
for your attention. Ladies and gentlemen, this concludes today's conference call and we would like to thank all of you for your
participation. As a reminder, a replay of this call will be available on our website in about two hours. Should you have any
questions or require additional information, please do not hesitate to contact Technip investor relations. Once again, thank you
for your participation and please enjoy the rest of your day.

Operator
Thank you for your participation's in today's results conference call. We would like to clarify that a replay of this call will be
available within the next two hours. The replay will be on our website, www.technip.com in the investor relations section or by
dialing +44 207 784 1024, using the confirmation code 4434459-, or by dialing +33 171 23 0248 using the confirmation code
4434459-, or by dialing +1 718 354 1112 using the confirmation code 4434459-. The replay will be available for seven days.
Thank you and good-bye. You may now disconnect.
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